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An Attractive Yard Is “Good Business” 











The accompanying illustration of the front of the 
Comley Lumber Co.'s yard at Arkansas City, Kan., is 
presented with no claim of outstanding distinction, ex- 
cept that of making the most of a limited opportunity. 


lawns of clover. The flower beds show cannas, flanked 
by beautiful petunias. In each of the little lawns are 
young poplars, and little pine trees. The ensemble is 
exceedingly attractive and arouses much favorable 
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In the face of handicaps, the management has suc- comment. 

ceeded in demonstrating the important fact that even 2. The buildings are in perfect repair, and well 
the most unfavorably situated lumber yard can be painted. Notice the neat awning. 

made attractive if the owner and manager are willing 3. The three signs are bold, legible and placed so 


to devote themselves to the task. as to command attention from any angle of approach. 
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The large sign on the roof and the small sign over the 
street. The size of the parking in front is limited. sidewalk approaching the office are electrically illum- 
There wasn’t much incentive to try to make the place _ inated. 
attractive, because the sandy soil along the nearby 4 
Arkansas river does not encourage the growth of ing, and the smaller window between the two drive- 
lawns, especially under the hot sunshine that prevails ways, are utilized for attractive displays. 
in that section. But the general management of the 5. The friendly, hospitable “‘atmosphere’’ of the 
Comley yards and Local Manager Fred Bender have _ establishment is accentuated by the small sign hanging 
done their best. The result of two seasons’ effort is over each driveway reading: “Drive in—Your Patron- 
shown herewith. There are a number of points that age Appreciated.’’ The reverse side of the sign reads: 
will reward close inspection, because they are readily ‘Thank You—Call Again.”’ 
adaptable to any yard anywhere. Some of these points 6. Notice the sign at extreme left of the building 
may be enumerated as follows: reading: ‘‘Carpenter Shop—Shop Work of All Kinds,”’ 
1. The low-trimmed privet hedges enclose tiny followed by telephone number. [Turn to page 43] 


The Comley yard is located on an unattractive side 


The large window immediately under the awn- 
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Get the Best 
Quality From (© speciALsts 


Hundreds of buyers know that it pays to buy their 
Cypress lumber from us because we devote all time 
and facilities to the manufacture of Cypress lumber. 


Every board is accurately milled, carefully in- 
spected and graded. All orders are quickly filled. 
This insures satisfaction at all times. 


Write today for prices. Dry stock guaranteed. 


ct anne Brothers Co. 


332 So. Michigan Ave., 
CHICAGO 


Yards and Planing Mills: 
CAIRO, ILLINOIS 
























MARSCHKE 


FOLDING STAIRS and LADDER 















A Better 
Stairs Ata 
Lower Price 





Make a Bed Room 
Out of That Attic Space. 
Takes Up No Room Below 
and Very Little Above. 
Comes all complete with casing, jambs and ceiling panel, all 
fitted ready to put into the opening in the ceiling. No ’ 
no bolts; just a few nails and it is ready for use. Can be easily 


and quickly installed by anyone who is handy with tools. We 
furnish dealers cuts suitable for their local newspaper adver- 


tisements. 
Attractive Proposition to Dealers. 
Write for complete information and prices. 


THE MARSCHKE COMPANY 


1516 F. Pioneer Building, ST. PAUL, MINN. 


















This is where the stretch goes 


You hear belting men talk about “stretch.” 
You hear belting users complain about the way 
some belts add inches to their length after they 
have been on a drive a little while. 


Graton & Knight belts have the very minimum 
of stretch. All of the excess stretch is taken out 
of Graton & Knight leather long before it gets 
to be a belt. 


Every piece of belting leather is different from 
all others. Each piece must be stretched accord- 
ing to its own characteristics. A few men and 
only a few, are capable of doing this properly. 

In the Graton & Knight process to eliminate 
stretch, large strips of belting leather are clamped 
in a stretching frame and drawn out while still 
moist. The skilled men who operate the stretch- 
ers know from the action of the leather under 
tension exactly the right amount of stretch to 
take out of each piece. The leather is allowed 
to dry out under tension in a hot drying room. 
The clamps are then removed and the excess 
stretch is gone from the leather. 

From start to finish in the manufacture of 
Graton & Knight belts you find such things as 
this being done to make sure that you get the 
most serviceable and efficient belt that money 
can buy. 


That is why Graton & Knight Belts Last 
Longer. 


GRATON & KNIGHT COMPANY 
Worcester, MAssACHUSETTS 
Branch Offices throughout the World 


The “STANDARDIZED BELTING MANUAL.” 
contains 170 pages of useful information 
about belting. Send for a copy. 


GRATON & KNIGHT 


Standardized 
LEATHER BELTING LASTS LONGER 


GRATON 
KNIGHT 


GRATON & KNIGHT COMPANY, 
Worcester, Mass., U. 8. A. 101-B 

Send me a copy of “Standardised Belting Manual’’: 

Name 
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Farmers Need Advice on Building 


NY PERSON WHO drives through the Middle West must 
A be struck by the fact that farm building and repair have 
Dealers remark that once 
their farmer customers reach the point of assured income again 


fallen far behind actual needs. 


there will be enormous country sales. 


But observation discloses more than the obvious fact that build- 
It discloses the fact that many of 
these buildings were badly designed and wretchedly built. 
easy to pick out scores that have not lasted a quarter of their life 
expectancy and yet are beyond profitable repair. 
case a trifling additional investment, plus sound engineering, made 
in the beginning would have multiplied the usefulness of the struc- 
Roofs sag, walls bulge out or shear end- 


ings are old and out of repair. 


ture several times over. 


duces efficiency. 


wise, floors and sills crumble from dry rot, and faulty design re- 
In few cases have the materials been at fault. 
It is the way in which these materials are used that determines 
much of the quality of the building. 


While this waste is sometimes apparent in larger buildings, it is 


It is 


In nearly every 


usually in the smaller structures that it is most apparent. 
house or a big barn is likely to be constructed by professional car- 
penters; and while these men are sometimes weak in designing 
for attractive appearance or even for efficient use of space, they 
are likely to frame their work solidly. But the hundreds of smaller 
buildings designed and built by the farmers themselves are likely 
to suffer from the inexperience of the non-professional builders. 
Many of these men would welcome advice about foundations, fram- 


A farm 
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ing and design. Such service is more nearly in the field of en- 
gineering than of architecture, at least as the latter term is com- 
monly understood. 

Agricultural colleges give much attention to these things and 
usually have a wealth of material which they are willing and 
anxious to have used. Learning how to use it will involve some 
study on the part of the dealer. Letting farmers know he is pre- 
pared to furnish this advice will require some publicity. But per- 
mitting the great period of farm building which lies in the future 
to run the same old course of inefficiency and waste would be a 
tragedy if not a breach of trust. It is doubtful if any lumber yard 
has profited selfishly for more than a brief time by following the 
principle that the sooner a building breaks down the sooner a re- 
placement sale will be made. It is quite certain that such a policy 
followed by the whole industry would give a tremendous boost to 
competing lines of substitute materials. 





Wood Specimens for Study 


HILE WOOD POSSESSES so many qualities peculiar to 
lf itself as to be readily distinguished from all other sub- 
stances, yet of the multitudes of species no two are pre- 
cisely alike, and it is this great diversity of qualities that gives to 
wood its wide range of utility. Color, figure, degree of hardness, 
and weight are only a few of the properties and characteristics of 
wood that determine the choice among the species. It was quite 
natural, in the earlier development of lumbering in the United 
States, that the species in the largest supply and most accessible 
should be most largely used. It was to be expected also that this 
use should engender a prejudice among users that operated to delay 
if not to forbid proper appreciation of other excellent woods. 

There have been some odd examples of this sort of prejudice. 
Lumbermen still active in the industry can remember when they 
habitually shipped quantities of northern woods into the very 
strongholds of southern pine, and at a comparatively recent date 
southern pine has met strong opposition in the midwest markets 
that had long been accustomed to the use of northern pine for 
purposes that now are largely met by the southern wood. Douglas 
fir in its turn had to overcome the prejudice of a buying habit that 
was not based on accurate knowledge of the utility of the various 
species. Hemlock and gum have gone through similar struggles 
for proper recognition. 

Utility of a species, of course, consists of something more than 
mechanical properties; it includes availability and price. Never- 
theless, desirable qualities peculiar to a given species may serve 
to create a demand for it altogether out of proportion to the supply 
available. This interplay of species in use, which in some of its 
aspects assumes the nature of commercial competition, gives to the 
lumber industry an interest and romance that rarely are found in 
industry. It is to be expected that in the future the number of 
wood species utilized in commerce will increase rather than dimin- 
ish. This will doubtless be true of North American species, but the 
situation will be complicated by the introduction of foreign species, 
particularly South American. Already Philippine hardwoods have 
found a considerable place in American markets and the interest 
of American producers is certain to be increasingly manifest in 
operations of greater magnitude in the countries to the south. 

Research of various kinds appears to be the dominant feature 
of lumbering development in the United States. The need of 
greater knowledge about wood among lumbermen is recognized; 
and such knowledge among those engaged in the industry, is, of 
course, but a prelude to its dissemination among users of wood, 
which includes the entire population. It is because of this trend 
that lumbermen will applaud the policy of educational institutions 
in enlarging and extending their courses in forestry and allied sub- 
jects. Valuable supplementary work of an educational character is 
being done by the museums. A recent notable example of this 
kind is afforded by the Field Museum of Natural History of Chi- 
cago, which has just announced that it will make its collection of 
woods the most comprehensive and authoritative for scientific and 
economic reference in the middle West. Prof. Samuel J. Record, 
of Yale University, who has been engaged to supervise the arrange- 
ment and classification of the museum’s collection, in commenting 
on the work observes that “many lumber manufacturers and other 
users of wood are insufficiently acquainted with the various types 


of woods, and their uses, particularly the foreign woods.” The 
splendid collection of woods in the American Museum of Natural 
History, in New York City, and that in prospect in the Field 
Museum of Natural History, in Chicago, should serve to supplement 
and to enforce the research and instruction of the numerous schools 
as well as that that the lumber industry itself is about to under- 
take. 





Analyzing Retail Sales Problems 


HE HARDEST WORK anyone can do is to sit down and 
© really think. We all know how hard it sometimes is to 
concentrate on some particular problem and “think it 
through.” Yet nothing in the conducting of a business is more 
essential than analytical, constructive thought. Most of the methods 
of demonstrated efficiency used in the lumber business, or in any 
other, are the result of long and careful thought and experimenta- 
tion. Even the sudden inspirations, or as we sometimes speak of 
them, “brilliant ideas,” that have matured into successful, profitable 
business plans and methods have had to be thoroughly thought out 
before they could be geared to practical use. The snappy thoughts 
and sudden inspirations that sometimes come to one usually contain 
only the germ of the complete plan. In short, they are the raw 
material that must be beaten out on the anvil of the brain before 
it assumes forms that are available for use. The bane of many a 
busy executive is the stream of half-baked ideas and suggestions 
turned upon him by well-meaning subordinates, who either are too 
lazy mentally or lack the necessary background to think the proposi- 
tion through and put it in concrete form. Every sensible man 
carrying the responsibility of conducting a business, or any depart- 
ment of a business, welcomes suggestions that seem to promise 
increased profits or more efficiency, but he does not want to have 
to do all the thinking involved. 

But after all is said, there is a lot of thinking and planning 
that can be done only by the owner or the responsible manager of 
a business, because only he possesses all the knowledge necessary 
for weighing the factors and coming to a decision. His task may 
be lightened, or at least clarified, by some sort of visualization of 
the problem, or problems, under consideration. The increasing use 
of charts and graphs in the study of business problems is sufficient 
evidence of the help which they afford. An article appearing else- 
where in this issue offers some practical suggestions of another sort 
for the retailer who wishes to analyze and visualize the problem 
before him. While not all of the factors, or questions, suggested in 
connection with the analysis of advertising, sales, stock and service 
problems would apply to any one dealer, they are nevertheless sug- 
gestive of conditions quite generally applicable, and, as the author 
suggests, they may be added to, changed, or in part discarded, 
according to the circumstances of the individual dealer. The chief 
value of a plan such as suggested is that it prevents loose and 
diffused thinking, and compels, or at least aids, the dealer to direct 
his study along lines and toward objectives that are really material. 
These goals, of course, must be established by the individual him- 
self, and articles such as the one referred to can be at best only 
guide-posts pointing the way. 





Balancing Lumber Cut Against Growth 


N IDEAL LUMBERING operation from the viewpoint of the 
A operator, of the community dependent upon the operation 
and of the public looking to the operator for a supply of 
lumber would be one that was growing timber as rapidly as it was 
being cut. If the land in the community were put to timber 
growing, whether it was owned by the lumber manufacturer or not, 
the forest crop would under normal conditions be available for 
lumber manufacture locally. Such a set-up would not differ in its 
essentials from that in a fruit or truck growing community, where 
growers provide the fruits and vegetables for the canners and the 
latter afford a market for the growers. 

Looking a long way into the future, one might imagine the 
lumber industry ultimately organized in some such a manner. Some- 
thing of the kind already has come about in the New England 
States. In most cases the lumber manufacturers own some timber. 
In a few cases, perhaps, they own enough timber land to perpetuate 
their operations by regrowth, but in most cases operators buy their 
logs from the nearby farmers, who consider their trees marketable 
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in much the same way they consider their other farm crops salable. 
From the present viewpoint of the large southern and western opera- 
and yet they unquestionably are the backbone of an important 
tors these small New England mills may appear inconsequential, 
industry. 

Throughout the lumber industry the larger operators are effect- 
ing closer utilization of the timber they have, and at the same time 
they are seeking methods of perpetuating their timber supply. This 
latter aim may be achieved by putting their cut-over lands to timber 
growing, by buying additional virgin timber, by limiting their out- 
put or by a combination of all methods. But, whatever the method 
or policy adopted, the purpose when fully developed is to perpetuate 
their lumbering operations in their present locations. It should be 
said in this connection that while the manufacturing of lumber 
always may be expected to be the major activity of such operations 


the time already has come when by-products, wood consuming 
plants and other allied industries must be factors in the lumbering 
community’s industrial scheme. i 

It is hardly conceivable that the products of the forest will 
decline in value because of disuse. In fact, there is abundant evi- 
dence that the practical application of chemistry to wood utilization 
will vastly extend the utility and therefore the value of trees. 
Lumber always will be a major product, but American inventiveness 
is certain to devise methods of using parts of the trees not con- 
verted into lumber, and therefore to add to their value. With this 
viewpoint timber owners and lumber manufacturers will come to 
consider their industry as an expandng and growing one, and as 
a consequence, they will concentrate their efforts more and more 
upon perpetuating their timber supplies in order that their manu- 
facturing operations also may be perpetuated. 








Seasonal Curtailment in Orders 


{Special telegram to AMERICAN LUMBERMAN] 

Wasuincton, D. C., Aug. 11—The order 
files of the lumber industry showed a slight 
seasonal curtailment last week, when compared 
with reports for the preceding week, according 
to telegraphic reports received here today by 
the National Lumber Manufacturers’ Associa- 
tion from 350 of the larger commercial soft- 
wood, and 140 of the chief hardwood lumber 
mills of the country. The 338 comparable re- 
porting softwood mills showed . production 
about the same, and nominal decreases in ship- 
ments and new business. Forest fires in both 
north Pacific coast regions hindered woods 
operations but did not affect the mills. In 
comparison with the same period last year, 
there was some increase in production, and de- 
creases in shipments and new business, par- 
ticularly heavy in new business. 

The 140 hardwood operations showed slight 
increases in production and shipments, and a 
material decrease in new business, when com- 
pared with reports from 132 mills for the week 
earlier. For the corresponding period a year 
ago, when, however, only 127 mills reported, 
there are apparent decreases in all three factors. 

The unfilled orders of 228 southern pine and 
West Coast mills at the end of last week 
amounted to 627,464,208 feet, as against 606,- 
269,700 feet for 228 mills the previous week. 
The 106 identical southern pine mills in the 
group showed unfilled orders of 226,619,208 


‘feet last week, as against 226,041,624 feet for 


the week before. For the 122 West Coast 
mills, the unfilled orders were 400,845,000 feet, 
as against 380,228,076 feet for 122 mills a 
week earlier. 

Altogether the 338 comparable reporting 
softwood mills had shipments 89 percent, and 
orders 87 percent, of actual production. For 
the southern pine mills, these percentages were 
respectively 98 and 99, and for the West Coast 
mills, 86 and 87 percent. Of the reporting 
mills, the 311 with an established normal pro- 
duction for the week of 226,978,565 feet, gave 
actual production 103 percent, shipments 92 
percent, and orders 91 percent thereof. 

The softwood figures for last week, the week 
before and the same week last year follow: 
Production—247,264,000 feet, against 245,018,- 
000 feet the week before, and 238,581,000 feet 
last year. Shipments—220,488,000 feet, against 
236,720,000 feet the week before, and 232,307,- 
000 feet last year. Orders—215,525,000 feet, 
against 225,672,000 feet the week before, and 
241,826,000 feet last year. 

The hardwood figures for last week, the 
week before and the same week last year fol- 
low: Production—22,559,000 feet, against 20,- 
009,000 feet the week before, and 19,013,000 
feet last year. Shipments—19,548,000 feet, 
against 18,739,000 feet the week before, and 
20,171,000 feet last year. Orders—18,181,000 
feet, against 22,628,000 feet the week before, 
and 21,639,000 feet last year. 

The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 


reports, but they have been found not truly 
comparable in respect to orders with those of 
other mills. Consequently, the former are not 
now represented in any of the foregoing figures 
nor in the regional tabulation below. Twelve 
of these mills, representing 45 percent of the cut 
of the California pine region, gave their pro- 
duction for the week as 20,432,000 feet; ship- 
ments, 14,462,000 feet, and new business, 16,- 
259,000 feet. Last week’s report from 15 mills, 
representing 48 percent of the cut, was: Pro- 
duction, 23,467,000 feet; shipments, 20,003,000 
feet, and new business, 15,275,000 feet. 

The West Coast Lumbermen’s Association 
wires that new business for the 122 mills re- 
porting for the week ended Aug. 6 was 13 per- 
cent below production, and shipments were 14 
percent below production. Of all new business 
taken during the week, 44 percent was for fu- 
ture water delivery, amounting to 47,578,811 
feet, of which 32,185,551 feet was for domestic 
cargo delivery, and 15,393,260 feet export. New 


tion, with one more mill reporting, shows nom- 
inal decreases in production and shipments and 
new business about the same as that reported 
last week. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood produc- 
tion), with four more mills reporting, shows 
substantial increases in production and _ ship- 
ments, and a little decrease in orders. 

Reports from eighteen hardwood mills of the 
Northern Hemlock & Hardwood Manufactur- 
ers’ Association (four more mills than reported 
for the previous week) show a notable increase 
in production, a slight increase in shipments, 
and a marked decrease in new business. 

[The barometer of the Southern Pine Asso- 
ciation appears on page 53.—Enprror. } 


[Special telegram to AMERICAN LUMBERMAN] 
Mempuis, TENN., Aug. 11.— For the week 
ended Aug. 6, one hundred forty-three units 
reporting to the Hardwood Manufacturers’ In- 





TRUST NO MAN— 





Who gets angry when he meets the truth. 

Who is training his boy in deception. 

Who is too agreeable to everybody. 

Who is too sure of everything he says. 

Who speaks disrespectfully of his mother. 

Who asks you to sign a paper without reading it. 
Who promises more than any man can fulfill. 








business by rail amounted to 54,179,865 feet, 
or 50 percent of the week’s new business. Forty- 
three percent of the week’s shipments moved 
by water, amounting to 45,813,860 feet, of 
which 32,706,539 feet moved coastwise and in- 
tercoastal, and 13,107,321 feet export. Rail 
shipments totaled 54,015,275 feet, or 51 percent 
of the week’s shipments, and local deliveries, 
6,044,914 feet. Unshipped domestic cargo or- 
ders totaled 138,997,243 feet; foreign, 125,294,- 
610 feet, and rail trade, 136,553,147 feet. 

Forest fires and the fire hazard have slowed 
Douglas fir logging during the last week, ac- 
cording to the 4L employment service. Pine 
logging and lumber manufacturing continues 
at the season’s peak, and there are at present 
jobs for all mill workers. There are more men 
than jobs in the coast districts, but in the pine 
country jobs and men are about at a balance. 

The Western Pine Manufacturers’ Associa- 
tion, with two fewer mills reporting, shows pro- 
duction about the same, a slight decrease in 
shipments, and new business considerably less 
than that reported for the preceding week. 

The California Redwood Association reports 
a slight decrease in production, a nominal in- 
crease in shipments, and a fair increase in new 
business. 

The Northern Pine Manufacturers’ Associa- 


stitute, and having a normal production figure 
of 24,024,000 feet manufactured 22,569,000 feet 
shipped 18,586,000 feet, and booked orders for 
16,856,000 feet. 


[Special telegram to AMERICAN LUMBERMAN] 
Norro.k, Va., Aug. 11.—For the week ended 
Aug. 6, thirty-seven mills reporting to the 
North Carolina Pine Association, and having a 
normal production of 9,726,000 feet, manufac- 
tured 7,659,407 feet, shipped 7,872,696 feet, and 
booked orders for 4,205,451 feet. 
(ag @eaaaaaaean 
Commission Suspends Schedules 
[Special telegram to AMERICAN LUMBERMAN] 
Wasuincton, D. C., Aug. 11.—The Inter- 
state Commerce Commission has suspended 
until March 11, 1928, the operation of certain 
schedules as published in supplement No. 20 to 
Agent J. E. Johanson’s tariff I. C. C. No. 1805, 
which propose to restrict rates and routes on 
lumber and related articles from Blytheville, 
Leachvilie & Arkansas Southern railroad sta- 
tions to western points so as not to apply via 
Nettleton, Ark., in connection with Missouri 
Pacific railroad. This would have the effect of 
increasing the rates on cypress piling etc. 
shipped via Nettleton over the Missouri Pacific 
to North Little Rock, Ark., there creosoted 
and reshipped to points beyond. 
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Decimal “C” Log Scale for Small Logs 


We would appreciate it if you would give us what 
information you have available relative to the applica- 
tion of the Scribner Decimal “‘C” log rule to short 
and odd lengths of logs. Our problem is that of de- 
termining the log scale of logs 5 to 16 feet in length, 
that is, 5, 6, 7 etc.—Ingurry No. 1,999. 

[This inquiry comes from a lumber concern 
in Michigan. The Scribner Decimal “C” log 
rule, while it gives the length from 6 feet 
upward, does not include the odd measure- 
ments. The Doyle rule, which doubtless is as 
widely used as any, includes both odd and even 
measurements, giving the lengths in steps of 
one foot, instead of two feet, as in the Scrib- 
ner Decimal “C”. 

Inasmuch as the Scribner Decimal “C” scale 
gives the contents of logs in steps of two feet, 
and does not give the contents of logs in lengths 
of less than 6 feet, it will be seen that the 
rule can not be made to meet the requirements 
indicated in this inquiry. There are of course 
other ways of arriving at the contents of logs 
of various lengths, but evidently this inquirer 
has special reasons for using the Scribner Deci- 
mal “C” rule—Ebrror.] 


PASSE EEE EE ZI 
Mulay or Sash Saws and Fittings 
I would like to get some information regarding the 
old-fashioned ‘‘muley’”’ sawmill, which consisted of 


one saw similar to that in a gang saw, running ver- 
tically, and which was usually driven by water power. 

If you can tell me anything about the capacity, 
power required, construction etc., of these saws, and 
where one or the iron parts for for one may be ob- 
tained, I would greatly appreciate it. 

Possibly you have some books among the publica- 
tions that you sell that deal with construction of small 
sawmills. If so, I should like to know the price.— 
Inguiry No. 1,998. 


[This inquiry comes from Montana. The 
old-fashioned mulay saw was the precursor of 
the gang saw. The original mulay saw was 
merely a saw blade attached at the lower 
end to one end of a beam connected at the 
opposite end with the crank of a water wheel 
and the upper end of the saw attached to a 
spring pole. In operation the saw cut on the 
down stroke only, and was drawn back by 
the spring pole. The output of such a mill 
necessarily was small, being limited doubtless 
to a few thousand feet per day. A later de- 
velopment of the mulay saw was that of sus- 
pending the saw blade in a frame or sash and 
for that reason the device often is called 
a sash saw. The gang is merely a further 
development of the same idea, the suspending 
of a number of saws in a frame instead of 
only one, as in the case of the mulay saw. 

While little is heard nowadays about mulay 
saws, it is understood that here and there in 
isolated pioneer regions the mulay saw is still 
in operation. It is hardly likely that any 
foundry has a large demand for the fittings 
for mulay saws, but it is possible that there 
are concerns that have patterns or molds for 
the castings and are prepared to supply infor- 
mation about the construction of the saw. It 
is hoped that this inquiry will come to the 
attention of somebody who is able to give the 
information asked for.—EprTor.] 


(@a@@eaeaaanaaaan 


Cedar as Substitute for Southern Pine 


We have recently been quoted on No. 3 common 
white cedar from southern mills, advising that this 
is practically the same as No. 2 yellow pine. Will 
you please advise how this white cedar sheathing 
compares with No. 2 yellow pine, and if you would 
recommend it as a substitute for No. 2 yellow pine 
in this territory?—Inguiry No. 1,996. 


[This inquiry comes from an Ohio lumber 
concern. There is not in the files of the 
AMERICAN LUMBERMAN either copies of grad- 
ing rules of southern white cedar lumber or rec- 
ord of the existence of such rules. So far as 
information at present available goes, this wood 


nowadays is used almost entirely for posts, 


poles and pencil slats. It is assumed of course 
that now and then some white cedar is cut into 
lumber, but it has not been supposed that any 
considerable quantities of this wood were pro- 
duced and offered for sale in that form. 

Southern white cedar is a soft, light and very 
durable wood. It should, therefore, be ex- 
cellent for sheathing, where under ordinary cir- 
cumstances superior strength is not required. 
On the score of strength alone cedar would 
hardly be a rival of southern yellow pine. 

This inquiry is published to bring it to the 
attention of concerns that are cutting southern 
white cedar into lumber, and that therefore are 
prepared to give information regarding the 
grading rules.—Ep1ror.] 


Boy-Built Homes and Remodeling 


I noticed in the AMEeRIcAN LumBERMAN of July 30 
[page 34] an article under the title “Elementary Train- 
ing in House Building,” in which is mentioned a 
publication treating of “boy-built” houses. I am not 
familiar with the “Better Homes in America” move- 
ment referred to in your article, but am much in- 
terested in the statement appearing therein that there 
has been prepared a set of twenty-nine lantern slides 
illustrating the remodeling or reconditioning of old 
homes; and also the sponsoring of better built houses 
by boys. I will be pleased to have any further in- 
formation you can give on the subject, with possible 


view to our association encouraging the movement 
throughout its territory.—Inguiry No. 1,995. 


[This inquiry comes from the secretary of 
one of the State lumber retailers’ associations 
of the South. The inquirer has been advised 
that the “Better Homes in America” head- 
quarters, 1653 Pennsylvania Avenue, Wash- 
ington, D. C. (James Ford, executive director), 
has issued a booklet under title “Publication 
No. 13—Boy-Built Houses” in which this sub- 
ject is treated very fully, which booklet js 
supplied to interested persons at a nominal 
price. From the same source may be obtained 
the set of lantern slides referred to, showing 
interior and exterior views of old houses that 
have been successfully remodeled.—Ebiror. | 


Buyers of Poles and Piling 

I have been for some time trying to get in touch 
with firms that buy chestnut telegraph poles and oak 
piling. I could furnish a large amount of this stock 
and I should be glad to have the address of such con- 
cerns as are interested in buying this material.—Iy- 
guiry No. 1,997. 

[This inquiry comes from Indiana. In re- 
sponse the names of a number of concerns that 
are probable purchasers of poles and piling 
have been supplied. The name of the inquirer 
will be furnished to others on request— 
Ep1Tor. | 
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From 
The recent rebuilding of |curely  rafted 
the Texas & New Orleans 


Railroad, and of the local saw- | 

mills, is giving new life to 

Beaumont, Tex., which had be- 

come almost a dead dilapi- 
dated county seat. 
* * * 

The Heller mill, at Red- | ° 

wood, Calif., belonging to the 


|chains preparatory to its be- 
ing towed through Long Is- 
‘land Sound and the Atlantic | 
Ocean to Boston. 
the spars contain 6,000 feet 
each and are worth $500 a) 


piece in Boston. 


A cargo of oak timber was 


to its ashes. An indebtedness 
of $72 and a corps of un- 
honored officials are its only 
heirlooms. We hope the day 
is not far distant when the 
lumbermen of this country 
(realizing that a National As- 
sociation can not live on 
* “wind” alone) will resurrect 
the entombed body and main- 


with heavy 


Some of | 


tain 


Madrona Co., six miles further 
north on the railroad, will | 
start up next Monday. The 
O'Reilly mill, belonging to the | 
same company and situated | 
about a half mile west of the | 
Heller, is not yet completed. 
* * * 


At Ogewa, Chippewa | 
County, Wis., on July 16, C.) 
P. Martell, of Appleton, | 
packed in the mill owned by | 
B. M. Holmes, 46,000 shin- | 
gles. July 18, he packed 52,- | 
000, and now ranks as the 
champion shingle packer in 
the State. 7 


* * 


Christopher Schwinger, of | 
Tonawanda, N. Y., has been) 
engaged by George E. Young | 
& Son, mast and spar makers 
of Boston, Mass., to transfer | 
a raft of pine spars, contain- 
ing about 540 pieces, from) 
Hamilton, Ohio, to Boston. 
The raft was towed across 
Lake Ontario to Oswego, | 
N. Y., where it was necessary 
to reraft it for passage through 
the Oswego and Erie canals to 
Trov and down the Hudson) 
to New York. Arriving there, 
the raft will undergo entire | 
reconstruction by being se- 


shipped from Manitowoc on 
the 18th, for Liverpool, Eng- 
land, by Cooper & Jones. 
This is the first shipment ever 
made to Europe direct from 
that place. 

* 8 #8 


The lumbermen along the 
Chippewa are beginning to 
see the necessity of building | 
flooding dams and maintain- | 
ing reservoirs for water on. 
the upper logging streams for 
use in seasons when the or-_ 
dinary freshets do not occur. | 
It is safe to say that with a) 
few more good dams at) 
proper locations the 
would all have been got out) 
this season. 


* * * 


Charles Dickens in _his| 
“Battle of Life’’ makes Mr. | 
Craggs advance some very pe- | 
culiar notions relative to that | 
great problem. He undoubt-| 
edly never attempted to run a) 
sawmill when he _ observed, | 
“everything is made too easy | 


it with more tangible 


stuff. 
* 8 & 


There is a mill on the Sag- 
inaw river cutting about 30,- 
000 feet of lumber at an ex- 
pense of only $23 a day, out- 
side of taxes, insurance, re- 
pairs and interest. Who says 


|it is impossible to cheapen 


nowadays. It’s the vice of | 

these times.” 
s 8 *& 

The National Association | 


of Lumbermen is dead. Peace 


production? 
* 8 #& 


Among some very sound 


planks in the platform of the 


workingmen’s party is one 
that is very rotten. It is de- 
cayed at the ends, decom- 


logs | posed at the center and flimsy 


in its every dimension. This 
plank is the one that calls 
for 10 hours pay for 8 hours 
work, and need expect a re- 
alization only when laboring 
men will accept 80 cents for 
$1 or 12 ounces for a pound. 


* * * 
The “big Mill” at Chip- 
pewa, Wis., has shut down 
for want of logs. The river 


is even lower than it was a 
week ago. The oldest inhab- 


itant fails to remember when 
the Chippewa and _ tributar- 
ies were as low as at present. 
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Southern Pine Bookings Gain and Output Declines 


Southern pine production has been showing a steady dle- 
cline during the last few weeks, and was 14.29 percent below 
normal during the week ended Aug. 5. On the other hand, 
demand has been making steady improvement, and during 
the same week the average bookings per mill reached their 
highest point since the week ended May 20. The sellers are 
therefore in stronger position, and prices for the most part 
have regained their recent losses. 

Retail yard purchases are chiefly for filling in stocks, 
which usually are low, but it is predicted that by the middle 
of this month there will be considerable buying for fall re- 
quirements. Country yards are taking more than city. 
Not much call is coming from the flooded sections, though . 
it is believed that by fall they will be able to get started on 
rebuilding. Railroads are taking some car and track ma- 
terial, and increases in sales to them are expected. Box 
grades have continued in good demand. Timbers are still 
oversold, call for Nos. 1 and 2 dimension is gaining, and 
there has been recent improvement in demand for such 
workings as flooring, but boards are slow. 


Bookings of Northern Hardwood Make Good Gain 


Decided improvement in bookings of northern hardwoods 
is shown by reports for the week ended July 30. This is 
said to be largely due to the automobile factories going on 
heavier schedules on their new models. Box grades are 
reported to be in very good demand. Building trades de- 
mand is improving also. Some of the interior trim plants 
have been buying birch. Maple flooring factories have 
small stocks of their product, and are beginning to take 
some rough stock for fall trade. Stocks of the hardwood 
manufacturers are restricted, and they have been maintain- 
ing a firm front on quotations. 

Production has been at a low point recently, but was 
stimulated by the increase in business. For the first thirty 
weeks of the year, however, bookings had covered 77 per- 
cent of the output, as against only 71 percent for the corre- 
sponding period of last year. 


North Carolina Pine Trade Dull; Prices Are Low 


North Carolina pine business has been showing signs of 
improvement, but the market is still dull. The position of 
the kiln drying mills seems to have improved because ship- 
ments of air dried stock have been held up by continuous 
rains in some sections of the Southeast. Many of the larger 
manufacturers, however, have further curtailed their out- 
put, and some of the finishing plants are also closing down 
because of unsatisfactory returns. This action shows that 
no further price concessions may be expected. The yards 
are willing to take only enough to fill day-to-day needs, 
and the mills refrain from attempts to push sales. The 
box makers have rather small wants and seek low prices, 
but their stocks are dwindling. 

Georgia air dried roofers have lost strength in the last 
couple of weeks, and generally sell at $17.50 for the 6-inch, 
while some move at $17. For quite a while the mills have 
been curtailing production, and recently have been forced 
by rains to reduce it still further. They are counting on 
improvement in business during fall. 


Southern Hardwood Output Increases; Demand Fair 


The increase in production of southern hardwoods ap- 
pears to be creating some tendency to hold back for lower 
prices. The output had reached about ninety-four percent 
of normal for the week ended Aug. 6, and manufacturers 
generally were making an effort to get some lumber on 


Lumber Statistics Appear on Pages 52 and 53 


sticks. It is doubtful, however, whether it can continue 
long at the present rate. It must be borne in mind that 
many of the levees along the southern Mississippi remain 
broken, and during the week there was a press report that 
a large section of the Arkansas lowlands had been inundated 
again. Log production next winter is likely to be decidedly 
short for this reason, and the mills may yet have difficulty 
in meeting the needs of consumers. 

Domestic consumers in general are showing more interest 
in the market, in that they are all buying for their current 
needs. Automobile plants are going on heavier production 
schedules, and will require even larger amounts. Southern 
furniture plants are now entering the hardwood market, and 
it is believed they will be buying steadily during the fall. 
Building trades demand is not very active, but tends to im- 
prove. There is not much movement overseas. 


Inland Empire Bookings Gain; Prices Show Firmness 


Business in Inland Empire pines has recently regained 
a good deal of the ground lost in the preceding couple of 
weeks. The mills have continued to hold production to 
lower figures than at this time last year, and are not willing 
to grant concessions to stimulate business. Prices have, 
in fact, shown more firmness in the last couple of weeks. 
June shipments of identical mills were about ten percent 
above output, so that accumulation is being carefully 
avoided. Total reported bookings for the first thirty weeks 
of the year exceeded the cut by seven percent, against an 
excess of only five percent for the corresponding period 
of last year. Encouraging reports are being received as 
to fall trade from the Northwest and middle West. 


In California Pines, the Lower Grades Sell Best 


The California white and sugar pine mills appear to be 
doing a good total business, but so far demand has been 
running strongly to lower grades. California expects a 
good fruit crop, and box makers are preparing, for it. 
Upper grades have been somewhat slow and weak, but 
recently there has been more call for them and they give 
indications of greater firmness. While on July 1 the total 
unfilled orders of identical plants were 13 percent larger 
than on the same date last year, those for No. 3 shop and 
better were 14.4 percent less. Inventories of the No. 3 
shop and better, however, had been reduced 16.3 percent 
as compared with last year, though total stocks had 
increased 0.2 percent. Millwork plants in the middle West 
are placing a little business, but retail yards are not tak- 
ing more than fill-ins. Early improvement in demand from 
within California and also from the middle West and East 
is looked for. 


Rail Trade Is Best Outlet for West Coast Fir 


Total bookings of the West Coast: fir mills fell thirteen 
percent below production in the week ended Aug. 6, though 
it appears that production made no increase that would 
account for the difference. Rail trade is the best outlet, and 
furnished fifty percent of the new business. Coastwise 
shippers have tied up thirty-eight vessels, so that not much 
lumber is moving to California. Stocks there are much 
reduced and the market stronger, so that early resumption 
of shipments may be expected. Atlantic coast business is 
only fair. Higher prices have to be asked to provide for 
advances in intercoastal rates, and competition is keen, 
while some buyers are holding back because they hope for a 
reduction in space rates. Log prices have weakened a 
little, but the operators are proceeding very cautiously 
about adding to their stocks in the water. 


; Market Prices and Reports on Pages 78 to 84 
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Western Concern Opens Third 
Kastern Distributing Plant 


The Latest Addition to the Chain of Weyerhaeuser Timber Co.’s Lum. 
ber Warehouses on the Atlantic Coast Marks Completion 
of Program Planned Years Ago 





COL. J. E. LONG 


Newark, N. J., Aug. 8—Without ceremony 40 feet wide by 900 feet long, for unloading Col. James E. Long, the guiding Spirit in 
and only marked by the unloading of the boats, and two 12,000-ton boats can be un- the Weyerhaeuser Timber Co.'s distributing 
steamship Lancaster alongside the new pier, loaded simultaneously. The dock is equipped plant service on the Atlantic coast, 


pede} : : : said re- 
the local distributing plant of the Weyer- with both narrow and standard gage tracks, cently that “we expect to maintain at all times 


haeuser Timber Co. was opened July 13 for permitting loading direct cargo shipments from a _ stock of timbers and planks of at least 15. 
business. This latest addition to the chain boat to standard freight cars. The unloading 000,000 feet. The sizes and lengths will rd 
of the Weyerhaeuser Timber Co.’s distribut- capacity is 800,000 feet per 8-hour day. For well assorted. If the business warrants it, 
ing plants on the Atlantic coast marks the storing lumber, there are five sheds, totaling we have room in our timber yard for 30,000,- 


completion of a program planned many years 236,720 square. feet of piling space, and all 000 feet. The Newark plant, however, will not 
ago in Tacoma. The Weyerhaeuser officials the dry lumber goes direct from the boats confine its timber business to standard sizes, 
visioned a great new lumber service and be- to these sheds, where 40,000,000 feet can be The sawmill equipment will make it a simple 
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Map showing location of the Weyerhaeuser Unloading the steamship “Lancaster,” which brought the first cargo for 
Timber Co.’s three distributing plants at Bal- Newark stock from the Weyerhaeuser company mills at Everett, Wash., 
timore, Newark and Portsmouth. marking the opening of the new plant. 
gan by opening a distributing plant at Balti- put under cover. Through the center of each matter to fill an order for timbers of almost 
more, Md. This was followed by another shed runs a 24-foot driveway for loading any size or length.” 
distributing station in Portsmouth, R. I., which — trucks by crane, with 4,000- to 8,000-foot pack- In order to keep this new timber yard 
was opened in 1926. It was while the Ports- ages of lumber in five minutes. At the end supplied, the Weyerhaeuser Timber Co. owns 
mouth plant was still under construction that of the loading platform is a planing mill four sister ships of 12,000-ton capacity each, 
a tract of deep water frontage land was ac- equipped to do regular or special millwork, and on a general mixed item cargo of tim- 
quired from the port of Newark, N. J. containing four fast feed machines, band re- bers, plank, dimension, boards, flooring, ceiling, 
The Newark plant is ideally situated to sup- saw, band rip saw, cut-off saws, and a 4- finish etc., each boat can carry approximately 


ply the dealers and the public within a hun- side special molding machine. The loading 7,250,000 feet. In addition to these boats 
dred mile radius, in which territory about platform can accommodate 24 standard gage which ply constantly between mills and. dis- 


nineteen million people, or 16 percent of the cars, each of which by the use of electric trav- _tributing yards, outside boats are chartered so 

population of the country live. eling cranes can be loaded in 20 minutes. The that a ship is loading at Everett, Wash., al- 
In physical equipment the Weyerhaeuser combined loading facilities of the platform, most all the time, with Baltimore, Portsmouth 

Timber Co.’s new plant is a model for pro- timber yard and water front are about 35 to or Newark as its destination. 

jects of its kind. There is a concrete dock 40 cars a day. As soon as the office building is completed, 








Cc. J. MULROONEY A. N. FREDRICKSON K. JOMNSON W. W. WELLER 
EXECUTIVES WHO WILL MAKE THEIR HEADQUARTERS AT NEWARK PLANT OF WEYERHAEUSER TIMBER CO. 
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CARL RUSSELL 


the Newark office will become the headquarters 
for the eastern activities of the Weyerhaeuser 
Timber Co. Here will be located the execu- 
tive manager, the accounting department and 
the sales office for all three branches. From 
here the orders will be allotted to the plant 
that can best serve the customers. 

In trying to tell briefly the accomplishments 
of this great distributing plant, some mention 
should be made of the officials responsible for 
its success. As previously mentioned, Col. 
James E. Long, who now makes his head- 
quarters at Baltimore, is the guiding spirit 
in the East for the Weyerhaeuser Timber Co., 
and in order that the company’s reputation 
for excellent service may be maintained, men 
who have been trained at the Baltimore plant 
have been placed in executive positions at the 
Newark plant. Col. Long himself will make 
the Newark office his headquarters. 

C. J. Mulrooney, who has had charge of 
Baltimore sales since the plant started, will 
move to Newark to assume large responsibil- 





VIEW OF PORT NEWARK OPERATION, TAKEN IN MAY, 1927, SHOWING PLANT NEARING COMPLETION 


ALLEN V. LONG W. 


ities of the three plants. He will have as 
his assistant A. N. Fredrickson, who has here- 
tofore had charge of sales at Portsmouth. 


Walter A. Barton, who has been connected 
with the sales department at Baltimore, has 
been appointed local sales manager at Ports- 
mouth, succeeding Mr. Fredrickson. 


F, G. Emerson, who is representing the 
company in Baltimore territory, has been ap- 
pointed local sales manager at the Baltimore 
plant, to succeed Mr. Mulrooney. Mr. Emer- 
son also becomes resident manager of the 
Baltimore branch. 


Others who have had a part in the suc- 
cessful operation of the three plants are Al- 
len V. Long, resident manager of the Ports- 
mouth branch since it was opened; W. W. 
Weller, whose task it is to see that ship- 
ments from Newark, Baltimore and Ports- 
mouth reach their destinations on or ahead 
of schedule; he is manager of the traffic de- 
partment, with offices at Newark. K. John- 
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EXECUTIVES OF PORTSMOUTH, R. I.. AND BALTIMORE, MD., PLANTS OF WEYERHAEUSER TIMBER CO. 


F. G. EMERSON 


son, formerly assistant superintendent at Bal- 
timore, is now superintendent at the New- 
ark plant. Carl Russell is plant superintendent 
at the Portsmouth branch of the company. 

With this trio of distributing yards oper- 
ating efficiently, the Weyerhaeuser Timber Co. 
will maintain and extend its reputation for 
“24 hour shipment service” on rush orders 
for all kinds of dense, even textured Douglas 
fir timber. 

In no line of industry has the demand on 
the manufacturer to meet the changed con- 
ditions been met so promptly and effectively 
as in the lumber business in the eastern ter- 
ritory. The files of the Weyerhaeuser Tim- 
ber Co. hold many letters from dealers, that 
tell of decreased stocks, faster turnover and 
greater profits, thanks to this new distributing 
plant service. What the Baltimore and Ports- 
mouth plants have accomplished in their re- 
spective territories, the Newark yard is now 
ready to duplicate in the New York and met- 
ropolitan district. 





New Members on Forestry Group 


Marquette, Micu., Aug. 8.—The appoint- 
ment by Secretary of Agriculture William 
M. Jardine of two new members to the Lake 
States forest research advisory committee has 
been announced by Raphael Zon, director of 
the Lake States Forest Experiment Station, 
St. Paul, Minn. 

The two new members are Dr. Henry C. 
Cowles, of the department of botany, Uni- 
versity of Chicago, and O. L. E. Weber, of 
the Watab Paper Co., Sartell, Minn., who were 
appointed to serve on the committee for 2-year 
terms. They succeed E. E. Parsonage, of 
Minneapolis, Minn., and Alton T. Roberts, of 
Marquette, Mich., who served for four years 
and whose terms have expired. 

The advisory committee acts in codperation 
with the Forest Service of the United States 
Department of Agriculture in correlating the 


research activities of the forestry agencies in 
the region, in advising the department as to 
the research program of the Lake States Ex- 
periment Station and in assisting to bring 
about better forest practices throughout the 
Lake States region. 

A, meeting of the advisory committee will 
be held early this month. 


@eanaaaeanaaaaaaaas: 


Gets National Forest Contract 


Denver, Coto., Aug. 8.—The Colorado-New 
Mexico Timber Co., of Denver, has been 
awarded a contract to cut 1,000,000 linear feet 
of mine prop material in the Medicine Bow 
National Forest of Wyoming. The contract 
price is 50 cents a hundred linear feet. The 
company will put a large force of men at work 
immediately. The timber will be used by 
northern Colorado coal mines. 


Huntington Reinstates Shingles 


Huntincton, W. Va., Aug. 8.—The lumber 
dealers of this city are in receipt of a com- 
munication from the Huntington city hall 
signed by W. M. Nestor, building inspector, 
advising that effective last Friday, wood 
shingles will again be permitted outside the fire 
limits. This again opens the market which has 
been closed for the last two years to wood 
shingles, and it is the concensus of the dealers 
that this action will stimulate a certain type of 
construction which has been virtually dormant 
for the period wood shingles were prohibited. 
Plans are being completed by several citizens 
for homes of the Dutch Colonial type, and the 
action taken by the city officials was probably 
influenced more by this than any other one 
argument. 
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Salt Lake City Enjoys Steady Growth 


Editor Finds Lumbermen Pleasant Fellows to Meet— Visits 
Dealers in Provo, Noted as an Educational Center 


Salt Lake City has a population of about 
150,000 and is the metropolis of this inter- 


mountain territory. It has the big salty 
lake on the west and a range of snow-capped 
mountains to the northeast, and it stands 
on what the geographers say was a lake 
bed in years gone by. The water of the 
lake is supposed to be about 20 percent salt, 
and I believe there is a thriving industry 
consisting of pumping out this brine, for 
that is practically what it is, evaporating 
the water and recovering the salt. 

, It is a regular city; well laid out and at- 
tractive to look at. The fact that it is the 
State capital and the banking and commer- 
cial center for a great area reaching into 
several States gives it an added importance. 
The city is well supplied with yards; but 
for some reason or other there was less com- 
plaint about too many yards than I heard, 
for instance, on the western coast. Several 
dealers admitted that trade goes along on 
a reasonably level basis and that all or 
most of the yards seem to be doing a “nice 
little business.” Utah commerce has its ups 
and downs, but seemingly the ups are not 
so high nor the downs so low as they are 
where speculation is more to the front. Not 
that the Utah men are admitting that fluc- 
tuation ceases from troubling in their com- 
monwealth. One or two dealers advised me 
that if a footloose dealer asks where he 
can locate and have a sure thing, for me 
to send him somewhere else. But does 
anybody know where a retail lumberman 
can locate a sure thing? If so, don’t tell. 
All of us would go there, and then what kind 
of a place would it be! 


No Romney Architectural Service 


In the office of the Romney Lumber Co., 
where I talked with Melbourne Romney, the 
old difficulty of retailers and architects who 
don’t quite “get” each other, despite their 
mutual interests, came up. 

“We maintain no architectural service in 
our office,” Mr, Romney said, “for there 


have to offer pretty complete and highly 
professional architectural service to do it, 
That would be expensive and would put us 
rather too directly into competition with 
our architectural friends. We want rather 
to codperate with them. The contractors 
do at least a fair job of providing the plans 
for comparatively simple and small houses, 
and it’s up to the architects to supply the 
larger and more elaborate plans. But they 
are usually more interested in houses cost- 
ing $25,000 or more, and they want to super- 
intend construction. That leaves a consid- 
erable gap between their lower limit and 














The Romney Lumber Co. specializes in sup- 
plying lumber and materials for the home 
builder 


the upper limit of the contractors’ architec- 
tural service. We wish the architects would 
give more attention to these houses that 
range from $5,000 up and that they’d offer 
a plan service without insisting upon super- 
vision. That supervisory service is costly 
to the customer, and it’s something the 
dealer can do quite well. We need some 
cooéperation at this point. 


Might Learn Local Building Practices 


“I suppose our architects are as practical 
as those anywhere, but it seems to us some- 
times that these men might spend a ‘little 
time learning local building practices in de- 
tail. We get specifications that don’t con- 
form to local practices, and we know pretty 
well that the contractor is going to ignore 











— 


“city has. 


about building as retailers do. Of course 
they don’t know standard stocks, and they 
specify all sorts of odd material that must 
be made specially. Maybe they have a case 
against us. Maybe we don’t understand and 
appreciate what they’re trying to do. But 
certainly there’s an opportunity for us to 
get together and learn from each other. 


“Salt Lake City is a city of homes. In- 
dividual homes seem to fit here naturally 
in our big blocks and in the beautiful set- 
ting which the city has between the moun- 
tains and the lake. Apartment houses are 
coming in, but I’m sorry to see it. There’s 
doubtless a selfish interest involved in my 
feeling, for we are better organized for sup- 
plying materials and service for the build- 
ing of individual homes than of apartment 
houses. In a city of this size, apartments 
usually are for the lazy; those people who 
are not interested enough in maintaining 
an individual and complete home to do the 
work necessary in caring for a _ house. 
Sometimes this applies to the women of 
the household, but more often it applies to 
men. They’d rather play golf than mow 
lawns or care for vegetable and flower gar- 
dens. Maybe it’s all right, but I confess to 
a greater liking for the people who like real 
homes and who are willing to do the work 
needed to keep them up.” 

The Romney Lumber Co. has been in bus- 
iness ‘fifty years or more. 


Sugar House Concern Growing 


The Sugar House Lumber & Hardware 
Co. takes its name from its location in one 
of those suburban retail centers which every 
This is a group of stores, some 
offices of professional men, one or two 
other lumber. yards and the like. This 
particular company has had a remarkable 
growth since it was founded and now oc- 
pies a very attractive plant, including a 
beautifully finished hardware store. The 
manager was away when I called. It was 
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The Mutual Coal & Lumber Co. at Provo does a good lumber business 
despite the competition from brick 


seems to be no pressing need for it. Our 
contractors are prepared to furnish plans 
for the average house, and customers who 
want a large or elaborate house will of 
course go to a professional architect. We 
might possibly get some of that business 
if we were to put in a department, but we’d 





these specifications if he can. It’s a puzzle 
to know whether to figure the exact speci- 
fications or to follow local practice; for we 
know that at least some competitors will 
do the latter. I think our architects are 
as good as any, but I’m pretty sure that in 
practical ways they don’t know as much 


Senator Reed Smoot, the financial shark in Congress, is proprietor of the 
Smoot 


Lumber Co. at Provo, Utah 


on Saturday, and I believe he is building 
a, new house for himself. This yard was 
written up in these columns not so many 
years ago; and it is a pleasure to see that 
it has been making a steady and even a 
rapid advance, as judged by the appearance 
of its physical equipment. 
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R. W. Frank, manager of the Rio Grande 
Lumber Co., is also head of R. W. Frank 
& Co., a wholesaling organization. Mr. 


Frank is one of the pleasant and friendly 


western business men who make the job 
of a traveling inkslinger interesting and 
easy. I think this department has paid 
tribute to the western business man from 
time to time. We like all lumbermen; for 
there seems to be something about the busi- 
ness that keeps them human and compan- 
jonable. I suppose they meet people on a 


mineral wealth, commerce and industry 
keep up with the parade. To jump ahead 
of the natural speed of development wouldn’t 
create any wealth and would merely antici- 
pate the natural and normal flow of busi- 
ness, so that what should be done in fu- 
ture years would be crammed into this year, 
leaving a hungry gap in future sales. 

Mr. Frank mentioned the steel plant that 
is located near Provo, south of Salt Lake 
City, as a case in point. This plant is 
said to produce a fine grade of iron and 








mountain country, south of Salt Lake City. 
This territory, we gather, depends quite a 
bit on its cities and larger towns. Salt 
Lake City is the center and focus of the 
State, financially, commercially and socially. 
In a degree the smaller cities and towns 
exercise a similar function in their own 
trade territories; furnishing goods and serv- 
ices which the villages can not well supply 
for themselves. This yard carries quite an 
extensive stock of building hardware and 


_ tools, attractively displayed in patterns on 











The Rio Grande company is one of the foremost retailers in Salt Lake 
City. A wholesale business is also done under another name 


particularly human footing; for when a 
family is considering the building or the 
improving of a home they are exercising 
the best sides of their personalities. 


As this department has sat around in lum- 
ber offices and listened to the planning and 
even the shrewd bargaining of prospective 
home owners there has always seemed to 
be an altruistic quality about even the hard- 
est boiled of the bargainers. Sometimes it 
runs pretty thin when contractors haggle 
over prices in the old professional manner, 
but your home owner usually betrays the 
fact that he has dreamed long about his 
house and is doing the best he can to make 
the dream a reality. This is the stuff of 
which retail lumber selling is made; and 
that’s a reason, we suspect, why lumbermen 
are pleasant people. If the westerners are 
a bit more friendly and accessible it is 
probably because they see so direct & rela- 
tion between their work and the unfolding 
and developing of the new country of which 
they are a part. They have seen so many 
unpromising looking people come to the 
front in the atmosphere of opportunity 
which the West claims as its special char- 
acteristic that they are inclined to think 
that every person is a potential good fel- 
low. Whatever it is, any one can enter 
a western yard and be pretty sure of find- 
ing someone who will make him welcome. 


R. W. Frank Sees Great Future 


Mr. Frank likes his city. He thinks it’s 
a great place and that it has a great future. 
He tells me that building in Salt Lake 
City and in Utah generally is steady, year 
after year, and usually grows as popula- 
tion and the general level of wealth rises. 
The city has no boom, hasn’t had anything 
for years that could be called one, is glad 
of it and will do a reasonable amount of 
yeoman service to head off one. The reason, 
according to Mr. Frank, why the city does 
not want a big forward surge in speculative 
building is that it isn’t that kind of a city. 
Salt Lake City has kept pace pretty well 
with the development of the State and with 
its natural trade territory. Possibly be- 
cause of the stabilizing influence of the 
Mormon church the general standards fit 
in pretty well with the general income. 
As the inter-mountain population increases 
with the development of agricultural and 





steel. It gets its ore and its coal locally, 
is an efficient industry and is expanding 
rather steadily. But this company is not 
carried away with a vision of enormous 
expansion and of selling its products in the 
East and South in competition with Pitts- 
burgh and Birmingham. The freight rate 
is against it. By the same token Pitts- 
burgh and Birmingham have the same bar- 
rier to contend with if they undertake to 
ship their metal into the inter-mountain ter- 
ritory. So the sound and lasting expansion 
that comes to this plant must be the ex- 
pansion justified by the increase of inter- 
mountain population and industry. 


Mr. Frank, as a wholesaler, sells over 
quite a wide section of the mountain coun- 
try, and according to him not all of his 
territory has been as even in its level of 
progress and prosperity as has Utah. 


Senator Smoot Is a Lumberman 


The town of Provo, some thirty miles 
south of Salt Lake City, is distinguished for 
several reasons, not the least of which is. 
the fact that it is the home of Senator 
Reed Smoot. This hard-working statesman, 
who has made himself a master of public 
finance, has brought no small amount of 
distinction to his State. We wish to insti- 
tute no odious comparisons, but we imagine 
that scores and hundreds of thousands and 
even millions of people know him by name 
and associate him with Utah; a sort of dis- 
tinction by no means accorded to every 
member of the United States Senate. This 
is the more remarkable when it is remem- 
bered that he is not a publicity expert. 
He does not go off the reservation in paint 
and feathers every little while for the pur- 
pose of calling attention to himself. He 
has won his reputation in the least spec- 
tacular of ways; namely, by endless hard 
work in a more or less dreary field. 


It may be news to some readers of this 
journal that Senator Smoot is a retail lum- 
berman; owning the Smoot Lumber Co., 
of Provo. The Senator is, in fact, exten- 
sively interested in Provo business. I be- 
lieve he is president of one of the banks 
and in numerous other ways is involved in 
Provo commerce. 


The Smoot. Lumber Co. owns and oper- 
ates the biggest planing mill in the inter- 


The Sugar House Lumber & Hardware Co., has a very attractive yard 
in a suburban section of Salt Lake City 


the cupboard doors in front of the storage 
shelves. A. E. Phillips, who was in charge, 
told me the city has doubled its popula- 
tion in the last few years. This has been 
principally industrial development, center- 
ing around the steel works. Agriculture as 
well as industry seems to be promising, so 
in Mr. Phillips’ opinion there is every rea- 
son to expect a continuation of steady de- 
velopment of the town. 


G. B. Simons Finds Good Sale 


G. B. Simons, of the Mutual Coal & Lum- 
ber Co., called my attention to the fact 
that Provo has a iarge proportion of brick 
houses. Apparently this building material 
became a tradition in the early days of 
the town and has persisted down to the 
present. But there is good sale for lum- 
ber, none the less, and trade has been quite 
satisfactory. There is plenty of money for 
all reasonable developments. At the time 
of my call there was a big load of baskets 
standing out in front of the yard. Mr. 
Simons said there was quite a trade in: 
fruit and vegetable baskets and hampers 
and that formerly the company had handled 
this business in connection with lumber. | 
At present, however, the yard has discon- 
tinued the line, and an independent com- 
pany is handling it. 

Provo is also noted as an educational cen- 
ter. Brigham Young University, supported 
of course by the Mormon Church, is located 
here. It has a number of buildings and 
is quite attractive in appearance. At the 
time of my visit I noticed a model or lab- 
oratory school in action; evidently part of 
a normal training course in the university. 
A professional man, living in a town more 
than a thousand miles from Provo and lo- 
cated in a State noted for its high per- 
centage of literacy, told me how shocked 
and disturbed he had been over looking at 
the crowds which an old fashioned Fourth 
of July celebration had brought out. The 
side shows and the merry-go-round had been 
surrounded by vacant faced and obviously 
low-grade human beings; and he felt that if 
this was a fair average of his commonwealth 
something drastic ought to be done. I asked 
him what he proposed, and he said educa- 
tion. He added that he never looked at 
a group of students anywhere without being 
reassured about the future. 
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News and Business Ideas 


Retail Firm Builds Model Home 


Mipptetown, N. Y., Aug. 8—Recently the 
H. D. Gould Co., dealer in lumber and build- 
ing materials, of this city, constructed a model 
home for the purpose of demonstrating how 
convenient, attractive and thoroughly modern in 
every detail a small house can be if rightly 
planned and constructed. 

Upon completion of the house it was opened 
to the public each afternoon and evening for 
two weeks, and a great number of people in- 
spected it and no doubt many among them 
had a desire awakened to own a similarly at- 
tractive home. The various interesting fea- 
tures of the house were thoroughly inspected 
and commented upon such, as the beautiful 
floors and interior trim, Curtis built-in wood- 
work, cedar-lined closets, Laminex doors, 
breakfast nook, garage in basement etc. A 
number of local furniture and dry goods con- 
cerns, as well as the local electric light and 
power company and an electrical fixture con- 
cern, co6perated in completely furnishing and 
equipping the home for occupancy. 

Special interest was taken in the house by 
the women’s organizations. The house is of 
Colonial type, the lower floor being 24 feet 
square, with a small rear addition. The second 


floor, with chambers projecting over the porch, 
The house contains six large 


is slightly larger. 











Model home built by a New York State dealer 
which attracted many visitors during the two 
weeks it was open for inspection 


rooms, besides bath, breakfast nook and numer- 
ous closets. The floors are laid with Long-Bell 
oak flooring and Weyerhaeuser western hem- 
lock flooring. 

In connection with this. demonstration the 
local daily newspaper issued a special home 
building section, largely devoted to this enter- 
prise and to advertisements of the codperating 
concerns and other business houses interested 
in furthering home building in Middletown. 
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‘Business Men Like Explicit Bids 


Sometimes the small town lumberman does 
not realize the importance of careful attention 
to details in selling to business men of wide 
experience. This is shown in instances where 
a wealthy city man with some interests in a 
country village seeks to do business with the 
village dealers. Here is a case in point which 
happened to involve a paint job, but which 
equally well might have involved lumber or 
other building materials. The city man owned 
a large summer home, which he _ wanted 
painted. He told his local caretaker to get 
estimates on the job. There were two good 
painters available. One of them looked over 
the place, which he had painted before, and 
named a price. He expected the job mainly 
because he did good work and had had the job 
before. All he gave the caretaker to submit 
was a lump sum. The other painter went over 





the proposition and submitted an _ estimate 
which named the amount of scraping to be 
done, and the cost, the price for one coat, for 
two coats and details on a few extras. This 
man, though his bid was higher than the other, 
got the job. He was doing business with a 
man accustomed to complete and intelligible 
estimates, an absentee owner who wanted to 
know just what was to be done. City people 
owning country property not infrequently find 
fault with the methods of the country busi- 
ness men and sometimes send materials and 
labor from the city instead of patronizing the 
country dealers. This need not be. 
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Entertains 4,500 Visitors 


DANVILLE, ILL., Aug. 8.—The Danville Lum- 
ber Co., which last Wednesday formally opened 
its remodeled home, was host to nearly 4,500 
people. Eighteen guides were occupied 
throughout the afternoon and evening showing 
the host of visitors through the yards and 
offices. Ralph M. Lauten, secretary-treasurer 
and manager of the company, in an optimistic 
mood had ordered 500 roses for that number of 
women, and yardsticks for as many men. They 
disappeared in a few moments and a hurry 
order for 300 more went as quickly. A spe- 
cially constructed platform over the yard 
scales was utilized by an orchestra which 
played for dancing on the asphalt driveway. 
Square dances were enjoyed by the old folks 
and Wilbur Jenkins, who was recently at 
station WLS, was “caller.” Oswald K. Yeager, 
president of the company, was unable to at- 
tend, being on duty at Camp Grant, with the 
130th regiment, of which he is lieutenant-col- 
onel. 
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Announce Changes in Officers 


Des Moines, Iowa, Aug. 9.—Several im- 
portant changes in the official personnel of 
the Loetscher & Burch Manufacturing Co., of 
this city, were announced yesterday. Chief 
among them is the announcement of the ap- 
pointment of Don M. Peaslee as secretary and 
manager of the company to succeed 
Schneider, who has been promoted by his firm. 
Mr. Peaslee has been connected with the Des 
Moines company as sales manager. 

Mr. Peaslee also is quite extensively inter- 
ested in the retailing of lumber, being presi- 
dent of the Peaslee Lumber & Coal Co., of 
Des Moines, operating yards at Laurens, Thor 
and Toledo, Iowa. 

Mr. Schneider has been promoted to the 
position of secretary and manager of the Rob- 
erts Sash & Door Co., of Chicago, a subsidiary 
of Farley & Loetscher Manufacturing Co., 
parent company of the Loetscher & Burch 
Manufacturing Co., of Des Moines. 

Together with Mrs. Schneider and their 
son, Richard. Mr. Schneider has left for his 
new post. He was associated with the Des 
Moines firm for the last fifteen years. 

Accompanying Mr. Schneider to Chicago will 
be Dalton E. Cole, formerly cashier of the 
Loetscher & Burch Manufacturing Co. 

Mr. Cole has been made a member of the 
board of directors of the Chicago firm and 
will be accompanied to his new post by Mrs. 
Cole. He has been associated with the Des 
Moines firm for about eight years. 

M. S. Stokely, of the Stokely Lumber Co., 
of Des Moines, has been made vice president 
of the Loetscner & Burch Manufacturing Co. 
In addition to his new post, he will continue 
to be associated with the lumber company. 

J. M. Burch, Jr., of Dubuque. son of the 
former president of the Des Moines com- 
pany, has been chosen to fill his father’s place 
as president of the Loetscher & Burch com- 
pany. The death of J. M. Burch, Sr., oc- 
curred on June 30 last. 

Mr. Schneider will retain his connection as 
a member of the board of directors of the 
Loetscher & Burch Manufacturing Co. 


for Retailers 


New “Building Store” Is Opened 

Woopwarp, OKia., Aug. 8.—The new “home- 
building store” of the C. E. Sharp Lumber 
Co. is completed, and the formal opening was 
held on a recent Saturday afternoon and eve- 
ning, at which time the public was invited to 
call and inspect the company’s new quarters 
and facilities. The visitors numbered more 
than 1,200. The men were given cigars, the 
ladies received carnations, and the children, 


balloons. There were demonstrations of built- 
in conveniences, lacquering of novelty furni- 
ture etc. 


The structure is of brick, 26 by 56 feet, and 
strictly uptodate in every respect. It has two 
large plate glass display windows, and the 
front room is equipped for carrying a complete 
stock of paint and builders’ hardware. 

The space back of the “home-building store” 
is divided into private offices and a customers’ 











It + Actually Pry 


toRemodel 


Owners of older property are finding that 
remodeling roof designs, interior arrange- 
ment and exterior appearance are’ ail 
sound investments, paying real dividend. 
in increased value. 


to property than it costs—not* counting 


Remodeling adds considerably more value 
improved appearance and convenience. 


Right now is the time. Convenient 
terms if you wish. 


CALL MAIN 25, REMODELING DEPT., 
Or Sign This Ad and Mail to P. O. Box 299. 





HALLACK & HOWARD 
LUMBER CO. 
DENVER SINCE 1877 





Tune In on Home Makers’ Hour—KLZ—Every Monday 8-9 p. m. 





This advertisement of a Colorado retailer is 

one of a series m which the economic aspect 

of remodeling, as well as the improued ap- 

pearance and convenience thus secured, 1s 
featured 





room, where all modern built-in conveniences 
for the home are displayed. Here also build- 
ing plans and ideas will be on tap for the 
visitors’ inspection. 

The completion of this building marks the 
first step in a series of improvements in the 
Sharp yard here that eventually will mean an 
entirely new or rebuilt plant. The old office 
is to be removed at once, an entire new fence 
built, the lumber storage shed reshingled, and 
the whole plant repainted. 

The local manager is Webster Sharp, son of 
C. E. Sharp, president of the company, which 
was established 27 years ago. It has its general 


offices in Oklahoma City, and operates nine 
yards in northwest Oklahoma. 

Earl Smith, manager of the yard at Moore- 
land, Richard Hughes, of Gage, Isaac Ball, 
of Sharon, and Ray Hubbard, of Fargo, were 
present at the opening. 





AvuGustT 
a 


Ei 


Koko 
Huntin: 
Ostend, 
tional, ; 
Kokom 
the Inc 
tion. - 
ing the 
tary, ¢ 
Bubble 
Lew W 
fast at 
of the 
guest ‘ 


De: 

WEI 
ber fir 
of oer 
the sh 
Mechz 
this a! 
S. R. 
Comn 
and { 
to co 
says, 
lumb 
furth 
prog! 
resou 
come 
ridge 
Lewi 
ber | 


NI 
Lum 
at S 
beer 
offic 
proc 


the 


 -_ —- epee & oh oe 








927 


me- 
ber 
vas 
ve- 
to 
ers 
ore 
the 
en, 
It- 
ni- 








Aveust 138, 1927 


AMERICAN 


LUMBERMAN 43 








Entertains Eminent Rotarian 


Koxomo, Inv. Aug. 8.—Arthur Sapp, of 
Huntington, Ind., who was recently elected at 
Ostend, Belgium, president of Rotary Interna- 
tional, was the guest recently of Willis B. Dye, 
Kokomo lumberman and former president of 
the Indiana Retail Lumber Dealers’ Associa- 
tion. Mr. Sapp visited Mr. Dye after attend- 
ing the fifth district meeting of Indiana Ro- 
tary, also attended by Mr. Dye, at Water 
Bubble, formerly the summer home of Gen. 
Lew Wallace, at Crawfordsville, Ind. A break- 
fast at the Dye home was attended by officials 
of the Kokomo Rotary Club, with Mr. Sapp as 
guest of honor. 


Dealers Aid Boy to Short Course 


WELLINGTON, TeEX., Aug. 8—The four lum- 
ber firms of this city have contributed a fund 
of $25 to send one of the farm club boys to 
the short course at the State Agricultural and 
Mechanical College. On being informed that 
this amount was needed to send one more boy, 
S. R. Pinkston, president of the Chamber of 
Commerce, called on the various lumber dealers 
and found them more than ready and willing 
to cooperate in this enterprise. Mr. Pinkston 
says, moreover, that he has always found the 
lumbermen of Wellington willing’ to help in 
furthering anything that will result in the 
progress and development of the agricultural 
resources of this county. The four lumber 
companies which contributed are: J. C. Wool- 
ridge Lumber Co., Smith-Cicero Lumber Co., 
Lewis Lumber Co., C. D. Shamburger Lum- 


ber Co. 
Doings of Lonz Island Dealers 


New York, Aug. 10.—The J. T. Sullivan 
Lumber Co. is preparing to open a branch yard 
at Springfield, Long Island, where a yard has 
been laid out facing the Merrick road. An 
office building, sheds and a warehouse are in 
process of construction. Springfield is one of 
the fastest growing Long Island towns. The 
Elmhurst Lumber & Trim Co. also has a 
branch yard there. The Sullivan concern now 
operates yards in Ozone Park and in Brook- 
lyn. 
John W. Stetson, manufacturer of sash, 
doors and window frames, has just completed 
a new warehouse at Valley Stream, L. I. 

“Two Yards with Miles of Service” is the 
motto of the Enteen Lumber & Supply Co., 
with establishments near the Jamaica Race 
track and on Merrick Road. 


Sells One Yard, Buys Another 


Denver, Coro., Aug. 8—The Warren Lum- 
ber Co., of Fort Morgan, Colo., which oper- 
ates seven lumber yards in Morgan county, 
last week sold its yard at Boulder, Colo., to 
the Boulder Lumber Co., which has filed ar- 
ticles of incorporation with a capital stock of 
$60,000. The firm is composed of C. W. Rich- 
ardson, J. Elmer McPhee and F. C. Metz, all 
of whom are associated with the McPhee & 
McGinnity Co., of Denver. The Warren com- 
pany also last week purchased a yard at Merino 
in Logan county, Colo. The company is headed 
by U. J. Warren of Fort Morgan. 


Consider Modification of Code 


PHILADELPHIA, Pa., Aug. 9.—A matter of 
great interest to Philadelphia lumbermen is 
now under consideration by the mayor and a 
general committee in connection with Phil- 
adelphia’s building code. The committee is 
composed of architects and engineers and their 
problem is to decide on the policy governing 
building materials. They will probably vary 
the present code so as to eliminate the dis- 
criminations that now exist against some woods. 
Probably the American Society For Testing 
Materials table of allowable stresses will be 
adopted, and if such is the case builders will 
have a considerably wider choice in woods. 
However, the course that will finally be adopt- 
ed is not known even by the committee, and 
the final steps in the readjustment of the pres- 
ent code will not be decided on entirely until 
1928. 


An Attractive Yard Is “Good Business” 


[Continued from Front Page] 


Fastened to the rolling door of the right- 
hand driveway is a panel of wallboard, which 
makes a convenient bulletin board for affixing 
notices, announcements of special bargains, etc. 

The spic-and-span appearance of the prem- 
ises is a striking feature. Not a particle of 
rubbish is to be seen, the driveways and walks 
are cleanly swept and the driveways are free 
from the odds and ends that so often are 
allowed to accumulate along the sides. 

The carpenter shop building is owned by the 
Comley Lumber Co., which leases it to a good 
millman who has installed therein his own 
power driven saws and other electrically driven 
machinery such as is ordinarily found in a 
plant of this kind. Mr. Bender says that it is 
a decided advantage to have a shop of this type 
at hand for the convenience of customers. 

The window displays are changed at quite 
frequent intervals, usually about once a month, 
featuring goods that are as attractive as pos- 


sible and displaying them to best advantage 
The company has a miniature house, of the 
English type of architecture, complete with 
terrace, lawn, trees, pergola and garage, which 
is alternated with the other displays. 

The idea of beautifying the premises orig- 
inated in a suggestion from the general office. 
While all the Comley yards are maintained in 
very attractive condition, both as regards in- 
terior and exterior, the Arkansas City yard is 
an exception as regards the flower beds. The 
general design, setting, the kinds of plants to 
be used, etc., were worked out by a local land- 
scape artist, assisted by suggestions by W. H. 
Comley, vice president of the Comley Lumber 
Co., and Local Manager Fred Bender. 

“To sum the whole situation up,” said Mr. 
Bender, “when a manager is up on his toes 
and tries to codperate with his general office 
there are many things that can be worked out 
to stimulate a business, and at the same time 
make it an attractive feature of the city.” 








ber. 


using them. 





This Week’s Timely Tip 


New Outdoor Advertising Stunt 


The accompanying sketch shows a clever way of getting some 
good outdoor advertising. A farmer comes into the lumber yard 
for a bill of lumber, and after it is loaded the dealer says to him: 
“Wouldn’t you like to have a weathervane? Take it home and put 
it on a post, or on the peak of your granary or chicken house.” 
Naturally the farmer says: “All right,’ and is given one of the 
vanes. Of course he is pleased to get it, so besides the publicity 
derived from having the name of the firm on the tail of the weather 
vane, the gift creates valuable goodwill. The farmer takes the vane 





home and puts it up on a post, perhaps near the roadside, or some 
other conspicuous place. Every time he looks at it to see which 
way the wind is blowing he is reminded of the lumber yard where 
he got it. People driving into the yard can not help but notice the 
attractive little weather vane, and see the advertisement thereon. 
Being made entirely of wood, it is itself an advertisement for lum- 


Although the particular weather vane shown in the sketch rep- 
resents a windmill, they are made in various other forms, includ- 
ing miniature houses, which of course are especially appropriate for 
lumber dealers. The American Lumberman is in touch with the 
manufacturing concern which makes these novelties, and will be 
pleased to forward any inquiries from lumber dealers for quotations 
in lots of twenty-five or more, lettered with the name of the firm 


Watch for Next Week’s “Tip” 














44 AMERICAN LUMBERMAN 


Avsusr 13, 1927 





es 


How to “Think Through” to Bigger Profits 


The progressive lumber merchant who be- 
lieves in selling all the lumber he possibly can 
each year, finds it a good plan to get out his 
blue pencil once every six months for the pur- 
pose of going over the outstanding facts and 
figures of his business activities. 

As he makes this survey in both a critical 
and constructive way, he analyzes his business 
experiences step by step, for by thus reviewing 
his past accomplishments he figures that he can 
more effectively use those valued experiences 
of yesterday to guide him more successfully 
tor tomorrow. 

To enable him to accomplish his purpose, he 
has developed a certain series of questions 
which test these facts and figures in the cru- 
cible of experience, and his questionnaire-an- 
alysis inventory method covers several essen- 
tials in management, such as: 

1, Advertising program. 

Salesmanship methods. 

8. Turnover and overhead. 

4. Cash or credit problems, 

5. Window displays and interior arrangement. 
6. Service and business-building. 


On these fundamentals he rests his future 
sales-building program. He always plans to 
outdo himself for the future and to make his 
efforts eclipse all previous attempts. And in 
this budget plan of sales promotion this aggres- 
sive lumber merchant generally gets what he 
goes after in the way of new and repeat busi- 
ness, 

As he proceeds with his critical analysis he 
jots down plans and ideas which he is going to 
use over again, works out new plans, discards 
old ones, and by means of certain questions 
which he asks himself from a_ typewritten- 
chart-questionnaire, he finds that he can attack 
his selling problems more aggressively and also 
achieve better results than by any other method 
which he has tried for the purpose of arriving 
at fool-proof business-building methods. His 
questionnaire-analysis is something like this: 

I. Advertising 

Did I do enough advertising in 
Too much? 

What type of ad pulled the best results? Why? 

Can I afford more advertising of the same kind? 

Should I cut down on my advertising program? 

Should I limit my ads to certain days? To certain 
special lines? 

What newspaper or program 
good drawing cards? Why? 

What mailing stunts brought in good returns? Can 
I use more circular letters, blotters, postcards, printed 
circulars, hand-out cards etc? 

How can I improve my advertising methods gen- 
erally? What good stunts have others used that I 
can employ to good advantage? 

Have I been giving enough thought, time and at- 
tention to my advertising problems? 

What good advertising have I used in the last five 
years which could be successfully repeated in the 
next six months? 


recent months? 


advertising proved 


This chain of questions is as complete as 
self-analysis can make it, and runs the entire 
gamut of the advertising field in the lumber 
trade, which is likely to help him make more 
sales. New questions are added to the list 
from time to time, and old ones discarded, 
until a complete, accurate and exhaustive sur- 
vey can be had of his advertising activities. By 
giving a few moments of contemplative 
thought to his problems in this way, this lum- 
ber merchant is able to outline a more perfect 
constructive sales and management program 
for the future than he could otherwise hope to 
achieve. A stiff cardboard is used, on which a 
typewritten list is pasted for each subject. 
Take a few more examples: 


II. Sales Methods 
Have I attacked the sales problem 
enough in the past six months? 
Have I been reaching out for 
lately? Developed new prospects? 
Do my salesmen merely take orders, or do they sell 
lumber ? 


constructively 


more new buyers 


[By Fred E. Kunkel] 


Do my salesmen know how to sell more than one 
item, or a higher priced one, when the customer 
comes into the store—without overselling that cus- 
tomer? 

What particular selling scheme can I 
which will achieve a larger volume of sales? 

Should I put my sales force on a strictly commis- 
sion basis; on a salary, plus commission basis? 

What particularly successful selling methods have 
I used in the past which ought to be repeated? 

What sales stunts is the other fellow using which 
are worthy of adoption? 

What new stunts can I 
lumber? 

What 
efficient ? 
them? 

Am I paying any of my salesmen too much money? 
Not enough? 

Do any of my salesmen drive away business through 
tactlessness, gruffness, or inattentiveness? 

What educative program can I adopt which will 
make them more valuable to my business? 


inaugurate 


work out to sell more 


have I done to 


Do I keep in 


make my _sales-help 
close enough touch 


more 
with 


By carefully weighing these various factors 
that enter into his sales-management problems 
from time to time, this lumber merchant is 
able to use the valued experiences of the past 
as guide-posts for the future. He keeps up to 
date on all seasonal activities, figures out how 


What old lines should be discontinued ? 
probably added? 


What is likely to 
immediate future? 

What lines should be heavily stocked for accom. 
modating probable demand? 

What lines will prove most attractive to buyers? 

Am I familiar enough with merchandising trends? 


New ones 


be most in demand for the 


IV. Service and Business Building 


Have I fallen down on deliveries, as promised? 
How often? What was the trouble? How can future 
repetitions be avoided? 

What happened as a result of this failure? 
customer come back after that? 
vigcrously ? 


Did the 
Did he complain 
How was the breach healed, if at all? 

How nearly did we deliver 100 percent service at 
all points and at all time? 

Was the quality of my lumber up to the required 
standard? 

Were customers universally pleased with their pur- 
chases? Did they come back? How much repeat 
business have we gotten on any particular line? From 
any particular customer? Could the same or similar 
lines be pushed with extra profit? 

Of how many lines were we “just out’’ when the 
customer called? Can this be prevented in the future? 

How many lines were we not carrying when the 











The Stewart Inso Board Co. of St. Joseph, Mo., will start shipping Inso Board before August 15, 


according to announcement made this week by A. D. Stewart, president. 


The mill, shown here- 


with, is being completed and final details are being worked out for the production of Inso Board. 
Most of the first year’s output has been contracted for and plans are already being discussed for 
increased production 





to overcome slump months or weeks of buying- 
famine, and knows how to appeal to the public 
from almost every conceivable angle of ap- 
proach, simply because he has the happy fac- 
ulty of analysis, or going over his problems 
and dissecting them piecemeal. 

Should he find after a careful survey, that 
the past six months have been better than any 
other preceding months, or that they have 
proven record breaking months, that does not 
deceive him, for he knows that by using his 
questionnaire-analysis method he can still make 
the future six months the most profitable in 
history, by repeating the best of his past busi- 
ness-building stunts, and reaching out for new 
ones or new lines to handle which will help 
him push along business. Take a few more 
outstanding examples of his questionnaires : 


III. Stock Turnover 


List all the best sellers and reasons for quick 
turnover; 

Same for all “average’’ or “poorest” sellers; 

How much “dead stock’’ was carried over from 


month to month, and how much interest was lost on 
the investment? 

How can these hang-overs, odds and ends, be moved 
profitably ? 


customer called? Should we take on any new lines to 
accommodate all comers? 

Have my employees apprised me of all goings-on 
along service and business-building lines? Do I know 
enough about what is going on all the time between 
them and the customer? 


This lumber merchant thus knows that there 
is an unlimited field of progress ahead if he 
will hew closely enough to the line of least 
resistance and strongest ,endeavor. He 1s 
shrewd enough to know that by no means all 
of the possible customers that can or could 
be cultivated are now buying from him, and 
so he makes it his business to find out why, 
how he can direct more shoebeats in the direc- 
tion of his establishment, and then he develops 
ways and means of accomplishing this end. 


By blazing a trail to still further achieve- 
ment, and by charting his course and basing 
his calculations. on an inventory of past ac- 
complishments, this lumber merchant generally 
gets what he goes after, and with him every 
succeeding six months period has. to be better 
than the preceding, and if it is not, he finds out 
why. And so. each year to him becomes the 


guiding star or beacon light for. a pyramid of 
sales success for future years. : 
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LUMBER: Retail Volume and Profits 


ones 


r the 

Returns from a questionnaire recently sent out by E. E. Woods, secretary-manager Southwestern Lum- 
— bermen’s Association, Kansas City, Mo., to the members of that association, have brought back some very inter- 
s? esting and important information as to the proportion of retailers’ sales and profits represented by lumber, as 
ads? compared with other commodities handled by them. 

The questions asked were as follows: 
es 1. What percentage of your total 1926 business was lumber? (The term “lumber” in- 
wal cludes shingles, millwork, lath, hardwood flooring etc.) 


plain 2. What was the percentage (gross) of profit on your lumber volume? 








ee 3. What was the percentage (gross). of profit on all other items? 
sired _ The questionnaire was sent both to line yard companies and individually owned yards. Those respond- 
ing were asked to indicate whether the figures given were accurate or only estimated. 
pur- 
= The answers to the questionnaire have been grouped under the following four heads: 
nil : : . : 
g 1. Those received from Kansas City yards. 
e. 2. Those received from yards in cities that have six or more yards. 
the 3. Those received from yards operated by line-yard companies. 
— 4. Those received from yards in cities and towns having five yards or less. 
” The following tabulation shows the results of this survey: 
| No. of Pct. Sales Pct.Profit Pct.Sales Pct. Profit 
feo Yards Lumber Lumber Sundries Sundries 
: ne 5 ee ee 3 83.0 29.5 17.0 18.5 
“ ee ee ere 28 73.0 27.6 27.0 23.7 
b RE EE LTT Oe ee. 62.7 27.0 37.3 25.1 
4 Individual yards—Five or less in town........ 127 64.0 29.0 36.0 26.2 
ND fc eke oca cab eedcaecebpetnbesboK“n 741 
PEE nt Sanden kocncokses cases ee tna deoes 65.0 28.0 35.0 1B 


[In order to test the accuracy of the above results, the figures of 227 line-yard companies 
that reported their findings as accurate were taken, and the result of these figures is as follows] : 


No. of Pct.Sales Pct.Profit Pct.Sales Pet. Profit 
Yards Lumber Lumber Sundries Sundries 
227 64.0 29.0 36.0 26.2 





It will be noted that these figures show very nearly the same results as the main tabulation, so it is fair 
to assume that the whole summary reflects very accurate information. 
15, The results clearly show that lumber is the commodity that yields the retailer the greatest returns, both 
in volume of business and percentage of profit on sales. As one line-yard company stated it in a notation across 
the face of the questionnaire: “All that keeps a line yard in business is the lumber part, but few dealers 
or seem to realize that fact.” 


’ A Suggestion to Secretaries of Other Retail Associations: Would It Not 
Be a Good Idea to Send Out a Similar Questionnaire to Your Membership? 
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New York Foresters to Meet = W004 Utilization will be told by Axel Oxholm. "Timber Licenses in Nova Scotia 
t Arpany, N. Y., Aug. 8—The program of the wood-using industries of New York State | Toronto, Ont., Aug. 8—The Province of 
i the twenty-second annual meeting of the Em- will be presented by Prof. Hoyle, andthere will Nova Scotia has decided to do away, as far as 
1 pire State Forest Products Association, to be be an address on the New York Development possible, with land grants in connection with 
held Oct. 6 at Syracuse, N. Y., was tentatively Association. ‘ , _.,., timber licenses. Only five were granted last 
. announced this week by A. B. Recknagel, At 7 o’clock in the evening the association’s year, covering 6,976 acres. Timber leases are 
¢ forester and secretary of the organization, with annual banquet will be served at Hotel Onon- ajso to be done away with. Only two were 
, headquarters in this city. . daga. President George W. Sisson, jr., will granted in 1926, and one renewed. The future 

act as toastmaster, and addresses will be de- 





' The Onondaga Hotel, at Syracuse, will be 
the association headquarters during. the con- 
vention, and the two business sessions will be 
held in the College of Forestry: Building. The 
morning session will be devoted to general 
business and the election of officers.- A report 
on the spruce budworm will be a feature. The 
afternoon session will be an open meeting, of 
the New York Wood Utilization Committee 
during which the utilization of northern hard- 
woods will be a special topic for discussion. 
The progress of the National Committee on 


livered by Hon. Ellis Bentley, chairman of the 
committee on conservation, Assembly of the 
State of New York, and by William G. 
Howard, superintendent of State Forests. The 
evening will be enlivened by the anecdotes of 
Rev. Hubert S. Wood, rector of the Trinity 
Church, Syracuse, and by the showing by Prof. 
Whipple of a motion picture, “The Scenic 
Wonders of New York.” 

The afternoon and evening meetings will be 
— to the public, whose attendance is in- 
vited. 


policy will be to grant licenses for the dura- 
tion of one year, with thé option of renewing 
from year to year; the price for the license to 
be 40 cents an acre, and the stumpage price for 
timber to be $1 a cord, or $2 a thousand feet, 
and all must be manufactured in Nova Scotia. 
It is forbidden to export unmanufactured 
wood. 





LIFE INSURANCE in force in the United States 
and Canada at the end of the first quarter of 
1925 exceeded $64,000,000,000. 
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How Retailers May Sell More Roofing 


Meeting Out-of-town Competition—Newspaper Advertising and Handbills 
—Value of House-to-House Canvass 


Osuxosu, Wis., Aug. 8.—The Fuller Good- 
man Co., which operates a line of retail lum- 
ber yards, with headquarters in this city, goes 
after roofing business in its territory very ef- 
fectively through an organization which it 
formed specially to take care of this business 
and to “mop up” the different territories in 
which its yards operate. Accordingly a roofing 
application company was organized, with a 
name entirely different from that of the lumber 
organization, although no effort has been made 
at any time to conceal the fact that the roofing 
concern belonged to the Fuller Goodman Co. 

The roofing company is operated as a sep- 
arate business, with separate offices, in a dif- 
ferent building, with a manager, solicitors and 
application crews, the same as any other roof- 
ing business would be operated. Both men 
and women are employed to solicit the roofing 
business. Delivery trucks bearing the roofing 
concern’s name are operated, and advertising is 
done under that name. 

“The reason we gave the roofing concern a 
different name,” said F. A. Fuller, president 
of the Fuller Goodman Co., “is that we are 
offering the service to our fellow retailers who 
are not in position to furnish this service them- 
selves. That is, we will go into another dealer’s 
town, if he so desires, solicit the roofing busi- 
ness and buy the roofing through his yard, 
thereby doing for him everything that he 
could do with his own roofing organization if 
he had one. Just recently we went into one 
dealer’s town and sold almost forty jobs for 
him. We are much encouraged by results we 
have been getting, as we are selling a lot of 
roofing tonnage for our yard which otherwise 
would have gone to outsiders. 

“We offer the same contracts and the same 
payment plan terms that the outside roofers do. 
In fact, we give customers everything that 
they could get outside, plus much better jobs, 
as we see to it that our customers get the best 
reroofing jobs possible, and will not stand for 
the poor jobs which we have noticed the out- 
side roofers have put on.” 

In addition to this reroofing business, the 
Fuller Goodman Co. has for two years oper- 
ated its own financial plan for instalment pay- 
ments on home building, which Mr. Fuller 
says has been working out in a very satis- 
factory way. 


Wisconsin Rapips, Wis., Aug. 8.—This 
story of how a house-to-house canvass con- 
ducted by out-of-town people for local roofing 
business was frustrated by aggressive adver- 
tising and follow-up work is told by J. H. 
Kellogg, of the Kellogg Bros. Lumber Co. 

“Last May we learned that some out-of- 
town roofers were making a house-to-house 
canvass,” said Mr. Kellogg. “We called on 
several people who had been quoted prices for 
complete roofing jobs, and discovered how easily 
we could better the figure made by these itin- 
erant roofers. We ran two advertisements in 
the local paper, a week apart. and also billed 
the town and surrounding suburbs. The ad- 
vertisements occupied liberal space and gave 
plain facts and figures showing home owners 
that they would save considerable money by 
dealing with us. For instance, we took one 
job on which the out-of-town people had 
quoted a price of $135, and showed that we 
could supply the job for $77, a clean saving 
to the customer of $58. After these advertise- 
ments appeared the roofers left town. with- 
out selling a job so far as we have been able 
to determine. 

“At first we had considerable difficulty in 
persuading the local carpenters and contractors 
to make prices per square for application, but 
after we had passed out a few jobs they were 
more than satisfied, and now are anxious for 
this type of work.” 


After routing the out-of-town roofers, the 
Kellogg company made a house-to-house can- 
vass, using a blank on which were listed the 
following questions: 


Di NE odes opacities adnate cee aa wee ewh ed 
DE aca ee seid Rawcswaeeenewaenans 
ee, So ire a ene amas we come nwet Raeen ma 
G PN RG ive cwezaspredsuasevgncese 
a I on cori, ued Ke wack SERN ee 
ee Oe cc vccaia es eendeueewt erences 
We SD 6a c0 5 chr eens casvennnd 
i Me OE “haces sd Kkoavawedearsceraeusten 
ee et ee re er tre 
i: BE AO cas cecterceentenscentanes 
11. Do they plan to shingle, paint or remodel 


Ge Cee BOE ook dc beccereciwncces 


“The result of this canvass,” said Mr. Kel- 
logg, “is that we have sold more roofing and 
shingles of all kinds than in any previous 
similar time, and without having the question 
of price from mail-order houses and other 
competition brought up. We also have a very 
valuable list of prospects for fall trade. We 
expect to make a canvass of this kind every 
year.” 

Mr. Kellogg believes that this type of sell- 
ing must be employed by the lumber dealers 
if they wish to get their share of the re- 
roofing, painting and repair business in their 
localities. The campaign that has been de- 
scribed was put on without any outside help, 
at a total cost of about $100, and the com- 
pany feels that the money was well spent. 


NEENAH, Wis., Aug. 9.—Among the retail 
lumber firms of this State which have re- 
cently conducted successful campaigns for se- 
curing roofing business is the W. J. Durham 
Lumber Co., of this city. As to details of 
the campaign, F. S. Durham, president of 
the company, said: 

“For some little time we had been expecting 
the ‘roofing locusts’ to sweep over our town, 
and therefore were prepared upon their entry 
to the city to put on an advertising campaign 
to counteract their efforts. 


“We had been carrying on our usual amount 
of advertising, and as soon as these fellows 
started to work we sent out a rather spec- 
tacular sheet informing the public that these 
out-of-town roofers were at work and that 
they were asking about $10 per square for 
a certain grade of roofing which we would 
supply for $6.25 per square, and have it ap- 
plied by home workmen. We followed this 
up three or four days later with another let- 
ter offering to put on any kind of roofing and 
to give the home-owner complete service in 
every way. 

“One of our local competitors went so far 
as to have the representatives of the outside 
roofing concern arrested for peddling with- 
out a license. The results were that inside 
of a week they packed up and left town, be- 
cause they were confronted with the price 
which we had advertised, and the people had 
become so generally informed that they were 
not able to carry on successfully. 

“We have since been following up this sit- 
uation by having our own men call at every 
home that appeared to have any need for a 
roof, which has resulted in our securing orders 
for a good many roofs of various kinds, as we 
give the home owners just what they want 
and always try to sell them a better quality 
roof than the one offered by the ‘roofing lo- 
custs.’ 


“Another interesting development has been 
that although we have never entered into the 
game of contracting, we are now taking any 
kind of a small job that comes up, whether 
for a roof, screened porch or any minor re- 
pairs. We pass this work on to the local 
contractor. The results from the recent ef- 


forts have been so beneficial that we are now 
preparing to follow up this line of endeavor 
even much more intensively.” 


PLATTEVILLE, Wis., Aug. 8.—Like a number 
of other retail concerns in this part of the 
State, the Meyer Lumber Co., of this city, has 
been having a “go” with out-of-town roofers, 
whose efforts to secure local business are 
blocked by a quite simple procedure, which 
M. F. Meyer briefly describes as follows: 

“We first distributed to all the wood shingled 
houses in town a large hand bill, printed in 
bold black type on pink paper, the sheet being 
headed, “Take Notice, Property Owners!’ The 
text of the circular read in part as follows: 

“*An out-of-town roofing company may soon 
have a representative here calling on property 
owners having houses whose roofs need re- 
covering. Very high prices are being asked 
on the strength of offering to do the work on 
monthly payments, and in many cases rash 
promises are made that are not intended to be 
lived up to. We carry and apply the same 
type of roofing and have it put on by local 
men who are experienced and who will guar- 
antee the work. We also guarantee the ma- 
terial.’ 

“The circular also quoted our prices per 
square, and stated that estimates would be 
cheerfully furnished without any obligation. 
When this circular was left at a house the 
name of the owner was obtained, thus securing 
for us an accurate mailing list with which to 
work. We then sent out weekly for four 
weeks descriptive matter concerning our roof- 
ing, method of application and other infor- 
mation. 

“We then sent out contractors to obtain 
the jobs, and the only ones that we lost to 
the out-of-town roofers were those that we 
did not care to accept because of unsatisfac- 
tory credit standing of the owners.” 


Good July Building Record 


July construction contracts in the territory 
east of the Rocky Mountains reached a total of 
$534,399,900, according to report of the F. W. 
Dodge Corporation just issued. The territory 
comprised in this record consists of 37 States 
and includes about 91 percent of the total con- 
struction volume of the country. There. was 
an increase of 3 percent over July of last year, 
although last month’s figure fell 16 percent 
below the previous month, which holds the high 
record for all time. 

The July record brought the total of con- 
struction started during the past seven months 
up to $3,722,383,200, this being a 2 percent in- 
crease over the first seven months of last year. 
This increase is at variance with the building 
permit records compiled by various companies, 
which have been showing a decrease from last 
year. The principal reason for this is that 
building permit records include little or no 
engineering work, which has been very im- 
portant this year. Records of shipments of 
building materials, as reported by the Depart- 
ment of Commerce, show an increase this year 
thus confirming the contract totals. 

Included in last month’s record were the fol- 
lowing important items: $186,935,100, or 35 
percent of all construction, for residential 
buildings ; $143,915,800, or 27 percent, for pub- 
lic works and utilities (mainly civil engineering 
work) ; $83,010,100, or 16 percent, for com- 
‘mercial building : $36,433,600 or 7 percent, for 
educational buildings; and $30,302,900 or 6 per- 
cent, for industrial buildings. 

Contemplated new work reported last month 
amounted to $692,959,700, this being a decrease 
of 5 percent from the amount reported in June 
and an increase of 3 percent over the amount 
reported in July 1926. 
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News Items from Eastern Points 


Recommendations to Manufacturers 


New York, Aug. 8.—When eastern retailers 
arrive in Tacoma for the annual convention of 
the National Retail Lumber Dealers’ Associa- 
tion, they will have their plans already made 
for presenting recommendations for the mer- 
chandising cf West Coast iumber to the mill- 
men. At a meeting recently held in the rooms 
of the New York Lumber Trade Association, 
these resolutions were unanimously adopted by 
representatives of several of the leading east- 
ern retail associations : : 

Resolved, That the grade marking of all West Coast 
lumber would be a direct benefit to the dealer and 
to the public. 

Resolved, That the P. L. I. B. certificates should 
only be effective for 45 days and that certificates six 
and eight months old should not be accepted as final. 

Resolved, That fir and West Coast hemlock are 
similar and have uses in common. 

Resolved, That the cutting of 38-inch rough dimen- 
sion %-inch scant is not approved. 

The object of the meeting was outlined at 
a recent meeting of the New Jersey Lumber- 
men’s Association, when it was agreed that 
the eastern retailers should map out their de- 
sires in full and go to the National conven- 
tion prepared to work in unison. The gather- 
ing in New York showed that the several 
organizations had taken the issues closely to 
heart and had devoted careful study to the 
question of improving methods of merchandis- 
ing West Coast lumber. 

The associations represented were the New 
York Lumber Trade Association, by President 
E. L. Barnard and Secretary H. B. Coho, 
Langdon Ames, Fred M. Steeves and Frank 
A. Niles; New Jersey Lumbermen’s Associa- 
tion, by Secretary Erwin Ennis and George Bo- 
gen; the Building Material Men’s Association of 
Westchester County, by C. L. Cross, Mt. Ver- 
non; Harry A. Carmer, Scarsdale, and F. Her- 
bert Brown, secretary; the Long Island Deal- 
ers’ Association, by President Stanley Cox and 
Secretary George A. Bahr; Northeastern Re- 
tail Lumbermen’s Association, by Richard War- 
ren, New London, Conn.; W. J. Hartwell, 
New Rochelle, and Secretary Paul S. Collier; 
Intercoastal Shippers’ Association, by Pres- 
ident L. B. Anderson, Ralph C. Angell and 
J. H. Burton. 

Mr. Coho opened the discussion by outlining 
the reason for the call and enumerating sev- 
eral of the so-called misunderstandings be- 
tween purchasers and shippers that lead to 
friction and that could be easily avoided, if 
just a small amount of care was exercised at 
the time of placing contracts with the mills. 

J. H. Burton, the next speaker, explained 
in an interesting manner the relations between 
the shipper and the steamship companies, de- 
claring that a closer working agreement be- 
tween the steamship companies would make 
for a stabilization of rates. Mr. Burton said 
he looked for the present conference rate to 
he maintained and said the exchange of space 
by the Intercoastal shippers would tend to re- 
duce transits. 

Mr. Anderson declared that while the trad- 
ing in space had been voluntary to date, he 
looked for a permanent arrangement along 
this line. Other statements of interest in this 
connection were to the effect that 1927 had 
thus far been very satisfactory for the Inter- 
coastal shipper and that the elimination of 
one very disturbing factor, bv the bankruntcy 
route, had been a contributing factor. Mr. 
Anderson emphasized the service rendered by 
the shippers and decried over-enthusiasm of 
the salesmen, who made promises that they 
could not fulfill. 

Mr. Coho read the nineteen points favoring 
the West Coast steamship merger as tabulated 
by Charles S. Keith. These points are most 
interesting to the retailer and wholesaler, Mr. 
Coho said, and will doubtless have their ef- 
fect on the trade in the event the merger bhe- 
comes operative. 


C. L. Cross said that to his mind nuthing 
was of so much importance as grade marking 
and he urged that this be the principal recom- 
mendation of those attending the Tacoma con- 
vention, 

Mr. Niles asserted very strongly that grade 
marking was the keynote of the present-day 
difficulties and was supported by all present. 

The P. L. I. B. inspection service was both 
commended and condemned in the discussion 
and the necessity for a resident inspector with 
power arid a time limit on all certificates was 
urged. 

Members of the conference were luncheon 
guests of the New York Lumber Trade As- 
sociation, 


Oldest Firm in Buffalo 


BurraLco, N. Y., Aug. 9.—The question 
sometimes arises: “Which is the oldest lumber 
firm in Buffalo?” According to an adver- 
tisement in a local paper the other day, it is the 
firm of Hurd Bros. “The first mill was built 


in Elma in 1842, then called Big Flats, and 
operated under the name of Hurd & Briggs,” 
says the advertisement. “The property was 
purchased from a group of Indians, who con- 
tinued to occupy a part of the mill yard for 
living quarters until the spring of 1847. The 
business flourished there for over a half cen- 
tury.” 


Cut Huge Oak in Maryland 


Battimore, Mp., Aug. 8.—A red oak 6% 
feet in diameter and yielding more than 5,000 
feet of lumber was cut by a company on the 
Elijah Hoye farm on Sange Run, Garrett 
County, Maryland, last week. The tree meas- 
ured 50 feet from the ground to the first limb. 
The first log cut was more than 10 feet long 
and had over 1,100 feet of lumber of excel- 
lent quality in it. The tree was of such size 
that dynamite had to be used to split the Mogs. 
The oak was the largest of its species ever 
felled in that section of the State. 








tinued prosperity. 


week immediately preceding. 


FARMING 


turage. 


PRICES 


$187.758 for Jan. 1, 1927. 
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Business in Brief 


During the last week all evidence has continued to indicate strength and stability 

in general conditions. While there are no signs of anything approaching a boom, yet 
some commodities are moving in larger volume and in a few lines pur- 

GENERAL chases are being made to anticipate needs. 
cast fall trade, but strengthening of prices noted in some commodi- 

ties is taken as an indication that the trend will be toward greater activity and con- 
Buying generally is in small amounts and in orders frequently 
placed, which in the aggregate provide a rather large volume. Carloadings have shown 
a gain for the latest two weeks on which reports are available. 
July 30 the loadings aggregated 1,045,621 cars; for July 23, the total was 1,012,424 
cars, and for the week ended July 16 the loadings amounted to 1,016,782 cars. For the 
week ended July 30 there was a gain of 2,078 cars over the week ended July 23 in the 
loading of merchandise, and a gain in miscellaneous loadings of 145,373 cars over the 


It is too early to fore- 


For the week ended 


Harvesting and threshing have been going on in a large part of the grain pro- 
ducing sections, and the crops generally have proved above the average in both 
quantity and quality. While oats, wheat, rye and barley are reported 
excellent, the corn crop at present does not rate so well. Weather has 
been more favorable for corn but in general it has been too cold for 
rapid growth and present indications are not good for recovery in its northern range 
of the time lost in the spring and early summer. Condition of the growing corn crop 
is reflected in the cash market as well as in futures, quotations holding well above $1 
generally. Livestock is reported good, the season being especially favorable for pas- 


Recent slight increases in the wholesale price index have been continued. The 
Harvard University wholesale commodity index advanced to 141.3 for the week ended 
Aug. 3 from 140.1 for the week ended July 27. 
breadstuffs shows a level of $33.610, Aug. 1, compared with $29.455 
for Jan. 1, 1927; for meat, $20.024, compared with $19.418; clothing, 
$33.841, compared with $32.471; and a total for Aug. 1 of $186.335, compared with 
Money is still plentiful, call money ruling at 4 percent and 
time money from 4 to 4% percent. During the week the New York reserve bank 
reduced its rediscount rate from 4 percent to 3 percent. 


Dun’s price index for 


During July the daily average production of pig iron was 95,199 tons, the lowest 
cutput for the current year and less than the average daily output for all months 
during the period since September, 1925. According to Dun’s, the July 
decline was 742 percent below June, and there were eight fewer fur- 
naces in operation on Aug. 1 than on July 1. 
decline in operations, there are evidences of betterment. 
are in immediate prospect, and, despite weakness in pig iron prices, steel values are 


Notwithstanding the 
Gains in volume of orders 


For the first time in months there was a decline in the week’s average daily pro- 
duction of crude oil for the seven days ending Aug. 6, when the output was 2,577,150 
barrels, compared with 2,586,100 barrels for the week immediately 
preceding. The total production of soft coal during July, as reported 
by the Federal bureau of mines was 33,563,000 net tons, as compared 
with 36,627,000 tons during June. During the later month the average daily output 
was 1,343,000 tons, or a decrease of 4.7 percent below June. During July the anthra- 
cite production totaled 5,034,000 tons, compared with an output of 7,257,000 tons 
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San Francisco, Cauir., Aug. 6 —The 
awakening of hardware manufacturers to the 
importance of the lumber dealer as a potential 
retail outlet for builders’ hardware is well ex- 
emplified in the outspoken attitude and pro- 
gressive sales policy of a-San Francisco con- 
cern, the Schlage Lock Co., manufacturer of 
the Schlage button locks, which have chalked 
up a record of progress that will be hard to 
equal. 

The organization, through its sales manager, 
Farnsworth Currier, expresses itself as not 
merely willing to sell Schlage locks to lumber 
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The identifying feature of the Schlage lock 

is a button in the center of inside knob by 

means of which lock is operated from within. 

The door is locked merely by pressing this 

button in the knob, and unlocked automatically 
by turning the knob 


merchants, but as having a national one-price 
policy that places the lumber merchant on a 
par with all other classes of dealers in build- 
ers hardware. Through this policy the com- 
pany is conducting an active campaign for the 
lumber dealers’ business and offers an attrac- 
tive campaign of dealer’s helps to the dealer 
who carries the Schlage line. 

The significance of the company’s stand can 
not be underestimated. In three years’ time it 
has built up an enterprise from less than 500 
locks a month to a present status of approxi- 
mately 50,000 a month, a startling record. 

Most of the explanation of this remarkable 
growth and progress lies in the product itself 
which in many ways, apart from the policy 
of the company, is of particular and timely 
interest to lumbermen and builders in general. 

The product derives its name, Schlage but- 
ton lock, from the inventor, W. R. Schlage, a 
prominent western mechanical engineer, and 
from the peculiar method of operation. Keys 
are not needed, either to lock or unlock the 
Schlage-equipped door from the inside. Lock- 
ing is done merely by pressing a button in the 
center of the inner knob; unlocking is auto- 
matic with the turning of the knob on the 
inside to open the door. Inside keys, un- 
sightly in appearance, are entirely eliminated; 
absolute privacy is instantaneous with pressing 
the button, exit causes no more motions or 
delay than if the door was not locked at all. 
At a glance the button clearly indicates 
whether the door is locked or unlocked; no 
need to have to get up out of bed and try it 
to make sure. Another important feature is 
that it is impossible to leave the room and re- 
turn to find that the so called “night lock” has 
been left on and the door locked. 

But probably the feature of greatest purport 
to lumbermen is the method of installation and 
the speed attained. The lock is assembled 
at the factory, reaching the merchant and 
builder as a self-contained unit. It does not 


have to be assembled in a mortise. The only 
mortising necessary is the little required to 
set the plates for latch and strike, the work 
of but a few seconds with a sharp chisel. Two 
holes are drilled in the door, one in the edge, 
the other in the face, the latch inserted in the 
edge, the lock itself in the face. The lock is 
then tightened in place by drawing up on two 
machine screws in the mounting place, the 
inner escutcheon snapped into place, the inner 
knob slipped on, latch and strike plates set, 
and installation is complete. 

No screws need be inserted in spindle, knobs, 
or escutcheons, no screws penetrate the wood 
of the door at any point except latch plate and 
strike plate. Thus the usual lock trouble of 
screws pulling out or coming loose as wood 
ages, is entirely obviated, and installation is as 
permanent and easy in one wood as in another. 
The lock is held firmly in place between the 
escutcheon flange outside and the mounting 
plate inside, the-two being drawn together by 
the machine screws so they grip the door like 
the jaws of a vise. No adjusting is neces- 
sary. A special latchbolt union makes the 
lock itself self adjusting to door thickness. 
The latch is reversible for either right or left 
hand doors. Installation is the same on all 
types of Schlage locks, so doors may all be 
drilled at the same time and locks interchanged 
whenever occasion may arise. It is said that 
the average workman can easily install three 
Schlage locks in the time ordinarily required 
to install one mortise lock. 

Meyer Bros., one of the largest builders of 
homes in San Francisco, are now using Schlage 
locks on all residences constructed. More than 
1,000 homes have been built by this contract- 
ing and home building firm, many of them in 
the new Miraloma division on the Pacific 
slope of the Twin Peaks section of the city. 
These homes represent investments of millions 
of dollars, retailing on terms from $9,000 up- 
ward to $25,000. Schlage locks on all doors 
has become a selling point for Miraloma sales- 
men and are pointed out as one of the desir- 
able features of the homes. 

“Schlage locks are specified in many of the 
most beautiful homes of the Pacific coast, 
forming the utmost in knob and latch beauty,” 
according to Frederick H. Meyer, one of the 
leading architects of the Pacific coast and 
acknowledge expert in home architecture. He 
is, however, not connected with the Meyer 
Bros. construction company. 

H. K. Hathaway, general manager of the 


es, 


Button Lock Is Profitable Retail Side Line 


Schlage Lock Co., says that although the prod. 
uct is comparatively new, the million already 
in use have established the practicability ang 
convenience of the patented features, and each 
lock is thoroughly inspected and tested before 
leaving the factory. The company is an active 
participant in the program of laboratory ex. 
perimentation conducted by the United States 
Department of Commerce for increasing the 
effectiveness of factory tests and simplifying 
factory -practice. It is also said to be one 
of the first among builders’ hardware many- 
facturers to adopt the standard coding of 
finishes recommended by the United States by- 
reau of standards. 

Schlage locks are made in all United States 
standard finishes, eight types for doors 1% 
to 134 inches thick, and particularly adapted 
for use on interior doors and partitions. Metaj 











Type AK Schlage lock showing key in outer 

knob and button by means of which door is 

locked from within. Seven other types for 

all doors, 1% to 1% inches thick, are also 

made. The lock is a single unit factory- 
assembled product 


trim finishes are plated on solid brass or solid 
bronze. Coiled compression type springs are 
used throughout. Distribution now includes 
46 States and leading foreign countries, with 
wholesale warehouses in principal eastern 
cities, the number of present trade outlets 
totalling more than 2,000. 

Of the total number of door locks exported 
from America to Latin countries last year, by 
far the greater portion was Schlage locks. 

Factory and executive offices are located in 
San Francisco, the officers being Charles 
Kendrick, president; A. J. McDermott, secre- 
tary-treasurer; H. K. Hathaway, general man- 
ager, and Farnsworth Currier, sales manager. 
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A section of the press room of the Schlage Lock 
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“Sustained Yield Will Cure Overproduction” 


In an address before the semi-annual di- 
rectors’ meeting of the National Lumber 
Manufacturers’ Association, a report of which 
appeared in the AMERICAN LUMBERMAN of 
last week, David T. Mason discussed a plan 
for balancing growth against timber cut in a 
way to perpetuate a sawmill operation. In 
introducing his discussion Mr. Mason said: 

Sustained yield forest management consists in limit- 
ing the average annual cut to the continuous produc- 
tion capacity of the given forest. Such regulation of 
cutting is most advantageously applied to a unit of 
forest area at least sufficiently large to supply con- 
tinuously an efficient sized plant operating at or near 
capacity converting the forest products into saleable 
material. The sustained yield management unit should 
be regarded as including not only the forest land in- 
volved, but also the logging development, the mills for 
conversion and the community economically dependent 
upon the enterprise. 


He explained that early in the present year 
he sent to several hundred lumbermen and 
others interested a paper prepared by him en- 
titled “Putting the Brakes on Lumber Pro- 
duction,” inviting comment and _ criticism. 
After surhmarizing the present situation with 
regard to timber supply and timbér consump- 
tion, Mr. Mason took up the criticisms of his 
paper and commented on them in their order 
as follows: 

1. “To go on a sustained yield basis an operator 
must have sufficient timber. He can not afford to buy 
enough additional old growth timber nor can he afford 
to reduce his present cut to the point where he will 
be on a sustained yield basis.” 

Assuming the Federal and State governments will- 
ing to cooperate along the lines indicated, there will 
be no need in many cases where sustained yield is 
practicable either to reduce the annual production 
below mill capacity or to increase greatly the invest- 
ment in timber, for the additional timber would be 
carried by the public owners. A comparatively slight 
additional investment in cheap second growth would 
be desirable and necessary in a good many cases. 


2. “You can’t get the many different operators of 
the lumber industry to act unitedly in adopting sus- 
tained yield.” 

This is perfectly true. There is no hope of united 
action along this line; but, fortunately, united action 
is not necessary. If public timber owners will adopt 
the codperative policy advocated and if private opera- 
tors will thoroughly and intelligently study each his 
own particular situation, one after another, many of 
the most important operators will adopt a sustained 
yield policy, and within a few years enough will be 
on this basis to produce the desired effect of limiting 
production to something less than market requirements. 

Public Approval and Support Needed 

3. “The political aspects of the proposed 
coéperation would cause difficulty.” 

It is true that there are important political angles 
to the situation, but these difficulties can and -must 
be solved through education of the public to recognize 
that it is greatly in the public interest as well as in 
the interest of the industry that the public should 
coéperate in making its timber available for assistance 
in carrying out the sustained yield plan. 


public 


4. “Decline in consumption of softwood lumber is 
an obstacle.” 

As a matter of fact there has as yet been little or 
no decline in the consumption of softwood lumber in 
spite of the action of substitutes in reducing the per 
capita consumption. It seems reasonably likely that 
the present consumption of softwood lumber, or its 
equivalent in wood fibre or wood products in other 
forms, will continue. We are interested in sustained 
yield forest production rather than sustained yield 
lumber production. 


rc 


5. “Substitutes for lumber will upset’ the plan.’’ 

If the lumber industry is to have future prosperity, 
the problem of substitutes must be met -anyway, re- 
gardless of the application of the sustained yield plan. 
Substitutes have, of course, taken_.a substantial part 
of the softwood lumber market. “However, the part 
taken has so far merely served to prevent the expan- 
sion of the average annual consumption of softwood 
lumber. It is the province of trade extension work 
sto fight a never ending battle with substitutes, and, 
as indicated later, sustained yield is the necessary ally 
of trade extension work in bringing back prosperity to 
the lumber industry. 

More Intelligent Taxation Will Come 

6. “Taxation is a serious obstacle.’ 

Of course taxation is serious, but the tax problem 
can not be solved profitably by merely trying to get 
‘out of business as fast as possible. With education of 


. as fast or faster? 


the public and the adoption of sustained yield by 
numerous operators, we shall unquestionably receive 
far more intelligent and sympathetic treatment in the 
matter of taxes than if we try to get out of the tax 
burden by destroying our properties as rapidly as pos- 
sible. 


~ 


7. “A sawmill will not last forever.” 

That is perfectly true, but the sawmill itself is only 
a part of the enterprise. Railroad grades, railroad 
steel, equipment, log ponds, power plants, byproduct 
plants, the goodwill of the enterprise, the organization, 
the dependent community do not automatically come 
to an end with the sawmill. Although one or another 
part of the enterprise may become obsolete and be 
replaced from time to time, the enterprise itself will 
go on as long as raw material is supplied and as long 
as demand creates a market. 


Time Required to Develop the Plan 


8. “The sustained yield plan could not be made 
immediately effective.” p 

Perfectly true. But neither will the new trade ex- 
tension work be immediately effective. It will take 
time to get either into full operation. It is just as 
reasonable to take steps now to bring about the appli- 
cation of the sustained yield plan, as it is to buy 
timber for cutting 10, 15 or 20 years from now. In 
fact, it is more reasonable, for the wide adoption of 
sustained yield will make it more profitable to buy 
timber for future cutting, and in addition will greatly 
enhance the value of timber already owned. 


9. “The Forest Service sale policy should be modi- 
fied, so that it will cease to harm the industry.” 

The sustained yield plan goes much further than to 
ask the Forest Service to adopt a negative policy. It 
advocates a change in the Forest Service policy so 
that it will not only not injure the industry but on 
the contrary will positively assist the industry in gen- 
eral, and especially the favorably situated operations, 
by refraining from premature sale to possible new 
operators, and, more important, by definitely contract- 
ing its timber wherever practicable for operation in 
due time by definite existing operators, provided such 
operators will in good faith manage their own lands 
on a sustained yield basis. 


Sustained Yield Is Ally of Trade Extension 


10. “Petter marketing and successful trade exten- 
sion work must come ‘ahead of sustained yield.” 

Trade extension is not a substitute for nor a pre- 
decessor of sustained yield. Rather, trade extension 
and sustained yield are allies necessary each to the 
other in making the lumber industry profitable. For 
the lumber industry, like every other, there exist the 
problems of supply and demand. The industry is 
now undertaking to deal with the demand problem 
through trade extension work. This action is neces- 
sary and desirable but deals with only one side of the 
supply and demand equation. So far the industry has 
never attempted to deal with the supply side of the 
equation, excepting by temporary sawmill curtailment, 
which is never thought of until conditions become bad, 
which is never more than partially successful while 
conditions are at their worst, and which immediately 
goes out of action when conditions improve. Sawmill 
curtailment is an arbitrary procedure which aims at 
curing symptoms rather than removing causes. The 
sustained yield plan on the other hand is the ulti- 
mate, basic and natural method of dealing with the 
matter of supply. It is at least as desirable that the 
lumber industry consider thoroughly means of per- 
manently regulating supply as it is to study and at- 
tempt to solve the question of demand. Of what 
use is it to extend markets if we extend production 
Trade extension makes one good 
jaw to a nut cracker but the other necessary jaw is 
-sustained yield. The well equipped blacksmith shop 
must have not only the sledge hammer of tradé ex- 
tension, but also the anvil of sustained yield. If you 
want to get your car out of the mud you need not only 
a jack—trade extension, but also a plank to rest it on 
sustained yield. 





Mergers Help But Not Indispensable 


11. “Before sustained yield management is prac- 
ticable it is necessary to have a number of mergers 
to create the large companies which can afford to 
practice sustained yield.” 

Mergers in a number of regions are highly desirable; 
and unquestionably the larger companies can better 
afford to study the possibilities of sustained yield. 
However, even relatively small companies, where con- 
ditions are favorable, can frequently profitably. adopt 
sustained yield. 


12. “The application of the sustained yield plan 
would send up prices and stimulate new operations, 
thus leaving the industry as badly or worse off than 
before.” 

Efforts to curtail production by the ordinary means, 
so far as they are successful, do encowmrage new pints 


_ will be of assistance. 


and new competition. On the other hand the sus- 
tained yield plan, instead of trying to dam up lumber 
production at the sawmill, goes to the source and 
places the forest under definite control with respect 


- to output, limiting output not to the ability of people 


to build and operate sawmills but to the ability of 
the forest itself to produce continuously. The appli- 
cation of the sustained yield plan during its earlier 
stages would have no effect in limiting lumber produc- 
tion below market demand. The earlier stages would 
consist in placing first one and then another unit of 
management under such control that it would not later 
become the source of an unregulated flood of produc- 
tion. The situation is comparable to Mississippi flood 
control. The lumber industry in its effort to control 
the flood of lumber has so far, and only in time of 
flood, devoted its energies to temporary, hastily built 
levees at points where the flood does the damage; that 
is, to the attempted (but mainly unsuccessful) restric- 
tion of sawmill output. Sustained yield plans to go 
to the sources of the hundreds of tributary streams, 
and on each of them create a reservoir (a sustained 
yield management unit), which will hold the local 
flood and will give out to the main river a continuous, 
definite, moderate flow. We can not instantly and 
simultaneously put a reservoir at the head of every 
stream, but we can establish reservoirs here and there 
as rapidly as practicable, and when we have enough 
of them established, not on every single stream but 
merely on a considerable number of important streams, 
we shall no longer be bothered by floods. 


Mr. Mason remarked that the lumber in- 
dustry of course wishes to operate at a profit 
and the public itself desires a reasonably 
profitable industry. However, assurance of a 
dependable timber supply is the primary con- 
sideration of the public and it was with this 
view that the national forests were created. 
Public interest also requires prosperous and 
permanent communities. He asked if it is not 
possible to take such action as to give both 
the industry and the public what they want 
and declared that such action is profitable and 
practicable. The existing timber supply and 
timber depletion situation in the United States 
are such as to make it possible through sus- 
tained yield to create a prosperous industry, a 
dependable timber supply, and to assure con- 
tinuous economic prosperity: in many regions. 


Conditions Essential to Sustained Yield 


The sustained yield aims, Mr. Mason ex- 
plained, to develop wherever practicable and 
as rapidly as possible sustained yield units of 
forest management, with as nearly as possible 
complete control of each unit by the given 
operator through direct ownership, contract, 
or other means of all the timber both old 
growth and second growth in the unit. Whether 
this is practicable depends upon existing local 
conditions as to timber resources and their 
ownership, availability of cheap second growth, 
willingness of other owners, such as_ the 
Forest Service, to codperate in forming units, 
the tax situation, and especially the willingness 
of the principal operators to study with in- 
telligence and open minds the possibilities of 
their individual situation. 

Sustained yield, he said, can be profitably 
adopted for many properties of the United 
States without any change whatever in the 
present conditions. On many additional prop- 
erties it can be made entirely practicable if 
the Federal government, the States, or private 
owners such as the railroads, which have a 
sufficient justifying interest, will adopt a co- 


- 6perative policy under which the government, 


State, or private timber is made available for 
use in building up units of management. More 
reasonable tax laws, both Federal and State, 
Better protection will 
help. Perhaps most of all a thorough and in- 
telligent study of his situation by each im- 
portant operator will help. 


Export sales of sawn and planed lumber from 
Sweden reached approximately 1,732,500,000 
board feet in 1926, as compared with 1,956,056,- 
000 feet in 1925. The quantity of lumber ex- 
ported in 1926 was the smallest for the last 
three or four years. 
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News Notes From Hardwood Trade Centers 


Furniture Industry Resumes Buying 


Mempuis, TenN., Aug. 8.—The return of 
furniture manufacturers into the southern 
hardwood market has broken the lull and has 
brought a smile to manufacturers. This has 
helped business considerably and will no doubt 
result in higher prices. At present prices are 
unchanged. 

Demand has jumped about 25 percent in the 
last week and it is felt certain that there 
will be a number of automobile manufac- 
turers in the market within a few days, before 
advances are announced by producers and 
wholesalers. 

The building trade demand continues fair 
and it is said that demand for hardwood floor- 
ing is considerably better. The interior trim 
manufacturers also are buying some, and box 
and crating manufacturers are coming in for 
their share. Business, in fact, is coming from 
all groups, but not yet in the volume that 
it is being received from the furniture buyers. 

Production shows some gains in practically 
all sections of the South and it is felt certain 
that production will remain at this level for 
several months, especially with weather con- 
ditions favorable. Logging is going along 
at a rapid rate and there are plenty of logs 
now available for all sawmills. Prices how- 
ever, have hardly changed. ; 

The export market is exceedingly quiet. It 
is, however, felt that as soon as the news of 
the improvement in the domestic market has 
reached buyers abroad, there will be an in- 
flux of orders for export stock. 


Logs Are in Better Supply 


Jackson, Miss., Aug. 8.—Hardwood orders 
have not been in satisfactory volumé, but not 
a great surplus of stocks is reported. Some 
nice orders were booked for export, and the 
furniture trade is absorbing some stock, with 
the crating and box industry buying sparingly. 
The automobile trade has not begun to buy 
yet, but a substantial movement to this indus- 
trial group is predicted within the next thirty 
days. Mills having no difficulty in getting a 
sufficient amount of logs to ensure steady 
operation. Labor conditions are good. 


Movement Light; Inquiries Numerous 

Macon, Ga., Aug. 8.—Hardwood prices re- 
main as they have been during the last month. 
The best demand is for sap gum, prevailing 
prices for that being $35 for common and 
$48@50 for FAS sap gum. Manufacturers 
report a fairly good movement to the East 
and North, and some demand for the export 
trade. But the movement was lighter this 
week than it has been. There were numerous 
inquiries, however. 


Poplar and Chestnut Sell Better 


Exxins, W. Va., Aug. 9.—There has been a 
little larger volume of orders for West Vir- 
ginia hardwood during the last week, but no 
change in prices. probably because buying is 
not sufficiently diversified to cause any short- 
age of dry stock. Demand is better for poplar 
and chestnut, which have of late been rather 
hard to move. Manufacturers attribute the 
improvement to heavier buying on the part of 


furniture factories, particularly in eastern 
markets. Industrial buying remains about the 
same, 


The Eakin Lumber Co. has begun operations 
at Fenwick, a short distance from Richwood 
in Nicholas County, and will manufacture at 
its new 40,000-foot capacity mill a tract of 
hardwood on Big and Little Laurel creeks. 
To develop the tract fully will require twenty 
miles of standard gage railroad. It will take 
about seven years to complete cutting. 

Nathan Rexroad, of Camden-on-Gauley, 





manager of the Delphi Lumber Co., is making 
preparations to cut a large tract on the Gauley 
waters above Gauley Mills. It will require 
from five to six years to cut. 


Notes of Buffalo Events 


BurFraLo, N. Y., Aug. 10.—This city held one 
of the greatest celebrations in its history on 
Aug. 7, the event being the dedication of the 
new Peace Bridge, extending from here to 
Fort Erie, across the Niagara River. There 
was the greatest gathering of notables ever 
gathered here in one day. The new bridge was 
opened to traffic on June 1, the dedication hav- 
ing been delayed until the Prince of Wales 
should arrive in Canada. The ease of access 
to the villages of Fort Erie and Bridgeburg 
has already given a greater stimulus to their 
growth than anything that has happened for a 
century, and many new dwellings and other 
structures are being put up, with prospects of 
many others to follow. 

The annual outing of the Buffalo Lumber 














This curiosity is to be seen in Fryeburg, Me., 

and may aptly be called a doughnut ring. The 

young lady seated therein gives an adequate 
idea of its size 





Dealers’ Credit Association will be held at 
the East Aurora County Club on Aug. 24, 
with the usual sports and game for all, includ- 
ing golf, which will be the big pastime of the 
day. Clark W. Hurd is chairman of the din- 
ner committee, and Fleming Sullivan, of the 
entertainment committee. 

Mr. Mallinson, of the Central Pennsylvania 
Lumber Co., has invited the members of the 
Buffalo Retailers’ Association to visit the club- 
house of the company at Trout Run on Aug. 
11, and about ten lumbermen will motor there. 
A similar invitation was accepted last year and 
a fine time was reported by those who went. 

G. Elias invited the members of the Buffalo 
Lumber Dealers’ Golf Club to play yesterday 
at the Willowdale Country Club, and about 
twenty enjoyed the day there. 

Inquiry More Promising 

CiIncINNATI, Onto, Aug. 9.—Hardwood 
dealers report that summer quiet still prevails. 
Many buyers are away, and things - generally 
are dull. However, there are some new in- 
quiries, with indications that business should 


be better early in the new month. 
holding fairly steady. 

The southern pine trade is quiet. 
have been draggy. 

District_ No. 1, Ohio Association of Retail 
Lumber Dealers, recently held its semiannual 
cost discussion meeting at the Hotel Metro. 
pole, with Edgar Cummings in the chair. 

A number of Cincinnati retail dealers are 
leaving Sunday for Tacoma, Wash.. to attend 
the National Retail Lumber Dealers’ Associa- 
tion annual, Aug. 22-29. The Cincinnatians 
are to join a special train out of Chicago for 
the trip west. Those leaving from here are 
L. P. Lewin, Edgar Cummings, T. J. Me- 
Farlan, Clayton Stearns and R. C. Kuhlman 

C. G. Harmon, formerly with the Allied 
Sales Corporation, of Tuscaloosa, Ala. has 
become associated with the McPhail Land & 
Lumber Co., of Louisville, Ky. He was in 
Cincinnati on business and will represent his 
new connection in eastern Ohio and western 
Pennsylvania. 

August Starting Off Well 

Lourtsvitte, Ky., Aug. 8.—The hardwood 
trade is feeling a trifle more optimistic, as a 
result of July proving better than expected 
while August business is starting off well. 
Low grade ash, some thick gum, and thick 
maple, elm and ash, along with common sap 
gum, are among items figuring in inquiries and 
sales. Poplar, chestnut, magnolia, tupelo and 
willow have also been in some demand. Wil- 
low and magnolia are two items which are 
increasing in popularity. There has been some 
demand for Appalachian hardwoods, carrying 
a premium over southern. One of the things 
that promises well is that a good many small 
mills in the South have been selling their 
logs to the big band mills, making no effort 
to produce. There will not, therefore, be 
the usual flood of lumber from small mills 
at any old price. Louisville quotations on inch 
stocks read: Quartered red gum, FAS, $105; 
common, $60; plain red, $105 and $57; quar- 
tered sap, $65 and $50; plain sap, $60 and $43. 
Plain white oak, FAS, $85 @ 100; common, 
$58 @ 70; plain red oak, FAS, $80 @ 85; 
common, $55 to $57. Poplar, FAS, $95 @ 
100; saps and selects, $70; No. 1 $50. Ash, 
$80 and $50. Chestnut, $85 and $50. Walnut, 
FAS, $230; selects, $160; No. 1, $90; No. 2, 
$40. Cottonwood, wide box boards, $75 @ 
80; wide FAS, $65 @ 70; narrow, $55 @ 58. 


Larger Inquiry for Fall Needs 


ATLANTA, Ga., Aug. 9.—Though most new 
orders are small and ask prompt shipment, the 
inquiry from the main consuming sources has 
continued to improve steadily. Mills, there- 
fore, maintain active production schedules, and 
output exceeds sales. Inquiry is especially 
large from southeastern furniture manufactur- 
ers. but that from plants elsewhere is not 
active. Automotive inquiry ranks second only 
to furniture, with improvement noted in sales. 
Oak fleoring sales to retailers in the Southeast 
are active, due to continued easing of prices. 
Maple flooring sales are still declining. Fur- 
ther improvement is reported in sales of shop 
items to millwork plants. Cypress and poplar 
continue inactive. 

The Addison-Rudesal Co., Atlanta, hard- 
wood wholesalers, has started production in 
new millwork shop. 

The Evans-Inman Lumber Co., Hapeville. 
Ga., hardwood manufacturer, has completed 
the new sawmill, replacing one destroyed by 
fire, and is operating day and night. 


Prices are 


Prices 





THE ALABAMA commission of forestry esti- 
mates the present timber stand of the State at 
approximately 48,000,000,000 board feet. Of 
this 23,000,000,000 feet comprise hardwoods and 
the remainder softwoods. 


lor Current Market Prices on Hardwoods See Pages 80 and.81 
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Lumbermen Should Foster Home Owning 


Epiror AMERICAN LUMBERMAN: 

I have read the article appearing on the front page of your 
issue of July 30, “Telling the Story of Lumber,” also the double 
page spread in your issue of Aug. 6 entitled “Who is Going to 
Build the Homes of the Future?” 

I note your suggestion that this would be a good subject for 
discussion at our coming annual convention. I quite agree with 
you. Home building and home owning, either in the present 
or in the future, are always important and very timely topics. 
I know of no other subjects of greater importance, not only to 
the lumber industry, but to our civilization and our govern- 
ment. 

The Illinois Lumber & Material Dealers Association has heen 
quite diligent during the last two years in a general discussion 
of this question and in efforts to impress its importance on the 
membership of the organization. I think we have made some 
progress although work of this character requires constant at- 
tention and agitation. 

The secretary of our association has discussed home building 
and home owning probably seventy-five or one hundred times 
during the last two years before luncheon clubs, chambers of 
commerce and gatherings of retail lumber and building material 
dealers. He has‘at all times found a real interest in the ques- 
tion of home owning, and because of this widespread interest 
he has found it impossible to accept all invitations that have 
come. 

Our line of argument in behalf of home owning is that the 
larger the percentage of citizens that own their homes in the 
United States, the higher the type of American citizenship. We 
contend that a man, his wife and their children domiciled in a 
home of their own are better citizens, more patriotic, place a 
higher value on our government, and the opportunities under 
guaranty by the Constitution; that people living in homes ot 


their own are taxpayers, and therefore have a direct financial in- 


terest in their government, National, State and local; that they 
are better customers of stores and factories, and in general are 
more useful citizens. 

We find that very often the argument is given that it does 
not pay to own a home, that one can rent a house cheaper than 
one can own it. To that argument we respond that home own- 
ing is not a financial investment; that men do not put money 
into a home with the expectation of realizing a high rate of in- 
terest, but that it is an investment in character building, in bet- 
ter manhood and womanhood, and a more intense American 
citizenship. We believe and advocate that no man can afford 
not to.own a home if he has a wife and children. that the in- 
vestment for the opportunity of his boys and girls counts far 
more than any financial undertaking. 

I am firmly convinced that the lumber and building material 
industries of the country, manufacturing and distributing, can 
not make a better investment, one that promises more of a sub- 
stantial return than to use the platform and their publications 
to increase interest in home building and home owning. The 
great body of business people of this country are interested in 
home owning and when their attention is directed to its im- 
portance, business and professional men in every line are willing 
to participate in all honorable endeavor that will increase home 
owning in their localities and throughout the United States. 


Pardon this long letter, but I just wanted to offer the above 
suggestions and to assure you that the Illinois Lumber & Materiai 
Dealers Association has given much attention to this highly im- 
portant subject and we propose to continue home building and 
home owning as a major activity of the organization. 

Ittinois Lumber & MATERIAL DEALERS’ 
J. F. Bryan, Secretary. 


ASSOCIATION, 




















Brief Stories of Southern Happenings 





National President Discusses Outlook EF. 


BIRMINGHAM, ALa., Aug. 8.—John L. Kaul, 
president of the Kaul Lumber Co., of Birm- 
ingham, and recently elected president of Na- 
tional Lumber Manufacturers’ Association, is 
on a trip to several western States, following 
attendance upon the meeting of the directors 
of the National association held at San Fran- 
cisco, Calif., last week. 

Before leaving Birmingham, Mr. Kaul said: 

Indications as judged by competent, unbiased ob- 
servers, point to better results the second half of 
the present year than were enjoyed the first half of 
the year. Declining building costs have acted as a fac- 
tor in stimulating construction in several different 
lines. June figures for 37 Eastern states showed an 
increase of 14.5 per cent over May, and 15.9 per 
cent over June a year ago. Reports show total con- 
struction throughout the country at present is at the 
highest level ever recorded. Of peculiar interest to 
consumers of lumber is the tendency on the part of 
the standard mills to improve their methods of manu- 
facturing and preparing lumber for the market. 

The National umber Manufacturers Association is 
conducting a trade extension campaign directed chiefly 
towards informing the public as to the qualities of 
lumber and the uses to which it is particularly 
adopted. This campaign will include engineering 
service based on results of research and laboratory 
work of a character that will make possible both 
savings and construction costs and greatly improve 


results. 
 eagaaanaaaaaaae 


Floridans Organize New Company 


JAcKSONVILLE, F'La., Aug. 8—The Coney 
Lumber*Co. has been organized here and has 
opened offices at 1502 Lynch Building, where 
it will conduct a wholesale lumber business in 
all items of southern. pine, cypress and southern 
hardwoods. The head of. the new concern is 


*. (Ted) Coney, formerly Florida salesman 
ram i Aycock- Holley Lumber Co. A. D. 
Holley, who for several years has been vice 
president of the same concern, is manager of 
the Coney Lumber Co. Associated with the 
company is also Florence Singletary, reputed to 
be one of the most competent and best in- 
formed lumber women in the South. 

Mr. Coney is a lumberman of long and in- 
tensive experience. He was associated with 
the Aycock-Holley Lumber Co. for several 
years, resigning early in 1926, shortly there- 
after leaving on a trip around the world. 

Mr. Holley has been connected with the lum- 
ber industry since 1905, when he became as- 
sociated with the Enochs Bros. Lumber Co.. 
Fernwood, Miss. Afterward he was identified 
with the Baker-Wakefield Cypress Co. as sales 
manager for five years; with the Standard 
Lumber Co. as sales manager for three years 
and with the Gulf Red Cypress Co., with which 
latter concern he remained until Jan. 1, 1920, 
when he resigned to organize the Aycock- 
Holley Lumber Co. 


New Railroad to Bring New Plants 


Jackson, Miss., Aug. 8—The completion of 
the Gulf, Mobile & Northern and the New 
Orleans & Great Northern Railroads into 
Jackson, with their own terminals and with 
a traffic arrangement with the great Burling- 
ton system, giving the city of Jackson its 
third great trunk line and the State of Missis- 
sippi another trunk line traversing it for a 
distance of approximately 500 miles, is the 
greatest event that has happened in the com- 
mercial life of the capital city for the last 
twenty-five years. 


Much of these new lines tap virgin territory 
in the Pearl River valley, rich in natural re- 
sources and waiting to be developed. 

Jackson has always been a good lumber 
market, and because of this fact the majority 
of her’ industries are wood-working plants of 
various kinds. The tapping of the Pearl River 
valley by these lines makes Jackson the logical 
market for at least 2,000,000 feet of lumber, 
hardwood and pine, and in hardwood particu- 
larly enhances the position of the city, which 
is already one of the leading hardwood mar- 
kets of the South. Additional sawmills, timber 
treating plants, furniture factories, box fac- 
tories, veneer plants etc., are sure to come to 
Jackson because of these new railroad facili- 
ties. Already the Gulf States Creosoting Co. 
has officially announced it will build at Jack- 
son a creosoting plant costing not less than 
$2,000,000. Unquestionably, this new railroad 
service makes Jackson one of the most logical 
points in the South for a paper mill, due to 
the fact that within 100 miles of the city 
there is enough pine to furnish pulp wood for 
years to come, and by means of reforestation 
the supply will be inexhaustible. It is the 
general belief that within two years Jackson 
will have a big pulp mill. 


Cooperage Company Uses Airplane 
St. Louts, Mo., Aug. 9.—The ‘Vail-Donald- 
son Lumber Cooperaage Co. has purchased a 
3-passenger airplane to be used for trips from 
the company ’s central office here to its lumber 
mills in Arkansas and Louisiana. The plane 
is a 100 horsepower biplane. The machine 
will be kept at Lambert-St. Louis Field. 
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National Production, Shipments and Orders 


Wasuincton, D. C., Aug. 8.—The following statistics were compiled by the National Lumber Manufacturers’ Association: 











8: Production Shipments 

Week ended: 1927, July 30; 1926, July 31— 1927 1926 1927 1926 1927 19286 
Oe  ___ R  RERE ie 63,017,438 66,133,415 63,204,192 68,228,468 60,171,876 68,046,902 
West Coast Lumbermen’s Association ...........ceesceeeees 118,678,715 109,312,646 117,265,599 110,990,975 111,378,4 114; 197, +486 
Western Pine Manufacturers’ Association............++...0: 541,000 24,586,000 26,862,000 26,164,000 31,542,000 24,474,000 
rr i Sn <7. se bechececacenebsleeesens 5,089,000 7,109,000 9,713,000 8,206,000 5,716,000 5, 73,000 
rr er i i . . oo ea cee geebcterenceaseeee - 6,701,335 7,152,152 6,551,342 6,973,110 4,615,906 5,100,603 
Northern Pine Manufacturers’ Association..............+s+0+. 422, 9,951,200 8,734,400 12,341,800 7,379,000 7,916,000 
Northern Hemlock & Hardwood Manufacturers’ Association... 1,831,000 2,007,000 2,250,000 1,695,000 2,710,000 1,806,000 

ee en i eas ete en see anew eae cawenren 243,280,788 226,251,413 234,580,533 234,599,353 223,513,232 227,513,991 
California White & Sugar Pine Manufacturers’ Association... 23,467,000 20,033,000 15,275,000 

Thirty weeks ended above dates— 
Southern Pine ES a eee re 1,985,497,686 2,173,804,858 1,942,866,123 2,237,793,131 1,959,425,033 2,224,090,133 
West Coast Lumbermen’s Association..............0.ceeeeees 2,303,576,852  3,107,672,280  2,392,794,229 3, 208, 655, 703 2,431,513,047 3, 265, 580, 466 
Western Pine Manufacturers’ Association...............eee08. 449, 909,049,000 863,452, 905,601,000 870,248,000 951,297,000 
California Redwood. Association.........ccsceeeececctteces +. 214,482,000 234,531,000 251,498,000 226,634,000 276,402,000 232/343 000 
Gey GUO GUED DEO AUBUGUNEIOs cc cccccccccccecocccecscccces 219,108,242 230,526,154 221,060,130 242,801,354 191,485,017 187,804,684 
Northern Pine Manufacturers’ Association..............+e0:. 249,066,900 240,915,300 240,788,900 274,588,200 241,057,000 267,960 "000 
Northern Hemlock & Hardwood Manufacturers’ Association... 97,110,000 88,427,000 112,559,000 94,879,000 105,492,000 95,119,000 

Total softwoods, thirty weeks..............ssseeee- .« «+ 5,885,290,680  6,984,925,592  6,025,018,387 7,190,952,388 6,075,622,097 7,214,194.283 
California White & Sugar Pine Manufacturers’ Association... 614,964,000 699,122,000 687,367,000 
Hardwoods: 
Northern Hemlock & Hardwood Manufacturers’ Association— 

DM tns ives ei gewacwahee OeuEs 0a COete COREEED OC Rema e 2,028,000 Tear oee 3,557,000 2,672,000 5,044,000 2,684,000 

SEE EE DEL IIL EE IE ELE RR LES 168,305,000 72,877,000 132,887,000 127,659,000 130,130,000 123,157,000 
Hardwood Manufacturers’ Institute— 

Cy cha wd ona ue Doe eae eda wire Obs dees whee Oe oes ° 17,981,000 18,455,287 15,182,000 18,765,050 17,584,000 16,606,257 

STI i ol ei) i alla i de de ia asthe st dha acne tela Aenea 667,010,000 702,495,272 780,766,000 700,629,125 779,654,000 26,841,943 





Compares Trend for First Halves of Three Years 


These barometers show the relationship between orders, ship- 
ments, production and normal production—normal production being 
100 percent. Dotted lines indicate the trend of bookings. The pe- 
riods covered are: 1925—To week ended June 25. 1926—To week 
ended June 18. 1927—To week ended June 18. This chart was 





prepared by R. F. Hammatt, secretary of the California Redwood 
Association, as part of his midsummer report to directors and mem- 
bers of that association. It is based on statistics compiled by the 
National Lumber Manufaeturers’ Association from weekly reports by 
regional associations : 
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California Redwood 


Western ( Pondosa) Pine 





North Carolina Pine 


Southern Pine 


West Coast ( Douglas) Fir 





Hardwood Barometer 


Mempuis, Tenn., Aug. 8.—The Hardwood 
Manufacturers’ Institute barometer for the 
week ended July 30—which is made from re- 
ports of 174 units, each representing 28,000 
feet ‘daily capacity—is as follows: 


Percent of 
Normal Actual Ship- 








Production*— Feet output output ments 
Normal (iden- 
tical units) 29,232,000 — are 
(eee 25,391,000 86. wee 
Shipmentst . 22,481,000 76.9 88.5 
rders— 
EE 25,832,000 88.4 101 114.9 
On hand end 
Se scans bon 146,021,000 


*Based on mill log scale. 


; tLumber fabricated at the mills and used in con- 
_ struction work included in total orders and shipments. 


North Carolina Pixie 


Noreotk, VA., Aug. 9.—The North Carolina 
Pine Association makes the following analysis 
of figures from thirty-three mills for the week 
ended July 30: 





Per- 
Percent Percent cent 


Normal Actual Ship- 
Production— Feet output output ments 
7 (ae 8,526, sen tae von 
DT «.ctesssane 5,952,335 70 er 
Pe ...cwree Ks 6,507,342 77 109 ons 
SE c4duos6cnaies 4,684,906 55 79 62 


tAs compared with the preceding week, there is a 
decrease in orders of 13 percent; that week there were 
reports from thirty-one mills. 


*“Normal” is based on the amount of lumber the 
mills would produce in a normal working day. 





National Analysis 


Wasuincton, D. C., Aug. 9—The National 
Lumber Manufacturers’ Association issued 
the following analysis for the periods ended 
July 30, orders and shipments being shown as 
percentages of production: 


| 


One Week 
Ship- Or- Ship- r- 
ments ders ments ders 
100 95 98 99 


30 Weeks 

No. of 
mills 
106 


AssocraTION— 
Southern Pine (n).... 


West Coast (n)....... 122 99 94 104 106 
Western Pine (n)... 35 83 97 106 £107 
a 4 O_O 15 85 65 114 112 
Calif. Redwood (n).... 16 107 68 117 129 
No. Carolina Pine (n)... 32 98 69 101 87 
Northern Pine ........ 8 76 56 97 97 
N. Hem. & Hdwd...... 14 123 148 116 109 

All softwoods ...... 348 95 90 103 104 
N. Hem. & Hdwd...... ... 175 249 79 77 
Hdwd. Mfrs. Inst.....-.. 1187 84 98 117 117 

All hardwoods....... Sis 94 113 §=109 109 

, eer 95 91 104 105 


*48 percent of cut in region. 

TUnits of Vsase't each representing normal 
daily output of 28,000 feet. 

The five softwood manufacturing associations 
marked “(n)” have a standard for normal produc- 
tion, and for the week 311 of their members gave 
actual production as 102 percent; shipments, 99 per- 
cent, and orders, 95 percent of normal production. 
Figures for normal last year included reports of 307 
member mills of the above associations and showed 
production 102 percent; shipments, 105 percent, and 
orders, 108 percent or normal. 


Only the Hardwood Manufacturers’ Institute, whose 
figures for 1926 included six-sevenths of the total re- 
ported hardwood production, has a standard for nor- 
mal production of hardwoods, and for the week it 
gave actual production as 86.9 percent of normal 
against 93 percent for the corresponding week of 
last year. 





Hemlock and Hardwood 


OsHxosH, Wis., Aug. 8.—The following 
summary is ‘of figures supplied to the Northern 
Hemlock & Hardwood Manufacturers’ Asso- 
ciation by twenty to twenty-five firms that 
ordinarily make about one-half the total month- 
ly shipments, and shows averages for April, 
May, June, and 1927 to date, and weekly fig- 
ures for July, with comparative figures for 
the 1926 average for year to date: 


HEMLOCK 
Weekly average— P 
Period— Firms Cut Shipments Orders 
RR 3,139,000 4,304,000 4,674,000 
Ee cei ae a 8,252,000 4,157,000 4,135,000 
i: cee >s cee es 3,096,000 4,118,000 $8,193,000 
eke mas oa Oe 3, ‘911, 000 4,653,000 3,670,000 
Year to date— 
ae aw aaa a 3,340,000 3,816,000 3,579,000 
0 Pe ee 2,920,000 8,072,000 2,728,000 
BS Se ie conte ney 28 4,356,000 6,131,000 4,480,000 
EE rs 23 3,545,000 4,188,000 3,308,000 
| ae 23 4,069,000 4,388,008 3,488,000 
Sa aieeie 24 3,675,000 - 3,907,000 3,404,000 
July eo 22 2,958,000 3,978,000 4,369,000 
HARDWOOD 
vo average— 
"SN 6,289,000 4,448,000 4,304,000 
=_ i tena dm 5,662,000 4,874,000 5,188,000 
Me eeveeeecs 0% 4,565,000 4,208,000 3, "509, 000 
jaar 3,401, 000 4,594,000 4,143, 000 
Year to date— 
a Sere 5,665,000 4,472,000 4,395,000 
NS tore aid oy lek a 5,627,000 4,130,000 3, 639, "000 
ju, SE er 28 4,386,000 5,677,000 3, 754, 000 
Sn We weedeat ae 23 2,314,000 3,411,060 3,025,000 
{re 23 2,974,000 4,563,000 3,925,000 
ET ide aceon 24 3,931,000 4,727,000 5,868,000 
Pe acckvcwes 22 3,587,000 4,795,000 6,777,000 
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Census Bureau Delivered Prices 


Wasuincton, D. C., Aug. 9.—The Department of Commerce has secured through the bureau 
of the census the following prices per thousand for lumber and per hundred square feet for 
shingles, as the average paid July 1 by contractors for building materials delivered on the job, 


these being selected from the complete list: 


No. 1 Dimension, 
S1S1E, 2x4—16’ 
Southern Douglas 
pine fir 
Springfield, Mass. .......... $55.00 $43.00 
Poughkeepsie, N. Y......... ee 42.50 
Syracuse, N. Y.........-... 43.00 43.00 
Philadelphia Pa, ........... 38.00 47.50 
gnreveport, LR. ...ccceccees 42.00 ae 
TOMO, TOM. oc scsccccccses wis — 
Youngstown, Ohio .......... 48.00 48.00 
i MEE dso 40 es oan ee ae 51.00 peas 
NE: CHMOD cnn cce sc ecsewes 50.00 50.00 
Milwaukee, Wis. ........... 37.00 39.00 
Council Bluffs, Iowa........ 47.00 44.00 
Waterloo, Iowa ............ 43.00 43.00 
Mauees CH, Be@iscs06séccess 48.50 48.50 
Terre Haute, Ind........... 50.00 50.00 
Geamd Were, Bh. DP. . oa cc nene app 43.00 
ate BOONE, TOM. . cccccccas 49.00 er 
GO, bok 6 dieee setae Jace a 42.00 
Los Angeles, Calif.......... 37.50 
Some Teme, COE. . és csccee 36.00 
San Francisco, Calif........ 29.00 
Westie GO, scc'nccvcieéscs 20.00 
ONGEE, WEEE occoveccessese 19.00 


Common Plooring, 1x4” Shingles, Extra 
Boards 10 to 16’ Clear, 16”, 5/2 
Southern Douglas 
1x6” pine fir Red 
No. 1 “C” eg. No. 2 v.g. cedar Cypress 
$38.00 $ 90.00 $70.00 $6.50 — 
38.00 120.00 Ne ae 6.50 $7.50 
41.00 100.00 ee 6.00 6.25 
50.00 110.00 es 7.00 eer 
57.00 97.00 a 6.00 6.80 
60.00 100.00 ees 6.00 7.00 
45.00 ala soe 6.50 jae 
50.00 95.00 85.00 5.60 7 
52.00 95.00 ran ai 6.00 — 
48.00 90.00 ae 5.00 os 
42.00 95.00 85.00 5.50 aie 
40.00 95.00 95.00 6.00 ee 
52.50 pioeane Jia ae 6.50 re 
75.00 90.00 sai 5.60 has 
36.00 meee 72.00 4.50 me 
55.00 110.00 ee 6.50 6.50 
42.00 115.00 85.00 5.50 ome 
32.50 Sid 64.50 5.00 a 
34.00 60.00 5.00 
29.00 55.00 5.25 
18.00 50.00 vat 2.25 
18.00 52.00 2.75 





West Coast Review 


SEATTLE, WasuH., Aug. 6.—For the week 
ended July 30, 122 mills report as follows to 
the West Coast Lumbermen’s Association : 


Production ....... 118,678,715 
Shipments ........ 117,265,599 1% below production 
CE. ksiee pacenee 111,378,450 6% below production 
Shipments— 
Water delivery: Feet Feet 
See er 44,292,090 
NS Re ree ere oe 14,939,779 
ke ee ee ee area 59,231,869 
£S | eee a re re pay ee ee - 52,827,937 
BOGE COTO ciccadsectoceeeiosesdceevens 5,205,793 
TO CS vive ice vin vnnteeinees 117,265,599 
New Business— 
Water delivery: 
ee En TE one eee 40,354,598 
DE iis sceccuesdscereteke 12,921,834 
TE GEOG N. colcnkrkeecoGwonsaeeaten 53,276,432 
Se Oey hee re 52,896,225 
Pe Ss fk ee rr nr rae 5,205,793 
ee. reper ee ers 111,378,450 
Unfilled Orders— 
Water delivery: 
Demeetle CREBO «2... cescves 130,241,637 
ETT Peer CTT Te 117,665,374 
ae ern oer 247,907,011 
EN errr en ee 132,321,065 


380,228,076 





Western Pine Summary 


Port Lanp, Ore., Aug. 6.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended July 30, from 
thirty-five member mills: 


Percent 
Percent Ship 

Production— Carst Feet of cut ments 

DE dbaccaaes 4088 32,850,000 eu owe 

ee Reet ar 32,541,000 
Shipments (car) . 1012 26,312,000 

Local deliveries ...... 550,000 vere 

Total shipments .. 26,862,000 82.55 
Orders— 

Cee co céiccss 10 260,000 

Booked (car) .... 1192 30,992,000 

ee er eer 550,000 eid ee 

Total ofderve co cess 31,542,000 96.98 117.42 


On hand end week 8288 85,488,000 sideiie as 
3ookings for the week by thirty-four identical mills 


California Pine Statistics 


San Francisco, Cauir., Aug. 10.—The fol- 
lowing summary of June production and ship- 


_ ments, and July 1 inventory and unfilled orders, 

















were 133.90 percent of those for the previous week, | 


showing an increase of 7,722,000 feet. 

tCar basis is 26,000 feet. 

*Normal takes into consideration mill. capacity, 
number of months usually operated and usual num- 
ber of shifts—reduced to a weekly basis which is 
constant throughout the year. : 

During the week production was 99 percent of nor- 


mal; shipments, 82 percent of normal, and orders, 96 | 


percent of normal. Average for the corresponding 
week of last four years was as follows: Production, 
100 percent; shipments, 96 percent, and orders, 100 
percent of normal. 

Production is so. seasonable that, during. two winter 
months, actual production amounted to only 58 percent 
of normal, while during two peak summer months 
the production increased to 114 percent of normal. 


covering twenty-one operations and represent- 
ing about 80 percent of the total pine industry, 
was compiled from the monthly report of the 
California White & Sugar Pine Manufacturers’ 
Association : 














: : : Production Shipments 
California white pine........ 89,670,147 71,824,360 
SO ee reer 82,065,799 10,347,807 
WE OE. bcrnevecutseeees 5,553,022 10,461,148 

BO GRE oc cticcecess 127,288,968 92,633,315 
. Seer 12,360,075 8,748,228 
Red fir (Douglas fir)........ 7,801,974 2,969,812 
CF Se eee 2,646,597 3,735,550 
RE GS. o:sieertasedevce. connie 6,968,829 

Total other woods....... 22,808,646 22,422,419 

i RE eee 150,097,614 115,055,734 

July 1 Inventories and Unfilled Orders 
Unfilled 
No. 2 shop & better— Invento Orders 

Calif. white pine.......... 92,176,218 15,662,768 

RE SUE arcvecns ccnksen 58,125,824 10,834,960 
No. 3 shop & better— 

, OS OO eer rr 20,700,763 7,583,595 

White sugar pine....... 4,230,019 8,126,394 

errors 175,282,824 37,207,717 
Commons— 

Calif. white & sugar pine. .262,237,505 126,621,981 
All ther WOOKS. ccc ccccvsess 114,217,124 34,288,197 

Tetek: PTO. bc cccascves 376,454,629 160,910,178 

Cee OR ccwcccsxeves 551,687,453 198,117,895 
Box shook and cut stock..... 19,736,831 34,450,443 


Comparative Reports of 20 Operations 

The following comparative statistics from 
twenty operations for June, 1926, and 1927, rep- 
resent 70 percent of the pine industry, and 


cover production, inventory, shipments and 
orders: 
Percent 
1926 1927 Decrease 
June Propuction— 
Pime Omby .c.scses 123,216,880 123,599,878 *0.3 
All species including 
 <ciseuanees 146,954,182 146,408,524 0.4 
June SHIPMENTS— 
eee. GE vcs oe 40% 87,358,170 90,092,359 *3.0 
All species iincluding 
SE. camenavawae 117,554,371 112,514,778 4.3 
INVENTORY JuLY 1— 
No. 3 shop & btr..205,016,732 171,635,824 16.3 
All species & grades. 531,502,337 532,855,879 *0.2 
UnFILLeD Orpers, Juty 1— 
No. 3 shop & btr.. 42,744,714 36,600,717 14.4 
All species & grades.171,504,817 194,036,895  %*13.0 


*Increase. 





THE LUMBER industry in New Brunswick has 
been declining and there is a decided tendency 
away from lumber production to the manu- 
facture of pulp and paper, says a report from 
Consul Romeyn Wormuth, St. John, New 
Brunswick. 





California Redwood 


San Francisco, Cauir., Aug. 6.—The fol- 
lowing information is summarized from the 
report of the California Redwood Association 
for the week ended July 30. 


———-~Red White- 

No. of Percent of wood 

} mills Feet production Feet 
Production ened vine 16 9,089,000 100 1,799,000 
Shipments ........ 16 9,713,000 106 1,941,000 
Orders received... 16 5,716,000 63 2,018,000 
Orders on hand... 14 49,852,000 6,398,000 


Detailed Distribution of Redwood for Week 





Northern California* ........ 3,770,000 3,422,000 
Southern California* ......... 1,672,000 956,000 
MEE Scot FC bin US ba bdo ee 45,000 58,000 
Ont obese 1,811,000 1,101,000 
OY cia eon a Chae sinxen pie bee 2,415,000 179,000 

NESS eee ee oe 9,713,000 5,716,000 


*North and south of the line running th h S 
Luis Obispo and Bakersfield. iba curtiin i 


tWashington, Oregon, Nevada and Arizona. 
TAIl other States and Canada. 





Southern Pine Barometer 


New Orteans, La., Aug. 9.—For the week 
ended Aug. 5, Friday, 106 mills report as fol- 
lows to the Southern Pine Association: 


Percent Percent 
Normal 


: Actual 
Production Carst Feet Output Output 
Normal ...... ep 72,816,953 Ae aioe 
yo eee 62,410,091 85.71 pees 
Shipments*' .... 2,962 61,100,136 83.91 97.90 
Calero — “ 
eceive aos eee 61,677,720 84.70 98.83 
On hand end : ™ 
WOGRG <a00s 10,986 226,619,208 


tBasis of car loadings is June average, 20,628 feet. 
*Orders were 100.95 percent of shipments. 
tOrders on hand showed an increase of 0.26 per- 


cent, or 577,584 feet; the previous week, the same 
number of mills reported. 


Of 108 mills reporting running time, 5 were shut 
down; 1 erated one day; 3, four days; 18, five 
days; 11, five and one-half days; 56 operated full 
time, and 14 reported 463 hours overtime. 





Wood House Nearly Century Old 


Jackson, Micu., Aug. 8—The farm home 
of J. D. Ballard, Ballard Road, Michigan Cen- 
ter, near this city, affords an excellent example 
of substantial wood construction that has with- 
stood nearly a century of continuous use. The 
house was built in 1834, by the grandfather of 
the present owner. 

The beams of the house are of oak and 
tamarack. The frame timbers are mortised 
and fastened together with heavy wooden pins. 
Some of the original bark still remains on the 
beams. 

The floors of the old house are of oak an 
inch and one-half thick, and as solid and 
serviceable as when they were laid ninety-three 
years ago. The plaster on the walls, attached 
to split boards instead of lath, is also the 
original wall covering. The outward appear- 
ance of the house, however, has been materially 
changed, new windows having been installed, 
and the heavy timbers covered with clapboards. 
This house is the oldest frame structure in 
Jackson County, and to all appearance is good 
for another century. 





aaaes 


Manual of Illinois Forest Trees 


The State department of conservation in co- 
dperation with the United States Forest Service 
has just issued a pocket manual of the forest 
trees of Illinois. The manual is intended pri- 
marily as a guide to. young people to enable 
them to become acquainted with the native 
forest trees of their State. It was written by 
Wilbur R. Mattoon, extension forester of the 
Forest Service, and R. B. Miller, chief forester 
of Illinois. It describes 94 different trees 
found in the woodlands of Illinois. The man- 
ual is the fourteenth in a series which is being 
issued by the various States in codperation with 
the Forest Service. Copies may be had by 
writing to the State Department of Conserva- 
tion at Springfield, Ill. 








| 
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New Wood Preservative Wins Approbation 


Plan to Distribute Treated Lumber Through Retail Yards for Building 
Purposes Is Called Mighty Forward Step 


The advent into American use for the first 
time of a wood preservative of truly universal 
application was enthusiastically hailed last 
Tuesday night by a large gathering of railroad, 
municipal and construction engineers, archi- 
tects, lumber manufacturers, retailers and buy- 
ers at a dinner at which they were guests of 
R. M. Morriss, president of the American 
Lumber & Treating Corporation. The dinner, 
which was held at the concern’s Chicago head- 
quarters, 1138 Lake Shore Drive, opened a con- 
ference on wood preservation at which the re- 
markable characteristics of the impregnation 
treatment recently introduced from Germany 
and known as the Wolman method was ex- 
plained to the greatly interested audience. 

The meeting was opened by Mr. Morriss, 
who briefly outlined the existing status of 
wood preservation and emphasized the neces- 
sity for a vastly extended use, of treated lum- 
ber, in the interests of timber conservation, of 
fuller wood utilization and of public economy. 
He dwelt especially on the long recognized 
desirability of making treated lumber con- 
stantly available through retail channels to the 
construction field, as well as to industrial users. 
This, he pointed out, has been impracticable 
and in most cases impossible because of the 
obnoxious characteristics of the oil impregna- 
tion heretofore almost exclusively used. The 
introduction of Wolman salts, however, makes 
available a highly toxic preservative against all 
decay and insect attack that leaves the wood 
in looks, in feel, in odor and in taste in its 
natural state, that does not leach or exude, has 
no effect on metal and no electrical conduc- 
tivity, and furthermore, takes paint, stain or 
varnish as readily and effectively as untreated 
material. Wolmanized lumber. he said, being 
universal in its application, is destined to popu- 
larize treated lumber in home construction as 
well as in industrial use, and will incidentally 
thereby fortify the lumber industry in its 
present campaign against substitutes and for 
wider markets. 

Mr. Morriss thereupon introduced John G. 
Kreer. vice president and technician of the 
American Wood Impregnation Co. of New 
York City. to whom he referred as the “Father 
of Wolman Salts in America.” 

Mr. Kreer told the interesting story of how 
Wolman salts were first developed by Dr. Karl 
H. Wolman. of Berlin. They had their oriein, 
he said, in the Silesian coal mines in eastern 
Europe where the mines are very deep. very 
dam» and very hot and where great danger, 
trouble and cost were incurred through the 
auick rottine awav of untreated props and tim- 
ber, sometimes within a few months and in 
most cases within less than a year. Wolman- 
izing has been in wide use in Europe for twen- 
ty-three years and because of its unnaralleled 
performence has superseded all other wood 
preservatives in Germany and the great mining 
fields of Central Europe. Mr. Kreer detailed 
the results of his searching tests of Wolman- 
ized lumber before he became so convinced of 
its supremacy as to introduce it into America 
with a special view to popularizing it in the 
building field. 

Scott Calhoun. general counsel of the Ameri- 
can Lumber & Treating Corporation and of the 
American Wood Impregnation Corporation, 
read letters from George M. Hunt, in charge, 
section of wood preservation. U. S. Forest 
Products Laboratory; from Carlile P. Win- 
slow, director of the Forest Products Tabora- 
tory: from officials of the Forest Service. 
Washington, D. C., and from the Bureau of 
Highways, Springfield, Ill.. all of which de- 
clared great interest in the new method of 
wood preservation and particularly in the plan 
to distribute treated lumber through the retail 
lumber yards. 

The next speaker was John T. Logan, presi- 


dent of the National Lumber & Creosoting Co., 
Texarkana, Tex., ex-president of the National 
Tie Producers’ Association and also of the 
American Wood Preservers’ Association. 
Business in treated lumber, he said, has grown 
tremendously in recent years, but has never- 
theless been confined largely to the railroads 
and telephone and telegraph companies. As 
heart timber disappears, there is a wonderful 
field opening up for a vastly extended trade, 
but the trouble so far has been that no preserv- 
ative suitable to general purposes has been 
available. “We have been slow in developing 
new methods and new treatments,” he said. 
“We have stuck to creosoting as the old way 
of doing things; but there are a great many 
uses for treated lumber where creosoting can 
not even be considered. The coming of Wol- 
man salts has filled a void, a great need. With 
all the experience we have acquired in the 
wood preservation industry, we are happy to 
take up Wolmanizing as a most meritorious 
method.” 


Prominent Retailer Tells Industry’s Needs 


A speech remarkable for its insight into the 
problems of the hour, as well as for its frank- 
ness, was that of Julius Seidel, president of the 
Julius Seidel Lumber Co., St. Louis, Mo., who 
was quick to recognize the outstanding merits 
of Wolmanizing and has undertaken the task 
of introducing Wolmanized lumber in the St. 
Louis territory. Mr. Seidel’s address, entitled 
“Counting the Worth of an Article by the 
Years of Wear, Lumber’s Continued Use Is 
Based on Permanence,” follows in full: 

There is perhaps no material entering into build- 
ing and construction work so universally used the 
merits of which are so little known or exploited, even 
by some of its largest users, as is lumber. That 
being the case we should certainly not expect the 
ultimate consumer to be informed on lumber’s merits 
and the proper using thereof when the larger users 
and sellers of the article, on an average, know so 
little of the fundamentals themselves. I make this 
statement advisedly and from actual knowledge and 
experience, having been in the manufacturing and 
distribution of lumber over four decades, from a time 
when white pine, white oak and the pick of southern 
pitch pine and Gulf cypress were the commercially 
used woods. This country originally had such a 
prolific and diversified forest area that there was 
little value to even the pick of the pines. 

Proof of this may be made most convincing when 
[I mention but a few prices on strictly simon pure 
white pine which I personally sold to carpenters in 
St. Louis in the eighties: Joists $12.50 per 1000 
feet; boards, $12.50; timber, $15; clears $30 per 
1000 feet; lath $2.00 per 1060; shingles from $1 to 
#2.50 per 1,000, 


Durability of Correct Grades 

Sap in those days was considered a serious defect 
and hence in consequence thereof heart specifications 
were rarely submitted for the reason that framing 
lumber would run 65 to 90 percent heart anyway, 
under a No. 1 Common grade. 

Wasteful methods, yes, flagrantly wasteful, were 
indulged in in those years because nature had given 
us such bountiful areas to draw from. Thus you 
will understand why we delivered heartwood or near 
heart for the most ordinary uses; which also explains 
the durability of the old frame houses and wood 
construction generally. Heartwood is Nature’s im- 
pregnated lumber. It was not until our country’s 
quickly expanding population developed a greater de- 
mand for lumber, causing the enhancement in the 
values of timber and timberland. This condition 
forced a more careful and economical use of the 
log and a more liberal permission of sapwood in the 
respective qualities was allowed. Whether. or not sap 
is objectionable is based upon purpose of use. There 
are places where sappy pieces can be used without 
injury to the work, but the sounding of a “beware 
where you use it,’ was never trumpeted to the un- 
knowing and lumber became penalized for occasional 
shortcomings; namely, the using of crude sap pieces 
in exposures, After all, the chain is only as strong 
as its weakest link and a few defective pieces im- 
properly placed often cause the trouble. 

We had our notes of warning from European 
countries which appreciated and placed a high value 
on wood products, but which long ago from necessity 


had resorted to importing lumber in order to get 
a supply of it. Europe had long been studying vari- 
ous methods of wood impregnation to preserve and 
prolong the life of this most valuable natural prod- 
uct, lumber. 


Evolution in Treating Processes 

I remember that even in about 1885 we had in 
St. Louis a treating plant built by a German pro. 
fessor named Theodore Plate who used the zinc 
gypsum process and operated the plant for some 
years. However, the orders we received at the yard 
for this treatment were only for rough floor mate 
rial and underpinning timber. The plant discontinued 
operations as we had not yet awakened to the need 
of conservation. Lumbermen drifted along uncon- 
cerned and simply kept on “sawing wood” utterly 
oblivious ofttimes of the purpose for which intended 
at the building end, disregarding species or grade, 
beginning the manufacturing of second growth forest 
into articles for which that lumber was unfitted. 
The sawmills continued in their happy operations of 
more volume. No traffic cop was on lumber’s high- 
way to say “Stop”’—‘‘No left turn.” 

Lumber twenty years ago was almost without 
research laboratories. We sawed lumber and sold 
lumber and the public used lumber indiscriminately 
on its past praiseworthy record. The time had come 
when the timber and sawmill owner had need to in- 
vestigate for their own good before cutting and sell- 
ing. We know now and should have known then that 
it is always up to the manufacturer of any article 
to prove his wares; to know the strong points in its 
favor and the weaknesses thereof, before selling. But 
the mill men were busy “sawing wood,” and the 
matter of research did not enter their heads. To be 
frank about it, there were no dominating forces or 
associations to guide the lumber trade. 


Research Is Absolutely Necessary 


Competing lines of material had, however, during 
that period blazed a trail to be emulated. To illus- 
trate: The brick manufacturer would possibly be 
out of the running entirely had he persisted in con- 
tinued production of hand-made commercial brick. 
They grasped the changing conditions and prepared 
their clays accordingly; namely, for permanence and 
to meet climatic conditions, exposures and moisture 
absorption and through their research laboratories 
have saved their business and they have told their 
story to the world. 

The Iron Institute instructs its members and users 
of their goods, tells how frequently to paint to pro- 
long life or has prepared rust resisting sheets. Iron 
has long ceased to be iron only. It is cast or rolled, 
hardened or prepared to meet requirements. Joint and 
individual research on the part of scientific men has 
popularized iron and steel products and expanded its 
already many uses. The cement industries are’ con- 
stantly improving their formulas for endurance and 
permanence. Their research laboratories are ever at 
work. This research work always enlightens and 
benefits the producer and inures likewise to the 
benefit of the public, the ultimate consumers. 

My being in the lumber business naturally prompts 
these comparisons. 


The Awakening of Lumbermen 

Lumber, however, has not been asleep nor un- 
mindful of changing conditions and the awakening 
in many avenues has been on for years although 
the public were not always kept as fully informed as 
they were on competing materials. And now permit 
me to say that lumber is now at least prepared with 
definiteness to offer you the benefits of proven re- 
search in the impregnation field. Lumber can be 
treated and impregnated so as to make commercial 
items as enduring, if not more so, than was the 
virgin timber of old. Impregnation means a 100 
percent guaranteed job as every piece gets the same 
full treatment. There are many processes of lumber 
treatment, all of which have merit and worthy of 
investigating and applying. However, you will find 
the processes used are generally on special articles, 
work or purposes. Creosoting, for instance, is quite 
common for railroad ties and for poles and piling. 
However, for building work we must have a treat- 
ment of greater scope, range and possibilities. My 
observations or interest in treating of lumber covers 
a lifetime, yet what I was waiting for was a treat- 
ment that could take care of any kind, grade or 
species of lumber without affecting any of its orig- 
inal characteristics. 

Not until I had the Wolmanizing process of 
treating and impregnation brought to my attention 
did I feel that lumber had fully solved this most 
vital question. Only the most convincing proof as to 
all the claims made by its patentees would satisfy 
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tn 
our company before putting in an assorted stock of 
such items that public demand has been seeking. 
Wolmanizing Treatment’s Strong Points 

A treatment that does not discolor, is tasteless 
and odorless, has qualifications to begin with that 
to me at least are unknown in any other treatment. 
A strong feature is the fire retardant element which 
Wolman salts imparts, but the climax is the fact 
that painting, staining or varnishing is possible under 
like conditions as appertained to the original un- 
treated product of the wood. All of these elements 
impressed me that these diversified benefits made its 
use flexible for any use in building operations figured 
from the investment standpoint which requires the 
guarantee of permanence, 

Permanence and Security a Demand 

It gives a security which must impress itself upon 
the minds of anyone interested in building investment 
because it adds to the life of his security. How 
pitiful and regretful it is to think that we preach 
conservation of a natural product at the source only 
and largely overlook the possibilities at the other 
end. Nothing in my opinion will restore or con- 
tinue to hold lumber in popular favor for building 
and construction work with architect, engineer, 
builder and the investor in building securities as this 
process for getting it back to its former place of 
trustworthiness for endurance. It may stop replace- 
ment orders in some instances but will create an 
expansion in uses and fields where the advisability 
of specifying lumber is now being questioned. 





Wolman salts have made the treatment of lumber 
practical and universally possible. 


“Mr. Seidel speaks the truth,” declared A. 
Trieschmann, of Crossett Watzek Gates (Inc.), 
Chicago, and vice chairman of the National 
Lumber Trade Extension Committee, the next 
speaker. “The lumber industry has been ex- 
tremely negligent in its public relations; but 
competition from outside sources has at last 
forced it to wake up. The lumber industry is 
no longer interested in selling lumber where it 
won’t serve. We used to sell sap lumber for 
sidewalks, and it would rot out in two years. 


We thought we did a fine business, as we knew- 


we would soon get a chance to sell some more 
lumber for replacements. But that was the 
sort of thing that killed the goose that laid the 
golden egg. There has been a great change in 
this respect. We want our product to give the 
maximum of service, and treated lumber would 
be of greatest value to the lumber field. Lum- 
ber manufacturers have known of nothing but 
creosote, and that can’t be used for building. 
We must look carefully into Wolmanizing.” 
George E. Rex, vice president of the Na- 
tional Lumber & Creosoting Co., Texarkana, 
Tex., ex-president of the American Wood Pre- 


servers’ Association, stated that his concern has 
for many years realized the need of a preserva- 
tive that will not smell, that can be painted, 
etc., and yet possess high toxicity. “Now that 
a new ,idea comes along,” he said, “we must 
take advantage of it and not sit back as we 
usually do when something new comes along.” 

The same note was struck by T. C. Powell, 
president of the Chicago & Eastern Illinois 
Railroad. “It is surprising,” he declared, “how 
long it takes a new idea to permeate the human 
brain. The railroads have long searched for an 
effective preservative that won't contaminate 
merchandise, particularly for use in the con- 
struction of freight cars. There has been a 
good dea) of figuring on steel freight cars, but 
I don’t appreve of them and believe that 
treated car lumber will solve our problem so 
that our box cars will always be built of wood. 
The only reason we use steel sills is because 
the long heart timber we would have to have 
is too expensive.” What the railroads are in- 
terested in, he said, is not first cost, but ultimate 
cost, and lumbermen should keep that factor in 
mind in their trade extension endeavors. 

The meeting was concluded with the show- 
ing of motion pictures visualizing the uses 
and results of the Wolman treatment. 





——— aw 














American Lumberman House 
Plan No. 152 


This very pleasing little bungalow is an ideal combination of beauty, 
utility and convenience. Notice the fine glassed-in porch, and the attrac- 
tive front entrance. Besides the porch, the plans provide for living room, 
dining room and two bedrooms, all of good dimensions. 
of the “step-saving” variety, conveniently planned, and there is a back 


porch. 


Complete list of materials, specifications and working drawings of 
this plan may be obtained from the AMERICAN LUMBERMAN at $3.50, post- 


paid. 


Electrotypes of the above cut, reduced to 4 inches wide for news- 














The kitchen is 





aa 


paper advertising, may be had at $2.75 postpaid, and electrotype of the 
floor plan, 2 inches wide, at $1.65 postpaid. 
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West Coast Industrial Happenings 


Quick Response to Advertising 


SeaTrLe, Wasu., Aug. 6.—A page ad in the 
AMERICAN LUMBERMAN, issue of July 23, page 
25, has brought instant and gratifying results 
to West Coast Lumber Bureau, 562 Stuart 
building. The key-line of the ad is “May we 
send you this hanger?”—presenting a spec- 
tacular comparison of the size of durable 
Douglas fire trees with 10-story office build- 
ings. 

The ad has barely had time to circulate 
among the readers of the AMERICAN LUMBER- 
MAN, yet Thursday the bureau received twenty- 
seven requests for the hanger, coming from 
seventeen States of the union, District of Co- 
Jumbia and Quebec; and among the twenty- 
seven signers of the letters eighteen were re- 
tailers. Six requests came from Michigan, and 
the others, including one each from Florida 
and North Carolina, represented individual 
states. A sample letter reads as follows: 

“Please send us one of your hangers. We 
are handling some fir, and expect to handle 
more.” 

The text of the hanger sets forth the merits 
of durable Douglas fir, as America’s permanent 
lumber supply. No advertising matter of any 
kind is contained on it. 


Controversy Holds Up Acquisition 


Ortinc, Wasu., Aug. 6—The Oracle dis- 
cusses the State’s efforts to obtain timber lands 
in Sultan basin to replace losses in forest re- 
serves, saying that efforts to that end have 
struck a snag in an attempt by the Northern 
Pacific Railway to obtain the best timber thru 
the use of lieu-land scrip. The Federal gov- 
ernment has raised the question whether the 
railroad has not already received more land 
than was bargained for in its original grant. 
Hence, it is believed that the Sultan basin 
matter may have to wait until this latter con- 
troversy is settled bv the courts. 

One of the attractive features of the Sultan 
basin lands, in so far as the State is concerned, 
is that in value they compensate for losses of 
extremely rich timber lands located elsewhere 
in the forest reserves. But another element of 
controversy appears in the fact that there are 
adverse mineral claims; also the Federal power 
commission contends that some water rights 
are trespassed upon in a manner of further 
embarrassment to the State. 


(GQ @2 02 20 020000 


Result of Pondosa Pine Contest 


PorTLAND, Ore., Aug. 6—On the first day 
of March the Western Pine Manufacturers’ 
Association announced that it was going to 
present $4,000 in cash prizes to those persons 
who submitted the best sets of questions con- 
cerning the uses of Pondosa pine in building. 
The contest is believed to have been one of 
the most unusual of its kind ever conducted. 

There was no limitation on the number of 
questions to be asked by contestants and an 
individual could send in as many separate sets 
as he desired. One entry totaled nearly three 
thousand separate questions, while nearly a 
score of letters were received which totaled 
five hundred or more queries concerning the 
various uses of Pondosa pine in building opera- 
tions. 

The contest was divided into four groups 
which were, home owners, lumber dealers, arch- 
itects and contractors. Entries were received 
from every State in the Union and a number 
of foreign countries. Practically all of them 
showed a great deal of thought. 

Six prizes were awarded in each group. The 
first prize was $500, with five additional awards 
of $100 each. The contest winners, as an- 
nounced by the judges, are as follows: 

Home Owriers—Kenneth Bates, Mystic, Conn.; 
Samuel B. Curran, 17 N. 26th St., Camp Hill, Pa.; 


Claude Barr, Smithwick, S. D.; E. J. Welsh, 336 9th 
Ave. S., Clinton, Iowa; Ralph W. Abell, 251 Bryan 
St., Rochester, N. Y.; Walter D. Popham, 90 14th 
Ave., Columbus, Ohio. 

Architects—W. S. McDonald, c/o McDonald & 
Co., Hurt Bldg., Atlanta, Ga; J Young, c/o 
Meanor & Handloser, Huntington, W. Va.; Ernest 
Irving Freese, 6247 Pine Crest Drive, Los Angeles, 
Calif.; Harold R. Sleeper c/o Frederick L. Acker- 
man, New York, N. Y.; E. E. Henderson, c/o Chas. 
Z. Klauder, Philadelphia, Pa.; C. T. Paul, 51 West 
49th St., New York, N. Y. 

Lumber Dealers—J. W. Berry, Golden Belt Lum- 
Co., Manhattan, Kan.; Aldon Peterson, Denniston & 
Partridge Co., Newton, Iowa; George F. Bodftish, jr., 
146-150 Haven Ave., New York, N. Y.; A. H. Hol- 
comb, Holcomb Bros., Sycamore, Ill.; George E. 
Martin, Joyce Lumber Qo., Clinton, Iowa; Herman 
A. Schindler, 417 S. Los Angeles St., Anaheim, Calif. 

Contractors—Fred J. Lauer, c/o Bentley & Sons 
Co., Toledo, Ohio; D. F. Paddock, Citizens Bank 
Bldg., West Palm Beach, Fla.; Charles H. Brooks, 
Woodward Bidg., Washington, D. C.; Ed. D. LaRue, 
53 S. Hermitage Ave., Trenton, N. J.; Fred M. 
Heidelberg, 3729 Bisbee St., El Paso, Tex.; Kobert 
L. White, Lebanon, Tenn. 


Lumber Girl Greets President 


SEATTLE, WasH., Aug. 6—Included in a 
delegation from Wyoming that recently called 
upon President Coolidge to invite him to at- 


tend the opening of the “Buffalo Bill” museum 











Miss Cody Allen, daughter of R. B. Allen, 

secretary-manager West Coast Lumbermen’s 

Association, and President Coolidge with his 
10-gallon hat 


in Cody, Wyo., was Miss Cody Allen. She 
is shown at left of the picture, standing along- 
side of the President who is wearing the 
10-gallon hat he had just been presented with 
by the delegation. 

Miss Allen, who lived in Seattle for many 
years, is the daughter of Robert B. Allen, 
secretary-manager of the West Coast Lum- 
bermen’s Association, Seattle, who says: 
“She’s just a wonderful kid.” She is a grand 
niece of W. F. Cody (Buffalo Bill), and al- 
though typically western, owning a ranch in 
Wyoming and devoting a part of her time 
to its management, she now makes her home 
in New York, where she has gained some 
recognition as a writer. Horseback riding is 
natural to her. She picked it up herself. 
Not only was her grand uncle famous for his 
horsemanship, but her father is a good rider; 
and Miss Allen is so expert as an equestrienne 
that an ardent admirer declares she could 
match Old Man Cody himself in the difficult 
feat of conquering a bucking broncho. 


Campaign for Tax Reduction 


San Francisco, Cauir., Aug. 8—The Calj- 
fornia Retail Lumbermen’s Association has 
started an active campaign for reduction of 
the corporation income tax. The first step was 
a poll of the three hundred members by ques- 
tionnaire. On Aug. 6, when a meeting of dj- 
rectors was held, seventy-two replies had been 
received from members who operate strings oj 
yards, representing 50 percent of the individual 
yard ownership of the State, according to J. E, 
Fraser, secretary-manager. Following the 
questionnaire will be several bulletins and in- 
structions as to the facts which the association 
desires to be brought to the attention of the 
congressmen and senators prior to their re- 
turn to Washington this winter. Directors of 
the National Lumber Manufacturers’ Associa- 
tion, in mid-summer convention here last week 
were enthusiastic over the action of the Calj- 
fornia association. 


A New Kind of Coast List 


SEATTLE, WasuH., Aug. 6.—A new wrinkle 
appears in the regular market letter of the 
John D. Collins Lumber Co., in which Mr. 
Collins is trying the experiment of quoting the 
price, in dollars and cents, without reference 
to Rail B or C list. The figures show at a 
glance the prices of West Coast lumber, and 
on that account are easily understood by any- 
one who may not know anything about dis- 
count sheets. The Collins list presents the 
weight per item per car, the freight rate, and 
the f. o. b. mill price; also it offers the infor- 
mation that doors take a different rate from 
fir lumber to many points, and that in mixed 
cars of lumber the higher rate governs on the 
entire car, while cedar siding and shingles 
can be loaded in the same car with lumber and 
billed on the cedar rate and the fir on the fir 
rate; knock-down frames take the fir lumber 
rate. 


Universities to Display Coast Woods 


San Francisco, Cauir., Aug. 6.—That the 
forestry schools of the United States are giv- 
ing more attention to the lumber industry is 
evidenced by their requests for display ma- 
terials, according to Emanuel Fritz, trade ex- 
tension engineer of the California White & 
Sugar Pine Manufacturers’ Association and 
also professor in the forestry school of the 
University of California. 

Recently the association, in answer to these 
urgent requests for lumber exhibits, donated 
to the forestry classes at Cornell University 
and the University of Michigan complete dis- 
plays of the various grades of California white 
pine, California sugar pine, white fir and in- 
cense cedar. Each exhibit contained about 35 
boards, 10 feet long. 


These exhibits will be displayed on the walls 
of the class rooms so that the students of for- 
estry can study the different grades and their 
uses. The exhibits donated to the universities 
were those used by the association’s trade ex- 
tension men on their recent trips through the 
East and middle West attending the conven- 
tions of retail lumbermen this spring, and 
which were described on page 39 of the July 23 
issue of the AMERICAN LUMBERMAN. Recently 
also the department of building construction at 
the Massachusetts Institute of Technology re- 
quested sample boards of the California woods. 


Probably the largest lumber display for 
students is quartered at the University of Cal- 
ifornia where Prof. Fritz, during his stay at 
the school, has assembled an exhibit which 
embraces several hundred boards, depicting 
grades and species. Another western school 
with a large exhibit is the forestry school at 
the Oregon Agricultural College. 
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Largest Lumber Output on Record 


Denver, CoLo., Aug. 8.—Lumber production 
in Colorado, Wyoming and South Dakota dur- 
ing 1926 exceeded by 14 percent the 1925 pro- 
duction, which had been the largest output of 
record for the region. A total production of 
146,000,000 board feet of lumber was reported 
for the three States in 1926, according to pre- 
liminary figures, subject to revision, released 
last week by the Forest Service in Denver. 
That is an increase of 18,000,000 board feet 
over the 1925 output. Seventy percent of the 
material manufactured was western yellow 
pine, about 13 percent lodgepole pine, 12 per- 
cent spruce and the remainder Douglas and 
white fir, aspen and other minor species. 


Two hundred and eighty-nine saw mills 
operated in the region during 1926, the forestry 
department reported. Of the number twenty- 
eight cut 99,000,000 feet of the total output for 
the year. 

The lath and shingle production of the year 
showed some gain. Fourteen operators had a 
combined output of 11,000,000 pieces of lath 
and four operators produced a quarter of a 
million shingles during the year. 


Evolving 


Officials of the forestry department said that 
lodgepole pine, which is one of the common 
timber trees of Colorado, is rapidly coming 
into use for telephone and power line poles 
This comparatively new industry is bringing to 
the State thousands of dollars formerly spent 
in the Northwest. Practically all the poles 
produced on the local national forests are cut 
as by-products in railroad tie and saw log 
operations. Studies by the Forest Service 
showed that an average of sixty satisfactory 
poles can be obtained from an acre. The acre- 
age covered by lodgepole pine through Colo- 
rado and southern Wyoming is so great that 
the supply of pole timber is almost unlimited, 
it was stated. The total pole, piling and post 
demands of the entire Rocky Mountain region 
could easily be met by the national forests of 
this State, without using any material needed 
for ties, lumber or other products. 


™ The Napoleon Walnut Is Cut 


When caravans of covered wagons braved 
desert perils and Indian ambush to settle in 
the fertile valleys of Oregon, there was a 
Texan, named Napoleon Rice, who carried 
with him a walnut tree which has since grown 


the Steel- Built 


Another Unsuccessful Experiment in Use of 


WasuHincton, D. C., Aug. 9.—Efforts to 
promote the use of structural steel framing 
for dwelling construction are being continued 
with a devotion worthy of a more promising 
field. The following details of a structure of 
this type recently inspected at Pittsburgh, Pa., 
are given by the National Lumber Manufac- 
turers Association : 5 

The building in question is a rectangular, 
9-room and 3-bath structure, 29x42-foot over- 
all measurement, with full basement, two 9- 
foot stories and two rooms in the attic. The 
studs are 6-inch J. & L. Jr., sections; the 
rafters, collar beams and joists are 8-inch I’s; 
and some structural steel of standard section 
has been used here and there. All shapes are 
punched on the neutral axes with %-inch 
holes at about 4-inch intervals throughout 
their entire length, this allowing the attach- 
ment of bracket angles, sway bracing, bridg- 
ing and the insertion of flexible armored 
conduit for wiring. The studs are braced in 
the plane of the wall every six to eight feet, 
two members being connected by thin lat- 
tice bars. Other “bridging’’.is by round rods 
at 6- to 8-foot intervals. All connections 
are bolted. 

Had Difficulty Making Members Fit 

The framing was rather unskillfully done 
and, though it was stated that all members 
had been fabricated at the plant, there was 
evidence that acetylene torches had been 
used here and there for adjustments. Work- 
ers on the job stated that it had taken an 
average of four steel workers about a month 
to erect the framework, although they had 
been provided with detailed layout plans and 
every piece was shop manufactured and num- 
bered. When the preparations were made to 
install rafters, it was found that the frame- 
work was two inches wider at the top than 
at the base, and blocks and tackles were used 
to bend the top story studs inward all along 
the front and back of the building to correct 
this difficulty. As a result the framework 
presents a rather warped and uncertain ap- 
pearance. 


Framing Cost 150 Percent More Than Wood 

Approximately fourteen tons of steel was 
employed, including accessories—having in 
mind the character of fabrication, and the 
steel-workers’ time which would be neces- 


Is Made in Pittsburgh, Pa. 


sary for efficient erection, it is reasonable to 
assume a cost per ton in place of about $200 
to $225 under commercial conditions. This 
would mean an expense of around $3,000 as 
against about $1,200 for the rough framing of 
a frame structure of equivalent size. 

The interior finish throughout is to be of 
metal lath and plaster, the lath clipped to the 
steel sections by patent devices. Floors are 
to be of expanded metal lath with two inches 
of concrete, in which are embedded wooden 
nailing strips and over which will be laid 
wooden floors. The concrete floors had been 
laid but were in bad condition, the metal 
lath having been carelessly and unskillfully 
applied and much of the “concrete” pulver- 
ized by foot traffic. 


Extra Insulation Is Necessay 


The exterior finish is of 4-inch face brick 
veneer, and the roof of pre-cast gypsum units, 
‘to be covered with tile. In order to avoid 
serious heating difficulties, which would be 
characteristic of such construction, a 1%4-inch 
layer of cork is being wired to the steel studs 
underneath the veneer and is being applied 
over the attic floor. In comparing the cost 
of this structure with that of an ordinary 
frame building, it would be necessary to con- 
stder practically: the entire cost of this cork 
insulation as €xtra, since the frame construc- 
tion in itself affords substantially equivalent 
insulation. 


Steel Sash and Frames, Could Not Be Used 


Sash and frames are of wood, as it was 
found difficult to attach steel sash and frames 
to the framework of the dwelling without 
special and expensive details. Partitions are 
to be of cinder concrete block plastered on 
both sides. Whether openings in these par- 
titions will be covered on both sides with 
automatic fire doors does not appear, but it 
would obviously be inconsistent to employ 
such heavy and bulky fire-resistive construc- 
tion unless similar precautions were taken 
with openings. 

Plumbing and heating pipes have been 
‘quite cleverly installed between the studs and 
joists. The unusual depth of the former per- 
pendicular to the wall allows good space for 
pipes, and it has been necessary in only a few 
cases to cut out webs of horizontal mem- 


to enormous size. This tree, known as the 
Napoleon Walnut, has been recently cut by 
the Penrod Walnut and Veneer Co. producing 
approximately 4,500 feet of lumber—a whole 
carload. 


Planted in 1835 on the banks of a little 
river, named by the Indians “Calapooia,”’ the 
tree thrived in the genial climate at the foot 
of the mountains near the site of the town 
of Oakland, in Douglas County. Protected 
from blighting winds, watered with frequent 
showers and invigorated by warm sunshine, 
it grew ever larger as the years rolled by 
and when finally cut to provide furniture of 
distinction for home loving Americans, it 
showed by its ring growth a life of 94 years. 


With a length of 94 feet, the butt log of 
this monarch of the forest weighed 8% tons. 
In addition to the butt log, the tree produced 
five other large logs and four or five short 
chunks. At the top of the butt log the crotch 
showed one fork with-a diameter of 48. inches, 
the other with a diameter of 38 inches. 


Although nearly a century old’ when cut, 
this venerable walnut was found to be per- 
fectly sound and without hollow or decayed 
parts. 


Dwelling 


Metal Framing 


bers to insert pipes. It should be possible 
to run armored cable through the holes in 
the webs of the steel members without much 
difficulty, though the installation of outlets 
in the cinder concrete partitions will natur- 
ally be more difficult than if they were 
framed with lumber. In comparison with 
statements obtained from men on the job, 
communications obtained from the promoters 
of the house in question state that the frame- 
work of such dwellings can be erected in 
two days using inexperienced labor. The 
difference in cost is represented to be not 
more than 10 percent to 12 percent greater 
than that of ordinary wood framed construc- 
tion, this, however, applying apparently to 
the cost of the structure as a whole. 


Total Cost Double That of Wood House 


The structure in question, if completed ac- 
cording to the present plans, should be a 
fairly rigid, durable and livable dwelling, and 
will not cost more (nor much less) than 
about twice as much as an equally satisfac- 
tory and durable dwelling of wood framed 
or ordinary construction. Whether the minor 
advantages of: fire protection secured are 
worth the additional cost is a question for the 
purchaser to decide. Judging by present 
insurance rates, the probability of loss in 
frame construction is not materially greater 
than that in types claimed to be more fire- 
resistive. 


Retailer Would Need Fabricating Plant 


There is one factor in the use of this ma- 
terial whick undoubtedly will interest retail 
lumber deaers. Steel framing of the type 
used in this dwelling is essentially a material 
calling for close servicing such as afforded 
by retail yards. On the other hand, it re- 
quires either factory fabrication or fabrica- 
tion in a retail dealer’s yard for the specific 
dwelling and location for which it is to be 
used. If the use of steel house framing is to 
become customary, either the retail dealer 
must set up a steel fabricating plant, with the 
prospect that it will be in use only a very 
small part of the time, or must contemplate 
the distribution of such material purely 
through manufacturers’ channels, with an op- 
portunity only for him to do an occasional 
job of blacksmithing in connection with its 
erection. 
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Tree History Written in 
Annual Growth Rings 


[Nore: In the first instalment of this article, 
which appeared on pages 50 and 51 of the July 
23 issue, the author described the anatomy of 
growth rings and related some of their peculi- 
arities to the physiology of the tree. In this in- 
stalment he illustrates how closely the struc- 
ture of annual rings influences the properties of 
the wood.—Epirtor.} 

Since summerwood is denser than spring- 
wood, it would seem to be the stronger of the 
two. And so it is. Architects and engineers 
recognize this, especially in the cases of long- 
leaf pine and Douglas fir, two important woods 
for structural purposes. If they want maximum 
strength in such woods they will require their 
timbers to be selected from material having 
a large percentage of summerwood. Thirty- 
three percent of summerwood—when the rings 
average over six per inch of radius—would 
be considered a desirable type for structural 
timbers. 

In the case of ring-porous hardwods, as for 
example hickory, pieces of greatest strength, 
barring other defects, would be selected from 
rather wide ringed stock, for here there is 
a maximum number of the strong wood fibers 
previously mentioned. A narrow-ringed piece 








Fig. 10. A portion cut from the butt end of 

a log of young redwood. The piece was broken 

by tension in falling. The springwood broke 

with a short granular fracture and the swm- 

merwood with a fibrous fracture. The spring- 

wood is very brittle or brash, the summerwood 
is tough 


of hickory or ash would be made up princi- 
pally of large weak vessels and is likely to 
be brittle or ‘‘brash’’. Fig. 10 shows in a 
striking manner the great disparity in the 
strength and toughness of springwood and sum- 
merwood. This is a piece of seeond-growth 
redwood and was sawed from the end of a 
butt log, being the tongue of wood between the 
undercut and saw cut that usually snaps off 
while under a tensile strain as the tree falls. 
The springwood is shown to have broken with 
a ‘‘granular’’ fracture, while the summer- 
wood shows much greater toughness, having 
broken with a ‘‘fibrous’’ fracture. Diffuse- 
porous hardwoods, being more homogeneous 
than the ring-porous hardwoods, do not ex- 
hibit the same interesting strength relations 


*The author is at present on sabbatical leave, for the pur- 
pose of studying problems of the lumber industry, and is 
representing the California White and Sugar Pine Manu- 
facturers’ Association, San Francisco, Calif as wood tech- 


Selogist. 


between different portions of their growth 
rings. 

Summerwood being stronger, one would 
also expect it to resist wear much better than 
the springwood. That it does is shown in Fig. 
ll. This illustrates a plank of Douglas fir 


ee — — 








‘ 
\ \ \ 








Fig. 11. <A remarkable example of crosion in 
Douglas fir. Long continued pelting of small 
particles of sawdust wore away the soft spring- 
wood and left the hornlike summerwood in relief 


which formed part of the protective housing 
around a band saw and was exp@ed to the 
pelting of the small particles of sawdust as 
they were ejected by the saw teeth. This con- 
stant att. ition eroded the soft springwood and 
left the hard, horn-like summerwood in relief. 
Such eroded surfaces are common on old un- 
painted edge grain shingles. Summerwood 
is also more durable when exposed to the cor- 
rosive effect of wood destroying fungi. This is 
indicated in Fig. 12, which happens to illus- 
trate this difference for Douglas fir. 

Annual rings, as before noted, play an im- 
portant role in determining the ‘‘figure’’ or 
‘*orain’’ of a piece of wood. If the rings 
are of smooth round design, the grain of the 
boards will be much simpler than if they are 
undulating or ‘‘crinkled’’. Douglas fir, for 
example, usually has rather smooth rings to- 
ward the inner and more rapidly grown por- 
tion of the tree, while in the outer, more slowly 
grown portion, they may be conspicuously cor- 
rugated. Lumber sawed tangentially to the 
rings from the latter portion will exhibit a 








a — Sead ne 
Fig. 12. The springwood is less durable than the 
summerwood. This piece of Douglas fir is in 
an advanced stage of decay; the fungus has 
eaten away the springwood from between the 
layers of summerwood 
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By Emanuel Fritz, 


Associate Professor of Forestry, 


University of California* 


very intricate figure. In such a log, the beauty 
of this figure will be greatly enhanced if the 
log is reduced to veneer by the rotary cut pro. 
cess, by which a thin sheet is ‘‘ peeled’? by 
rotating the log against a long, heavy knife, 
much as an apple is peeled. Fig. 13 is a pho. 
tograph of a panel of rotary cut Douglas fir 
veneer. Its figure indicates that the annual 
rings were corrugated rather than smooth, 
This panel was stained and varnished, and thus 
shows also that the springwood takes the stain 
better than the summerwood, the latter stand. 
ing out boldly as ‘‘high lights’’. 

Diffuse-porous hardwoods exhibit the least 
figure as far as this is determined by the annual 
rings, but ring-porous hardwoods have bold fig. 
ures much like the conifer woods. Sometimes 
the vessels in the springwod are so large, as 
in chestnut and oak, that they leave long but 
very narrow depressions on the surface of 
boards. In order to obtain a smooth polish on 
such a wood, these ‘‘pores’’ must be ‘‘ filled”’ 
to the level of the surrounding wood. If 
color is added to this filler, some very beautiful 
effects may be obtained. 

The method of sawing with reference to the 
annual rings also influences the figure as well 


Fig. 13. A rotary-cut veneered panel of Doug- 
fas fir. The summerwood appears as ‘‘high- 
lights”, as the springwood being softer has 
absorbed more of the stain and appears darker. 
The unusual irregularity of the figure or grain 
is caused by little corrugations in the annual 
rings as well as by vertical undulations in the 
concentric annual cylinders of wood 


as the utility of lumber. In Fig. 14 are pictur- 
ed two similar pieces of Douglas fir, one saw- 
ed parallel to the radius of the cross section 
or at right angles to the rings, while the other 
is sawed tangent to the rings. The illustra- 
tion shows clearly the effect on the figure. 
The piece on the left is said to be ‘‘edge 
grain’’ or ‘‘vertical grain’’, and if it were 
oak, it would be ealled ‘‘quarter sawn’’ or 
‘‘quartered’’ oak. The piece on the right of 
Fig. 14, is said to be ‘‘flat grain’’, ‘‘slash 
grain’’, or ‘‘plain sawn’’. In the ease of 
quartered oak, the medullary rays influence the 
figure markedly but these are not being con- 
sidered in this article. Edge grain longleaf 
pine or Douglas fir is much more highly. prized 
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Fig. 14. Two specimens of Douglas fir. The 

one on the left was sawed parallel to the radius 

or at right angles to the rings. The one at 

the right was sawed parallel to a tangent to 

the rings. The former is known as edge 

grain or vertical lumbers, the latter, flat or 
slash grain lumber 


for flooring and stepping than the flat grain 
material. In the latter, the constant pound- 
ing of the feet breaks down the resistance of 
the soft springwood and allows the hard sum- 
merwood layers to separate and stick up as 
slivers. 

Not the least interesting attribute of annual 
rings is the historical data they reveal. In 
the heart of a tree may be held many a secret, 
the stories of lean and fat years, of fires, of in- 
juries, in short the story of every vicissitude. 
The annual rings make it possible to obtain 
very definitely the dates of these events. For 
example, the tree, half of whose cross section 
is shown in Fig. 1, was eut during an experi- 
ment to determine the quality of second-growth 
redwood lumber. Before cutting, it was evi- 
dent that the tree should produce better lum- 
ber than many others nearby, but why? When 
it had been felled, it was noted that there was 
a marked change in the rate of growth begin- 
ning at ‘‘A’’. Evidently something had hap- 
pened twenty years before felling that gave 
the tree greater encouragement for growth 
thereafter. A few old stumps surrounded the 
tree at short distances. Inquiries were made, 
and it was soon learned that twenty years 
before, a number of trees had been removed 
from the area for marine piles. These trees 
were the largest on the area at that time, the 
tree felled in the experiment then being too 
small. Its slow growth up to this time indi- 
eates that it was crowded by the other trees. 
Immediately the surrounding trees were cut 
for piles and this competition for growing 
space was eliminated, our tree took full advan- 
tage of its opportunities and spurted on with 
greatly enlarged annual rings or layers of 
growth. 

Fig. 15 is a remarkable demonstration of the 
power of a tree to “come back.” This shows 
the cross seetion of a block eut from a red- 
wood tree 48 inches in diameter and over 300 
vears old. In the seventies, lumbermen cut 
over the area and removed the merchantable 
trees. This tree was at that time already 34 


inches in diameter, but this is small as red- 
woods go, and the tree was then not profitable 
to cut. It was left standing while its sur- 
rounding competitors were cut and sent to 
the mill. Despite its hoary age, it ‘‘staged a 
come back’’ that would do credit to a much 
younger tree. Where it required one hundred 
years to produce three inches of radial growth 
while competing with others, it required only 


forty years to produce seven inches more af- ~*~ 


ter the competition was eliminated. 

If the annual rings reveal accelerated 
growth, why should they not also reveal a 
decreased rate of growth? They do. Fig. 16 
shows the cross section of a small Douglas fir 
tree. After it was felled, it was noted by 
chance that the outer growth rings were quite 
narrow in contrast to those nearer the center. 
Something had happened in the tree’s life to 
suddenly stunt its diameter growth. Examina- 
tion of the prostrate trunk failed to account 
for the pointed top that was expected. In- 
stead, there was an old break. The top must 
have been broken off as many years ago as 
there were narrow rings on the edge of the 
cross section. It was soon laid to a group of 
boys who had. camped nearby eight years 
earlier. The number of narrow rings tallied 
exactly with the date carved with their ini- 
tials on an adjoining alder tree. Very likely 
they cut down a ‘‘snag’’ for firewood and in 
their inexperience felled it into this small 
Douglas fir and snapped off its top. It is a ser- 
ious thing for a tree to lose its top, for here 
is the bulk of the most active food making 
foliage. 

Fig. 17 illustrates how a tree heals its 
wounds. When this young redwood tree was 
only ten years old at this section, a squirrel 
ripped off the bark on one side. Squirrels, 
it was discovered, are very fond of the juicy 
layer directly under the bark. To get at it 
they strip off the bark in long shreds. After 
gnawing the freshly exposed surface they a- 
bandon the tree. Being early in the spring 
and growth having already commenced, the 
new annual ring rapidly crowds over the 
wound from each side. The next year an@ther 
ring laps this one and advances still further 
over the wound. Eventually the wound is 
completely covered. Each successive annual 
ring appears to have ‘‘flowed’’ a little farther 
over the wound. The figure also pictures vi- 
vidly how decay follows wounding. When the 
wound was made, the wood was of course sap- 
wood and, therefore very perishable. It began 
to decay as shown by the colorless segment. 
When, however, the entire wound was covered, 
this decay appears to have ceased to spread. 

Annual rings are studied very carefully by 
the forester to determine the progress of 
growth, or to observe how well his trees re- 
spond to his method of management. Others 
find much sentimental interest in these rings 











Fig. 16. The top of this tree was broken off 
eight years before it was felled. The reduced 
foliage, the food laboratory of the tree, is re- 
flected in the narrowed rings in the outer portion 


and a preacher might find in them a text for 
an inspiring sermon, or a poet material for a 
great Pee No matter whut one’s business, 
a study of the annual rings on a stump or the 
end of a log is always worth while. 


Upper Mississippi Barges Start 


MINNEAPOLIS, Minn., Aug. 9.—The first of 
the new towboats with whici the Government, 
supported by Northwest shippers, is to re- 
éstablish upper Mississippi River commercial 
freight carrying traffic, started on its maiden 
trip Aug. 2, from Dubuque, lowa, to St. Louis. 

Four of these towboats are to be built. These 
with a fleet of barges are to operate between 
Minneapolis, the head of navigation, and St. 
Louis, where they are to connect with a lower 
river fleet. 

The boat which started on its maiden voyage 
last week will start the return trip from St. 
Louis to Minneapolis on Aug. 15. 

A decision by the Interstate’ Commerce Com- 
mission last week calls upon the railroads to 
make reduced rates for commodities destined 
for rail and river shipment. This is hailed as 
a signal victory for river transportation and 
the Northwest Iumbermen throughout the 
upper river valley have coOperated in restab- 
lishing river traffic. 

PRESSES AEEEEE: 

THE CENTER of corn production in the United 

States is in Macoupin County, near Hettick, 
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Fig. 15. 


more rapidly thence’ on, 


forty years 


An aged redwood tree ‘‘ stages a comeback.’’ 
illustrated shows first a growth of only 3 inches in radius in 100 years. 
At that point, competing neighbors were cut down and the tree grew 
making seven inches of growth in only 











ag eg 





The portion 


Fig. 17. How a tree heals its wounds. The annual rings that. are 
formed -subsequent to the injury, work their. way. over the. wound in 
yearly waves and eventually cover it, and. oftentimes, hide all: outward 


trace of: trouble 
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Utah Retailers and Wives Enjoy Outing 


Delightful Day in Picturesque Ogden Canyon Followed by Banquet and Dance— 
Good Companionship, Good Speakers and Good Time 


Ocpen, UTan, Aug. 8.—¥or the second time 
since its organization, the Utah State Lumber 
Dealers’ Association chose that quiet rustic 
inn, the Hermitage Hotel, situated in the 
heart of rugged and beautiful Ogden Canyon, 
for its summer outing. It was a one-day 


benefits to be derived by lumbermen placing 
their insurance in the insurance department of 
their association. He went into details con- 
cerning rates; of the amount of business 
handled, and of the success with which they 
had met. Robert Anderson made a few re- 

















(1) Mr. and Mrs. N. C. Simonsen, Merrell Lumber Co., Brigham City, Utah. Mr. 
(2) Mrs. Elbert Curtis and Mrs. P. A. Shaver, wives of officers 
(3) A group of wives of Ogden lumbermen 


is a former mayor of his city. 
of Sugar House Lumber Co., Salt Lake City. 


Simonsen 


“caught” outside of Treasure Island. 


affair as usual, but it was a most delightful 
one, ending around midnight with the big 
dance which followed the banquet. The at- 
tendance was good, practically every section 
of the State being represented. 

The principal guest of the day was Parson 
P. A. Simpkin, former pastor of a Salt Lake 
City church and now chaplain of the Con- 
catenated Order of Hoo-Hoo, who gave an 
address following the luncheon and _ initiated 
a number of new members into the order. 

In the absence of President Chase of Pay- 
son, Vice President H. W. Culbertson, of the 
Earl V. Smith Lumber Co., Salt Lake City, 
presided at the business meeting held in the 
morning. Mr. Culbertson introduced “Bob” 
Anderson, president and manager of the An- 
derson & Sons Co., of Ogden, with extensive 
interests in Utah and Idaho and a former 
president of the Western Retail Lumbermen’s 
Association. Mr. Anderson said: ~“I am going 
to compare a ‘lumbermen’s association to an 
association of bankers. 
into a meeting with many ideas as to how the 
banking business may be bettered but when 
they come out they have but one idea. They 
are like a football team; all are willing to 
work for the team. We lumbérmen do not do 
this; we are trying toyattain success in a way 
that it can not be attained. In association work, 
we should drop our individual preferences and 
ideas and abide by the majority, for in this 
way we shall be helping the industry as a 
whole. We must forget about self and think 
of the group. When an association functions 
properly it helps the consumer and the lumber- 
man, too, and raises the business to a higher 
plane. ... Let us give our business a square 
deal. Let us show our love for it.” 

R. M. Cross, Cross Lumber Co., Salt Lake 
City, chairman of the Advisory Council, urged 
the retailers to make use of the council at all 
times. 

W. Robert McMurray of the U. S. Epper- 
son Underwriting Co., Kansas City, Mo., with 
headquarters in Portland, Ore., discussed the 


These men may go’ 


marks in which he endorsed the insurance 
department. 

W. H. White, the Boyd Lumber Co., Ogden, 
member of the Advisory Council, urged more 
of the dealers to bring their problems to the 
Advisory Council, which handled problems in 
a strictly impartial and disinterested manner. 

R. W. Todd, secretary of the Lumbermen’s 
Bureau of Information, Salt Lake City, gave 











figures showing a large percentage of the 
lumbermen of the State were already members 
of the association, but there were a few yards 
in the outlying districts that had not come 
in yet. Mr. Todd complimented the Advisory 
Council on their work and their readiness to 
do more if called upon. 

The lumbermen were guests of the Ogden 
Lumbermen’s Club at luncheon. S. F. Norton, 
president of the club and manager of the 
Badger Lumber Co., presided at this function. 
Mr. Norton said that the Ogden Club had 
been organized but a few months, and this 
was the first function of its kind they had 
attempted. 

Following the luncheon President Norton 
introduced Parson Simpkin, whose talk was 
full of practical value as well as inspirational. 
He declared that the trouble with the lumber 
trade and the building industry was that the 
nation had been overbuilt. Following the 
World War, he said, America began to catch 
up on its building which had fallen behind, 
but no one knew when to stop. The speaker 
made a plea for more unity on the part of 
the lumbermen. “There are two little Devils 
which are doing this industry a lot of harm,” 
he said. “They are suspicion and ignorance.” 
He referred briefly to costs, and said lumber- 
men should become fully acquainted with them. 
“Serve your community justly and fairly,” he 
said, “and when difficulties arise don’t go crazy, 
but sit down and reason it out.” 

Soon after registering at the hotel, the ladies 
left for the Valley House at Huntsville, a vil- 
lage just through the Canyon where they had 
lunch and in the afternoon they were enter- 
tained at “Treasure Island,” the charming sum- 
mer home of R. E. Bristol, manager of the 
Utah-!daho Portland Cement Co. Many of 
the gentlemen visited “Treasure Island” dur- 
ing the afternoon, as everyone was then free 
to play until the banquet and dance in the 
evening. Some went boating, bathing, swim- 
ming or motoring, etc. A fine pool was avail- 
able at the Bristol canyon home. 








(1) R. W. Todd, secretary of Lumbermen’s Bureau of Information, Salt Lake City, at left; 
H. W. Culbertson of Earl V. Smith Lumber Co., Salt Lake City, and vice president of Utah 


State Lumber Dealers’ Association. (2) S. F. 
and president of Ogden Lumbermen’s Club. 


Norton, manager of Badger Lumber Co., Ogden, 
(3) W. H. White, Boyd Lumber Co., Ogden, 


member of Advisory Council. (4) Left to right—“‘Bob” Anderson, of Anderson & Sons Co., 

Ogden, former president of the Western Retail Lumbermen’s Association; H. P. Randall, of 

Pioneer Lumber & Coal Co., Ogden; Parson Simpkin, chaplain of the Concatenated Order of 

Hoo-Hoo; G. F. Merrell, of Merrell Lumber Co., Brigham City; R. B. Minnock, of Anderson 
& Sons Co., Ogden. 
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Valuable Charts on Lumber Drying 


With the national publicity campaign now under 
way to increase the consumption of lumber, this is an 
opportune time to point out how the lumber manufac- 
turer can further this project by improving his prod- 
uct. Among the most effective methods is better lum- 
ber seasoning, because in order to secure the maximum 
service from wood it must be seasoned properly. This 
subject of better lumber seasoning has been in the 
limelight for a long time, as it is conceded that cor- 
rectly seasoned lumber is a strong factor in combatting 
the inroads of wood substitutes, thereby enlarging the 
field for good lumber. Better lumber seasoning also 
means holding old customers and attracting new con- 
sumers, aS well as securing more remunerative values 
for the product of the forest. 

One of the prominent exponents of better lumber sea- 
soning is the Moore Dry Kiln Co.. of Jacksonville, Fla., 
and North Portland, Ore., which has just prepared and 
printed one of the most valuable sets of charts 
ever published on lumber drying, designated as the 
“moisture content, relative humidity and dewpoint 
charts,”’ and reproduced by the Moore company in an 
illustrated folder. In this connection the Moore Dry 
Kiln Co. states: ‘We have printed approximately 
18,000 copies of this folder which are being distributed 
free to mills throughout the United States, Canada, 
Alaska, Philippine Islands, and a small list will go ° 
to mills in foreign countries... We are now printing 
several hundred copies of the chart page only on heavy 
linen backed paper, suitable for hanging in the kiln 
operating room, which will be mailed out in heavy 
cardboard tubes and sell for $2 a copy.” 

These charts simplify kiln operation and provide 
an easy and accurate method for determining the mois- 
ture content of lumber which will be valuable to the 
lumber industry. The folder also contains illustrated 
descriptions of the most approved equipment for auto- 
matically regulating the drying elements, lowering 
operating costs and for increasing the efficiency of both 
old and new dry kilns. Instruments for determining 
the moisture content of wood samples are also de- 
scribed. 

Under the caption ‘‘Look Green Lumber Facts in the 
Face,” appears the following information in the Moore 
illustrated folder: 

“To realize the largest profit and to have perma- 
nently satisfied customers, lumber should be seasoned 
for its specific purpose. The moisture content to 
which it should be dried varies according to the kind 
of wood and climatic conditions it will be subjected to 
in actual use. Lumber used for inside work should 
be dried to a reasonably low moisture content. For 
example, wood used in the manufacture of furniture 
is usually dried from its original weight down to 5 and 
6 percent moisture content, while flooring and ceiling 
are dried down to moisture content ranging from 6 to 
10 percent, depending on the wood and the purpose 
for which it will be used. The common grades of 
dimension stock, such as framing and lumber for out- 


side use, including weatherboarding and box lumber, 
should not be kiln dried to a very low moisture con- 
tent. The best practice is to dry this class of lumber 
to a moisture content ranging from 12 to 20 percent 
depending on the kind of wood and the purpose 
for which it will be used. When common grades are 
not kiln dried to a lower moisture content than thor- 





Chart showing tables of moisture content, re?- 

ative humidity percentages and dewpoint tem- 

peratures covering all possible dry kiln oper- 
ating conditions 


oughly air dried stock, the 
degrades less than air dried. 

“The dry kiln operator’s job is fast becoming an 
important one. Haphazard methods are rapidly being 
discarded, and in their place the same care and attén- 


lumber is brighter and 
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tion are being given to drying as heretofore given to 
the production of lumber. A modern Moore kiln hav- 
ing automatic control of the drying elements, in the 
hands of a practical kiln operator, can kiln dry any 
wood, of any moisture content, and of any thickness 
better than it can be air dried. With such a kiln he 
can control the drying elements and get the drying 
conditions most suitable for each wood. Furthermore, 
any drying schedule can be maintained 24 hours each 
day throughout the entire drying period. Guess work 
is thus eliminated. 

“The same care should be given stock before enter- 
ing the kiln as while in it, and after leaving it. Some 
think that kiln drying can heal checks which have 
occurred in previous air seasoning. This is an error. 
While seasoning checks can be closed temporarily, they 
may open again without warning. Before entering the 
kiln, stock should be as nearly uniform in moisture 
content as possible. No kiln should be expected to 
dry to a uniform moisture content and without loss of 
time, stock which varies greatly in moisture when 
entering it. Kiln dried stock must be kept dry. If it 
is exposed to damp atmosphere it will absorb moisture 
and may become unfit for the use it was intended. 
It is only necessary to have suitable scales and heater 
to test samples from one or more representative boards 
and to find out the moisture content of lumber before 
removing it from kilns. You will find directions and 
an example for determining moisture content of wood 
on inside chart page.” 


om . . 
Designs Versatile Log Carriage 
Keeping always abreast with the dominant trends in 
the lumber industry, the Enterprise Co., of Colum- 
biana, Ohio., manufacturer of portable and stationary 
engines, sawmills and special machinery, is now mar- 
keting a new log carriage in connection with its 
Model 34 mill, that is a tremendous advance over 
the old type and a development ‘of interest to all 
lumber manufacturers, especially to those operating in 
smaller sized timber or who cut a large percentage of 

small logs together with the big ones. 

The object the Enterprise Co. had in view in design- 
ing this new carriage was to create a carriage com- 
plete in every respect so far as modern equipment 
is concerned, consisting of Boss dogs in hollow knees, 
independent shove-out knees, machine cut steel rack 
and pinion on the knees, with steel head blocks, dou- 
ble acting set works, board dial, and fitted with either 
spring or friction receder arrangements, 

The entire construction of this carriage is of ex- 
ceptional strength, while its weight has at the same 
time been kept down so as to permit rapid movement, 
as is required for sawing small logs. Not many 
years ago, the company points out, only the larger 
and best logs were sawed, and the carriage equipment 
consequently was built extra heavy. As lumbermen are 
now cutting up the heavier limbs as well as the 
lighter portion of the tree trunks, there is a greater 
proportion of small logs to be cut on the mill, and 
these have to be handled fast in order to be profit- 
able. Not only has the company endeavored to build 
this new carriage to handle smaller logs rapidly, but 
also sufficiently strong and rigid to handle the larger 
ones with equal satisfaction. 

Accuracy of production and convenience of opera- 
tion have alsc been worked out very carefully. A 
number of these carriages have already been built 
and placed in operation, in connection with both cir- 
cular mills and light band mills when equipped with 
off-sets, and in every case they have proved most 
successful. 

The track rails and carriage wheels are macnined, 
while the knees on the head blocks are furnished with 
rack and pinions machine cut from solid steel bars. 
The head blocks or bases are made by bolting to- 
gether two sections of special heavy tee rails, which 
give the greatest strength with the least weight; be- 
sides, the steel is of higher carbon than ordinary 
steel, which adds materially to the 
wearing life. The knees are of the 
independent type, giving a move- 
ment of 8 inches either forward 
or backward and can be furnished 
in the cored-out type fitted with 
the double tooth Boss dogs. The 
usual type of lever dog can also 
be bolted to the outside when de- 
sired. When only lever dogs are 
required, the knees are cast solid 
without the cored-out opening. 

The set works are of double 
acting type with carefully ma- 
chined steel set wheel, hardened 
tool steel pawls with a very convenient arrangement 
for raising the pawls from the set wheel for receding 
knees. Either the spring for receding or the friction 
arrangement can be used, the latter being arranged 
to take power from two of the carriage axles through 
bevel gears, sprocket chain and a friction clutch ap- 
plied to the set rod. The axle bearings are excep- 
tionally long, made adjustable for taking up all wear, 
with self oiling feature. The carriage can also be 
equipped with an off-set arrangement, as this type 
of carriage readily adapts itself to light bund mill 
operations, as well as fast cutting circular mills. 
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Associations Plans and Activities 


Aug. 15-16—Appalachian Hardwood Club, Cincin- 
nati, Ohio. Inspection test on hardwoods. 


Aug. 18—North Carolina Pine Association, Wrights- 
ville Beach, N. C. Midsummer meeting. 


Aug. 22—West Coast Lumbermen’s Association, Ta- 
coma, Wash. Midsummer meeting. 


Aug. 22-28—National Retail Lumber Dealers’ Asso- 
ciation, Winthrop Hotel, Tacoma, Wash. An- 
nual. 


Aug. 23—Northern Hemlock & Hardwood Manufac- 
turers’ Association, Green Bay, Wis. Mass 
meeting of timber owners, sawmillers and pa- 
per manufacturers. 


Sept. 13—Roofers Manufacturers’ Club, Columbus, 


Ga. Meeting at plant of H. Dixon Smith 
(Inc.). 


Sept. 14—National Lumber Exporters’ Association, 
Palmer House, Chicago. Semiannual. 


Sept. 14—Hardwood Interior Trim Manufacturers’ 


Association, Congress Hotel, Chicago. Fall 
meeting. 


Sept. 15-16—National Hardwood Lumber Associa- 
tion, Congress Hotel, Chicago. Annual. 


Sept. 20—Alabama-West Florida Mill Managers’ 
Association, Kaul Lumber Co., Tuskegee, Ala, 


Oct. 6—Empire State Forest Products Association, 
Syracuse, N. Y. Headquarters, Hotel Onondaga; 
meetings, College of Forestry Building, Annual. 


Oct. 15—Louisiana Retail Lumber Dealers’ Asso- 
ciation, Baton Rouge, La. 


Oct. 28-29—Alabama Lumber & Building Material 
Association, Battle House, Mobile, Ala. Annual. 


Nov. 8-9—Florida Lumber & Millwork Association, 
aes Hotel, Miami, Fla. Quarterly meet- 
ng. 


Nov, 9-10-11—Concatenated Order of Hoo-Hoo, Col- 
umbus Hotel, Miami, Fla. Annual. 


Nov. 16-17—Southern Sash, Door & Millwork Man- 
ufacturers’ Association, Ansley Hotel, Atlanta, 
Ga. Annual, 


Name Date for Alabama Annual 


BIRMINGHAM, ALA., Aug. 8.—The Alabama 
Lumber & Building Material Association, 
through Secretary Loehr, announces in its 
bulletin that the annual meeting will be held in 
the Battle House, at Mobile, on Oct. 28 and 29. 
There will be an exhibit. After completing a 
survey now under way, decision will be made 
as to a Statewide advertising campaign to be 
launched later. The officers are busy lining 
up the membership, securing exhibits for the 
Mobile meeting and gathering up odds and 
ends of work over the State. 


Canadian Retailers’ Date 


Winnipec, Man., Aug. 8.—Announcement is 
made by F. W. Ritter, secretary of the West- 
ern Retail Lumbermen’s Association (Canada), 
that this organization has decided to hold its 
1928 annual convention on Jan. 25, 26 and 27 
in the Fort Garry Hotel in Winnipeg. 


Urges Big Attendance at August Meet 


Norroik, Va., Aug. 8.—Gilbert L. Hume. re- 
cently elected secretary-treasurer of the North 
Carolina Pine Association, is sending out 
notices to the membership, urging a full at- 
tendance at the August meeting, to be held 
at the Oceanic Hotel, Wrightsville Beach, N. C., 
on Aug. 18. J. Ross McNeal, J. L. Camp, jr., 
and Charles F. Anderson, three of the directors 
who attended the midsummer meeting of the 
board of directors of the National Lumber 
Manufacturers’ Association will be present and 
make a report of what occurred at that meet- 
ing. John M. Gibbs, former secretary, now 
trade extension manager of the National as- 
sociation, also will be at Wrightsville to speak 
in connection with his new work. 


Baltimore Retailers to Meet 


Battimore, Mp., Aug. 8.—The Forest Prod- 
ucts Association of Maryland (Inc.), the 
organization of retail lumber dealers which 
was formed here more than a year ago to 
institute a credit bureau, cost accounting serv- 
ice and other activities with a view to putting 
the trade on a firmer foundation, will hold a 
meeting next Wednesday at the office of the 
secretary in the Standard Oil Building, when 
various matters of interest to the members 
are to be taken up. 


Southwestern Club’s August Meeting 
[Special telegram to AMERICAN LUMBERMAN] 
New Orveans, La., Aug. 10.—The August 
meeting of the Southwestern Hardwood Manu- 
facturers’ Club drew only a handful of the 
members, the attendance being one of the 
smallest of record. President W. Brown Mor- 
gan presided and helped to make the session 
interesting. At his suggestion, all business re- 
quiring formal vote of the members was de- 
ferred until a larger attendance could pass 
upon it, but in other respects the meeting 
transacted “business as usual”—notable in its 
disposition of the excellent luncheon with 

which the meeting was opened. 

Secretary George Schaad, Jr., reported re- 
ceipt of reply from Forest Service officials to 
the club’s request that two of the service ex- 
perts be assigned to the staff of the Southern 
Forestry Experiment Station to study hard- 
wood problems. The answer was that lack of 
available funds prevented the assignment at 
present. Hardwood studies, it was added. are 
being conducted at the Appalachian and New 
England stations, and their reports would be 
made available to Southwestern club members. 
Mr. Schaad suggested that the request for 
service from the southern station be backed by 
organized support of the various hardwood 
clubs and associations in this territory. Presi- 
dent Morgan thought that the aid of the trade 
journals also should be enlisted. 

V. H. Sonderegger, the club forester, also 
favored further effort to enlist the codpera- 
tion both of State and Federal forest depart- 
ments in hardwood research. The south coastal 
plain, he declared, now produces 47 percent of 
the nation’s hardwood output, has the largest 
production of second growth, can grow hard- 
wood five times as fast as the North can, and 
in a few years will be the country’s main de- 
pendence for hardwood supply. In fairness 
and in the public interest, he argued, a reason- 
able share of the public money expended by 


State and Federal forest departments should be 
devoted to study directed to the solution of 
the hardwood industry’s problems. 

Taking up the matter of hardwood produc- 
tion, which he had discussed at the July meet- 
ing, Mr. Sonderegger said he had collected fig- 
ures bearing out his contention that increased 
production iin southern States not affected by 
the flood has been making good the production 
losses in the flooded areas. He cited produc- 
tion figures from five States—Alabama, 
Florida, Georgia, South Carolina and Texas 
—whose total approximately equaled the flood- 
caused shortage of production in the lower 
valley States. His showing helped, he sug- 
gested, to explain the present hardwood situ- 
ation. The problem of overproduction, briefly 
touched upon, drew references to the recent 
plan for curtailment of oil production, said 
to be sanctioned as a conservation measure by 
Oklahoma authorities and having the apparent 
tacit approval of the Federal authorities. 
Under a somewhat similar plan, it was added, 
the production of straw and fiber board was 
curtailed by general adoption of a 5-day week 
for the producing mills. 

Mr. Morgan spoke briefly about his recent 
trip through consuming territory and the at- 
titude taken by business men with respect to 
the general business outlook, reporting that 
some of them, in spite of current carloading 
records, already are pleading the “uncertainties 
of the Presidential election” as cause for con- 
servative buying etc. 


Lehigh Valley Election 


Puitapetpu1a, Pa., Aug. 8—The Lehigh 
Valley Lumberman’s Association recently held 
its annual meeting at Nazareth and elected offi- 
cers for the coming term. Rufus W. Wint, 
of F. W. Wint & Co., of Catasqua. was elected 
president; Carl D. Messinger. of Bangor, vice 
president; J. S. Titlow, of Bethlehem, secre- 
tary; and G. H. Welty, of Nazareth, treasurer. 


Clubs and Outings 


Much Interest in “Proposal C” 


Cincinnats, Onto, Aug. 9.—C. M. Morford, 
secretary Appalachian Hardwood Club, says 
that responses so far received insure the largest 
gathering ever held by the club for the sched- 
uled meeting at the Hotel Sinton on Aug. 16. 
Frank Fish, secretary National Hardwood 
Lumber Association, is to be presents The 
demonstration of the difference between the 
existing rules and the proposed schedule C, 
of the National Hardwood Lumber Associa- 
tion, to be held the day previous at the yard 
of the M. B. Farrin Co., Winton Place, has 
aroused great interest among lumbermen in 
this district, and a large attendance is ex- 
pected. 


Baltimore Sales Club Elects 


Battimore, Mp., Aug. 8.—The Baltimore 
Lumber Sales Club, an organization composed 
of representatives of North Carolina pine mills 
in this territory, at its annual meeting at the 
Southern Hotel elected Arthur B. Church 
president, S. Robb Eccles vice president and 
Arthur V. Carshee, secretary and treasurer, 
the latter being reelected. The new board of 
directors consists of Arthur V. Charshee, 
Arthur B. Church, S. Robb Eccles, John R. 
Stephenson, John Taylor and H. D. West. 

Mr. Stephenson, the retiring president, in 
his report reviewed the activities of the last 
year, which, he said, had been productive of 
excellent results with the chief aims of the 
club realized, and called attention also to the 
gratifying growth in membership, which has 
increased from the seven when the organiza- 


tion was formed to thirty-four, including most 
of the representative salesmen in this area. 
Mr. Stephenson declared that all of the im- 
portant purposes of the organization had been 
achieved and that such objects as the raising 
of business ethics and bringing about better 
relations between the various divisions in 
the trade had been forwarded in a most en- 
couraging manner. 

Secretary Charshee reported that the affairs 
of the club were in good condition. All of the 
members are Baltimoreans, with the exception 
of Mr. West, who lives at Washington. One 
of the enjoyable features of the meeting was 
a dinner, to which ample justice was done. 


Change Baltimore Inspection Rules 


Battrmore, Mp., Aug. 8.—At the monthly 
meeting of the managing committee of the 
Baltimore Lumber Exchange last Monday a 
change was made in the inspection rules on 
longleaf pine which brings them into accord 
with those of the Georgia Pine Manufacturers’ 
Association. It has been the practice in Balti- 
more for some time, when a piece of lumber had 
a bad end, to cut it down to the next length 
in the tally and include it in the grade speci- 
fied. Similarly when a board exceeded the 
specified length by more than six inches, a foot 
would be added. Under the rules as changed, 
the actual content alone will be considered, 
so that if a board has a bad end say of two 
feet, it will be thrown out as not coming up 
to grade. The change gave rise to consider- 


able discussion, but after careful deliheration 
the committee concluded that the local rules 
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of the exchange should be brought into har- 
mony with those of the manufacturers and 
thereby eliminate contention and disagree- 
ments that have grown out of the varying 
provisions. Secretary L. H. Gealtney presented 
his regular reports. President Daniel MacLea, 
of the MacLea Lumber Co., occupied the chair. 


“Mallam Day” Outing 


NEW Orceans, La., Aug. 8.—The Lumber- 
men’s Club outing, held last Saturday at the 
Daly camp on Lake Ponchartrain, was voted 
one of the most enjoyable in the club’s his- 
tory. It was named “Mallam Day” in honor 
of Guy H. Mallam, veteran lumberman and 
one of the club’s founders. On behalf of the 
club membership, Treasurer R. J. Fine pre- 
sented Mr. Mallam with a handsome smoking 
cabinet, paying a beautiful tribute, in his 
presentation talk, to Mr. Mallam’s fine service 
to the club and the industry, and to his char- 
acter, example and influence. Mr. Mallam 
expressed his thanks and appreciation feeling- 
ly and eloquently. Some sixty clubmen with 
their ladies and young folks, enjoyed the out- 
ing. Music, dancing, bathing and other en- 
tertainments rounded out the program of the 
day’s delights. A chef brought out from the 
city presided over the culinary department, 
which contributed its full share to the day’s 
enjoyment. 


Wins Grand Prize 

MiLtwavuKkeEk, Wis., Aug. 10.—Art Jacobson, 
of the Dardis Lumber & Fuel Co., Menomonee 
Falls, Wis.. won the grand prize at the third 
summer golf tournament held by the Wiscon- 
sin Lumbermen’s Golf Association at Jefferson 
on Aug. 9. It was a large silver loving cup 
presented by the Atlas Portland Cement Co., 
for low net play in the afternoon, over 18 
holes. Mr. Jacobson’s score was 71. He had 
a gross of 101 and a handicap of 20. Only 
dealers were eligible to compete for the cup. 

In the group under 50 years of age. in the 
afternoon plav, there were two tied for low 
net. L. H. Levissee. of Oshkosh. and D. L. 
Van Auken, Milwaukee. both scored 71 for 
low net. H. E. Frost, of Milwaukee, won low 
gross with a 78. Robert Blackburn, Milwau- 
kee, chairman of the golf tournaments, took 
low net with a 69 in the groun over 50 years, 
and Fred Holstein, of Fort Atkinson, won low 
gross with 91. 

Winners in the morning play were J. E 
Brannum, of Racine, with a 35 for low net, 
and Guy McDonald, Sawver-Goodman Co., 
Marinette, took low gross with a 40. 

Birdies were made by Mr. McDonald. Mr. 
Van Auken, R. W. Dane, and Ralph Wilford, 
of Beloit, and N. J. Braun, Jefferson. 

Forty-six players competed in the 
ment. 

A vote taken among the players on the city 
where the September tournament is to be held 
was strongly in favor of Fox Lake. It will be 
staged on the second Tuesday of the month, 
Sept. 13. The Capital City Culvert Co., Madi- 
son, has donated another silver loving cup for 
this tournament. 


tourna- 


Chosen President of Spokane Club 


SpokKANE, WasH., Aug. 8.—C. A. Bartleson, 
vice president and treasurer of the Consoli- 
dated Supplv Co. and prominent in the business 
and social life of Spokane, was elected presi- 
dent of the Spokane Hoo-Hoo Club at the 
regular noon luncheon, held yesterday in the 
Hall of Doves, Davenport Hotel. 

Other officers of the club were élected as 
follows: George Duffy, vice president; P. H 
Jackson, treasurer; A. . Morris, secretary; 
Vincent Gregg, C. D. Hudson. E. C. Wert, 
Herman Schumacker and W. C. Howe, trus- 
tees. Dave Spoor was recommended to be 
vicegerent snark. The new officers will he 
installed next Friday. Yesterday’s program 
was in charge of Floyd Daggett, safety engi- 
neer in charge of the work of the Inland 
Empire Safetv Council. 

Lawrence Barrett and Milton Cowling gave 
a demonstration of the prone method of 
resuscitation in cases of drowning, and John 


E. Morgan of Olympia, State safety instruc- 
tor, gave a talk on safety first. 

Future Events in Hoo-Hoo Realm 

St. Louts, Mo., Aug. 9.—Several concatena- 
tions and other Hoo-Hoo events will be staged 
in the various centers shortly, according to 
word received at local headquarters. 

Cleveland Hoo-Hoo will gather, Tuesday, for 
a mid-summer frolic and dance at the Aller- 
ton Roof Garden. Back to the Pacific coast 
again, a Concat is scheduled at Bend, Ore., 
Sept. 9, when Snark of the Universe Hood 
and Parson Simpkin will be in that section. _ 

The annual picnic of the Detroit Hoo-Hoo 
Club, held Aug. 6, attracted more than three 
hundred for the day of sport, fine food and a 
Concat wherein twenty-one were initiated. 
Serectary-Treasurer Isherwood and Past Snark 
of the Universe Hager were among those 
present. 


Plan Surprise for Employer 


Toronto, Ont., Aug. 8.—James C. Scofield, 
president and general manager of the Wind- 
sor Lumber Co. (Ltd.), Windsor, Ont., was 
given quite a surprise upon his recent return 
to the office, after a visit to the South. During 
his absence, a private office was fitted up for 
him by loyal employees, many of whom have 


Log Rolling Contest 


Dututu, Mrinn., Aug. 9.—Announcement is 
made by William P. Hart, of Eau Claire, a 
member of the Wisconsin State athletic com- 
mission and one who for years has been inter- 
ested in keeping alive the oldtime sport of 
woodsmen, that the tenth world’s champion- 
ship log rolling contest will be, staged on Aug. 
27 and 28 at the Duluth Boat Club, in this 
city. A large number of entries in the con- 
test already have been received, and it is ex- 
pected that there will be a big attendance. 


New Yard’s Formal Opening 


Vita Park, Iti., Aug. 10—The formal 
opening of the Villa Park branch yard of the 
Edward Hines Lumber Co. occurred on Aug. 
6 from 1 to 5 p. m., the event attracting be- 
tween seven hundred and eight hundred people. 
The company had on display a show room fitted 
up with the various commodities handled, con- 
sisting of lumber, exterior and interior doors, 
all classes of building material, and also a 
model kitchen equipped with a breakfast set, 
stove, ironing board, sink and kitchen cabinet. 
The walls in the kitchen were decorated with 
plastic paint. There was also exhibited Celo- 
tex, Balsam-Wool, Gypsolite board and the 
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been on the firm’s payroll for years, and who 
spent weeks of careful effort in planning this 
surprise. The new office lacks nothing in com- 
fort and luxury, as well as modern business 
equipment. It is entirely trimmed in mahogany 
with panel wainscoting, has an electric fire 
place, convenient filing cabinets, which are 
hidden from view, an aromatic cedar chest, 
oak floor, paneled ceiling and attractive light- 
ing fixtures. The furniture is luxurious, and 
includes upholstered armchairs and a chester- 
field lounge. An estimating room adjoins the 
office, which connects both with Mr. Scofield’s 
office and with the factory. 


Oppose New Hardwood Rule 


MINNEAPOLIS, Minn., Aug. 9.—The North- 
western Hardwood Lumbermen’s Association 
has gone on record as opposed to the adoption 
of “Proposal C.” The members devoted their 
regular monthly meeting last week entirely 
to this subject. The association, at the annual 
meeting of the National Hardwood Lumber 
Association in September, will protest against 
the new proposal. A committee was named to 
obtain the opinions of factory users, with a 
view to preparing arguments against adop- 
tion of the new rules. Members of this com- 
mittee are: T. T. Jones, J. M. Okoneski, 
D. F. Clark, H. B. Sutton, T. E. Youngblood, 
and H. H. Booraem. 


Streator Brick Co.’s product. Luncheon was 
served to the guests, and everybody who at- 
tended the reception received literature, sou- 
venirs, etc. 

F. A. Andree, who was formerly at Melrose 
Park as manager, is now in charge of the 
branch yard at Villa Park. He is an experi- 
enced lumberman and has been in the employ of 
the Edward Hines Lumber Co. for 24 years. 


SPREE REEAEEAAE: 


Recall Pioneer River Loggers 


STILLWATER, Minn., Aug. 9.—A bateau or 
lumberjack’s floating river-home, built on logs 
and complete with cook shack, clothesline, 
peavies and. pikepoles, was part of the setting 
for an historical pageant held here late last 
week. The bateau swarmed with cork-booted, 
red-shirted jacks as they prepared again for 
the “big drive,” to move with the log rafts 
down the river after the spring “break-up.” 
The “cookee,” lord of the raft, the “straw- 
boss” and seventeen husky lumberjacks played 
their accordian, put on a real rough and tumble 
fight and gave an exhibition of expert log roll- 
ing. 


SWEDEN’s exports of rough lumber totaled 


\\ 1,208,026,000 feet during 1926 as compared with 


a 382 yo27, 000 feet during 1925, while exports of 
planed lumber totaled 276,130,000 and 351,121,- 
000 feet for the two years respectively. 
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New England Box Makers Meet 


Boston, Mass., Aug. 8.—At the midsummer 
meeting of the New England division of the 
National Association of Wooden Box Manu- 
facturers, held recently in this city, Prof. R. 
T. Fisher, of the Harvard University forestry 
department, discussed the recent survey made 
by the New England council of the wooden 
box industry under his direction. He stated 
that more than 500,000,000 feet of lumber is 
used annually in the manufacutre of wooden 
boxes in New England and the gross sales of 
the industry run approximately $21,000,000 a 
year. An analysis of the survey showed that 
taking 1925 as normal there had not been 
more than a fluctuation of 5 percent in the 
volume of lumber cut either way over a period 
of five years which, on its face, would signify 
an extremely stable industry. However, such 
does not appear to be the case with the wooden 
box industry in New England, which Prof. 


Why Risk Your Profit 


—and possibly your invested capital, by selling 
without reliable credit information? 


Lumbermen have depend- 
ed on Clancy’s Red Book 
Service for more than 50 
years, and they find our 
average of accuracy high- 
er than any other. 


Write today for rates and 
Pamphlet No. 49-S. 


Try ourCollection Depart- 
ment any time on ordinary 
past due or disputed ac- 
counts; whether or not 
you are a subscriber. 


Lumbermen’s Credit Association 
608 So. Dearborn Street, CHICAGO 
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WEEDS— 
A Fire Menace!! 


Remove this menace— 
by removing weeds! 
Whlison’s WEED KILLER Kills Weeds 
Inexpensive, clean and easy to use. Simply dilute 
WILSON’S WEED (1 gallon to 40 gallons of 
water} and sprinkle around your yards. One good ap- 
plication a year is sufficient. 
Send in a trial order today ! 
1 Gallon, $2.00 10 Gallons, $15.00 
5 Gallons, 8.00 25 Gallons, 30.00 
50 Gallons, $50.00 
Freight Allowed East of Mississippi 
Booklet mailed on request. 
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Fisher stated is in an unstable condition and 
operates with little or no profit. It is wrong, 
according to Prof. Fisher, that the natural re- 
sources of the New England States which re- 
quire more than a generation to mature, should 
be marketed with little or no profit because of 
the keen competition that exists between the 
box manufacturers. He suggested that the 
problem could be solved by cooperation on the 
part of the manufacturers themselves. 
Nicholas Peterson, statistician of the First 
National Bank of Boston, spoke on “Business 
Conditions of Today,” and F. D. Spencer, 
traffic manager of the United States Finishing 
Co., presented a comprehensive survey show- 
ing the performance of nailed wooden boxes 
as compared with other types of containers. J. 
H. Dunning and I. F. Atwood discussed in a 





general way how the evils of the industry 
could be cured. 

Paul L. Grady of Chicago, secretary-treas- 
urer discussed the activities of the National 
association. He told of the success that has 
been attained in designing light weight wooden 
boxes. After discarding wood for fiber be- 
cause of its heavier weight, the entire sardine 
industry again returned to wood when a light 
wooden box was developed which was approxi- 
mately the same weight as the fiber. Work 
is now being done in the same direction with 
other industries. 

At the conclusion of the meeting the follow- 
ing were elected members of the executive 
committee for the New England division: W. 
A. Finnegan, L. H. Pease, J. H. Dunning, P. 
N. Curtis, E. C. Wentworth and J. A. Gillies. 


Sales Managers Praise School 


Mapison, Wis., Aug. 8.—That further study 
and research are essential to the continued 
growth and prosperity of the lumber industry, 
is the opinion of a number of prominent lum- 
bermen who attended the Southern Pine As- 
sociation school for salesmen at the Forest 
Products Laboratory July 26, 27 and 28% At 
the conference and school, which dealt. with 
the technical findings of Government experts as 
they apply to everyddy usage, much valuable 
information was gained by the more than 
seventy southern pine salesmen and mill repre- 
sentatives who were present. 


Removed Errors; Supplied Facts 

Frank R. Watkins, sales manager Exchange 
Sawmills (Inc.), Kansas City, Mo., was in at- 
tendance at every session of the three days’ 
course, which was arranged by the Southern 
Pine Association, and following the close of 
the school he said: - 

There are two outstanding points which have been 
brought out in the course of our study under the 
staff of the Forest Products Laboratory. We have 
learned a lot about the lumber industry which has 
been found to be untrue. We also have learned more 
that is true, but which heretofore has not been com- 
monly known to our particular group. 


Density More Important Than Species 

Much of the time was devoted to discussions 
and the study of density, and it was made clear 
by the laboratory staff that the only manner in 
which to judge grades and quality of wood 
structure accurately is by density. The Gov- 
ernment experts urged that density supplant 
species as the method of arriving at the quality 
of the various southern pines. In this regard, 
Mr. Watkins continued : 

The possibilities of our forwarding the general 
standing of the lumber business by taking advantage 
of what is being learned here at the laboratory about 
density and its application to southern pine, are 
great. This and the kiln drying possibilities can not 
be overlooked, and each has been brought out very 
forcibly here at this school under Southern Pine 
Association arrangements. 


Furnishes Reliable Basis for Business 


M. H. Bissell, sales manager Marathon Lum- 
ber, Co., Laurel, Miss., is another prominent 


personage of the southern pine industry who’ 


took keen interest in the salesmen’s school. He 
said that it was a step in the right direction 
to give the salesman a reliable basis on which 
to conduct his everyday business, and that, by 
giving the consumer the best through the sales- 
man, the producer will benefit with the rest. 


Information Usable Every Day 

J. W. Smith, sales manager Wausau South- 
ern Lumber Co., also of Laurel, termed the 
school “one of the finest steps forward the 
Southern Pine Association could possibly take.” 
Mr. Smith said that such study of the basic 
factors of the lumber business gave the sales- 
man a footing on which he could meet in an 
intelligent way practically every argument of 
his daily routine. It is something that we 
should follow through on,” Mr. Smith said, in 
urging that succeeding schools and conferences 
be held at the Forest Products Laboratory 


under the direction of the Government experts. 
Mr. Smith called attention to the fact that he 
had all his salesmen present from Ohio, In- 
diana and Illinois, and said that even a greater 
number would be present next time. 


Hopes for Future School Sessions 

“The salesmen’s school is one of the finest, 
biggest and most progressive steps the manu- 
facturers of southern pine have even taken to 
forward the high standing of their business,” 
Jo Lane, of the Long-Bell Lumber Co., Kan- 
sas City, Mo., said in summarizing some of the 
outstanding points of the three days. He con- 
tinued : 

I suggest that this be continued so that all that has 
been learned will not be lost but, instead, increased to 
a point where every salesman will be an authority or 














M. H. Bissell, (right), sales manager Mara- 
thon Lumber Co., Laurel, Miss., and Frank R. 
Watkins, (left) sales manager Exchange Saw- 
mills (Inc.), Kansas City, Mo., two widely 
known lumbermen in attendance at the South- 
ern Pine Association school for salesmen at 
Madison, Wis. Both were highly impressed 
with its constructive and educational value. 


the lumber which he is offering to the buying public. 
Everything that has been brought out by the wood 
experts here is of use, and the public will be bene- 
fited accordingly. Also the lumber manufacturers and 
all “others of the business will reap great gain. 


Increases Faith in Product 


K. W. Bridges, assistant $ales manager J. J. 
Newman Lumber Co., Brookhaven, Miss., said 
that the southern pine conference had opened 
up a new era for the salesmen in attendance. 
He added: 

It. has given us advanced ideas and teaches us that 
we have a really worthwhile product to offer the 
public. Many of our old erroneous ideas have been 
wiped away, and new and authentic information con- 
cerning our lumber has taken their place. The entire 
school has given us a technical basis from which to 
derive practical good. 


PASSER EEEEEEe: 


ONE MILLION six hundred thousand trees 
have been planted by the Quebec department 
of lands and forests during the present year, 
it was learned. This is a record figure, but 
plans are being made to plant nearly double 
the number in all parts of the Province during 
the summer of 1928. 
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Patience 


Many a tree would break before 
The wintry winds it often bore, 
Did it not bend. 

To keep a friend 

Can you not yield a little more? 


Many a sail would blow away 

When nor’-nor’-easters whip the spray, 
Did ships not reef. 

In days of grief 

Can you not wait some better day? 


Many a stream ‘would never find 
The sea, that did not weave and wind 
Around the hills. 

Among life’s ills 

Is your own way the only kind? 


Many a heart may learn from trees. 

From rocks and streams, from ships and seas, 
To love through hate. 

Can you not wait, 

Yes, wait as patiently as these? 





We See b’ the Papers 


We often wonder how fat men get that 
weigh. 

King Ben might as well remember that 
they wouldn’t even leave King Tut alone. 

Ysaye, the violinist has just married. Now 
the Y isn’t all that will be practically silent. 

Miller Huggins says that pitching is 70 per- 
cent of a baseball team’s strength. Some of 
our pitchers seem to be holding out about 69 
percent on their managers. 

A Chicago reporter interviewed five China- 
men. There ought to be some sort of a dis- 
tinguished ‘service medal for that. 

The Chicago Tribune wants Grand Haven, 
Mich., made the summer capital, but it is the 
fellows who aren’t president who need a haven. 

They have red and green lights now to 
warn the speakers in the Reichstag, and prob- 
ably never know that some Rotary Club 
thought of it first. 

_Mr. Coolidge seems to have 
done some quick thinking at 
Rapid City. 

The farmers seem to have 
been relieved of everything but 
their troubles. 

Statistics show that flying is 
getting safer, but crossing a 
street remains about the same. 


Eager to assist those who 
are trying to give Chicago 
greater culture, the mayor goes 
out and lands a prize fight. 


_ In Chicago they are arrest- 
ing people for loitering, and, if 
they do that, what are we go-__It 
ing to do for messenger boys? 


In Illinois two-thirds of the 
wealth escapes taxation, but 
there are a lot of other things do. 
with which it is not so lucky. 

Germany is going to manu- 
facture airplanes that will carry 
100 passengers, and a street: 
car company could make them 
do even better than that. 

After considering professors’ 
salaries and farmers’ profits, we 
have decided that agriculture 
doesn’t pay much better than 
any other culture. 

A secretary who was left 
$20,000,000 by his employer is 
dead. We know a lot who 
would be dead if their em- 


smarter 


stacks ; 


. When’ some 
trouble, 


One band saw and a resaw 
Keep workin’ day and night. 

When lumber'sales are boomin’ 
And market prices right. 


Just now the mill lays idle, 
But paw. don’t kick a bit 

Cause he has kept on workin’ 
While others had to quit. 


ain’t just 


Than others in the crew, 
But ’cause he works durn harder 
And does things they won't 


Why paw sometimes is decker, 
Again he feeds the hog: 

And when they’re shy a scaler, 
My paw can scale a log. 


He’s even worked as sawyer 
As grader he is fair. 
He . paints the tallest 
He climbs most anywhere. 
I've seen him on the edger 
And in the filer’s place. 
poor 


It’s paw that takes his case. 


We know a fellow who studied art but he 
was so dumb that now he makes signs. 


Chamberlin once landed with his plane in a 
penitentiary, but a lot of other fellows have 
done it with just Fords. 

American tourists will now be permitted to 
remain in Canada for 90 instead of 60 days, 
and, if they behave themselves as Americans 
generally do, they may remain even longer. 





Between Trains 


MILWAUKEE, Wis.—We fellows who smoke 
have a favorite alibi—that tobacco “preserves 
the teeth.” There is a vague belief in every 
man’s mind that tobacco has antiseptic value; 
but, if so, no physican, we imagine, has ever 
been able to discover it. At the annual lunch- 
eon today of the Wisconsin State Dental So- 
ciety we asked the president if tobacco wasn’t 
“good for the teeth.” He promptly assured 
us that no foreign substance lodged between 
the teeth or in their vicinity was good for the 
teeth, and that tobacco was a little worse than 
most. And, there was another excuse for doing 
something foolish gone blooey. 


As far as the tobacco habit is concerned, 
Darwin said it all. Someone asked him why 
he did not smoke, and he replied, “I have no 
intention of adding to my necessities.” There 
never was a man who smoked who didn’t wish 
to heaven he didn’t. But he never wished it 
quite hard enough to quit. 

And the fellow who quits is almost as funny 
as the one who smokes. Opie Read said to us 
once that a lot of good people don’t smoke, 
meaning, we assume, the ladies; but that no 
man who ever had smoked and then quit ever 
amounted to a darn afterward. (Only Opie 
didn’t say darn.) 

But the way to quit tobacco is the same as 
the celebrated way to resume specie payments: 
the way to quit is to quit. The fellow who 
thinks he will taper off. or smoke only three 
a day, will only make himself miserable and 
everybody else wretched. If you are going 
to quit, quit; and it is a good rule in life. 
Whatever you are going to do, do. 





Other Lumberman Poets 


Us folks we all was brung up 
Where paw works in a mill 

That cuts ‘bout fifty thousand: 
The place is called Pine Hill. 


He works from early mornin’ 
To earn our daily bread. 


But paw don’t get discouraged, 
‘Cause we're the savin’ kind ; 

And if our bread ain’t buttered 
Us folks we never mind. 


Our paw lacks education 

And says he’s had to pay; 
For being just no scholar 

When he was young and gay. 


But paw he is a great man; 
None better I can see, 
So I'm a goin’ to hustle 


paw’'s To help our family. 


"cause 


For paw’s sake I will work hard, 
And ‘fore his hairs turn gray 
I'll run that mill and own it. 

Beware, I'm on my way. 


And then paw can retire 
And take a well earned rest. 
Say, folks. I feel lots better 
Since that is off my chest. 
—‘“LUMBER JACK,” 
Winegar, Wis. 


Build a House 


If you need a little house, 
Build a house. 

One that’s safe from any mouse, 
Any mouse! 

You'll enjoy it some fine day 

If it’s nice in every way, 

And of “Hardwood” it is made, 
Safely made. 





smoke 


guy's in 


ployers even offered them a $20 
raise, 


I've often sat and wondered 
Why paw don’t get ahead, 


—-THE BOOKKEEPER, 
Corinth, Mise. . 


Chicago Is the 
“Great Central Market” 


—the greatest distribu- 
ting center in the world, 
with thirty-eight railroads 
radiating in every direc- 
tion, utilizing 110 thou- 
sand miles of trackage. 

Package car service 
will make deliveries to 
you, anywhere within 100 
miles, the day following 
receipt Of your order in 
Chicago. 


Rush Orders 
Our Specialty Earl Bartholomew 


Bartholomew’s new modern warehouse, capa- 
ble of storing two million feet, is directly con- 
nected with these vast distributing facilities. Send 
your rush orders to us,—the house of efficient and 
courteous service. 

OAK AND MAPLE FLOORING 

CEDAR LINING—HARDWOOD LUMBER 

Wire our expense for prices. Satisfaction guaranteed. 


Flooring shipped direct from mill, or locally from Chicago 
Any quantity, delivered anywher 














New Address—3403 West 48th Place, Chicago. Phone Virginia 0500 
8-13-27 











Master 


Trade Mark 


Primeless Putty 


Made especially for the 
Sash and Door Trade 


Master Primeless Putty is a proven pro- 
duct of exceptional merit. Write for our 
| trial order, sold on approval proposition. 


Exclusive Putty Makers for Forty Years 





»PAINT & PUTTY WORKS 
— i 

















334-40 No. Ashland Ave., CHICAGO, ILL. 
ns 1847 
C.B. Richard & Co. | “St” 
29 Broadway, NEW YORK Customs clases of 
2 cargo, collect invo'ces 
Ocean Freight . — a=. 
Brokers for exports & imports 


Special department handling export lumber shipments 
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Jasper Lemieux 


TIMBER krederick Lemieux 
ESTIMATORS _ F.H.Day 


Lemieux Brothers & Co. 


ESTABLISHED 1906 


1028 Phone Main 2479" _ NEW ORLEANS 
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Northern Woods 








We Can 
SHIP 


Straight Cars—Mixed Cars or L.C. L. 

of the following woods:— 

ASH - BASSWOOD 
BIRCH-SOFT ELM 

HARD MAPLE-OAK-SPRUCE 
WISCONSIN HEMLOCK 
“Sure Fit” MAPLE AND 

BIRCH FLOORING 

WHITE CEDAR PRODUCTS 


Try 
Us 


Foster-Latimer 


MELLEN, 
WIS. 


Lumber Co. 












Rotary Cvt 


Northern 
Veneers ae 


FURNITURE manufacturers and factory 
buyers who imsist on having high quality 
veneers should send us their orders. We are 
specialists in Northern Veneers. 

We also manufacture Northern Pine, Spruce 
Hemlock, Cedar Posts and Poles, Lat and 
Shingles, which we ship in Straight cars and 
cargoes or mixed with our “Peerless Brand’”’ 
Rock Maple, Beech or Birch Flooring. 


Get Our Prices, 
The Northwestern Cooperage P 
Gladstone, Mich. & Lumber Company 


Chicago Office: 1331 Monadnock Block 











The Cleveland-Cliffs Iron Co. 


Mill Dept., MUNISING, MICH. 


Manufacturers of 


Hemlock *: Hardwood 


‘Lumber, Lath and Shingles 


Northern Forest Products 











Remember 


Mershon, Eddy, Parker Company 
SAGINAW, MICHIGAN 

Specialize in Mixed Cars of WHITE PINE 

BASSWOOD Lumber ‘Siding. Celling, Flooring, 

Sash Doors, nds, ames, 

and Box Shooks from SAGINAW. — 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 























17- eats 
VON PLATEN -FOX COMPANY 


Iron Mountain, Michigan 





Manufacturers of 17 different species 


of Northern Hardwoods 
1 17 


MAKE your timber Investments pay maximum 
returns. “Principles of Handling Wood- 
lands” by Henry Solon Graves telis how. $2.50, 
P \str aid. American Lumberman, 431 So. Dear- 
~ pn St., Chicago, ill. 

















Cases Set for Oral Argument 


Wasutncton, D. C., Aug. 8.—The entire Interstate 
Commerce Commission will listen to oral argument 
Oct. 17 in Docket No. 8,819—West Coast Lumber- 
men’s Association et al. vs. Boston & Albany Railway 
Co.—and No. 15,044—Pacific Mutual Door Co. vs. 
Ann Arbor Railroad Co. et al. 

On Oct. 21 Division 2 will listen to oral argument 
in Docket No. 19,286—Blanchard Lumber Co. (Inc.) 
vs. New York, New Haven & Hartford Railroad Co. 
et al. 

No. 18799—Dodge County Lumber Co. vs. Atlantic 
Coast Line Railroad Co. et al. has been assigned for 
oral argument before Division 2 on Oct. 31. 

Investigation and Suspension Docket No. 2,949— 
Millwork from points in Wisconsin to points in Cen- 
tral territory—-has been assigned for hearing Sept. 7 


at the Great Northern Hotel, Chicago, before Ex- 
aminer Howell. 
On Sept. 12 Examiner Fuller will preside at a 


hearing in Investigation and Suspension Docket No. 
2,905—Saw logs from North Carolina to Virginia 
points—Chamber of Commerce Rooms, Norfolk, Va. 


Piling Rates from Indiana to Ohio Points 


The S. J. Peabody Lumber Co., Columbia City, Ind., 
has filed with the commission a complaint against the 
New York, Chicago & St. Louis Railroad Co. and 
others, seeking $3,074.47 as reparation on 65 car- 
loads of piling shipped between April to August, 1926, 
inclusive, from various points in Indiana to Cleve- 
land, Ohio, and Brewster Shops, Ohio. The sixth 
class rates were charged on these shipments, all but 
two of which went to Cleveland. Complainant con- 
tends that the sixth class rates were unreasonable, 
unjustly discriminatory and unduly prejudicial to the 
extent that they exceeded the log rates, which are 
65 percent of sixth class. Reparation is asked on 
this basis. 

SASSER aaat 


Mobile-Pensacola Rates 


Wasuincton, D, C., Aug. 9.—The export and 
coastwise rates on lumber, logs, cross ties and staves 
from points on the Muscle Shoals, Birmingham & 
Pensacola Railway to Mobile, Ala., were, are and for 
the future will be unduly prejudicial to complainants 
and the port of Mobile and unduly preferential of 
Pensacola to the extent that they exceeded or may 
exceed the contemporaneous export or coastwise rates 
on the same commodities from the same points to 
Pensacola. 


This is the finding of Division 4 of the Inter- 


state Commerce Commission in Docket No. 17,343— 
Mobile Chamber of Commerce and Business League 
Birmingham & Pensacola 
Rep- 


et al. vs. Muscle Sheals, 
Railway Co., W. B. 


Harbeson, Receiver, et al. 








ae 











aration is awarded on the basis of the findings, the 
amount to be determined in accordance with Rule V, 


Complainants include the S. K. Taylor Lumber 
Co, and the Foye Tie & Lumber Co., of Mobile. 
Blaz Ruzic intervened. Division 4 finds the Taylor 
company and the intervener entitled to reparation 
on the record. 


Kentucky Rates to Trunk Line Territory 


In an opinion handed down in Docket No. 17,658 
—Dawkins Lumber Co. vs. Chesapeake & Ohio Rail- 
way Co. et al.—Division 4 of the Interstate Com- 
merce Commission finds that carload rates from Daw- 
kins, Ky., to points in central and eastern trunk 
line territories, charged on shipments of lumber orig- 
inating at Royalton, Ky., are not unreasonable, but 
that they are and for the future will be unduly 
prejudicial to shippers at Royalton and unduly prefer- 
ential of shippers at points on the Sewell Valley 
Railroad to the extent that they exceed rates made 
the same differential under the contemporaneous local 
rates from Dawkins as the proportional rates from 
Meadow Creek to the same destinations are made 
under the contemporaneous local rates from the lat- 
ter point. The undue prejudice is ordered removed. 

Division 4 has dismissed No. 17,552—Milne Lumber 
Co. vs. New York Central Railroad Co. et al.—hold- 
ing that in the absence of information as to route 
of movement it is not possible to determine the 
applicable rate on a carload of lumber from Woodbury, 
Ga., consigned to East St. Louis, Ill., and _ recon- 
signed to Buffalo, N. Y. 


Gain in Revenue Freight Loadings 


Wasuireton, D. C., Aug. 10.—Loading of revenue 
freight for the week ended July 30 totaled 1,045,621 
cars, according to reports filed today by the car- 
riers. This was an increase of 33,197 cars above 
the preceding week, increases being reported over 
the week before in the loading of all commodities 
except coke. Compared with the corresponding week 
last year, the total for the week of July 30 was a 
decrease of 50,376 cars as well as a decrease of 
five cars under the corresponding week in 1925. 

Coal loading amounted to 158,553 cars. This was 
a decrease of 33,901 cars under the same week last 
year and a decrease of 23,664 cars compared with 
the same period two years ago. 

Grain and grain products loading totaled 58,689 
cars, a decrease of 4,050 cars under the same week 
in 1926 but 7,662 cars above the same period in 
1925. In the western districts alone, grain and grain 
products loading totaled 38,125, a decrease of 3,270 
cars below the same week last year. 

Forest products loading totaled 69,467 cars, 2,611 
cars below the same week last year and 2,066 cars 
below the same week in 1925. 











Line Slash in Western Yellow Pine 


Line slash, which results from clearing long 
narrow strips of forest for roads and tele- 
phone and power lines, although a favorite 
breeding place of bark beetles, is not on that 
account a serious menace to adjacent stands 
of mature timber. This fact was disclosed by 
a study made by the Department of Agricul- 
ture in soythern Oregon dealing with line slash 
in western yellow pine. The western pine 
beetle is the principal insect enemy of the ma- 
ture western pine in this region, and in the 
present study an analysis was made of the 
habits of this species in line slash and of the 
influence of slash infestation upon the infesta- 
tion in the surrounding standing timber. It 
was found that the attack of this bark beetle 
on the slash is not so heavy as that on mature 
standing timber. In the case studied approxi- 
mately one-half as many beetles attacked a 
unit area of bark on the felled trees as on 
standing timber. The investigation also re- 
vealed that broods developing in slash are 
characterized by abnormal mortality, and that 
the increase of beetles developing in the slash 
was only 64 percent of those making the at- 
tack, whereas their corresponding increase in 
adjacent standing timber at the same time was 
135 percent. 

A report of the study is embodied in Tech- 


nical Bulletin No. 3-T, “The Relation of High- 
way Slash to Infestations by the Western Pine 
Beetle in Standing Timber.” Copies can be had 
on request from the Department of Agricul- 
ture. 


Proposed Standards for Rosin 


A hearing on proposed standards for rosin 
in which the predominating color is red will 
be given by the food, drug and insecticide ad- 
ministration to all interested parties on Nov. 
1. Rosin of this description, it is pointed out, 
can not be properly graded by existing stand- 
ards. Oral arguments or statements may be 
made at the hearing, or written statements 
may be filed on or before Nov. 1. The pro- 
posed standards consist of two combinations 
of Lovibond glasses assembled in a form simi- 
lar to the existing official standards for rosin. 
The color combinations of the proposed stand- 
ards are: No. 1—15.0 yellow, plus 100.0 red, 
plus 1.0 blue. No. 2—20.0 yellow, plus 165.0 
red, plus 2.0 blue. 


Demand for Short Length Bulletin 


The short length bulletin published by the 
National Committee on Wood Utilization has 
now been sold in excess of 50,000 copies. Lum- 
ber manufacturers, distributers and consumers 
alike have rendered valuable assistance in dis- 
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tributing this publication. The committee ex- 
pects there will be a considerable demand for 
American end-matched lumber in foreign coun- 


tries. 

The national committee is cooperating with 
the inventor of a process for the fire proofing 
of wood and tests are being conducted to ascer- 
tain its fire retarding qualities. Samples are 
also being sent to tropical regions to ascertain 
whether this treated lumber will resist the at- 
tacks of white ants and destructive borers. 


Central Hardwood Region Study 


The woodland owner in the central hard- 
wood region who wishes to keep his woodland 
growing timber has but two primary concerns 
—he must to a large extent discontinue pas- 
turing the woods, and he must prevent forest 
fires—according to C. R. Tillotson, forest in- 
spector, Forest Service. 

The central hardwood region offers numer- 
ous advantages in the growing of timber crops 
on farms, Mr. Tillotson says. There is a great 
deal of rough land in farms well suited to 
growing trees while of low value for anything 
else. Even some of the land which has been 
cleared for cultivation and found unprofitable 
can be put to good use growing trees. The 
hardwood region shows a marked tendency to 
come back to trees naturally if the forest is 
encouraged. If a few large trees are on hand 
to seed the ground and shelter the young ones, 
a fairly good young growth of timber can be 


secured with a reasonable amount of protec- 
tion from fire and other damage. In some of 
the central States timber owners can obtain 
State and Federal aid in protecting extended 
areas of woodland and forest from fires. Farm 
woods fit well into the plan of farm man- 
agement in this region, and tax laws favorable 
to the timber owner have been passed by a 
number of the central States. 

These are some of the conclusions reached 
after an exhaustive study of timber growing 
and logging practice in this region, which in- 
cludes about 40,000,000 acres of woodland in 
Ohio, Indiana, Illinois, lowa and Missouri, and 
the southern parts of Michigan, Wisconsin and 
Minnesota, the eastern edge of Nebraska and 
Kansas and parts of Arkansas, Kentucky, 
Oklahoma and Tennessee. Results of the study 
are embodied in Department Bulletin No. 
i941-D, “Timber Growing and Logging Prac- 
tice in the Central Hardwood Region.” Copies 
can be obtained free on application to the De- 
partment of Agriculture. 

In an introduction to the bulletin, Col. W. 
B. Greeley, chief of the Forest Service, says 
forestry “is becoming an art of land manage- 
ment, expressed in practical measures for pro- 
tecting forest growth from fire and other de- 
structive agencies, for logging timber so as 
to produce a new crop of wood, and for plant- 
ing forest trees on cut-over land or denuded 
areas. The value of timber, along with other 
economic considerations, is causing land own- 
ers more and more widely to study the possi- 
bilities of profitable reforestation.” 


Tests Under ‘‘Proposal C’’ Rules 


In the way of further determining the effi- 
cacy or otherwise of the pending amendment 
to National inspection rules known as “Pro- 
posal C” it has been decided to make additional 
tests by practical application of these rules in 
the immediate future, according to the August 
Official Bulletin, published by the National 
Hardwood Lumber Association, 2008 Straus 
Building, Chicago. The first of these new 
tests will be made in Cincinnati, Ohio, Aug. 15 
on the yard of the M. B. Farrin Lumber Co. 
in Winton Place. The second will be made in 
Philadelphia Aug. 20 on the yard of H. B. 
Wilgus, 1406 North Delaware Street. Chief 
Inspector W. H. Nelson will first inspect the 
lumber set apart for this purpose under Na- 
tional rules as they stand at present, and then 
inspect the same stock according to the rules 
as presented in “Proposal C.” These tests 
are matters of importance to the entire hard- 
wood industry, and all members of the Na- 
tional Hardwood Lumber Association who de- 
sire to do so are cordially invited to be pres- 
ent on both occasions. 


Test Inspections at North Carolina Plant 


Regarding test inspections made at Thomas- 
ville, N. C., the Official Bulletin states: 

In accordance with arrangements previously made 
and announced, a group of lumbermen and furniture 
manufacturers met at the plant of the Thomasville 
Chair Co., Thomasville, N. C., on Aug. 2 to ob- 
serve the comparison of present National rules with 
proposed new rules known as “Proposal C.” Both 
rules were applied by Chief Inspector Nelson. 

No. 2 common and better, gum and oak, had heen 
provided for the purpose. Each board was first 
graded under the present rules and then under the 
proposed rules. A large percentage of the boards 
did not change in grade, but those which changed 
from one grade to another when applying the pro- 
posed new rules were marked to show the grade 
under each set of rules and then piled to one side. 
Afterwards O. M. Krebs, chairman of the inspection 
rules committee, discussed the boards which had been 
piled aside, pointing out in an able manner the 
Principal differences between the two systems and the 
advantages in the proposed new rules. 

While complete and detailed reports of the grades 
under this inspection are not yet available, it was 
noticed that the majority of the boards which changed 
in grade simply changed from No. 1 common to se- 
lects, and as these grades are nearly always combined 
and sold at one price such a change does not really 
affect the market value on these boards. It was also 
Pointed out by Mr. Krebs that those boards which 
were prevented by the number of standard defects 
from grading firsts and seconds under the present 


rules, but which by reason of the location of the 
defects provided the required size and percentage of 
cuttings to grade firsts and seconds under the pro- 
posed rules, really contained such high utility value 
that they should justly belong in the upper grade. 

Between forty and fifty people attended during the 
first two days, most of whom were either principals 
or inspector-representatives of furniture manufactur- 
ing concerns in the High Point district; one represen- 
tative from Chicago and one from Grand Rapids 
attended. Mr. Nelson remained for several days as 
the program called for the inspection of several cars 
of various classes of stock. 


Appoints Eastern Representative 


New Orveans, La., Aug. 8.—At the offices 
of the Long Leaf Yellow Pine Manufacturers’ 
Association here, it was announced that Her- 
bert F. Adey had been appointed eastern rep- 
resentative for the association, with headquar- 
ters at New York, his active service for the 
association to begin Aug. 15. Mr. Adey is 
well known throughout the entire South and 
enjoys a wide business acquaintance the coun- 
try over, which has resulted from contacts 
made during his connection with large long- 
leaf interests in the capacity of sales manager 
and other executive positions he has filled dur- 
ing the last fifteen or twenty years. 

Mr. Adey’s first connection was with the 
Crowell interests, where he established a rather 
enviable record for a young man as sales man- 
ager. In 1910 he severed his connection with 
them to accept service with the W. M. Cady 
Lumber Co., at McNary, La., as general sales 
executive. His enlistment in the marine corps 
during the World War interrupted his lumber 
career for almost two years, but at the expira- 
tion of his period of service he returned to his 
post with the Cady company and as time 
passed enjoyed rapid advancement. He re- 
mained with this company until it cut out at 
its Louisiana plant, after which he went to 
McNary, Ariz., in the capacity of superin- 
tendent of its western operations. In 1925 
Mr. Adey severed his connection with the Cady 
interests to accept service with the Harry S. 
Lafond Co., of New York, which he main- 
tained until his association with the~Long Leaf 
Yellow Pine Manufacturers’ Association. 

Offices for the association will be in the 
Grand Central Terminal Building, from which 
the promotional and trade activities for the as- 
sociation will be carried on. 
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sawn SHORTLEAF 


Base, Casing, Edge and Flat 
Grain Flooring, Ceiling, Partition 
Finish (all thicknesses) ,Mouldings 
1" and 2” Yard Stock up to 20’ long 


Also SOUTHERN HARDWOODS 
DAVIS BROS. 


LUMBER CO. Ltd. 


ANSLEY, LA. 











Caddo River 


Lumber Company 
R. A. Long Bidg., KANSAS CITY, MO. 
MANUFACTURER 


Yellow Pine 


aa Oak Lumber 


Softest, Close Grain Arkansas Pine 
Grades Uniformly Good, Manufacture Perfect 
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Rosboro, | Ark. We Solicit 
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Lumbermen:— 


Give your children a 
copy of our new educa- 
tional book on wood— 


JOUER 
Wood? 


They'll enjoy reading it. A 
wonderful book for every lum- 
berman’s child to have. Your 
boy or girl will have greater love 
and respect for your business 
after reading ““Touch Wood!” 


This entertaining story of the 
products of the forest should 
sell for $1, but it’s 


Only 


50 Cents 


Postpaid 


Auecicanfionherita 


431 So. Dearborn St.. CHICAGO 
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Its Sales Growth 
Proves It’s Good 


Four years ago Hudson Oak 
Flooring started from scratch. 
In three years we found it 
necessary to double our capac- 
ity. Today we are again catch- 
ing up on our production facili- 
ties. 

That indicates one thing— 
that Hudson Oak Flooring is 
mighty good flooring to sell. 


Why not try some of it? 


Hudson Hardwood 
Flooring Company 


Sales Office: MEMPHIS, TENN. 


Plants at 








Memphis, Tenn. Vicksburg, Miss. 





Babcock Lumber Co. 


PITTSBURGH, PA. 


Manufacturers and Wholesalers of 


“kena” Hardwoods 


Kentucky and 
West Virginia 
White and Pondosa Pine 
West Coast Products 
N. C. Pine and Yellow Pine 
Spruce and Hemlock. 


BRANCH OFFICES 
New York City, 415 Lexington Ave. 


Chicago, IIL, 1518 Fisher Bldg. 
Providence, R. I., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bldg. 


Detroit, Mich., 525 Maccabees Bidg. 
Johnstown, Pa., Title & Trust Bldg. 
Seatle, Wash., 4432 White Bldg. 


Cincinnati, Ohio, 324 First Nat'l Bank Bidg 











North Carolina Pine and 
West Virginia Hardwood 








Kiln Dried, Well Manu- CASING, 
Second, Wie Gende. BASE AND 
Capacity, 250,000 feet MOULDINGS 
Per Day. 
Mixed Cars Our Specialty. 








WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bldg., PITTSBURGH, PA 








Tue OAK FLOORING .... 


0 

. “‘deliv- 

ered” 

THE Best fi 
list. 


Mixed car shipments of oak, gum, beech and Ar- 
kansas short leaf pine mouldings, finish and boards; 
beech and gum flooring; Southern hardwoods. 


E. L. BRUCE CO., Memphis, Tenn. 
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Portable Tractor-Operated Sawmills 


The eastern part of -Texas is covered with small 
tracts of timber, in which portable tractor-operated 
mills may be worked with much profit. <A_ typical 
mill operated by McCormick-Deering 15-30 kerosene 
farm tractor in this region consists usually of 48-inch 
or 50-inch saw, 25-foot to 50-foot sawdust elevator, 
edger, and an overhead swinging cut-off saw, set at 
a right angle to the main saw and driven by a belt 
from a pulley placed on the power take-off shaft of 
the tractor. The cost of producing ties and lumber 
with such an outfit varies, depending on the distance 
from the railroad and condition of roads, but the 
average operating costs, not including those for 
depreciation and other fixed items, are about as fol- 
lows in east Texas: 


Per M 
Cutting the timber (log scale)................. $1.00 
Ree CO G6 GDS 6 66k eck cccweseectas 2.50 
Milling (labor, fuel, and oil)...............e-- .25 
Hauling lumber to railroad 5 or 6 miles......... 2.70 
PN Ge WR coat ears eh Patkede one ewewad -%5 

$9.20 


With such an outfit and a crew of eight men, 
from 10,000 to 15,000 feet of lumber can be turned 
out im a 10-hour day. 

“The average price paid for the lumber is $17 
f. o. b. cars,” said one Texas operator of a portable 
tractor-operated mill. ‘Timber prices vary greatly. 
The price seems to be determined by how badly the 


Portable sawmill operated by two McCormick-Deecring 15-30 tractors in east Texas 


owner wishes to sell. However, enough timber can 
usually be purchased for from $600 to $1,000 to keep 
a portable mill busy for a year.”’ 

With a production of only 10,000 feet, then, $170 
worth of lumber may be turned out in a day. If 
enough timber is available to keep the outfit working 
steadily and not force the operators to move around 
too frequently, it can be readily seen that a tractor- 
operated portable outfit can be worked with consider- 
able profit. 

In some cases, two tractors may be used to advan- 
tage to operate a portable mill, and then with the 
addition of one or two men and using a 50- to 54-inch 
saw, the output can be practically doubled. With two 
tractors, also, the larger logs can be cut with more 
facility. 

In the accompanying illustration is shown a portable 
mill in east Texas operated by two McCormick-Deer- 
ing 15-30 tractors, manufactured by the International 
Harvester Co. of America. These are called triple- 
power tractors in that they provide power by belt, 
at the drawbar, and by a power take-off shaft. The 
latter is a distinctive feature and enables the operator 
to drive various types of auxiliary apparatus both 
in drawbar and belt work. It is especially valuable 
in sawmill operation for driving the cut-off saw, 
which runs at right angles to the large saw. The 
two tractors make a very flexible power plant, for one 
tractor can be kept at work driving the mill at 
fairly good capacity while the other may be used when 
necessary as a “pinch hitter’”’ on hauling and skidding 
jobs. In the lumber sections of east Texas, the roads 
are often very bad. An extra tractor can be used 
to particularly good advantage in pulling a grader 
and thus put the roads in shape so trucks can haul 
out ties and timber more easily. 

Men who have used outfits similar to the one shown 


are enthusiastic over the features already mentioned. 
and also over the greater ease with which the entire 
rig can be moved when necessary, as compared with 
the heavy portable boilers and engines. With outfits 
such as the one illustrated, timber is logged over a 
radius of about half a mile, and then the whole rig 
is moved by tractor power to a new location. This 
helps cut the cost of the work 

Another advantage of the kerosene tractor in many 
cases is in its small consumption of water, for the 
providing of water suitable for steam boilers in many 
localities is a difficult and expensive problem. 


Truck Expense Control System 


Detroit, Micu., Aug. 8.—In the July 30 issue of 
the Saturday Evening Post, the Federal Motor Truck 
Co., of Detroit, publishes a full page advertisement 
describing what appears to be the most practical 
method ever devised to use truck records to cut 
hauling costs. The plan is very simple and may be 
easily adapted to any accounting method, without any 
change even of printed “forms’’ already in use. It 
is known as the “Federal System of Truck Expense 
Control.’”” Wherever it has been shown, especially to 
big executives accustomed to running various de- 
partments on a budget system, it has been received 
with great enthusiasm. 

When the plan was presented to some of the larg- 
est fleet owners in the country, they expressed their 


desire to adopt it. There is nothing experimental or 





untried about the plan for it was copyrighted in 1924 
and has been used successfully by many fleet owners. 
Briefly, the plan eliminates guess work and provides 
for setting up a definite basis for judging truck op- 
eration, and for the comparison of trucks (individually 
and collectively) as to cost and performance. “Leaks” 
are brought to light as fast as they occur and thus 
not allowed to accumulate or to turn up later when 
it is too late to stop them. 


“In my 17 years’ exclusive study of truck trans- 
portation problems, the Federal System of Truck Ex- 
pense Control is the most practical method of regulat- 
ing hauling costs I have ever seen,” says M. L. 
Pulcher, president of the Federal Motor Truck Co. 
“It was developed primarily for Federal owners and 
quite naturally was offered to them first. But we feel 
that in this system we have something that every 
truck operator needs, and we are therefore offering it 
to anyone, regardless of make .of truck owned or the 
size of the fleet. It is Federal’s contribution to help 
solve the growing problem of fast and economical 
distribution of merchandise.” 


The basic principles of the system are clearly de- 
scribed in a brochure which gives complete details 
as to how it may be used in connection with any 
existing methods of truck accounting. It is offered 
free to any truck operator, without any limitation on 
the kind or number of trucks owned. To obtain a 
copy of the brochure, all that is needed is to write 
to the Federal Motor Truck Co., Detroit, Mich. 


AUTOMOBILB registration in Wisconsin is largely 
rural. Of the total number of cars owned 61 per 
cent are in 59 rural counties, according to The 
Wisconsin Farmer. 
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Wasuincton, D. C., Aug. 8.—Confidence in the 
lumber market as a whole continues to grow in the 
United Kingdom, the future being anticipated with 
more assurance, according to Trade Commissioner 
Boadle, London. Fears that the market had over- 
pought are being dispelled and the steady advance in 
softwood prices has instilled confidence among both 
dealers and consumers. 

Mr. Boadle states that a significant feature of the 
present situation is the steady buying by the import 
trade for forward delivery, which, while not of large 
proportions, indicates a healthy state of affairs. 

In general, consumption continues to show steady 
expansion with the advance of summer and increasing 
industrial activity. There are some dark spots in the 
consuming industries, notably in the South Wales coal 
mining and Lancashire cotton districts, but on the 
whole the demand for lumber is increasing. The 
financial situation is easier than it has been for sev- 
eral months, despite tightness of money in some quar- 
ters and fine cutting of profits. 

American hardwood lumber is moving steadily into 
consumption but there is little life in the market. 
Stocks are being slowly reduced but still remain suffi- 
cient to meet the moderate demand. It is doubtful 
if any material increase in orders from the import 
trade can be anticipated until the vacation season is 
over. 

Southern pine is benefiting by the improved trade 
conditions, particularly in the shipbuilding and heavy 
industries. The market is strong, prices firmly main- 
tained and advancing, especially for sawn timber. 

Douglas fir is in active demand, with stocks on 
the moderate side. However, competition for busi- 
ness among exporters continues exceedingly keen, c. 1. 
f, quotations showing wide variations. The outlook 
for a steadily increasing business in this .species is 
decidedly favorable, but many importers give prefer- 
ence to Canadian Douglas fir as being an Empire 
product. One result of the constant fluctuation of 
c. i. f. prices is that importers tend to confine their 
purchases to numerous small parcels of a variety of 
sizes, except in the case of the outports where freight 
space is more infrequent than to the regular ports. 

The prospects for continued activity in European 
softwoods are described as decidedly favorable by Mr. 
Boadle, who adds that “it would appear as if the level 
of values has now reached a basis compatible with 
the cost of production.”” The northern European soft- 
wood shipping season is now at its height. Prices for 
forward delivery are firm, with an upward tendency. 
Shippers being in a strong position through having 
sold well ahead are holding to their quotations. 

Commercial Attaché Meekins reports from Ottawa 
that lumber prices are firmer in the Canadian Mari- 
time Provinces. He adds that improvement in the 
British Columbia trade is also reported. June build- 
ing permits in 63 Canadian cities totaled $18,400,000. 
This was 1.7 percent less than for June, 1926, but the 
total for permits during the six months January-June 
was the highest on record. 


Spanish Lumber Imports Normal 


Charles H. Cunningham, commercial attaché at 
Madrid, cables that imports of lumber into Spain are 
normal. The pitch pine situation is favorable, but the 
gum market continues weak, while Adriatic hardwoods 
are favored. The demand for American oak staves is 
favorable, owing to the encouraging outlook for the 
wine crop. 

Latest reports from Germany state that unemploy- 
ment has not only been done away with altogether in 
the building trades, but in some instances it has 
been necessary to call upon certain foreign skilled 
workers. 

Swedish Sales of Lumber 


Commercial Attaché Klath cables from Stockholm 
that Swedish sales of lumber for this season’s deliv- 
ery are estimated to have aggregated 1,415,700,600 
feet at the end of July, compared with 1,336,500,000 
feet at the middle of June. Prevailing prices are firm, 
with signs of improvement apparent. It is estimated 
_ 75 percent of the 1927 pulp production is now 
Sold, 

J. F. VanWickel, commercial attaché at The 
Hague, cables that lumber arrivals in the Netherlands 
market are heavy. Building is active, but furniture 
factories are deferring commitments. 


Improvement in Polish Lumber Industry 


The situation in the Polish lumber industry has 
shown a decided improvement, according to Ronald H. 
Allen, commercial attaché at Warsaw. The demand 
for certain kinds of lumber exceeds the supply with 
a resulting upward tendency in prices. This is par- 
ticularly true of pine, increasing shipments of which 
are going to Germany following the abolition of the 
latter’s import prohibition against this species. 

Vice Consul David McK. Key reports that ship- 
ments of Polish lumber, especially oak, continue to 
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arrive at Antwerp in large volume and the demand 
is good in the Belgian market. Poland constitutes a 
competitor for softwood from Sweden and Finland, 
and especially with regard to oak from the United 
States inasmuch as Polish oak is now arriving in 
much better condition than formerly. However, the 
lumber market of Belgium has not been active and 
sales have been lighter than normal at this period. 

The 1926 lumber imports into the Dutch East Indies 
were valued at $255,000, the United States shipping 
the greater part, according to Vice Consul S. L. Wil- 
kinson, Curacoa. 

Argentine Lumber Imports and Exports 


Business in Argentina is generally improved, as 
money received for large exports is now being spent 
for imports, cables Alexander V. Dye, commercial 
attaché to Buenos Aires. Exports for the first six 
months this year aggregated 10,500,000 tons, com- 
pared with 6,400,000 tons for the same period of 


1926. Export values were 562,000,000 gold pesos this 
year, compared with 446,000,000 pesos last year. 
The credit. situation is unchanged. The lumber 


market is unsatisfactory owing to sharp competition 
among importers with resultant importations unduly 
large and prices sharply declining. Arrivals of 
southern pine and Austrian spruce are abnormally 
heavy. 

Cooperage Exports for 1926 


Total exports of cooperage from the United States 
in 1926 were valued at $10,202,285, compared with 
$10,519,601 in 1925, accordinz to the lumber division, 
Department of Commerce. However, sales to the 
various markets on the whole showed a greater varia- 
tion than these nearly balancing totals would indi- 
cate. For example, Argentina, which took one-fifth 
of the total in 1925, took almost one-third last year, 
increasing its purchases by more than $1,000,000. On 
the other hand, decreases to France, the United King- 
dom, Portugal and Spain aggregated $1,140,000. 
Other principal markets showing a decline were the 
French West Indies, Cuba, British West Africa and 
the Netherlands, the combined decrease for these 
markets exceeding the gains in cooperage sales to 
Algeria and Tunisia, Australia and the Dutch East 
Indies, and to Uruguay, which took the principal 
increases after Argentina. 

The Canadian, Mexican and British West Indian 
markets each took approximately the same value in 
both years. France and British West Africa showed 
the greatest proportionate loss, and Australia and the 
Dutch East Indies the greatest ratio of gain. 

The tight cooperage export total for 1926 was 
$8,887,880 and slack cooperage $1,314,405. The divi- 
sion was practically the same in 1925, allowing for 
the $317,000 decrease in 1926 exports. 

Lumber Exports from Yugoslavia 

Stewart E. McMillin, Belgrade, reports that the 
forests of Yugoslavia cover 18,200,000 acres, or about 
30.3 percent of the total area of the kingdom. There 
are 150 acres of forest to every 100 inhabitants. Sta- 
tistics are not yet available as to the 1926 cut in 
Yugoslavia, but it is known to have been less than in 
prior years. The cut is largely dependent upon Ital- 
ian exchange. Improvement in the lira last year was 
reflected in increased exports of lumber from Yugo- 
slavia. About 70 percent of these exports go to Italy, 
16 percent to Hungary, 4.5 percent to France and 
2.5 percent to England. The normal cut is about 
530,000,000 cubic feet per annum. About 36,000,000 
cubic feet is used for fuel. Domestic consumption is 
estimated at about 460,000,000 cubic feet. The total 
annual increase in the forests is estimated at about 
495,000,000 cubic feet. 

United Kingdom Wood Imports 

Imports of wood and timber into the United King- 
dom in June aggregated £4,416,428, 
£3,365,067 in June of last year, and £2,894,753 in 
May, 1927, according to Consul John A. Gamon, 
London. 

Imports of sawn softwoods in June this year 
amounted to £2,390,019, an increase of approximately 
30 percent over June, 1926, while the increase over 
May of this year was much larger. Hewn softwood 
imports in June this year also showed an increase 
of 26 percent over a year ago, the greater share of 
the increase coming from the United States. 

Hewn hardwood imports, including mahogany, in 
June were £141,846, an increase of 27 percent over 
a year ago and 45 percent over May this year. Im- 
ports of sawn hardwoods, including mahogany in 
June aggregated £660,784, compared with £572,395 in 
June, 1926, and were 21 percent higher than in May 


this year. 
(2a ec a2 0822200" 

The Moore Dry Kiln Co., Jacksonville, Fla., has 
closed a contract, through the Amtorg Trading Cor- 
poration, New York City, to furnish complete equip- 
ment for two 20x120 progressive kilns, including the 
Moore fireproof metal kiln doors, for a concern in 
Soviet Russia. 











Hardwoods 


OAK G21 Sea 
Poplar, Ash, Chestnut 
Hickory and Walnut 


TIMBERS — PLANKING 


MADE (ur) RIGHT 


OAK FLOORING 


The 
Mowbray & Robinson 
Lumber Company 


CINCINNATI, OHIO 
































Old 
Reliable 


Maple, Birch, Beech 


FLOORING 


Made from Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Reciever for WILLIAM HORNER 


Perkins Building 


Plant: * 
Newberry, Mich, Grand Rapids, Mich. 





























Yellow Pine 


Timbers, Lumber 


Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler” 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 

















compared with’ 





FRANK PAYNE 


WHOLESALE 


LUMBER TiES TIMBERS PILING 
JACKSON, Miss. 


| 














; COME 
ata 


(244 
JES 


Manufacturers 


Short Leaf Pine and Hardwoods 

















eg ee 


hal Aen as ee 


Te 


AMERICAN 


LUMBERMAN 





Avcusr 13, 1927 











Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 
Manufacturers of 


| Cypress «Tupelo 


We Specialize in Tupelo 
Flooring, Trim and Moulding 


én 




















CY PRESS 


We annually produce 40,000,000 feet of 
Louisiana Red Cypress 
Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 








Dibert, Stark & Brown Cypress Co. Ltd. 


Manufacturers DONNER, LOUISIANA | 











Cummer Cypress Go. 


Mitls: Jacksonville and Sumner, Fila. 


Cypress Kee 


| Shingles and Lath 


| Sales Office, 300 Madison Ave., New York City | 
























A NEW COLLECTION BY THE POET 
WHO MAKES LIVING A JOY 


COME ON HOME 





P28 (EE f 


By 
DOUGLAS MALLOCH 
AUTHOR OF “TOTE-ROAD AND TRAIL” “THE WOODS? 
“IN FOREST LAND.” ETC ° 





Douglas Malloch is known all over America, 
swherever people gather to hear clean stones, 





enjoy happy evenings, and read aloud o listen 





to verse such as bes, filled with homely sente- 
ments and a happy spint. “The poet who 
makes leving a yoy,” they say of tum. 

This new collection contains favorites that 
Mr. Malloch has read or recited throughout 
the country. All sides of life and humor are 
represented, but perhaps the commonest note 
the one struck om the lines, “His Heritage,” 
where @ father says to Ins boy: “1 know yout? 
get along,” and adds 
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A book that will help you sell homes, 
for it will fill you full of the sentiment 
of the home and the humor and phil- 
osophy of home folks. 


A new book by “the lumberman 
poet” that should be in every home, 
and on the desk of every lumberman. 
222 pages. 


You want “Come on Home” for 
yourself, and to send to the absent. 
Postpaid, $2. Address: 


American Lumberman 
431 S. Dearborn Street, Chicago 
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Business Changes 


CALIFORNIA. Cucamonga—Citrus Belt Milling 
Co. succeeded by Cucamonga Lumber Yard & Feed 
Store. 

FLORIDA. Jacksonville—Atlantic Hardwood 
Corporation has acquired the McCoy Creek Hard- 
wood plant of the Gress Mfg. Co. 

Sanford—Celery City Lumber & Supply Co., out 
of business. 

GEORGIA. Quitman—Barfield Lumber Co. suc- 
ceeded by Kiln Lumber & Remilling Co. 

ILLINOIS. Castleton—Hartz & Son has _ suc- 
ceeded J. A, Klock & Co. in the lumber and grain 
business. 

Evansville— Anton Stratmann 
Prairie du Rocher Lumber Co. 

Maryland—Armour .Grain Co. sold to Griffith 
Lumber Co. 

Stillman Valley—Armour Grain Co. sold to Grif- 
fith Lumber Co. 


INDIANA. Evansville—Reliable Planing Mill 
sold to newly organized Adams Avenue Lumber Co. 

Lawrenceburg—Johnston-Klare Mfg. Co. chang- 
ing name to W. N. Johnston Furniture Co. 

IOWA. Exira—Voss Wood Shop succeeded by 
Voss Mfg. Co, 

Logan—Logan Lumber Co. sold stock of build- 
ing material and yard to Otto Pieken, of Cumber- 
land, 

MARYLAND. Hagerstown—Jamison Cold Stor- 
age Door Co. has merged with the Stevenson Cold 
Storage Door Co., of Chester, Pa. Both plants will 
continue operations under same management, 

MICHIGAN. Port Huron—Moyer Sash & Door 
Co. has changed name to Port Huron Sash & Door 
Co. 

MISSISSIPPI. Goodman—Canton Lumber Co, 
succeeded by Nolan & Maris Co. 

MONTANA. Stevensville—C. L. Adams & Co. 
have sold out to Valley Lumber Co, 

NEBRASKA. Bayard—Forest Lumber Co. suc- 
ceeded by Roger Lumber & Coal Co. 

Wausau—Farmers Union Lumber Yard sold to 
Independent Lumber Co., of Omaha. 

NEW YORK. Mineola—Westbury Lumber Co. 
has acquired title to the property it has been 
leasing for yard purposes and will erect a mill and 
otherwise expand business. 

NORTH CAROLINA. Lexington—Lexington 
Chair Co. succeeded by Hackney Mfg. Co. 

OKLAHOMA. Allen—L, B. Adams succeeded by 
Adams (Lumber Co., incorporated, with capital of 
$25,000. 

OREGON. Marshfield—Fred Minard sold logging 
equipment to A. E, Gault. 

Myrtle Point—Charles Swanson has purchased 
the sawmill of Huntley Bros. 

PENNSYLVANIA. Conneautville—Simplex Mfg. 
Co. succeeded by Simplex Body & Mfg. Co. 

Rockhill Furnace—Puckey & Co. succeeded by 
W. R. Black. 

WISCONSIN. Kaukauna—Fuller Goodman & 
Home Supply Co. sold to Union Lumber Co. 

Stanley—Stanley Hardwood Products Co. suc- 
ceeded by L. I. Roe. 


BRITISH NORTH AMERICA 
NEW BRUNSWICK. Campbellton—Fraser Com- 
panies (Ltd.) acquired interests of Richards Mfg. 


Co, (Ltd.) 
Incorporations 


ALABAMA. Mobile—MePherson Lumber Co.. in- 
corporated; capital, $10,000. 

ARKANSAS. Helena—Wood Products Co., in- 
corporated. 


CALIFORNIA. Livermore—Independent Lumber 
Co., incorporated; capital, $20,000; old concern. 

Los Angeles—Strandburg Hardwood Flooring Co., 
incorporated; capital, $20,000. 

Martinez—Melrose Lumber & Supply Co., incor- 
porated; capital, $25,000. 

FLORIDA. Fort Lauderdale—Lauderdale Boat 
Works, incorporated; capital, $10,000. 

ILLINOIS. Cicero—Cicero Lumber Co., incor- 
porated; capital, $25,000; 58th Ave. and 26th St. 

Chicago—Spencer Lumber Co., incorporated; cap- 
ital, $100,000; wholesale; 155 N. Clark St. 


INDIANA. Evansville—Adams Avenue Lumber 
Co., incorporated; capital, $30,000; planing mill 
and sawmill. 

Indianapolis—Smith-Day Co., a Massachusetts 
corporation, has qualified to do business in In- 
diana with capital of $81,015; manufactures chairs, 

Indianapolis—H. B. Harley Lumber Co., incor- 
porated; 100 shares, no par value. 

Richmond—Commons Lumber Co.. incorporated; 
capital, $50,000. 

IOWA. Creston—Creston Lumber & Coal Co., 
incorporated; capital, $35,000. 

KENTUCKY. Frankfort — Cumberland River 
Lumber Co., incorporated; capital, $10,000. 

Louisville—Falls City Lumber Co., incorporated; 
capital, $25,000. 

MASSACHUSETTS. Boston—Deerfield Plywood 
Co., incorporated; capital, $150,000. 

Lowell—Burnham & Davis Lumber Co., incor- 
porated; capital, $200,000. 

MICHIGAN, Grand Rapids—Grand Rapids Lad- 
der Co., incorporated; capital $50,000. 

MISSOURI, Kansas City—Huttig Mill Works, in- 
corporated; capital, $50,000. 

Kirkwood—Kirkwood Lumber Co., incorporated; 
capital, $35,000. 

Poplar Bluff—Southern Tie Co., incorporated; 
capital, $25,000; to manufacture.and wholesale ties. 

NEW YORK, Manhattan—Murray Hill Planing 


succeeded by 














Mill, incorporated; capital, 100 shares, no par 
value. 

NORTH CAROLINA, Durham—Long Leaf Ping 
Co., incorporated; capital, $50,000. 


OHIO, Akron—Enright Lumber Co., incorporateq: 
capital, $25,000; to deal in a full line of lumber 
and building materials. 

OKLAHOMA CITY, Oklahoma City—Putnam 
Lumber Co., incorporated; capital, $50,000. 

OREGON, Portland—Keasey Logging Co., incor. 
porated; capital, $3,350. 

Portland— Handle Mfg. Co., incorporated; capital, 
$25,000; wood products. 

TEXAS, Houston—Wade Clark Lumber Co., in- 
corporated; capital, $20,000. 

Houston—E. E. Stone Lumber Co., 
capital from $20,000 to $25,000. 

Kerrville—Remschel Lumber Co., incorporated: 
capital, $25,000; old concern, : 

Orange—Texas Creosoting Co. has increased its 
capital from $550,000 to $650,000. 

San Angelo—Bates-Cavitt Lumber Co., incor. 
porated; capital, $25,000; old concern, 

WASHINGTON, Everett—Monarch Mill Co., in- 
creasing capital stock to $150,000. 

Tacoma—Shaffer Box Co. increasing capital from 
$400,000 to $1,267,500. 

Valley—Velmont Lumber Co., incorporated; cap- 
ital, $20,000. 


increasing 


Casualties 


ARKANSAS, Jacksonville—Arkansas Paper Roll 
Plug Co.'s mill suffered a fire loss of $20,000. 

CALIFORNIA, Montague—Box plant of Algoma 
Lumber Co. destroyed by fire; loss $50,000. 

INDIANA, Greensburg—E. E, Dole’s lumber yard, 
loss by fire. 

LOUISIANA, Wildsville — Baxter-Forest Hard- 
wood Co.s plant damaged by fire; loss, $175,000. 

NORTH CAROLINA, Bridgeton—Bridgeton Lum- 
ber Co.’s plant destroyed by fire; loss, $25,000. 

OHIO, Cincinnati—G. J. Brethaur Planing Mill 
Co., loss by fire, $5,000, 

OKLAHOMA, Sayre—Pickering Lumber Co., loss 
by storm; building destroyed. 

OREGON, Wapinitia—Sawmill of Hedin Lumber 
Co. destroyed by fire. 

SOUTH CAROLINA, Marion—Bell Lumber Co., 
loss by fire in mill; rebuilding. 

TENNESSEE, Fountain City—Local sawmill of 
N. H. Brown destroyed by fire. 

WASHINGTON, Malott—Frazier Saw Mill de- 
stroyed by fire. - 

Spokane—Western Pine Mfg. Co., loss by fire 
in warehouse, $75,000; building destroyed with con- 
siderable stock, 

Tacoma—John Dower Lumber Co., loss by fire, 
SOe. 09: sawmill, garage and storage building dam- 
aged. 

Tacoma—Wheeler-Osgood Co., loss by fire in 
sash and door factory. 

Tenino—Sawmill of Johnson & Clark damaged by 
fire; loss about $590,000. 

Waitsburg—Lumber and planing mills of the 
A. M. McCoy Estate damaged by fire; loss, $15,000. 

Winlock—Winlock & Toledo Co., loss by fire on 
docks, $2,000. 


New Mills and Equipment 


OREGON, Columbia City—R. W. Maxmeyer, Joe 
Vincent and Thomas Howard will erect a sawmill. 


TEXAS, Clarksville—Southwest Lumber Co. of 
Dallas, is adding a sawmill to its plant equipment 
located at Clarksville. 


BRITISH NORTH AMERICA 


ONTARIO, Callander— Canadian Timber Co. 
erecting sawmill to replace one destroyed by fire; 
will be ready for operation by Sept. 1. Guy Camp- 
bell, superintendent. 

Oshawa—C. H. Millard erecting planing mill at 
115 Alice St. 

Walkerton—R. E. Truax, Son & Co. planning 
addition to plant, 60x84 ft. 


New Ventures 


ALABAMA, Mobile—S. B. Adams Lumber Co. 
adding hardwood flooring plant, 


ARKANSAS, El Dorado—El Dorado Mfg. Co. will 
establish plant for manufacturing patented frame 
portable houses. 

CALIFORNIA, Long Beach—Roy Leffingwell is 
engaging in the retail lumber business here. 

Los Angeles—Checos & Schroeder have engaged 
in the building and contracting business at 920 N. 
Hicks 8t. 

FLORIDA, Jacksonville—Atlantic Hardwood Cor- 
poration has started a hardwood sawmill. 

Jacksonville—Coney Lumber Co, has opened @ 
wholesale lumber business. 

ILLINOIS, Franklin Park—Spencer Lumber Co. 
has started in business. 

Normal—Hardwood Lumber & Fuel Co. has 
started in business. 

Panama—Caulfetti & De Lan opening lumber 
business, 

INDIANA, Angola—J. H. Kruse has started 4 
hardwood sawmill. 

KANSAS, Kansas City—Shanklin Walnut Co, has 
started a wholesale walnut lumber business. 

MINNESOTA, Swatara—Heath Bros. construct- 
ing a lumber yard. 


NORTH CAROLINA, Washington—C. V. Swan 
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eS 
nas opened a building material business. 


OREGON, Creswell—Foster, Smith & Gerber will 
engage in lumber manufacture. 
Myrtle Point—Chas. Swanson has sturted a saw- 


mi) rtland—Hazel P. Owen has engaged in lumber 


and building material business as Walnut Park 
Lumber Co. 

TENNESSEE, Harriman—Fred Ehme & Co. have 
started a wholesale lumber business. 

TEXAS, Omaha—Omaha Lumber Co., new con- 
cern, 





DUNCAN L. SMITH, who for a quarter of 
a century was associated with the Puget Mill 
Co., died in Seattle, Wash., Aug. 3, after an 
illness of five months. He was born at Irving- 
ton, Calif., March 16, 1874, located on Puget 
Sound in 1903, and became manager of the 
Puget Mill Co. hotels at Port Gamble and Port 
Ludlow. He was a violinist and baritone 
singer. Mr. Smith was a member of Alamo 
Lodge No. 122, F. & A. M., Walnut Creek, Cal.; 
Scottish Rite and Nile Temple, Seattle, and 
B. P. O. E. No. 317, Port Townsend, Wash. He 
is survived by his widow and one son, D. L. 
Smith, of the Dollar Steamship organization 
at Kobe, Japan, who returned to Puget Sound 
a few days ago. 


GEORGE H. WORCH, owner of the Worch 
Lumber Co., of Versailles, Ohio, and president 
of the People’s Bank at that place, died very 
suddenly on Tuesday afternoon, July 26, at his 
home there from the 
effects of an attack of 
acute indigestion. Mr. 
Worch was one of the 
most prominent res i- 
dents and Lusiness men 
of western Ohio and 
was rated one of the 
leading lumber dealers 
of the State. He was a 
member of Peter Kuntz 
Associate Lumberman 
and took active part in 
the annual conferences 





THE LATE 
GEORGE H. WORCH 





of that organization 
and was a director of 
the Ohio Association of 
Retail Lumber Dealers. 


ERNEST B,. PERRY, 
president of the Indus- 
trial Works, Bay City, 
Mich., and nationally 
known as a manufac- 
turer of cranes, died at 
his home in Bay City 
Aug. 7, after an illness of one 
He had been connected with the Indus- 





on Sunday, 
week. 
trial Works since 1889 when he went to Bay 


City as chief engineer for the firm after 
graduating as a mechanical engineer from the 
University of Michigan. He was born in 
Prairie Du Chien, Wis., in 1868. In 1924 Mr. 
Perry became president of the company, which 
he had helped to build up. Two children sur- 
vive him, Harold H. Perry, who is one of the 
managing heads of the Industrial Works, and 
Ernestine H, Perry. There are also two 
grandchildren, two brothers and one sister. 
Mr. Perry was a member of the American So- 
ciety of Mechanical Engineers, Rotary, and 
was affiliated with various other national or- 
ganizations. He was a director of the Re- 
search Department of the University of Michi- 
gan, as well as a trustee of the University 
Alumni fund. 


WILLIAM PATRICK O’NEIL, superintend- 
dent of the Duluth & Northeastern Railroad, 
and associated with the Wéyerhaeuser inter- 
ests for 46 years, succumbed Saturday eve- 
ning, Aug. 6 at Duluth, Minn., to injuries re- 
ceived when thrown from a gas speeder while 
he was inspecting the railroad on Thursday, 
July 28. Mr. O’Neil was accompanied by Wil- 
liam Beaton, roadmaster when the accident 
happened. It was caused by the fall of a roll 
of tar paper “jilpoking’’ the speeder and hurl- 
ing the two men forty feet. Mr. O’Neil as- 
sisted a fire warden to lift Mr. Beaton on the 
speeder and then telenvhoned the office .inform- 
ing them of Mr. Beaton’s injuries but not 
mentioning his own. He walked home trying 
not to alarm the family. It was soon found 
that he had received very serious injuries, 
however, and he was hastened to St. Mary’s 
Hospital, Duluth, where an operation was per- 
formed Tuesday. He continued to sink and 
quietly passed away on Saturday evening sur- 
rounded by his family and relatives. 

William O’Neil was one of the last of the 
old time woodsman, possessing a marvelous 
constitution, as the history of his last days 
testifies. He was known to travel day after 
day through the woods, frequently making 
fifty miles in a day, it is said. He was born 
at Lock Haven, Pa., March 23, 1859. He went 
to Wisconsin in 1881, where he became asso- 
ciated with the Weyerhaeuser interests, first 
with the Chippewa Lumber & Boom Co., of 
Chippewa Falls. In 1898 he became superin- 
tendent for the Nebagamon Lumber Co., and at 


completion of its cut took charge of the woods 
operation of the Pine Tree Manufacturing Co., 
of Little Falls, Minn. In 1916, when that 
company cut out, he went to Cloquet as super- 
intendent of the Duluth & Northeastern Rail- 
road and the Cloquet Lumber Co. operations. 
Mr. O’Neil was considered one of the best of 
the northern loggers, as in his earlier days 
he had been one of the best lumber cruisers. 
He and his brother, Eugene, cruised and re- 
ported on most of the stumpage acquired by 
the Weyerhaeuser interests in the Lake States 
and it is said that his estimate always held up. 
As a logger he claimed to have logged 700 
million feet in one block a little cheaper than 
it had ever been done before or since. 
Funeral services, held in Cloquet, Minn., Aug. 
9, were attended by a large number of friends, 
testifying to the widespread acquaintance and 
high esteem won by the deceased in his years 
in the Cloquet section. He was a member of 
the Rotary Club and the Knights of Columbus, 
and the McGoldrick Assembly of the latter, 
sent an honor guard to officiate at the funeral 
services. A widow, three daughters, four sons 
and a brother and two sisters survive. Three 
of the sons are engaged in the lumber busi- 
ness, Eugene, at Everett, Wash., as assistant 
manager of the Weyerhaeuser Timber Co., 
William J., with the Holt Lumber Co., at 
Oconto, Wis., and Philip E. O’Neil, president 
of the O’Neil-Carney Lumber Co., of Chicago. 


Cc. L. BYRNE, lumberman of Ardmore, 
Okla., died in a taxi while on the way to the 
home of his son, Cassius L. Byrne, in Okla- 
homa City, Wednesday night, 
Byrne had been a resident of Ardmore for 
thirty years and established his lumber yard 
there when he moved to that city from Arkan- 
sas where he had been a sawmill operator. He 
was one of the oldest members of Hoo-Hoo. 
He gave up the lumber business to become 
postmaster of Ardmore for several years, but 
went back to his old trade after the war, 
establishing the Chickasaw Lumber Co., of 
which he was president. A widow, one son 
and two grandchildren are the only immediate 
survivors. 


MES. L. Lb. MAJOR, wife of a prominent 
Mississippi lumberman, and a resident of Hat- 
tiesburg, Miss., died in Linville, N. C., on Aug. 
6, of cerebral hemorrhage. Mr. and Mrs. Ma- 
jor had gone to Linville to spend a vacation. 
Mrs, Major was a native of Scranton, Pa., and 
was married to L. L. Major in 1892. Besides 
her husband she leaves three sons. Mr. Major 
was general manager for the J. J. Newman 
Lumber Co., of Hattiesburg until 1909, when 
he went into business for himself with a mill 
at Epley, Miss. Later the mill was moved to 
its present location at Talahala. Mrs. Major 
was well known in civic and religious enter- 


prises in Hattiesburg and highly regarded 
there. 
NORMAN NEIL WALLEY, a well-known 


lumberman of Sherbrooke, Que., and head of 
the firm of N. M. Walley & Son, Quebec, died 
recently in his eightieth year. Mr. Walley 
had resided at Sherbrooke for the last fifty 
years, and conducted a successful lumber and 
pulpwood business. He was born at Granby, 
Que., in 1848, and moved to Sherbrooke in 1878. 
Mr. Walley was one of the oldest members of 
the Masonic and Oddfellows Lodges, and was 
the Senior Oddfellow in Quebec Province. He 
is survived by his widow, one daughter and 
one son. 


HENRY MILLS, 87 years old, pioneer lum- 
berman and merchant of North Manchester, 
Ind., died recently at the home of his daugh- 
ter in that city. Mr. Mills, who was widely 
known in the State through his business 
associations, had retired from active work. He 
had been associated with Joseph Browne, his 
son-in-law, in the lumber business for 39 
vears. He leaves another daughter in Fort 
Wayne. 


SAMUEL D. WOODS, 54 years old, living 
near Fort Wayne, Ind., and active in the lum- 
ber business near that city for several years, 
died recently at his home there. He was the 
senior member of the firm of S. D.,.Woods & 
Sons, of Grabill. Surviving are the widow and 
two sons, Herschel and Glenn, both of Grabill. 


A, T. KIMBALL, pioneer logger who, in the 
early days, drove logs from Cross Lake down 
the Mississippi to Minneapolis, died at his 
home at Brainerd, Minn., on Aug. 5. He was 
80 years old. Surviving are his widow, now in 
Los Angeles, Calif., two sons and a daughter. 


July 20. Mr. . 
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Co PACIFIC COAST Co 





2x4 emiock 








The next time you want some 
nice DRY bright dimension send 
us your order. We specialize in 
2x4 No. 1 and No. 2 Common, 
S4S, manufactured from Upland 
timber. We can quickly handle 
orders for straight cars of 16’ 
and 18’ stock. 


Pacific States 
Twas” Lumber Co. 
REPRESENTATIVES : 


S.B.Marvin, 518 Peoples Gas Bldg , Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bldg , Minneapolis, Minn. 
James A. Harrison, P.O. Box 745, Sioux Falls, S. D. 
Joseph Lean, P.O. Box 774, Omaha, Nebraska 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P. O. Box, 171, Denver, Colorado 





PACIFIC COAST 
LUMBER 











Fir Pondosa Pine 
Spruce Cal. White Pine 
Cedar Cal. Sugar Pine 
Redwood | Idaho White Pine 
FACTORY PLANK 


Write us for prices. 














W:IMSKEE LUMBER CO. 


Manufacturers and 
Wholesalers 


General Offices: QUINCY, ILL. 

















We Solicit Your Orders 
and Inquiries for 


Douglas Fir 


Retail Yard Stock, Industrial 
Lumber, Railway and 
Car Material. 








Eureka Cedar Lumber & Shingle Company 


HOQUIAM, WASH. 


Fir and Hemlock Lumber 


Service Is Our Specialty 











News Notes from Ame 


Seattle, Wash. 


Aug. 6.—From the Boston Navy Yard has come a 
call for bids on lumber to be used in the recondi- 
tioning of the frigate Constitution, presenting some 
rather difficult specifications. Bids will be opened 
Aug. 29. A movement has been started in the Ever- 
ett Chamber of Commerce to persuade the industry 
in that district to donate 144,000 feet of Douglas fir, 
conditioned on a request that the Navy Department 
identify the lumber by placing a small bronze tablet 
on the vessel. It would seem that the action of the 
Chamber of Commerce does not entirely meet the 
approval of the lumbermen. The class of material 
required calls for logs that are difficult to obtain, and 
the nature of the cutting is such that few sawmills 
are eager to handle it. The grade required is high- 
class structural. 

R. W. Fullerton, of the Bradley Lumber Co., War- 
ren, Ark., manufacturer of oak flooring and furniture, 
is making his annual trip to the Pacific coast. He 
was in tthe city during the week, calling on an old- 
time friend, John D. Collins, of the John D. Collins 
Lumber Co., and later left for British Columbia. He 
will return by way of California, visiting his father, 
S. H. Fullerton, at Pasadena. Mr. Fullerton recently 
made a business trip into New England. It is his 
impression, after a careful analysis of conditions, that 
“things are looking up.” 

E. A. Hirsch, vice president and treasurer of the 
Hirsch Lumber Co., New York, has been spending 
a fortnight on Puget Sound, during which he has 
made a tour of the fir mills, accompanied by Robert 
E. Seeley, Coast representative. 

A letter from Pestonji Jamasji & Co., Bombay, 
India, to the West Coast Lumber Pureau asks for 
prices on common grades of Douglas fir. The let- 
ter has been referred to the Douglas Fir Exploita- 
tion & Export Co. Pestonji Jamasji & Co. are 
timber merchants and contractors, dealing in logs, 
planks, scantlings of Burma teak, Douglas fir (Ore- 
gon pine), maiyang, malabar and other hardwoods. 
Also the company manufactures doors, windows, 
roof trusses, bank counters, office furniture and par- 
titions. 

Thomas L. Haines, of the Wayne Lumber Co., 
Ellwood, Pa., operating a number of retail yards in 
the State, is making a thirty-day tour of Ccast 
mills. He will return home by way of Los Angeles. 

Purchasing Agent Hass, of the Hill-Behan Lumber 
Co., Chicago, was in Seattle during the week, in- 
vestigating conditions in the fir industry. 

Nelson Courtlandt Brown, of the New York State 
College of Forestry, Syracuse, was a recent visitor 
to the headquarters of the West Coast Lumber 
Bureau. He expressed keen appreciation of a panel 
of West Coast woods now on display.in the main 
rotunda of the forestry building at Syracuse. 


Tacoma, Wash. 


Aug. 6.—All the energies of the Tacoma Lumber- 
men’s Club will be occupied during the next two 
weeks in preparations for the annual convention of the 
National Retail Lumber Dealers’ Association, which 
opens here Aug. 22. At yesterday’s meeting, the 
first for two weeks, the entire time was taken up with 
the discussion of details, reports of committees and 
suggestions for the better entertainment of the dele- 
gates. President J. G. Dickson announced that every 
member will be assigned some special duty. Reports 
by John Dower, chairman general committee; J. ‘J. 
Dempsey, chairman finance committee; A. K. Martin, 
chairman hotel committee, and J. G. Newbegin, chair- 
man transportation committee, were made. Arrange- 
ments for the yacht party set for the afternoon of 
Aug. 22 were placed in the hands of Frost Snyder. 
Mr. Dower announced that delegates who are members 
of the Kiwanis organization will be entertained at 
luncheon Aug. 22 by the local Kiwanis Club, and that 
the meeting will be held at the new lumber shed of 
the Dower company and the program devoted entirely 
to lumber affairs. 

The club adopted a vote of thanks to George W. 
Cain, J. A. Gabel, Paul Johns and Lee H. Doud for 
the efficient manner in which the annual golf tourna- 
ment was run off last Friday. 

The club meeting was followed by the usual meet- 
ing of manufacturers. 

Tacoma mills report a considerable improvement in 
the market during the last ten days. Cutting orders 
are increasing in volume, and prices in this line have 
advanced an average of $1. The export demand is 
somewhat less but is still brisk, and rail orders from 
the middle West are increasing. The Atlantic coast 
market is normal. 

The reduced log tariffs filed last week by the prin- 
cipal railroads will forestall the need of the proposed 


——— 


investigation of log rates, according to the opinion of 
the principal loggers here. The investigation was 
planned by the State to obtain data on the method of 
scaling logs for rate assessment. The new tariff 
changes the rules for such scaling, and reverts to the 
use of the Decimal C scale and the Spaulding scale. 

A series of electrical storms during the last two 
days has started many fires in the Rainier national 
forest and in the private timber holdings in the 
vicinity. The fire hazard is now at its worst, as there 
has been a considerable period of dry weather and 
low humidity. 

Maj. Everett G. Griggs, Col. Hartwell W. Palmer 
and other officers who have at one time or another 
commanded Troop B, Tacoma’s cavalry organization, 
were honored last night at its reunion held at the Union 
Club. Gov. Roland H. Hartley and the commanding 
officers at Camp Lewis were guests. 

J. G. Newbegin, president Newbegin Lumber Co., 
was elected president of the Tacoma Seamen’s Church 
Institute at its annual meeting. 

Royal S. Kellogg, secretary News-Print Service 
Bureau, of New York City, was a visitor in Tacoma 
last Mioonday and spoke before several local organiza- 
tions on the outlook for the pulp industry in the 
Pacific Northwest. 


Spokane, Wash. 


Aug. 6.—Slightly better demand was noted this 
week by some of the leading manufacturers of the 
district. Otherwise conditions remain practically the 
same as for some weeks. Prices are still quoted on 
the basis of the spring cards, and are firmer than they 
were a week or two ago. Excellent crop reports from 
many sections are causing a good deal of optimism in 
regard to fall market conditions. The hot weather 
of the last ten days is having .its effect in drying out 
the woods, and forest fires are beginning to occur to 
a limited extent. 


Los Angeles, Calif. 


Aug. 6.—For July, cargo receipts at the Los Angeles 
harbor reached the lowest level for the last eighteen 
months, total being 104,567,000 feet. Receipts for 
May were 109,530,000 feet, June receipts being the 
biggest for the year, 143,725,000 feet. 

Despite this phenomenal decrease, mill representa- 
tives and the big wholesalers regard the situation with 
optimism, declaring this to be the most auspicious 
development of the last sixty days in the lumber 
business. It means, they say, that lumber prices are 
going to advance within the near future, and that the 
Los Angeles market for the rest of the year will not 
be glutted with a big surplus. One factor pointing 
to this is the report that thirty-eight coastwise lumber 
trade boats are now tied up and will remain inactive 
until conditions take a turn for the better. 

The reserve at the docks, estimated in the neighbor- 
hood of 9,000,000 feet, is lower than at any time this 
year, and a large portion of the surplus, dealers state. 
consists of undesirable articles: 

All indications point to a betterment of the California 
fir market. July has shown the customary seasonal 
let-up in buying, but during August, not later than 
the fifteenth, it is confidently expected that prices 
will become much firmer, and show a number of small 
advances. Already the market has shown considerable 
improvement on specifications, other than staple items 
and a betterment of this condition is expe¢ted to con- 
tinue. 


Aberdeen-Hoquiam, Wash. 


Aug. 6.—Six intercoastal freighters were loading 
here Aug. 4, the largest fleet for the east coast that 
has been here for some time. 

The shingle mills of the Saginaw Timber Co. have 
resumed operations after a strike which lasted about 
one week. The men demanded a flat 2 cent a 
thousand raise for packing and sawing. The wage 
scale was adjusted by the company. 

It is expected that all the machinery of the Aber- 
deen Plywood Co. will be placed during the coming 
week, and it is planned to make a test run and start 
operations within a week after. 

A factory that is making use of waste from lumber 
mills and plywood factories is the Go-Toy shop on 
Hoquiam, owned and operated by C. H. DuRose, 4 
kindly old man, and his sons. It expects to make 
bright colored stilts by the carload, and “go-toys,” 
figures animated by a wooden wheel. 

The third annual picnic of the Eureka Cedar Lum- 
ber & Shingle Co. will take place on Sunday, Aug. 
7, at Riverside Park. Short addresses will be made 
by Alex Polson, president Polson Logging Co., J. C. 
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icas Lumber Centers 


Shaw, manager Eureka Co., and W. C. Ruegnitz, of 
Portland, president of the Four L, 

Edward Morley, son of A. J. Morley, president 
Saginaw Timber Co., sailed last week for Japan. He 
was accompanied by two fraternity brothers who 
motored west with him after the close of Yale Uni- 
versity classes in June. 


Minneapolis, Minn. 


Aug. 9.—Frost and rust are two elements which 
have caused concern in the wheat belt in the North- 
west. Not more than an average crop will be ob- 
tained, some authorities declare. There are equally 
as reliable advices that frost damage is slight, and 
that rust damage reports have been exaggerated. Lum- 
bermen are proceeding with their usual policy of 
buying mostly for immediate needs. Generally they 
are predicting that there will be a fall business fully 
as good as that of last fall, and that spring business 
should be better than for several years. They point 
to the fact that there is more activity among prospec- 
tive builders late this summer than for several years. 
The fact that farmers have diversified more in the 
last year than ever before is certain to result in 
greater demand for lumber. In the smaller agri- 
cultural communities, building has been contemplated 
for several years but there has been a tendency to 
await “better times.” With the crops at least fair 
this year, lumbermen are inclined to the belief that 
construction and repair work will be undertaken out 
of sheer necessity. 

More than a hundred lumbermen and their wives 
will leave, the Twin Cities Friday night on a special 
train over the Northern Pacific Railway to attend 
the annual convention of the National Retail Lumber 
Dealers’ Association at Tacoma, Wash., Aug. 22 to 
25 and to see the gigantic lumber operations and 
scenic beauties of the West. The tour is under the 
direction of the Northwestern Lumbermen’s Associa- 


7 Toronto, Ont. 


Aug. 8.—The Lower Ottawa Forest Protective As- 
sociation (Ltd.) has been organized with headquarters 
at Hull, Que., the purpose being to reduce the loss 
by forest fires in the forest districts of the Gatineau 
River. 

L. Nevell Long, of Cox, Long & Co. (Ltd.), Lon- 
don, England, and Montreal, Que., who was recently 
on a business visit to England, reports that general 
business conditions in Great Britain have improved 
considerably, although competition is still very keen 
and orders are being taken at cost. Intense activity 
in building, mainly of residences, has helped to main- 
tain timber trade volume. 

Oliver Watt has been appointed acting general 
manager of the Pembroke Shook Mills (Ltd.), Pem- 


broke, Ont., to fill the vacancy caused by the recent 
death of J. T. Stuart. Mr. Watt had been chief 
accountant and assistant to the late Mr. Stuart for 
ten years. 


Milwaukee, Wis. 


Aug. 8.—A slight increase in orders has 
noticed in the local market for softwoods. 
are sending in inquiries, and they 
nice business every day. 


been 
Retailers 
are placing some 
Prices of softwoods have a 
firm undertone. Hemlock continues a good seller in 
the north, where resort business has been good. The 
manufacturers hope that cities in the north will in- 
crease their takings in the fall, 

Inquiries are more numerous in the hardwood 
market than they have been for several weeks, and 
come from both furniture and automobile factories. 
Flooring manufacturers are more interested than they 
have been, and there should be a good trade on maple 


when they start to buy. The furniture men have 
Stayed out of the market longer than usual this year. 
The rapidly changing furniture styles are affecting 


the business, and the manufacturers are not carrying 
large warehouse stocks. Hardwood manufacturers in 
the north are not trying to force the market, conse- 
quently prices are holding up very well. Mill stocks 
are abnormally low this year. 


Duluth, Minn. 


Aug. 8.—Shipments of mixed cars of northern pine 
are being maintained in seasonal volume. Retail yards 
in agricultural districts are ordering fair lots. <A 
considerable expansion in buying is looked forward to 
as soon as the summer holiday season is over. All-rail 
shipments to middle West points of No, 2 and better 
for pattern making were reported. There were further 
substantial bookirgs of lath from the Chicago district. 


Recent surveys have shown that supplies of logs are 
larger than had been estimated earlier. All northern 
pine prices are fully maintained. 


Kansas City, Mo. 


Aug. 9.—The lumber trade continues to show a 
slight improvement. The gain so far is practically all 
in the country and the small town trade. Larger cities 
are not doing much new construction, but there is a 
good volume of repair work and alterations. The 
chief interest of the trade at present is centered on 
the corn crop, upon which the volume of fall trade 
will largely depend. The present condition of the 
crop is very satisfactory, but it is late and there is 
a possibility that an early frost would catch a large 
part of it unmatured. 

Reports received here are that a good many of the 
wood consuming industries in this section are cur- 
tailing operations until fall, particularly in the furni- 
ture line. This has had an adverse effect on the 
hardwood market here. 


Pittsburgh, Pa. 


Aug. 9.—Buying is still on a conservative basis, and 
quick shipment is always specified. Bituminous coal 
operators are planning to increase production, and 
they are large consumers of lumber: There is 4 con- 
tinued strong demand for Appalachian white oak in 
all thicknesses, particularity FAS grades, and very 
little stock available. Red oak in 5/4 and thicker is 
also strong, and there is a little more activity in 
l-inch red oak lumber in all grades. Poplar is main- 
taining its position well, and many Appalachian ship- 
pers have stocks cleaned up. The demand for sound 
wormy chestnut continues fair. On account of com- 
petition and low prices, fir sellers are seeking an 
entrance to many new markets. Prices of Idaho, Pon- 
dosa and California pines remain steady. The volume 
of business in the California pines is being well main- 
tained. Southern pine in all grades is moving in fair 
volume at unchanged prices. The lath market is slow 
and dull, and prices are low. Shingles are weaker. 
Red cedar extra clears, 16-inch, are $3.86 here. 


Boston, Mass. 


Aug. 9.—The big eastern spruce firms have not 
been very successful in their recent efforts to restore 
the base price for frames to the spring level of 
$40, in the face of strong competition of fir from the 
Pacific coast. From some of the smaller mills frames 
can certainly be obtained for $1 less. It is begin- 
ning to be rumored that even some companies quot- 
ing $40 do not invariably adhere to that price. Whole- 
salers say that demand for Pacific coast fir continues 
quite fair. Shingle prices are well maintained. The 
lath market is weak and prices are being shaded. 
There is still quite a range of prices for oak flooring, 
while maple flooring is now firm. Southern pine 
flooring is inclined to be weak. Hardwoods have 
been quiet this month. Idaho white pine is steadier. 

There is a great deal of home building in New 
England this summer and the large volume of resi- 
dential construction is reducing stocks in retail yards. 
Replacements are now being made very conservatively, 
but wholesalers are looking for a more satisfactory 
volume of business after Labor Day when the va- 
cation season is over. 


Norfolk, Va. 


Aug. 8.—The first few days in August have 
brought forth a little better business in North Caro- 
lina pine. There is not as much stock being offered, 
and a large number of mills have closed down until 
market conditions become better. Shipments for the 
last week have been very light, due to heavy rains 
throughout the southern States. The mills are only 
too anxious to ship stock out quickly when they 
can do so. The large mills are carrying a surplus 
of unsold stock, while small mills have little if 
anything to offer. 

Demand for 4/4 edge No. 2 & better, band sawn, 
has improved and there is still a fair demand 
for good circular sawn edge and stock widths mixed. 
There is a surplus of band sawn edge, but good 
circular stock is not easy to buy for quick ship 
ments. No. 2 and better 4/4 circular sawn stock widths 
have also been moving a little better, with a slight 
improvement in band sawn stock. Buyers are in- 
terested in mixed cars. Wholesale prices in New 
England are lower due to keen compefition. There 
has not been much demand for 4/4 edge No. 3, 
but No. 3 stock widths are moving better. More stock 
widths, 6/4, are moving but 5/ and 8/4 have 
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OUR SPECIALTY 
Mixed Car Loadings 


. aie White Pine 
Sugar Pine 
Redwood 


Embracing all manufactured products therefrom. 


Car shippers of White Pine Mouldings, Siding. 
Sach, Deets and Cabinet Work. ‘ " 


CHICAGO LUMBER 
COMPANY OF 
WASHINGTON 


MILLS SALES OFFICE — YARDS 


OAKLAN D, CALIFORNIA 











Do you control your business? 
Are you taking cash discounts ? 
Are you getting satisfactory underweights ? 


If not, write us, confidentially and 
without commitment, for informa- 
tion about the advantages of long 
term money. 

We arrange term financing for 


western fir and pine lumbermen 
and loggers and pulp operators on 
reasonable terms and at minimum 
expense. 


Loans $100,000 and up 
Call, or address our nearest office. 


FREEMAN, SMITH & CAMP Co. 


PORTLAND SAN FRANCISCO LOS ANGELES 
307 STARK CROCKER-FIRST NAT.BK.BDG. BARTLETT BLDG. 








CALIFORNIA 
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Here’s the lumber dealers are 
selling because it’s the kind 
builders want. 


Write for list and prices today. 


° 1 Office, 
Albion Lumber Co., Sgner*Caiforsia. 
Mills: Albion + Navarro, Cal. Sales Office: Hobart Bldg., San Francisco. 


320 Spreckles Bldg. 
~ Angeles Office, 397 Pacific Electric Bldg. 
rE 





Resawed Fables 


is a collection of the funniest 
prosewritings of “the lumber- 
man poet.” 

It is the everyday experi- 
ences of the lumberman, told 
with a smile. Every lumber- 
man owes it to himself, 


Price postpaid, $1.00. 
AMERICAN LUMBERMAN, Publisher 
431 Se. Dearborn Si., CHICAGO 
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WARREN, PA. 
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ALSO ALASKA-YUKON PACIFIC EXPOSITION 
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been quiet, 
and better. 

There has been no change in the market for 
kiln dried 4/4 edge No. 1 box, but yard stocks 
of the box makers are gradually dwindling. Some 
box makers are buying air dried edge box, but 
their offers are low. No. 1 4/4 stock box, rough, 
air or kiln dried, has been quiet. More kiln dried 
dressed has been sold. More air dried stock widths, 
dressed and resawn, could be sold if available; the 
4-inch is” particularly scarce. Some box makers 


as are bark strips and miscuts No. 2 


l oamwrt ware came | 
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D, E. Stewart W. J. Walsh Byron Wolfe 


25 Years’ Experience in 
Western Logging and Timber 


Stewart, 
Walsh & Wolfe 


1001 Bedell Bidg., Portland, Ore. 


Timb er Estimating 
Logging Engineering 
Topographic Surveys 
Logging Appraisals 
Property Management 


References by Permission 
J. C. AINSWORTH, President, United States National 
1| : Bank, Portland, Ore. 
W. B. AYER, President, Eastern & Western Lumber 
i Company, Portland, Ore. 
EDWARD C. CROSSETT, President, Crossett-Watzek- 
Gates, Chicago, Ill 
G. B. McLEOD, Vice President, Hammond Lumber 
Company, Portland, Ore. 


























Willapa Lumber Co. 
Fir 
Spruce 
Hemlock 


Our Specialty 


Vertical Grain Uppers 


Carefully dried—Well manufactured. 


Old 
Growth 





Mills: - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE, 


Chicago Representative 
Western Weod Products Co., Builders Building 











SULLIVAN 


LUMBER CO. 
Soft Yellow Fir 


Flooring Finish 
Siding Moulding 
Ceiling Thick Clears 


Factory and Industrial Stock 


SPRUCE, CEDAR, 
WESTERN PINE 
AND HEMLOCK 


Portland, Ore. 























THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
Moulding, lumber bills, car freights, car invdices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
im leather, $8.50. AMERICAN LUMBERMAN, 431 8. 
Dearborn St., Chicago, Ill. 


are interested in No. 2 box, both edge and stock 
widths, without the red heart and pitch, but their 
offers are low, and the mills do not like to sep- 
arate their No. 2 box. Box bark strips, 4/4, have 
been quiet, yet stock does not seem plentiful and 
holds firm. 


Sales of flooring, thin ceiling, bark strip floor- 
ing, and partition etc. have been better, though or- 
ders for solid cars have been scarce. Dressed finish 
is not going to be easy to buy, for more mills mak- 
ing a specialty of it have closed down. Kiln dried 
roofers have sold more freely but air dried have 
not been so active. Inquiries have picked up. Transit 
cars are disturbing the price situation, but if rains 
continue to hold up shipments, such cars will sell 
readily. Dressed framing has been moving a little 


” ‘Riaee Bete, 14. Y. 


Aug. 8.—The second week of August opened with 
a dull market. Prices are holding. Retailers in the 
suburbs are doing much better than those in the 
thickly populated sections, with the probable excep- 
tion of nearby Long Island points, where competition 
is very keen and small orders the general rule. 

Members of the Nylta Club will hold their annual 
outing on Wednesday at the “Half Moon” Hotel, 
Coney Island. An attendance of several hundred is 
expected. 

The Knot Golfers will hold their August tourna- 
ment on Aug. 16 at the Glen Ridge (N. J.) Country 
Club. 

Irving A. Collins, of J. S. Collins & Sons Co., 
Moorestown, N. J., accompanied by his wife and 
three daughters, is on a six weeks’ tour to the 
Pacific coast. 

W. A. Ransoth, president Gayoso Lumber Co., and 


ee 


Garhart, John Marts and William 


Bogalusa, La. 


Aug. 8—The big 1,800-horsepower engine at the Great 
Southern Lumber Co. was mysteriously wrecked a few 
days ago, necessitating the shutting down of a part 
of the great sawmill. A portion of the mill already 
was being operated by electric power and other por- 
tions were speedily put under the same power as 
motors were requisitioned from the Bogalusa Paper 
Co. Rigs 3 and 4 and the twin bandsaws and resaw 
were soon placed in operation again and it is expected 
that the entire mill will be running at full Capacity 
again within a few days, as soon as the engine has 
been repaired or replaced. 

Mayor W. H. Sullivan returned from Baton Rouge 
last Tuesday night, after presiding at the meeting of 
the Louisiana Rehabilitation Commission, of which he 
is chairman. The commission adopted resolutions call- 
ing upon Gov. Simpson to call a special session of the 
legislature to enact laws necessary to the relief of the 
flooded parishes. <A _ resolution calling on President 
Coolidge to call a special session of Congress was 
also adopted. 

“Let’s Go to Jackson,” was Mayor Sullivan’s rally- 
ing cry last week, resulting in a great crowd of 
Bogalusians journeying to Jackson last Friday to cele- 
brate Railroad Day there. On this day, Bogalusa’s 
“best little railroad in the world,” the New Orleans 
Great Northern, was honored along with the Gulf, 
Mobile & Northern, whose connections have made pos- 
sible the routing of the Burlington System trains 
through Jackson and Bogalusa to New Orleans. 

C. W. Goodyear, treasurer of the Great Southern 
Lumber Co., has been spending several days in 
Bogalusa. While here, he burned the $100,000 check 
given by Col. Sullivan in exchange for the 1,000 


Fesmire, Harry M. 
Hobensack. 

















In qa recent “tanquettes” 


demonstration in Wiltshire, England, given by the newly formed ex- 
perimental mechanized force for the benefit of staff college officers, wooden 
proved their worth in providing means for a heavy tank to cross the 


“stepping stones” 
Avon River near Amesbury 





his brother, F. L. Ransom, of Murfreesboro, Tenn., 
sailed recently from New York for Southampton, 
England. W. A. Ransom will spend some time 
visiting his agents in England. 

Mrs. James Sherlock Davis, wife of the president 
of Cross, Austin & Ireland, Brooklyn lumber dealers, 
is touring Europe. 


Philadelphia, Pa. 


Aug. 8.—The hardwood market is very slow, lo- 
cally, only small quantities being bought. There has 
been some activity in construction, that has started 
West Coast fir moving better, also white pine, hem- 
lock and shortleaf and longleaf pines. Though there 
is a sizable amount of work going on in the city, it 
comes nowhere near the volume done in the corre- 
sponding months of last year. Dealers in Idaho pines 
have been maintaining list prices easily. Hardwood 
flooring and trim are moving pretty well. Hardwoods 
from the flooded areas are not as strong as they were 
expected to be. 

A party of twenty-five leaves here Aug. 11 to at- 
tend the annual meeting of the National Retail 
Lumber Dealers’ Association at Tacoma, Wash. It 
includes Luther C. Ogden, president Pennsylvania 
Lumbermen’s Association, and Mrs. Ogden; J. Fred 
Martin, secretary of the association, and Mrs. Martin; 
J. L. Buckley, association field secretary; Mr. and 
Mrs. John H. Derr, Mr. and Mrs. Edward W. Frost; 
Mr. and Mrs. W. H. Kirkpatrick and daughter; 
Robert Derr, Chester Derr, J. W. Jordan, E. H. 
Kirkpatrick, Jr., George Busby, Alvin Davis, Charles 
B. Wolf, Harry L. Meyers, H. Benton Leedon, J. H. 


shares of Great Southern Lumber Co.’s stock which 
the directors presented to him during the recent 
twenty-fifth anniversary of the company. Through the 
burning of the check, the stock became a present in 
fact. 


Brookhaven, Miss. 


Aug. 6.—July volume of southern pine business 
was extremely gratifying, sales being about ten per- 
cent more than production, and those for the first 
week of August, about fifteen percent more. Prices 
were more or less disappointing and seemed weak. 
The unusual thing is that calls for yard and shed 
stocks have been few. On longleaf timbers the 
mills are oversold for something like four months. 
July total shipments did not quite keep up with 
production, and stocks show a slight increase. Orders 
are coming more freely than at any previous time 
this year. There is heavy inquiry from the section 
of the Delta not affected by floods, and the flooded 
section is expected to become a large buyer. Ex- 
port sales, especially of sawn timbers, have been 
holding up well, and sawn timbers are oversold. 
Operating conditions have been excellent, except for 
almost daily showers. Labor is in good supply. 
Cars are plentiful. 

ln flooring, 3-inch has been showing considerable 
movement and stocks are rather low. The 4-inch has 
shown unusual movement, and heavy stocks of B 


& better and No. 1 have been cut rather low. Vir- 
tually all surplus of B & better in standard matched 
stocks has been sold out. No. 2 flooring sales have 
only about kept up with production. 
sales have been extremely light, 


Drop siding 
and going prices 
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are lower than list. Ceiling, both %- and %-inch, 
is showing heavy movement and upper grades are 
more active than lower. Sales of partition, 3/4x¢- 
inch, have been heavy, particularly in No. 2, which 
is very badly oversold. Upper grades have shown 
only fair movement. Pine moldings have been rather 
inactive, except in shortleaf, which is still . fairly 
well sold ahead. Finish has been moving quite well 
in mixed cars, and stocks are being reduced. Auto- 
mobile body companies are now buying No. 1 and 
C stock. 

Lath, especially longleaf, are slow, but sales have 
about equalled production. Pine shingles, particu- 
larly in No. 2 are more active, 

There has been a heavy movement in 4-inch No. 
9 shortleaf fencing, but only a fair movement of 
longleaf. No. 2 longleaf fencing and flooring, 6-inch, 
are in surplus for the first time since late last 
winter. Longleaf boards, 8-, 10- and 12-inch, are 
showing a fair surplus, owing largely to the credit 
situation in the West Indies. Shortleaf 6- to 12-inch 
has shown only fair movement, and surplus is a 
little too high. No. 2 stock in 5/ and 6/4 has 
been moving nicely and surplus is rather low. No. 
3 fencing, 4-inch, remains oversold in shortleaf, with 
only a small surplus in longleaf. There has been 
an excellent demand for 6-inch No. 3 S2S&CM, 
while there remains a fair surplus of 6-inch No. 3 
fencing strips. No. 3 boards, both longleaf and 
shortleaf, 8- 10- and 12-inch, are showing a fair 
surplus, though there have been some excellent sales. 
No. 4 lumber is contracted ahead by the grain 
door people. There are good bookings of box grade 
orders. 

There has been an extremely heavy movement 
of Nos. 1 and 2 dimension, both longleaf and short- 
leaf, and stocks are comfortable. No. 3 dimension 
sales have been fairly light, but surplus is not un- 
usually heavy. 


Jackson, Miss. 


Aug. 8.—The southern pine market had a healthier 
tone last week. All mills reported substantial bookings. 
SMen of the largest operators in this territory are 
closed down for repairs. Orders for timbers are still 
in excess of supply, with a nice premium being offered 
for acceptance of schedules for quick shipment. Shed 
stock orders were in more evidence last week than in 
the last week of July, and substantial reductions were 
made in stocks of 8- and 10-inch Nos. 2 and 3, 
and 4-inch No. 2 flooring. Price of finish is still teo 
low, but upper grade items are showing more strength, 
especially the No. 1 and C grade. Railroad material 
has been fairly active, some nice sales having becn 
consummated last week. Decking, 2-inch is showing 
the most strength. A few sales were reported cover- 
ing 2%4x6-inch, 10-foot longleaf kiln dried decking at 
$35, f.o.b. mill. Practically all orders covering yard 
and shed items are extremely mixed. While these 
orders tax the shipping departments, they are much 
more remunerative than straight cars and are much 
sought after. Indications are that August volume will 
show a substantial increase over July and approach 
the June level. Export demand was fair last week. 
Some mills report bookings of 30 cubic average sawn 
timbers at $45, port. 

J. C. McDermott, manager Mississippi Lumber Co., 
of Vicksburg, Miss., has just returned from an exten- 
sive trip through California, Oregon and Washington. 


Macon, Ga. 


Aug. 8.—A_ solid month of rainy weather has 
slowed up the movement of roofers, many mills having 
been forced to close down. There was fair weather 
this week in some sections, but in others the rains 
continued. The market is holding up fiiriy well, 
though there has been no tendency to advance prices. 
Wholesalers claim that there has been a 50 cent de- 
cline and that in many instances they are able to 
make purchases at $17 and $18, as compared with 
$17.50 and $18.50 the previous week. Some mill 
owners contend regular connections are paying $17.50 
and $18.50 or even more for high grade stock. The 
tendency is to curtail production until the demand 
improves. 

Production of longleaf pine has been curtailed be- 
cause of rains in southwest Georgia and southeastern 
Alabama. Logging conditions are bad. This may be 


fortunate, manufacturers say, for demand is not as * 


strong as during the early part of the year. However, 


there has been no material change in prices. 


Warren, Ark. 


Aug. 8.—Arkansas soft pine demand has been 
light, and prices have shown a slight tendency to 
soften, especially where a manufacturer was eager 
to move a surplus. Yard items are the easiest movers. 
Mixed orders from yards call for some upper grade 
stock, though not much upper grade is sold. Piece 
stuff is quiet and prices are off. Manufacturers 
hope for better prices when fall buying begins, In- 
dustrial buying is light. Not a large quantity of 
crating stock is moving. Buying of car material, 
especially siding, is virtually at a standstill. Weather 


last week was good, and mills have been able to 
produce normally, Stocks at practically all mills 
are heavier than for a good many months. Labor 
supply is good, and there is a surplus of loading 
equipment. Small mill production is under that 
of the last few years, due to scarcity of timber 
and the present low market. 


Hattiesburg, Miss. 


Aug. 9.—Longleaf special cutting orders continue 
in sufficient volume to keep the mills well supplied. 
The demand for shed and yard stock, while not 
strong enough to cause any change in price, is in 
such volume as to hold down stocks. The mills are 
encouraged over the outlook, as they feel that farm 
products will be moving freely within the next few 
weeks, and that the farm trade will be heavy during 
the next few months. 


Birmingham, Ala. 


Aug. 8.—Lumbermen were more optimistic than 
for some five or six weeks. Conditions, from the 
retailer’s viewpoint, have improved, as a number of 
delayed contracts were closed last week, and estimates 
are in larger volume. Contracts are mostly for 
medium priced residence construction. Green lath 
stood at $4, and No. 2 could not be sold. No. 
3 1x4-inch flooring, No. 3 1x8-inch flooring and No. 
3 1x3-inch S4S strips ranged as low as $10.50. 
In No. 2 common, 1x6-inch air or kiln-dried stood 
around $18 to $20, and there were few sales of 
kiln dried at $20.50. This item seems to be the 
strongest of the lower grades. No. 
B&better 1x3-inch stuck around the levels of last 
week. Dimension was auiet. In drop siding, pattern 
No. 117 is the best seller, especially No. 2 droppings 
grade. Trim stock is slow, but firm. Small timbers 
are in greater demand than for some months. Long 
joists are also in stronger demand. Hardwoods are 
selling fairly well. In hardwood flooring there were 
reductions of $3.50 to $8. Dealers generally expected 
these. 

Birmingham’s $500,000 stadium will use 2x4-inch 
vertical grain redwood for seats, three pieces being 
used for each. About 100,000 feet of this stock 
will be required. This is the first lot of redwood 
or other western wood sent in here, except shingles‘ 
and an occasional lot of siding. 


Houston, Tex. 


Aug. 10.—The advance in cotton prices early this 
week is taken as a hopeful sign both by the southern 
pine and hardwood men of Houston. The crop will 
be short, but a short crop with high prices is gen- 
erally regarded as better than a large crop with low 
prices. The Southern Pacific and Santa Fe ,rail- 
roads this week advertised that they were ready to 
make large purchases of pine or fir for the year’s sup- 
ply, and Houston offices were counting on getting 
some of the business. Hardwood men say the indi- 
cations are that flooring plants soon will be buying 
oak, and the furniture factories, gum. There is 
mighty little buying at present, and the price is low. 
Shingles continue to be a drug on the market. Lath 
are selling fairly well, but at a price which the mills 
say is too low to permit any profit. 


Shreveport, La. 


Aug. §.—Volume of southern pine orders has been 
comparatively light. Fall buying has not started 
vet, for there is a reluctance on the part of buyers 
to stock up unless they know they are going to 
need the material, as the freight investment alone 
on a car of lumber these days is quite an item. 
It may be said that the market is firm, as the mills 
are unwilling to take orders at present prices unless 
for surplus stock. There has been some overpro- 
duction, but the mills are holding back for better 
prices. Good orders are easily placed. Labor is 
plentiful but the cotton gins are starting up. Many 
small-mill owners have cotton gins also. 

Hardwood prices are firm but demand, especially 
for oak, is slow. 


New Orleans, La. 


Aug. 8.—Southern pine mill reports indicate a gain 
in bookings, and local cypress folk report sales some- 
what ahead of the preceding week’s. But the market 
in general continued under the “quiet” rating. Con- 
tinued gains are rather confidently predicted in some 
quarters. Cypress prices are reported unchanged and 
steady. Southern pine quotations are firmer by some 
accounts whereas others have it that the price basis 
is generally maintained. The southern hardwoods are 
still slow, with prices unsatisfactory and weak in 
spots. Some of the “reconditioned” lumber is mov- 
ing out of the flood area and reports regarding the 
prices it is bringing conflict more or less. Thus far 
the call for lumber for reconstruction in flooded 
areas has not been up to expectations. 

On receipt of news of the burning of the planing 
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alifornia White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET, Inc. 
Room 712 Railway Exchange CHICAGO, ILL. 


Tel. Harrison 1295 
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REDWOOD 


Siding Tank Stock Shop 
Finish Silo Stock Ties 
Ceiling Squares Timbers 
Mouldings Flitches 


Union Lumber Co. 


FORT BRAGG, ‘CALIFORNIA 


Crocker Building, - - 
Lane Mortgage Bldg., - - 
Grand Central Terminal, 
London Guarantee Building, t 
360 North Michigan Avenu, 
W. O. W. Building, - - 
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White Pine 
BOX, SHOP AND 
CLEARS 
We invite your inquiries and orders. 
Clover Valley 
Lumber Co., Exiironma 
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White Fir | Redwood 


Yard, Factory and Industrial Lumber. 
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Kent Lumber Company 


461 Market Street, SAN FRANCISCO, CAL, 


SHOP / 
MOULDINGs 
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Place Your Orders Now 
for Mixed Carloads 


Redwood 


Siding, Finish, Frames, 
Doors, Mouldings, Lattice, 
Millwork, Garage Doors 


We can also include 


Douglas Fir Doors. 


Hammond Lumber Co., Inc. 


- SALES OFFICE: 
08 dag, CHICAGO petttere smn 


Mills at: Mill City, Ore., Samoa, Calif. 
and (Hutchinson Lbr. Co.,) Oroville, Calif. 








WALNUT SQUARES 


AND DIMENSION 


For table legs, chairs, dressers and other fur- 
niture. Clear four sides andtwoends. Cut 
to exact size, steamed and ends paraffined. 


Gram-Willis Lumber Co. 


228 N. LaSalle St., CHICAGO, ILL. 
Telephones: Franklin 3485-6 








Permanency 
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Redwood Sales Co., 
360 No. Michigan Ave. 


Chicago, I11. 
Phone, Central 6910 








WesternWood ProductsCo. 


Specialists in Western and Northern 
FACTORY AND YARD STOCKS 
Phone, Randolph 2000 


Builders Building, - - CHICAGO 








Builders’ Commercial Agency 
520 Chamber of Commerce Building, CHICAGO 


A se og, Lene to the contracting trade of 
Cook County and Cook County Dealers 


Telephone Main 4523 





Collection and Mechanics Liens 
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Art Swearingen, of the Homecraft Specialty 
Manufacturing Co., Mattoon, Ill., made a busi- 
ness trip to Chicago this week. 


P. L. Musick, treasurer and general man- 
ager of the Hilgard Lumber Co., is vacationing 
at his old home in Wentzville, Mo. 


W. J. Corrington, of the Sabine Lumber Co., 
St. Louis, Mo., passed through Chicago Aug. 9 
en route north for several weeks’ vacation. 


Richard Cortis, of the Richard Cortis Lum- 
ber Co., returned Aug. 8 from a week’s rest at 
his summer cottage in Palisades Park. Mich. 


C. L. Gray, president of the C. L. Gray 
Lumber Co., spent several days in Chicago 
this week calling on the local southern pine 
trade. 


C. C. Vanlandingham, of the Nat F. Wolfe 
Lumber Co., left Aug. 11 for a two weeks’ 
automobile tour through Wisconsin accom- 
panied by his wife. 


R. D. Hofberger, of the Braymill White 
Pine Co., Braymill, Ore., spent several days 
in Chicago last week calling on the local 
California pine trade. 


E. C. Dawley, of the Dawley Lumber Co., 
Wausau, Wis., was in Chicago Aug. 8 calling 
on the northern hardwood trade, and left the 
same evening for Canada. 


William Farris, of the Farris Hardwood 
Lumber Co., Nashville, Tenn., spent severa! 
days in Chicago last week getting a line on con- 
ditions in the local territory. 


Among those from the middle West who plan 
to attend the National retailers’ convention in 
Tacoma is J. E. Dodds, president of the Dodds 
Lumber Co., of Omaha, Neb. 

E. L. Kurth, of the Angelina County Lum- 
ber Co., Keltys, Tex., passed through Chicago 
on Monday of this week on his way to Quebec 
to embark for a trip to Europe. 


L. M. Peacock, of Cairo, IIl., southern buyer 
for the Gregertsen Bros. Co., cypress special- 
ist, was in Chicago this week conferring with 
officials at Chicago headquarters. 

The Lumbermen’s Club of Chicago on Aug. 
11 held its opening luncheon in the new quar- 
ters on the top floor of the Builders Building 
at Wacker Drive and La Salle Street. 


Charles L. Schwartz, prominent retail lum- 
berman of Naperville, Ill., has so far recovered 
from his recent serious illness that he is able 
to sit up although still confined to his home. 


O. C. Scherzinger, of the Kneeland-McLurg 
Lumber Co., Phillips, Wis., when in Chicago 
this week stated that the company was en- 
joying a fairly good volume of hardwood busi- 
ness. 

Kurt Stoehr, sales manager of the Oconto 
Co., manufacturer of northern hardwoods, 
left Aug. 6 by automobile with his family 
to spend a couple of weeks at Hamlin Lake, 
near Ludington, Mich. 


The Homestake Mining Co., of Nemo, S. D., 
announces that hereafter it will handle the 
sales of its own lumber through the Nemo 
office, the lumber sales being formerly han- 
dled by the Field Lumber Co. 


D. E. Clark, sales manager of the Atlanta 
Oak Flooring Co., Atlanta, Ga., when in Chi- 
cago this week reported a pretty good order 
file, the bulk of the company’s business coming 
from eastern consuming centers. 


E. C. Callanan, manager of the wholesale 
department of the W. M. Ritter Lumber Co., 
of Columbus, Ohio, spent part of his two 
weeks’ vacation in New York City, where he 
was formerly the company’s sales representa- 
tive. 

C. W. Hornibrook, sales manager of the 
Feather River Pine Mills (Inc.), of Oroville, 
Calif., spent several days in Chicago last week 
in the course of a trip through the middle 


western consuming centers with a view to 
getting a line on business conditions. 

C. E. Klumb, general sales manager of the 
Finkbine Lumber Co., and Henry W. Haynes 
general manager of the Trenton Lumber Co, 
both of Jackson, Miss., were in Chicago last 
week calling on the local trade. From here 
they went to Des Moines, Iowa, to spend the 
week end. 

Frank Fountain, of the Fountain-Campbell 
Lumber Co., Ladysmith, Wis., passed through 
Chicago this week on his return from a trip 
to lower Michigan consuming points. He 
reported that northern hardwood _ business 
shows signs of picking up in the territory 
he visited. : 

J. H. Lane, manager of the tie and timber 
department of the Long-Bell Lumber (Co, 
Kansas City, Mo., stopped over in Chicago for 
a few hours on Wednesday of this week to 
confer with C. W. Lawrance, district manager 
of the company at Chicago. Mr. Lane later 
left on an eastern business trip. 


A. L. Duffy, of the Tacoma Fir Door Co, 
and the George M. Harty Lumber & Manufac- 
turing Co., Tacoma, Wash., spent several days 
in Chicago this week following a month’s busi- 
ness trip in eastern consuming centers. While 
here Mr. Duffy conferred with the John A. 
Spencer Lumber Co., representative in the local 
territory. 

A. E. Hart, sales manager of the Dierks 
Lumber & Coal Co., Kasnas City, Mo., was in 
Chicago last week en route east on a business 
trip, and while here conferred with A. Steele 
Forgy, manager of the company’s local office. 
Mr. Hart stated that business is improving, 
the company having booked a nice volume of 
orders since the first of the month. 


Paul L. Grady, secretary-treasurer of the 
National Association of Wooden Box Manu- 
facturers, has just returned to Chicago head- 
quarters following an extended trip through 
the East and middle West, during which he at- 
tended district meetings at Baltimore, Phila- 
delphia, New York City, Boston, Cleveland, 
Kansas City and St. Louis. These meetings 
were well attended, the box manufacturers 
evidencing a greater interest at this time in 
collectively solving their problems than ever 
before. 


“Another ‘lumberman’ born last night, Paul 
Edward Gillespie, at St. Francis Hospital. 
Evanston, Ill.” Such is the message received 
by the AmerIcCAN LuMBERMAN from J. A. 
Gillespie, manager of the Philadelphia office of 
the Peavy-Wilson Lumber Co., and prior to 
that was in charge of the northern sales office 
of the Peavy interests in Chicago. Mr. Gil- 
lespie has many friends in the local trade who 
join with the AmerRIcCAN LUMBERMAN in ex- 
tending congratulations on the arrival of Paul 
Edward. 


John M. Lyon, of the John M. Lyon Lumber 
Co., La Harpe, Ill., was in Chicago last Fri- 
day visiting his son who is taking a summer 
course at Northwestern University preparatory 
to entering the Northwestern dental college in 
the fall. Mr. Lyon reports crop conditions in 
his territory quite encouraging, corn growing 
and developing rapidly, and wheat being in fine 
condition. There is considerable repair work 
and some rebuilding going on, and altogether he 
thinks the outlook for business is quite promis- 
ing. Mr. Lyon was formerly a director in the 
Illinois Lumber & Material Dealers’ Associa- 
tion, and is one of the progressive retail lum- 
bermen of that section of Illinois. 


Swindler Gets Five-Year Term 
INDIANAPOLIS, IND., Aug. 8.— The firm of 
Sears & Landess, lumbermen of Redkey, Ind.. 
is out just half of the $500 paid to John F. 
Turner, 34 years old, the timber “slicker” who 


sold them a tract of timber in Grant County, 


Indiana, which did not belong to him. Officials 
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have turned back to the lumbermen $260 taken 
from Turner when he was arrested and taken 
to Marion, Ind. ; 

Turner told the court that this money was 
not part of that which had been paid to him by 
the lumber firm, but the proceeds of an auto- 
mobile sale. It was learned that the automo- 
bile was purchased with part of the money 
paid by the lumbermen. Turner also was 
sought by officials of Wells and Huntington 
counties for similar swindles in Wells County. 
Turner is said to have sold timber on a farm 
in Wells County to a Huntington lumber com- 
pany. The company had cut two trees on the 
farm when it was stopped and forced to pay 
$90 for the two trees. Turner will have a 
minimum of five years in the Indiana State 
prison to figure out a new business transaction 
not so hazardous. 

Inspection Work for July 

The Official Bulletin for August issued by 
the National Hardwood Lumber Association 
gives the total original inspections for July as 
18,308,527 feet, of which 17,031,322 feet was 
the work of the association’s salaried staff and 
1,277,205 feet was fee service. Reinspections 
were made on 219,806 feet. 


Wood Collections at Field Museum 


Work has been begun to make the wood col- 
lections at the Field Museum of National His- 
tory, Chicago, the most comprehensive and 
authoritative for scientific and economic refer- 
ence purposes in the middle West, the director 
of the museum announced this week. Addi- 
tions to the exhibits, rearrangements of them, 


IP le EIN 


Piperism No. 8 
Closes August 31, 1927 


The letter for August is “R.” Each 
month the interest in piperisms is grow- 
ing. Every mail brings us examples of 
a new way of stating something about 
some interesting phase of the lumber 
business, or home building. It is grati- 
fying to the AMERICAN LUMBERMAN to 
know that a good many lumber dealers 
are using these piperisms in their own 
advertisements, running a contest in 
their own local papers. 





Please remember that each piperism 
must be a complete sentence, each word 
beginning with the same letter and must 
say something about wood, lumber, 
| home building, or the lumber industry. 





There is no limit to the number any 
contestant can send in; send in several, 
it increases the opportunity for a prize. 


No employee of the American Lum- 
berman will be allowed to enter the 











contest. 

Prizes this month— 
SN ES ccnaminndins bi neiiebe $5 
errr rr 
ME ED ec dnatncncestesdees eee 





FOOD GENIE, GO. cc cccccccccesccesocee 


All entries must be addressed to Con- 
test Editor, AMERICAN LUMBERMAN, 431 
South Dearborn Street, Chicago, [IIl., 
plainly marked with the month of the 
contest, and must be in Contest Editor’s 
hands by the day the contest ends. 


See the Wanted and For Sale Depart- 
ments of this issue, and each succeeding 
week, for amusing and suggestive ex- 
amples of Peterpiperisms. 


PIP EIRISM 























and revision of the labels are planned, all de- 
signed not only to increase the interest of the 
collections to the general public, but to make 
them also of direct service to men in the lum- 
ber business, government forestry officials and 
others interested in conservation and reforesta- 
tion, to students and scientists specializing in 
this branch of botany, and to every user of 
wood for building or manufacturing purposes. 

Prof. Samuel J. Record, of Yale University 
school of forestry, who has spent 17 years in 
specialized research in woods and wood prod- 
ucts, has been engaged to supervise this work, 
and is now at the museum. Prof. Record, 
who has traveled widely in this country and 
abroad studying the various types of woods 
from the time of their growth in the forests 
through the various stages of logging and mill- 
ing to their appearance as building materials or 
manufactured products, is the author of numer- 
ous volumes on this subject, and editor of the 
magazine, “Tropical Woods.” 

A number of leading companies in the lum- 
ber and woodworking industries have indicated 
to the museum that they will codperate in the 
work being undertaken. 

Many woods from western States, some from 
the eastern States, and a large number from 
tropical and other foreign localities, not here- 
tofore included in the museum collections, are 
to be added. These exhibits, like those al- 
ready on display, will contain specimens of 
the trunk and foliage of the various trees as 
they appear in life, photographs illustrating 
their growth, maps showing their distribution, 
typical boards and specimens of the other prin- 
cipal economic products manufactured from 
them, and monographs containing the most im- 
portant data regarding their growth, their 
properties and their uses. 

Many lumber manufacturers and other users of wood 
are insufficiently acquainted with the various types 
of woods, and their uses, particularly the foreign 
woods, Prof. Record declared in discussing the work 
at the museum. At present the amount of foreign 
woods coming into our markets is constantly increas- 
ing, owing to depletion of our own forests, and it is 
highly important to know which of these foreign woods 
are suited for various purposes, and which are not. 
As Chicago is the lumber center of the middle West, 
the museum collections will be able to serve the entire 
industry in this 1egion in adjusting itself to the new 
conditions which are appearing, and which will rapidly 
become more apparent in the near future. It is hoped 
that the museum’s work may also furnish a contribu- 
tion to the conservation and reforestation movements 
in this country, by supplying information which will 
advance these movements. 


Hymeneal 


MORGAN-GILLEY—wWilliam Pomeroy Mor- 
gan and Miss Emily Louise Gilley announce 
their marriage in Seattle, Wash., Saturday, 
July 30. They are spending their honeymoon 
at Big Four Inn, Snohomish County. Mr. Mor- 
gan is secretary of the Douglas Fir Exploita- 
tion & Export Co. 


CAMERON-BRIGHAM — Announcement of 
the engagement of Dr. Walter C. Cameron and 
Miss Majorie Brigham, both of Tacoma, Wash., 
was made Aug. 4 by the parents of the bride- 
to-be. Miss Brigham is the daughter of E. 
J. Brigham, engineer for the Weyerhaeuser 
Timber Co. The wedding will take place next 
summer and Dr, Cameron and his bride will 
spend a year in the East before returning to 
Tacoma to practice. Dr. Cameron is now at 
the Cooper Memorial hospital of New Jersey. 


HUTSON-COMBS—At Sassafras, Ky., Fri- 
day evening, Aug. 5, at 6 o’clock A. C. Hutson, 
lumberman, was married to Miss Belle Combs, 
daughter of -Spencer A. Combs, formerly a 
lumberman of eastern Kentucky. Rev. Aber- 
nathy of the Baptist church officiated. A few 
friends of the bride and groom witnessed the 
ceremony. Following the marriage the happy 
pair left for a month’s trip in the East and 
North. They will reside in Hazard, Ky. 


BAKER-FOOTE—wW ord has been received 
in Columbia City, Ind., by his parents who 
reside there, of the marriage of Fred Baker, 
connected with the Insular Lumber Co. in the 
Philippine Islands, to Miss Jean M. Foote, a 
native of Canada. The marriage occurred at 
Manila. Mr. Baker was associated with the 
Oriental Consolidated Gold Mining Co. in 
Korea, at one time, and later was transferred 
to the Philippines. The bride was also for- 
merly a teacher in Korea, when she met Mr. 
Baker. She was transferred to the Islands 
and taught school at Pyengyang. Mr. and 
Mrs. Baker will reside in the city of Fabrica 
on the island of Negros, in the Philippine 
group. 
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R. G. KEIZER 


INLAND EMPIRE 


LUMBER Co. 


White Pine—Pondosa Pine 
Spruce—Fir and Larch 
Pacific Coast Products 


Telephone Central 5691 


Suite 758-760 CHICAGO 


Conway Bullding, 





Winegar-Gorman 


Lumber Co. 


Birch, Maple, Ash, Basswood, 
Elm, White Pine, Hemlock, Lath 


Mills:— Winegar, Wisconsin and Bonifas, Michigan 


Sales Office:— 
39 So. LaSalle St., CHICAGO, ILL- 





A. J. BARKER H. T. FALL A. J. BOYLES 
° 
Fir, Spruce, Redwood 
Red Cedar Idaho White 
Lumber and 
and Shingles Western Pine 





Acme Lumber & Shingle Co. 
Tel: Wabash 2991-2992 
20 W. Jackson Boulevard, CHICAGO 





WHITE STAR LUMBER COMPANY 


811 Lumber Exchange Bldg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 


Sales Agents for Redwood Manufacturers’ Co., and 
“I_F.C.O.” Maple, Beech and Birch Flooring. 





PILSEN LUMBER COMPANY 


White Pine — Yellow Pine 
Hemlock, Lath and Shingles 
Straight or Mixed Cars. 

Quick shipments from our mills or from a 
large stock in our seven acres of yard at 
Laflin and 22nd Sts., - - CHICAGO 





GEO. D. GRIFFITH Cc. C. HUBBARD 
Telephone: Randolph 2165 


Griffith-Hubbard Lumber Co. 


Northern and Southern 
Hardwood and Pine 


Room 1364, 228 N. LaSalle St., Chicago, Ill. 





KILN DRIED AND AIR DRIED 


Englemann Spruce 


We own Superior Spruce Mill Stock, 
hite Sulphur, B. C. 
We represent Nicola Pine Mills, Ltd , Merritt, B.C. 


Paul Miller Co., >° %s,isSs"= 


Telephone, Main 0276 








Estimateand Delivery Record Book 


This book is so designed, that, with less work than 
usual, the Balance-To-Go of any item is SHOWN CON- 
TINUOUSLY, and you do not need to spend anything 
more than the cost of ordinary record books to have 
this advantage. 

The delivery record forms are on the back of the 
original estimate that is retained in the book. You can 
use the delivery form for the estimate facing it. 

The book contains 180 estimates and duplicates ruled— 
40 lines to the page—360 sheets 94x16 inches and 6-page 
A to Z index. It is bound in heavy canvas with carbon 
paper and press board. 


Postpaid, $4.75 
431 So. Dearborn St. 
icago, Ill. 


American Lumberman *** ¢;; 
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This Week’s Lumber Prices 4 


SOUTHERN PINE 


The following f.0.b. mill prices are taken from sales made during week ended Aug. 6 in Kansas City, Mo.: 






























Flooring Finish | Boards, SIS or $28 ‘ Dimension, SISIE = Dimension, SISIE 
1x3” EG B&better ........... 62.68 | B&better rough: No. 1, 1x8”, 14 and 16’ ....... 33.33 | No. 1: me 3: 
No. , aaitaa ic edenede 51.16 | Ee ee eee 49.50 | ame Other lengths ‘ 33.33 2x4” 10" sarah aacentans 21.28 2x10”, 10’ 
0. ” ” 6 7 9° 
a 2 é£geuadtedsesnewe ' B&better S . | x10”, Other lengths .. 40.27 - sees eeneeee 21.97 12 
FG Bé&better 20000000000 —————ee Sl as.o7| 1x12”; Other lengths ‘. 47.46 | 3.6 16’ 
dl ee EM neers cet seees 47.82|No. 2 (all 10 to 20’): | » 26.27 18 & 20 
. Mell ken daesaveende 25.19| x9” 48.55| 1x8” 21.00 23 a 
1x4 EG B&better Se ee 65.36 | 1x5 pm to" ee eee eee eee eeeeee 57.54 | OD = see eeeeeeeeeeeseesese . > | —— 2x12 12° 
DRE wsibanecvancncs DAE. ap lpaaaletahe al a l 64.70 "3 16 
+4 o SB oereveccccccccesecccce -f 8 | 
UE isebemerenceraanet: 28.00 | 5 /4x4” 63.05 
FG B&better ...........- 8.03 5/4x6” Y nie a aaa anige'srt = 63.05 | ”s 
aE esstcovetoocses 34.57 “pS peepee sabes Longleaf Timbers 
NO. 2 veeeesseveseees SESS) 5/658" & 10" oo. eso ccc c oes 74.62 : GE Be rabecesesans 21-32 | No. 1 Sa.E&S S848, 20’ 
Ceiling 5/4x12 Stee e essences eesees 74.62 - : ape ssateers on'34 and under: 
%x4” B&better . me ae Ae oS ~ eae 95.25 OM corecees B a 6S 26. 
No. 1 * 23°95 : : , 8 a nsepecaneeceved hag Shiplap NE oT 8 Sis ad aa eee aie 23.50 | a 
No. 2 . 18.25 4 na grovereees se Ot indtnaencnicecserel 3.48 2 
%x4” B&better 31.78 | 6/4 & 8/4x5” & 10” ........ 71.30 | No. 1. 1x8”, Other lgts. ....... 32.98 She Ms eeleanet: 26.32 
No. 27.88 | 8/4 & 8/4x12" ........ seen 71.50/ No. 2 (10 to 20’): ee gpeeegaees. 
* 9 € « ~ . — " ed - 
Suns se epemnenesancers a ., SipaKiindcnainenbins 37.25 ; 2x12", 10) eee e seen cerns 26.98 | Xo 
Partition No. 3 (all lengths): + aveuatuurewees 29.60 No. 
1a6 & 6” Mo. 1 cnccccccccecs 37.25 Fencing, SIS "ear De a ole 16.42 18 elias 34.85 
Ix6” Bé&better ......+..+0++0. 44.50 | No. 1, 1x4”. Other Igts. ...... 33.92; UXLO” .....cceecccrcereecees 17.27) No. 2 “sapere 12.51 
Drop Siding 1x6”, Other Igts. ...... 36.17 , 2x 8 ad 10" —necvcccccvccccccs 12.86 
adie . f . 39.98 | No. 2 (all, lengths) : . Cer Material 12° and longer .....ccccccsees 15.25 
Ebates apctegs 36.57 SS eee eee 16.79 | (All 1x4 and 6”): 
DE decseneesdaees a) (+ ee 18.73/ Bé&better, 9 and 18’ ...... End Car Lining 
Casing and Base sites  ~ eno waitbecseduas 13.23 9 and 2 .- 00s ‘ pal 2x6”. 9" or 65.00 
> & by er: Nad x Oe - B eee eee eer ereee BS ceecses we * a8 prrsseceees 0. 
i 6.32 nit capris cae: td Cdn i i Rete — a. oe 5 
oe mae ne eeteennsekae ** 5 48 _— oo re a eee eee eee eee ee 65.00 
L&better 16’ : 
Caps oy OT ee ee 69.01 5’ and multiples .... 22.75 at = Gar Decking 
No. 1, 14”, 20° & under .... 40.75 1%, 1% & 2x4 & 6” ....... 72.27! No. 3. Random ............. 20.25 | No. 1, 2”, 9, 10, 18 or 20’ .... 31.00 





Following are f. o. b. mill sales prices made in Shreveport (La.) territory during the period ended Aug. 5: 










































Fisering Drop Siding, No. 117 Boards, SIS or S2S Longleaf Di i SISIE Shortieaf Dimension, SISIE Shertieaf Dimension, SISIE 
1x3” E.G. B&btr sap.... 65.00) 1x6 B&btr ............. 40.75] No. 1, 1x 8”, ram 35.25| No. 1-- ™ ~ 
F.G. B&btr sap.... 46.25 SE a eniniieaaekiies 0” eee oe cope) i ae ae 32.00] 2x 4”, 10’ a Se 24.25 
No. 1 & C.... 38.00 MS ccckatoncenes 26.00 1x12” isvaaed 50.25 |, OT eee Hy . i. ee ae 
9 See 25.00 z a? oases +t aPeeaiene: 6’ ORS 21. 
Ix4” E.G. B&btr “sap...! 63.00|,.,, Finish, C. Surtaced me 8, es fees ge $aee’ ;....... 37.50 18&20° 196267 922220227 25.00 
No. 2 99.75 ir ) negenyiceantenasene 41.00 5” , PL 9x12”, 10 33.50 29 & 24" 30.75 ®x10”. 12° 22.50 
ra babe tase ones ret Beetles: 40.50) 1x12”, 18420" ... 27.50 exl2, ay. Sorecereere BREE ex 6” ry eRe 2x10”, | Wikkeoneraes: 36.60 
ee eS eee 8) EEE | sa vacckuatacacsoans 40.25] No. 3, 1x 8”, rdm....... 17.00 - Fetcceeees ae ee ee 21: | 36-73 
No 2 veee SEEEE MNES” ccccccecesceces 51.25 1x10”, rdm....... 7.50 (N ppattabee ae by , 18820" ......+. 26. 
" Colting pemanele PRUNE GisGccbabanansanen 56.25 Bee, Sec ccace 18.00 29824’ -¥ , 2x12”, 12) ivemisbladad 3375 
%x4” B&btr ........... 34.25 Casing & Base, B&btr Car Material, 1x4-6” No. 2— 18&20° "2221251 26.00 
Oe Me eS SR GOT IDE”  novcccocceuccoscoes 54.00 B&btr. 9 or 18’ tek are 5. ee 
ae Finger 19.25] 1X6&8” 10... seen eens 58.25) MOQ on? Ee eee 1.7! : 3.0. No. 3 Random Dimension 
TEERIO® nccccecereeeers gn] Random wetti *22200022 Be eas cs teceres ; ME .ceasccveesantones 16.5 
Random Fencing, S! », 8&2 9.2: 8&2 29.50 
a 32.50| Longleaf Dimension, SISIE 2x 6”, aoe sete eeeeees 2 7 “ = No. | Longleaf Timbers 
vo, 2. LEO ctttsseeeeee $8.00|No 1 one Pc conaedone eee 16 50|8q. B&S, 20° & Und- 
Soo oe” re ee oof “50 |3x4&10” 5x10/10x10 .... 32.00 
a” -sactecousen . 17.00 16’ sprteeeeeee 7.75 2x 8”, OT ie 23.25 6 - 35.2! 3&4 Pe =o 
Rooters & C. M., 1x6” 18&20’ ........ 31.00  Fippantarotaes: 22.75 “95 (6x12/12K12 .. 2... eee eee a.0e 
No. 1 40.50 SBK34 ...- +00 36.00 18&20° 75 BET. davcaienseuanens 
TD bntetésesnverecss nes Meade - “Micbbeaengere $500] 210". 10) eeeeeeeee 35 No. | Shortleaf Timbers 
Shiplap, Randem Lengths Be cc cwanseena ee etic , 7! Sq. E&s, 20’ & Und- , 
i Bs BRE ccencccces . 34.25 18&20" ........ 29.00 18&20’ 30.2! 12 21.50/8” & und........-..++++: . 
5/4x5&10” ° No. 2, 1x 8” cieica alan intel 21.25 faci al iewetade ae ae 22624" ¥ : eS ) er 42.00 
x /anie” ee SY cscuccnauha ; Or Se pa nmadas wT" EB a eesetias .! 5.f ea? 
5/4212" «022s ss eeeee . iG Be. cooceveese > 17.25 pane ee * 26.50 | Beta 5”, 12 Plaster Lath, %"x4 
Bevel Siding BE avecsasases 18.00 ST stevens 31.00 18&20’ 2.7: 5 2 cctccekervsonensss 3.25 
%x6” B&btr ......... ++ 28.00 Dl -adeniawates 19.00 TE eacnceee 35.25 22624’ at peat HRSA WANS Se 1.75 
The following are current mill prices on Arkansas soft pine made during the week ended Aug. 5: 
: Flooring Finish—Dressed | Dimension—Dressed Fencing and Boards 
Edge grain— 1x3” 1x4” | B&better C | No. 1 No. 2 No.1 No.2 No.3 
yg eer nico L208 B . Mere $64.00 Ts | 12, 14 10, 18 12, 14 10, 18 a ee $34.00 $16.50 $15.00 
BOBHF cccccccccces $74.50 68.50 er re » 66.50 aan 16’ 20’ 16° 20 ere 35.75 19.25 16.50 
TE snbhbieGecenanken ress 67.50 | 1x5, Or cntudernsies 71.50 +++ | $24.50 $26.75 2x 4” $22.00 $23.50 . set teeeeee oo a be 
: Ma. . avvhagereneadeaen 73. eooe | 23.75 24.75 2x 6” 20.25 21.50 Se earwle cure eie 7. 5 7. 
Flat grain— | 1%, 1%, 2”x4 to 8".... 74.50 +... | 9425 25:50 21.00 22.50 | 1x12” .......... 48.00 26.75 18.50 
B&better sdrideakoots $44.50 $38.00 | 1%, 1%, 2”x5, 10, 12”.. 76.00 ws 25.00 22.25 24.00 Casi aB 
No. y wkesebadannwaee 41.25 35.75 a a | 27.50 23.50 25.75 asing an ase Ba 
Oy reaeaar ei 21.50 20.50 | Ceiling and Partition ; ee oy 
Cg, Cig. Cle. Part. | S$2SCM—Shiplap o a . sas -ctenneaseeesenteeens "78.60 
Moldings y %” | No.1 No.2 0.3 Sy ay DE skckencacugseenraas 
4 | B&better ...$39.00 $40.50 $41.50 $68.00 | 1x 6” .ncccccces $36.25 $19.25 $16.50 Lath 
154" and under....29 percent discount | No. 1 ..... kien  D Gsee. seek BE So ccawnkece 35.25 20.25 17.50 No.1 No.2 
1%” and over..... 23 percent discount | No, 2 ..... ic. ee (anew aee AP cnc cacivee coos SOROS 8 6294.95 SR © ki veiaeeesscvece $3.45 $3.25 
The following are f. o. b. mill prices on Wisconsin hemlock: 
No. 1 Hemtocx Boarps, S7S— 8’ 10’ 12’ 14’ 16’ 18&20’ 22/24" 
- 8’ 10’ 12’ 14’ 16’ 18&20’ 8/16’ 2x 4” . «+ +$30.00 $31.00 $30.00 $29.00 $31.00 $33.00 $35.00 
= : eos —- 7 ——s ay =. 2 = 2x 6” coos 82.080 28.00 28.00 28.00 30.00 32.00 — 
x 6” eres 0 , b b j 4 0. 2x 8” «+++ 29.00 31.00 30.00 30.00 31.00 33.00 85. 
lx 8” sees 31.50 32.50 32.50 32.50 34.00 36.50 32.50 2x10” eeee 29.00 32.00 32.00 32.00 33.00 34.00 . 
1x10” «+++ 33.50 33.50 33.50 33.50 35.00 37.50 33.50 2x12” «+++ 30.00 33.00 33.00 33.00 84.00 35.00 37.00 
1x12” «+++ 38.50 34.50+ 34.50 34.50 36.00 38.50 34.50 . 
For merchantable S1S, deduct $3 from price of No. 1, for No. 2, deduct $5. No, 2 hemlock, rough, 6’ and longer, 2x4” and wider, $22.00; 1x4” and wider, 
For shiplap or flooring, add 50 cents to prices of No. 1 boards. $22.00. 
ox mins stock, Sl or 2S, 6” and wider, 6’ and longer, No. 2, $26.00; No. 8, 





For No. 2 dimension, deduct $4 from price of No. 1. 
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Duluth, Minn., Aug. 8.—Northern pine is firmly maintained, no concessions being reported. Prices f. 0. b. Duluth follow: 
Boarps, Roucu— Fencinc, RoucH— 
— 6’ POs ae Ce YO (UY A 6’ 8 10,12&14" 16 18& 20° 
No. 1, 8%..-+++++$55.00 $57.00 $62.00 $62.00 $62.00 $60.00 $65.00 $65.00 6” BO, Biivecsavsrvasades ++ +$51.00 $55.00 $59.00 $61.00 $61.00 
ede er 61.00 63.00 69.00 71.00 66.00 66.00 71.00 71.00 i MGecevegies<sedechhed Te 41.00 43.00 46.00 46.00 
eset :: 67.00 70.00 77.00 77.00 72.00 72.00 77.00 77.00 SU citation abcess socscey 81.00 33.00 34.00 84.00 
No. 2, 8%-----+++ 85.00 37.00 46.00 46.00 46.00 44.00 50.00 50.00 4” No. Lessesseeseeeeeeeeeee 47.00 50.00 56.00 62.00 62.00 
skies . 88.00 40.00 49.00 45.00 45.00 45.00 53.00 55.00 i: It she eiveve-ve<evaaeale 86.00 41.00 47.00 46.00 
12".....+++ 41.00 4400 54.00 54.00 50.00 49.00 60.00 60.00 We cdbebtkeenavian weeee 25.00 28.00 29.00 30.00 29.00 
8, 8%.......+ 29.00 32.00 33.00 38.00 33.00 38.00 ; . No. 4, 6-foot and 1 : d widths, 4”, $26.50; 6”, $28.50, 
™ 10”....+.-. 29.00 81.00 33.00 38.00 33.00 33.00 33.00 38.00 - pi n — mixed widths $ 6”, $28.50 
1D s.cccves . 81.00 33.00 35.00 35.00 35.00 35.00 39.00 39.00 Sacing sanic as ° 
For all white pine, Nos. 1 and 2, add $1. All white pins, Nos. 1 and 2, add $1. 
Boards, 6 to 20’, 8, 10, and 12”, No. 4, $80.50; No. 5, $21. S1 or S2, add 75 cents; S1S1E, add $1. 
For S1 or S2, add 765 contas SiSIE add $1; for resawed, add $1. Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. 
20.07 Drop siding, grooved roofing and O. G. shiplap, 8’ and up, add $1.50. + 4s sas ? 
0 Be Drop siding or partition, add $1.50. { 
21.00 Shiplap and D&M, 8’ and up, add $1.25. Well tubi D&M and beveled, add $2 ’ 
21.00 No. 1 Piece Sturr, S1S1E— rn ME ond Seveled. ade @. v 
23.00 6’ 8’ 10’ 12’ 14’ 16’ 18” 20’ Srp1nc, 4 AND 6”, 4 To 20’— 
te x e: svescoceees MRED -—s $84.50 $32.50 ya = =e —S 4” 6” “” ” 
. ax 6 o0ve6aetene -0 32.50 32.50 32.50 ° . 4 
3x8” ....scc.cs1: 9850 $1.50 84.50 84.50 88.50 83.50 35.50 35.50 B&better esongaaett ay MAREE SRE y= lr 
9x10” ........+... 81.50 32.50 86.50 36.50 35.50 33.50 35.50 35.60 yp, “*""******t**** 2 oe ¥ WEF e0 +208 , 
9x12” ....--....-. 32.50 33.50 87.50 87.50 36.50 84.50 86.50 36.50 "Sidi Piliiaeiindaip hs pied ita 4 90 f 
26.95 No. 2 piece stuff, $8 less than No. 1; pine, rough, deduct 75 cents; D&M iding may contain not to excee percent of 4- and 9-foot. . 
27 95 or S45, 3 pes Siding run to O.G., $2 a thousand extra; product of the strip as it grades. 
38.65 bay larch, 2x4- and 2x6-inch, $8 under Norway pine. Beaded ceiling, }4-inch, $1.50 more than same grade of siding. 
2.96 
1.70 NORTH CAROLINA PINE WESTERN PINES DOUGLAS FIR 
Norfolk, Va., Aug. 9. Spokane, Wash., Aug. 6.—Following are re- [Special telegram to AMERICAN LuMBERMAN] 
12.51 ical average f.o.b. Norfolk prices, made dur- vised prices, f.o.b. mill, according to Discount " , 
net ing the week ended Aug. 5, as reported to | Card No. 3, which became effective March 4: Portland, Ore., Aug. 10.—F-o.b. mill prices on 
— the. North Carolina Pine Association: a actual sales of fir, Aug. 6, 8 and 9, direct and 
peor ondosa ee eae -— : ‘ms mae wholesale, reported by West Coast mills to the 
oO. oO. oO. 0. oO. Davis Statistical B é : 
ee OO ies a a eee 
Se WE sb dnceediecansneanee eadeacsasal a seeseeeee 42, : ) | i ertica 
35.00 er Wack ste ka ait bands seoeecaccduatkcons 30.50 | 8” wseeeeeees 40.00 24.00 21.50 ..++. seers B am c D 
ED \abeensiech}cawstalnicieunaad 31.25 | 10” ..seeeeeee 42.00 24.00 20.50 .....  seeee 1x4” $36.50 $36.50 $30.50 
a ce TY  gecinncses GORD TARR GARD eeces veces § eet eee ee - “coin 
ae No. 2 & Btr. No.8 No.1 Box | 4” & wider... ..... se++  coee $15.60 $7.00 | Syaxge (117127171112 ttt getog 1! 
BMY  cviey ns Da ceacemeee $44.77 $34.75 $24.25 | Pondosa Pine Shop— i Oe 
EEE? scacebieetenesaihis 54.02 35.54 —«-25.56 Factory ‘ Fiat Grain Flooring 
eee at a 38.40 26.52 C No.1 No.2 No.8 Com, | 1X4" «---ceeeeeeeeeeee ++ 25.00 21.00 
EEE TER I 63.00 45.40 5/4 & 6/4 ...$61.50 $41.50 $25.50 $16.00 ..... UXG” were e sere eeeeees s+++ 80.75 29.50 
iE SS = | 2. a, Snr ee $62.25 | 8/4 wccceeeeee 71.50 51.50 86.50 16.50 ..... Mixed Grate, Fleeting 
ae. a Se Se er a ae eee 4.75 | 4/4 seeceereee ceeee teers sees ee eee SOOee 8 TRE vu cstunssaeeneses $17.00 
4. Idaho White Pine, 16-Foot— ilin 
) . ’ 
ie Dressed: No.1 No.2 No.3 No.4 No.5 ~ Cotting . meee 
5.00 Flooring, 13/16”— 2%" | 4” ....4+.4+.$47.00 $39.00 $23.00 ..... es 0, > prose 24.50 20.25 ‘ 
2.50 ep Oe ee $66.08. SOB.IS |B cecccccess 48.00 40.00 29.50 ..... voces | TEED ceeeceeeeeceeeees . 25.50 22.25 . 
+ Bt MR) al ccocgredc arate eal dacaceaceie acca 35.25 87 cee eeeeees 46.00 37.50 27.50 ..... eevee Drop Siding, 1x6” 
6.75 s Pp g, 1x6 
275 iO GUN cn ci cur wesesions 36.90 38.75 a tenes trees page as a Aimisinnesa (| Genet 29.75 27.00 vee 
ts I <OEN i ta coo acaateleraie $38.12 ho z $19.00 $ 7.00 BE 65 swine adenbvecioe cove “STR S656 ees 
, Box bark strips (dressed or resawed)........ 17.60 eens cane et ee? alan 7 . Me \stiviweee ees aces aoe 17.75 
n ea White Fir, 6- to 20-Foot, Inch— 
6.50 Air 6” 8&10” 12” 4”&wd Pinish, Kiln Dried and Surfaced 
Roofers: No. 1 dried " — 
. . 6” > $96 49 17 85 Nos. 1 & 2....$22.00 $25.00 $26.00 $27.00 ..... 1x6” 1x8” 1x12” 
= eS ee ey ee , me "aor a : eoeoeese 15.00 18.00 19.00 20.00 $id.ee ns ee $42.50 $43.75 $49.75 
174 NE cocisasanectenesubenaeiie. a: a ee eee Common Boards, and Shiplap 
3.3 CRON occnnecaceaasawarey.s senna 30.50 18.88 [Special telegram to American LumBERMAN] . 1x6” | 1x8” 3x10" jxi3" 
00 *F. 0. b. Georgia-Alabama mill points. Portland, Ore., Aug. 9.—The following are | No} vvvrrrsr117 NG, MRO M00 1400 
; f.0.b. Chicago prices oe ae ee BB Sabb ivnsvitunns 8.00 825 825 .... 
0. oO. No. 
5.50 RED CEDAR SIDING 5/4 a re $56.00 $41.00 $34.00 | 1 8” thick Dimension 
2.00 Seattle, Wash., Aug. 6.—Prices of red cedar | 3/4 -e-eeccececeeees 66.00 51.00 34.00 O. 2 ic 14’ 16" 18’ 20’ 22x24’ 26-32’ 
siding, new bundling, 8- to 18-foot, f.o.b. mill: pied shop prices are for shipments of No. 4”. $16.50 $16.50 $18.50 $19.25 $19.50 
3.25 3 and better. For straight cars of specified 6”. 15.75 15.75 17.25 17.75 17.75 $21.00 $24.50 
1.75 Bevel Siding, 14-inch grades, add $5 $”.. 16.50 1650 17.50 1800 1825 21.25 "21.50 
Width— Clear “A” —m 10”. | 17.25 17.50 18.00 18.50 18.50 21.75 23.75 
= ‘inch wwisbweauenhes ¥ae.0e $38.68 #2638 CALIFORNIA PINES 12”.. 17.50 17.75 18.75 19.50 19.25 21.50 22.25 
DOMED ons caceesscceve ee 27.00 24.00 San Francisco, Calif., Aug. 8.—The following ee 20" ” 
era 35.00 “ans average prices f. o. b. mills, those on com- Random— 2x4” 2x6 2x8 2x10 2x12 
PO piinscacweus eas 43.00 ‘ mons covering 1-inch stock only, were reported | No. 2 .......- $11.25 $10.75 $12.00 $12.75 $11.75 
Clear Bungalow Siding, 34-inch by the California White & Sugar Pine Asso- | No. 3 ....--.. 8.00 6.75 ' . ett 
Bh me al asta Save: Geant pa ole cae aaa Sa $06.08 ciation for the period ended Aug. 6: No. 1 Common Timbers 
3 SED i:cucus scuabenseeaeenieaict aac eee California White Pine 3x3 to 4x12” to 20’, surfaced.....+++..++s sees $20.00 
00 - actihas ‘ aI a Nos. 1&2 clr. C sel. Dsel. No. 3clr. 5x5 to 12x12” to 40’, oe. a ee oe 
i / widths: 5x5 to 12x12” to 40’ ‘surfaeec bain hie oie Ree ee 20.25 
50 RED - nie 2 i = xo t 
eo ee $69.90 $62.65 $54.30 $45.80 
50 CEDAR SHINGLES 5 ee Eee 68.20 63.30 55.35 58.10 = ae Fir Lath pee 
= Seattle, Wash., Aug. 6.—Eastern prices f.o.b. OF OT ee? 66.50 57.70 49.60 59.05 pe ee a, rere) erry $2.50 
mill are: nae GE saacewns pice ' — 59.40 69.00 B&better, Flat Grain Car Siding, 9 or 18’ 
+ alifornia Sugar Pine OME 5 cm snckgasuks veknighdn des en setatet $36.00 
ter 4 or 5 bunches Nos. 1&2 clr. C sel. D sel. No. 3 clr. 6” A yo er ere re Ty reer TT TT 36.00 
.50 First Grades, Standard Stock O/4  ececvee GOT.65 $85.70 $69.00 $58.15 
00 ol EI ae $2.10 @2.15 fe 90.00 76.80 63.25 66.35 
EM cscacpidnianbdnwnicaenir 2.20 @2.25 G/4 we eeeees 87.70 74.30 53.30 65.10 
NN MNS oo eid skew 0 acne Rale ea eee 2.40 — S/4 we eeeeee 95.80 83.50 69.25 83.65 WES 
8 PE Mos aaah chia wile-sid cieeesine 2.95@3.05 White Pine Shop Mixed Pines T COAST LOGS 
at ae Coe Cee deeerceresceeresesevevese pe 5@3.20 nee ee eee a eas $29.10 Common— [Special telegram to AmerIcan LuMBERMAN] 
? TIECTIONS 2 cccccccccccccsccesecscccccccs Oot 90 @ 4.00 No. 1, 5/4xa.w. 47.60 cca tw ens ot $43.50 Aug. 9.—Log market quota- 
First Grades, Rite-Grade Inspected stock No. 2) 6/4xa.w.... 29.35 No, 2 .....+-.- 32.15 — Ore., Aug g qa 
ae NN IN an 2 oc aie a cece neten $2.25 Pane], 2"xa.w.... 69.25 No, 3 .....-54 28.25 oes 7 9 9 0; N 
Extra stars, 5/2 criaaaaliaiediagh aon ie 2.40 Sugar Pine Shop POX ss eeseeeseees 21.75 Fir, yellow: No. 1, $21.50; No. 2, $16.50; No. 
SE OR SOE eee 2.85 Inch $40.05 THOS ....0s 0500 28.55 3, $12. ‘ 
EN pc cwusieubadeetneekene Gane s 3.05@8.15 | No, 1, 5/4xa.w. ...$47.60 Siding, B&btr, Fir, red: Ungraded, $15@15.50. 
Me cat oe, OR EEE EE REO 3.60@3.70 No. $. 6/4xa.w.... "99.50 I aS 33.55 Cedar: $14@15. 
A RRA ERT SE TRE IER Ei COTE ED 4.05@4.15 ‘Douglas Sie Lath— ' ae Hemlock: $11@12, ungraded. 
0¢ Second Grades, Standard Stock Cietiee . ...oc0 ss $48.90 —-. 2 ee Spruce: No. 1, $25; No. 2, $19; No. 3, $13. 
oe aoa oo hy peenecevacesesscseceres $0.95@1.00 | Common ......... 13.00 OP tastes: cans. ee —— 
vee ee 1.05@1.10 .70 v i 2. : 
00 NN ne aeaks 165@1.75 | pena wee. mS we. §8 1990 Everett, Wash., Aug. 6.—Log market: 
or British Columbia Stock, Seattle Market edar White Fir Fir: No. 1, $24; No. 2, $18; No. 3, $12. " 
° BE SAS ad arpiae number ene-iaaiviieddiiuneice eo $3.10 Pencil stock ...... $23.65  C&btr., all sizes. ..$84. 70 Cedar: Rafts of shingle logs only, $16; 
XXXXK CRAG IRs Ri RN ENT Se aha eetceaces 21.30 No. 1 com........ 25 | lumber logs, $28. 
EN EAA PRE: 4.05 No. 1 dimen, 1x Hemlock: No. 2, $12@13; No. 3, $10@11. 
IN oe, ota cine die ee neergaeiceee ae 4.25 Australian 4/4xa.w.$56.45 Me S6650455555 18.60 Spruce: $1 higher than fir. 
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WEST COAST SPRUCE 


[Special telegram to Amertcan LuMBERMAN] 
Portland, Ore., Aug. 9.—The following are 
prices for mixed carlots prevailing here today: 
Finish— 


ee” ocx a ewes $71.00 S sandsovns $28.00 
4—10” ..... 60.00 Bae cheeaceun 30.00 

on . |p eete: 31.00 
Bevel siding— a sascaevua 32.00 
ee” occcceee SS PE iéceeananes 4.00 
ee” ascecace Bee Green box Imbr. 17.00 





ENGELMANN SPRUCE 


Prices f.o.b. Chicago on kiln dried Engelmann white 
spruce boards, S4S, D&M, shiplap, drop siding, ceiling 
and standard patterns in lengths 6- and 16-foot, con- 
taining not more than 10 percent of shorts nor more 
than 50 percent of 16-foot: 


D&better No. 1 No. 2 No. 3 
4/4 5/4 6&8/4 4/4* 4/4* 4/4* 
Or wceles $56 $82 $82 $53.00 $42.00 $33.00 
- wnaen 61 82 82 54.00 41.50 35.00 
oe xasee 65 82 82 54.00 39.50 35.00 
PD, Faas 80 85 85 55.00 41.50 35.00 
91 95 85 58.50 47.00 35.50 
*For 5/, 6/ or 8/4 in No. 1, add $10 to price o 
4/4 in same width; in No. 2, add $6, in No. 3, 
add $5 
Random Widths, 6- to 16-foot lengths— 
No. 4, 4/4, $31.50; 5/4, $36.50; 6/4, $38.50; 8/4, 
$42.50. 


No. 5, 4/4, $25.50; other thicknesses, $29.50. 
For all rough stock, add $2.50. : - 
Spruce lath, 4-foot, No. 1, $8.45; No. 2, $6.95. 


CYPRESS 


St. Louis, Mo., Aug. 8.—Current quotations 
f.o.b. St. Louis. 


GULF COAST RED CYPRESS— 
New Grades 





Factory No.1 
Tank Selects Shop Box 
Oe cvsmnes saved $116.75 $68.75 $51.75 $31.75 
/4 121.75 78.75 63.75 33.75 
oe ~sedenveecnre 123.75 81.75 66.75 33.75 
Pt sneedesewees 131.75 88.75 73.75 31.75 
re seeuaveouawe 136.75 93.75 78.75 eoce 
Dare, estedeocernd 136.75 93.75 78.75 . 
Ek a aetene sees 141.75 « 98.75 93.75 ae 
i CO Gh” cpastcdciievevesassenebhes $24.75 


Common Rough— 


No. 1 No. 2 No. 3 
ee ee os $54.75 $43.75 $32.75 
Re a nr aici Rika a ana nar ad 61.75 50.75 34.75 
Add $2 for specified lengths on common grades. 
Pinish, 51S or s28s— 

Heart A B i Db 
Ix4—10” ....$103.75 $ 98.75 & 93.75 $ 83.75 $ 73.75 
li ARE 110.75 106.75 101.75 91.75 80.75 
1x14” 120.75 115.75 110.75 102.75 ee 
an : ehweea 125.75 120.75 115.75 106.75 
Bungalow Bevel Siding— 

A B C&btr 

To gia ee h beeen ee eee $53 $45 $43 
ee Te 64 55 53 
SE aia aad able.aaarnaehas oe 70 61 59 
Bevel Siding— 

A B Cc D 
es pee ie et ek we $48.50 $45.00 $41.00 $28.00 
YELLOW CYPRESS— 

Pactory— 
No. 1 No. 1 No. 2 
FAS Select Shop com. com, 
4/4 we $72 $58 $36 $33 $28 
ee. ssstreaee Ee 60 46 35 29 
| Fae 75 61 48 35 29 
ae oxepaees S2 66 53 37 31 
Be’ “a cce wees 100 73 63 os 
Boards— 
No. lcom. No.2com. 1” random 
Pe ecehews . . -$42,50 $33.00 wane 
Mr” | vicewseseedes $2.50 34.00 
a 43.50 35.00 
EE rer cy 53.00 36.00 danni 
ee: DE 6 ae cones er — $28.00 
KILN DRIED TUPELO FPLOORING— 
B&better Select No. 1 
a h o ++ + 2 $61,50 $51.50 $43.50 





POPLAR 


Cincinnati, Ohio.. Aug. 9.—The following are 


average wholesalers’ carlot prices, Cincinnati 
base, on poplar: 


Soft Texture— 4/4 5/4&6/4 8/4 
Ys eer s1ge@ 119 $110@120 $110@120 
Saps & select. 72 77 82 88 82 RR 


q 


No. 1 com.... 50@ 55 65 70 70 76 
No. 2 com. A. 38 40 43@ 45 45 48 


No. 2 com. B. 28 30 30@ 32 32 34 
Valley— 

a rer 95@100 $1998 108 $105@110 

Saps & selects 66 70 70 75 80 85 

No. 1 com 48 50 556@ 58 58 62 

No. 2 com. A. 37 39 41 43 43 45 

No. 2 com. B. 27@ 29 29 31 30 32 


HARDWOOD INSTITUTE PAST SALES REPORT 


ra 


Memphis, Tenn., Aug. 8.—Chicago/Cleveland average hardwood prices obtained during week 
ended Aug. 2, as reported to Hardwood Manufacturers’ Institute: 





Chgo. Clev. | Chgo. Clev. Chgo. Clev. | Chgo. Clev. Chgo. = Cley, 
RED GUM SAP GUM PLAIN OAK | ASH CHESTNUT 
Figured Wood Plain—Contd. No. 3, flooring grade iy 85.75 84.25 | Plain 
Qusstaned No. 1 com. & sel. 4-4 31.00 35.50 5. 200 ° | Fa 
Ss 4-4 46.75 | No. 3 com. c? nage E 4-4 99.75 
4-4 183.25 3 axes 4-4 21.00 ooo |) B40 9 nes 
6+! "7 | i 25 
Quartered No. com, RED OAK meee | 84 122.09 
4-4 101.00 g PX re? Quartered 5-4 60.00 | oe 
aims BLACK GUM FA 6-4 62.00 5.4 62.75 
6-4 «113.73 | pag  Quartered 5-4 105.50 8-4 73.00 | §-4 Ha 
x } > a. -e 
is Mg Fo 4-4 52.50 $4 10650 | ::.. | SOFT MAPLE Pn, 
~ of ....| Siero Plain | 90-68 oo 29490) 26 ... Om 
5-4 68.25 ‘ FAS No. 1 com. & sel o-4 49.00 
6-4 63.75 TUPELO 4-4 83.00 114.00 | 6-4 58.25 63.25 6-4 49.00 
—s 72.50 Quartered 5-4 308.35 $50.58 |} 10-4 84.50 | - a anes ‘ 48.75 
0. 2 com. FAS 6-4 112.75 27.50 | | No. 2 common and sound 
6-4 45.75 1-4 55.00 8-4 114.00 158.00| », fARO MAPLE wormy : 
Whe : | 7a 0r | - eee 6.50 
Plain o No. l com. & sel. | 4-4 coe 73.75 . 
FA 7 ot Sespenete 4-4 58.00 59.50 5-4 pee 133.25 | BASSWOOD 
4-4 103.00 -| pas ~ ‘ 5-4 59.25 $4.75 | _ 8-4 -++- 105.50 | FAS 
5-4 110.50 “| 4-4 44.75 6-4 65.50 reee | No. 1 com. & sel. 4-4 oe 75.25 
6-4 112.00 ‘og Pee > tae 4-4 ecee 45.00 | No 1 com. & sel, Ke 
in Sian eee “a 4 38.00 1-4 45.50 56.25 | ini BEECH svcamene 
» J No. 2 com. un 
.-¢ 50.08 4 27.25 pie Gomes worn 55.25 6-4 50.75 . Quartered 
5. 5 jens. SS 
6-4 66.50 WHITE OAK HICKORY rae. 53.50 
POPLAR FAS 5 5 
Quartered No. 1 com. & sel. 
SAP GUM FAS Plain 8-4 96.50 tee hme 
Quartered 4-4 129.00 124.75 FAS } No. 1 com, & sel Plain 
FAS No. 1 com. & -el. 4-4 81.25 124.75 8-4 72.75 No. 1 com. sel 
4-4 66.50 4-4 75.75 Saps | a 36.5 
5-4 69.25 Clear face strips 4-4 asee 94.75 | pp corr GS -s wees 
6-4 69.25 4-4 8.75 Saps & sel. ‘ee > 66.25 WILLOW 
8-4 70.75 eee Plain i 60.50 era E es No. 1 com. & sei. 
4-4 D.5 No. 2 com. | 
e 4-4 59 
No. | com. «& -¢l. fAS 5-4 81.50 weve | 5-4 26.25 w= 52.50 
4-4 53.25 : 4-4 = 89.00 6-4 84.00 ous 6-4 28.00 imwe | MAGNOLIA 
5-4 } 7? igre 8-4 79.25 waa COTTONWOOD FAS 
843875 8-4 130.25 Re eee el. 9.75 | Panel & wide No. 1 ft 7450 
; No. | com. & sel — Se 8 oe eet. | PO 
Plain 4-4 63.00 No. | com. 13/17” box boards = 
13/17” Boxboards 5-4 72.00 4-4 50.75 = 66.00 | “4-4 76.75 meer BIRCH 
4-4 71.50 mere 6-4 81.00 No. 2 A com. _ - 3-12” boxboards FAS 
FAS beat 8-4 85.25 4-4 38.50 42.00 | 4-4 67.25 a 4-4 99.50 118.50 
4-4 62.50 ee No. 2 com a No 2Beom. | | Fas No. 1 com. & sel. 
5-4 64.75 le 4-4 48.00 = 49.25 4-4 26.75 woos |) 4-4 ~~ «65.00 — 4-4 oes 64.95 





HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of maple, beech and birch flooring, as re- 
ported to the Maple Flooring Manufacturers’ 


Association, averaged as follows, f.o.b. cars 
flooring mill basis, during the week ended 
Aug. 6: 

MaPLeE Clear No. 1 Factory 
OS ee re $74.93 $65.34 $46.31 





OAK FLOORING 


Following are average carlot prices, Memphis base, 
obtained for oak flooring during the week ended July 


30, as reported by the Oak Flooring Manufacturers’ 
Association: 


1x1" FEx2K” YxlVw” Yx2” 
a ee Mas anee. aaend $121.04 $105.42 
Cy Ge Cees acrid ames 90.98 Died 
Se. Oe We OS ficece $ 79.50 83.59 : $58.06 
CH. Pe WEE. csr <0 87.21 87.96 62.09 68.03 
CH, OE PRscvcscce 74.92 85.92 61.04 65.93 
BO Pe WER w2 gens 66.48 76.38 52.91 53.64 
Sel. pin. red......0. 67.01 77.23 52.57 52.04 
No. 1 common...... 50.47 54.82 40.22 37.91 
No. 2 common...... 19.32 27.81 
Yxly” Yx2" fexlK” fyx2” 
Ch. pI, Wb sccccnce eseas $82.98 $81.43 
CH. GOR, POG. visccses swevs 76.37 adtars ade 
Sek. SU. WR ccccccie saver 65.94 $48.00 61.80 
Sek, gle. POG. cweceis sccue 67.88 48.00 54.00 





BLACK WALNUT 


Cincinnati, Ohio.. Aug. 9.—The following are 
today’s prices on American black walnut f.0o.b. 
Cincinnati: 


pF AS: 4/4, $240; 5/4, $250; 6/4, $255; 8/4, 
; Selects, 4/4, $160; 5/4, $165; 6/4, $170; 8/4, 
180. 

1, 4/4, $95; 5/4, $105@110; 6/4, $115@ 


No. 
120; 8/4, $130 
No. 2, 4/4, $45; 5&6/4, $50; 8/4, $55. 








POPLAR BEVEL SIDING 


Louisville, Ky., Aug. 8.—Better business has 
been reported in poplar siding, retailers being 
low on stock as a result of light buying for 


some time. Prices are firm: 

Fas Select No. 1 No. 2 
GAME nc ccc $50.00 $38.00 $28.00 $22.00 
S-INGN ..ccece 50.00 36.00 26.00 20.00 
44AMER wccccre 50.00 35.00 22.00 10.00 





PHILADELPHIA PRICES 


Philadelphia, Pa., Aug. 8.—Wholesale prices 
secured from authoritative sources exclusively 
for the American Lumberman are as follows: 

Southern Pine, Merchantable—1905 
(Steamer Delivery) 





3x4” and 4x4”. .$44.00 WE wae sneer $49.00 
3x6” and 6x6”.. 42.00 | ll eae 58.00 
3x8”, 4x8” and SE  wisead eres 56.00 

. ras 43.00 EEE iiwekenen 68.00 
ET | sikarach ah ace's 50.00 BESS kiss cwwns 65.00 


Lengths 22 to 24 feet, add $2. 

Each 2 feet additional, add $1.00 to 32-foot 
price. 

Each 1 foot over 32 feet, add $1. 


Longleaf Pine Flooring, 25/32x2%,-inch Face 
(Rail Delivery) 


Ns Rs) Me ee aie eda oad yack geal $86.00 
eo bas hae edb oes wna Rtas ee 74.00 
I NI staal a's des i'w 6 ow 8: erate Bieta ik 54.00 
Re Serer tree 44.00 
SU 7, I = OU oa hd dak hist heal eA 25.00 
ee. 3 COUR. GED GEE. .cccsvees ee ae 19.00 
Air Dried No. 2 Common Roofers 
1x6”, %x5%....$26.00 1x10”, %x 9%..$27.50 
1x8”, %x7%.... 27.50 1x12”, %x11%.. 28.00 


Shortleaf Dimensions, S48, %4-inch Scant, 10- 


to 16-foot 
| le ea Oe $28.00 er $29.00 
Ee oka slemenee 27.00 i) yl 30.50 
ae”§ 6 wtentewene 28.00 
North Carolina Pine Flooring 

No. 2&btr. No. 3 No. 4 
I ME eine onto $74.00 $63.00 ae 
Pe “Ce cca eh eas 52.00 41.00 $25.00 

Kiln Dried North Carolina Roofers 
a SE ceed Tee keawec ewe panes $29.00 
eer rere 31.50 
dae vdewleoew nada omcnban eS ® 32.00 
ee 4 pa en dn ones ee oe a ka we wee 33.00 
12-inch thick, $1 more. 
Red Cedar Bevel Siding 
= | arn aeaneaerere $42.00 
NE « sane ea o/ar wig wee ae ale eee 62.00 
MN sc oo avimals 69.00 
Maple Flooring f.o.b. Philadelphia 
GR ME 3 Son des kode VU NGS Sak Oe ESS 80.50 
Re ale Sag BA & eck heb & Ow ee Oe 70.00 
SG pCR 5: 0:0. bieb eed nwdeare aie alae eis 47.00 
Teh te’, GME B-AMCN ClOAT soc ccccvcnesces 64.00 
Western White Pine, Dressed 

Cc D No.2 No.3 
ee $ 72.50 $62.50 $45.25 $39.75 
et ae 87.50 77.50 43.25 40.25 
AHR 77.50 67.50 45,25 40.25 
8 =e 77.50 67.50 42.25 39.25 
lle OE Pe aa 87.50 77.50 42.25 39.25 
SE ows were es 102.50 92.50 44.25 40.25 
Be” ORE BPs cscs 107.50 97.50 oe aae 

Lath, 4-foot No. 1 

ere $6.75 c.i.f.—$7.25 delivered 
ee Pe 5.50 c.i.f.— 6.00 delivered 
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NORTHERN HARDWOODS 


Following are prices of northern hardwood, f. o. b. 
Wausau, Wis.: 


FAS Sel. No.1 No.2 No.8 
aed ----$ 95.00 $ 80.00 $ 62.00 § 40.00 $ 20.00 
4, LLI105:00 ” 90.00 ~ 70.00 ~ 42.00 ° 21.00 
b/4 22. 115.00 100,00 75.00 42.00 -—-2:1.00 
8/4 1... 120.00 105.00 80.00 47.00 .... 
BasswooD— 
4/4 wee. 75.00 65.00 $0.00 34.00 -~—-2.00 
$/4 1.2. 78.00 68.00 53.00 34.00 26.00 
W/4 ccs 80.00 70.00 85.00 86,00 26.00 
3/4 2... 95.00 85.00 70.00 88.00 —-26.00 
10/4 2.2, 100.00 90.00 75.00 60.00 Siw... 
12/4 1... 110.00 100.00 865.00 60.00... 


Key stock, 4/4, $80; 5/4, $85 or on grade; FAS, 
#95; No. 1, $75. 


ix4-inch No. 1 face clr. & btr. $65; 1x5-inch, $80. 
BircH— 
4/4 «++. 100.00 80.00 50.00 82.00 21.00 
5/4 «-.- 105.00 85.00 56.00 36.00 22.00 
6/4 ..+- 110.00 90.00 60.00 40.00 22.00 
O/4 acco 336.00 95.00 75.00 47.00 28.00 
10/4 .... 125.00 105.00 90.00 55.00 eoee 
12/4 .... 130.00 110.00 95.00 60.00 owns 
$/4 ..-. 88.00 70.00 45.00 = ” eooe 
6/8 .... 85.00 68.00 38.00 


For 10-inch & wdr., add $35; 8-inch & >. ‘ot 
$20; for 5-inch & wdr., 8-foot & Igr., add $2. 


pies of 4 & 6-foot lengths, $32. For sel. red, add 


meats birch, 1x4-inch, two face clear, $85; one and 
two face clear, $70; 1x5-inch, two face clear, $100; 


. one and two face clear, $80; run of pile, $68. 


Sort Erm— 
as ..0e WSO 60.00 47.00 25.00: 21.00 
SJ6 ccoe TEED 65.00 50.00 30.00 22.00 
6/4 .... 85.00 75.00 60.00 30.00 22.00 
8/4 .... 90.00 80.00 65.00 35.00 28.00 
10/4 ..-. 95.00 85.00 75.00 40.00 ee 
12/4 100.00 90.00 80.00 45.00  .... 
Rock Erm— 
4/4 .... 70.00 45.00 25.00 18.00 
5/4 ..-- 80.00 60.00 30.00 19.00 
6/4 .... 80.00 55.00 80.00 20.00 
SE ccce TO 60.00 35.00 *25.00 
10/4 .... 100.00 mite 80.00 50.00 esee 
12/4 - 110.00 eee 90.00 55.00 80.00 
Sort Marte— 
M4 wee TH 60.00 43.00 27.00 21.00 
ME «ccs TOR 65.00 45.00 85.00 22.00 
6/4 .... 90.00 80.00 49.00 32.00 22.00 
8/4 .... 95.00 85.00 52.00 88.00 22.00 
Rep Oak— 
4/4 .... 100.00 80.00 65.00 43.00 19.00 
5/4 ..-- 105.00 85.00 70.00 45.00 20.00 
6/4 .... 110.00 90.00 75.00 49.00 20.00 
8/4 .... 115.00 95.00 80.00 52.00 20.00 
*Bridge plank. ; 
Harp Mapte RovGH F.Loortnc Stocx— 
No.1 No.2 No. 8 
com, com, com. 
OPE) cdvvcsesdodeencwtees $44@45 $22@34 $22@24 
BE x<énosanecuaananees 45@47 34@36 24@26 
Harp MapLe— 
Sel. No. 1&Sel. 
FAS 6”&wider 6”&wider No. 2 No. 8 
. eee $ 70.00 $ 60.00 $ 45.00 $32.00 $18.00 
eae 80.00 70.00 55.00 35.00 19.00 
|. ae 90.00 80.00 65.00 35.00 21.00 
eee 95.00 85.00 70.00 38.00 20.00 
arr 110.00 100.00 85.00 50.00 30.00 
———————- 120.00 110.00 85.00 55.00 30.00 
Sarr 135.00 125.00 110.00 60.00 35.00 
a 165.00 150.00 135.00 60.00 35.00 


Add for straight FAS, $5; 8-inch and wider, $10; 
10-inch and wider, $30; 12-inch and wider, $40. 


Regular stock contains 50 percent or more 14 and 
16 foot, and the following percentages of 12-inch and 
wider, ‘4/4, 10 percent; 5/, 6/ and 8/4, 20 percent; 
10/ to 16/4, 30 percent. 


Brecu— 
FAS Sel. No. 1&Sel. No.2 No.3 
* No. 2 com. & better..... «s+. $33.00 $16.00 
eveueed $55.00 $40.00 $35.00 25.00 19.00 
Hr éanadae 60.00 50.00 40.00 30.00 22.00 
Sl “peaenada 70.00 60.00 50.00 85.00 22.00 
aaa 80.00 60.00 40.00 25.00 
Enp Drizep WHITE Marte— 
FAS and 
Nos.1&2 Nos.1&2 
Oe: os cuxcaesndecaunteseavesewes $110.00 $ 85.00 
7 7a piewnesenene 115.00 90.00 
| EE See eee 120.00 95.00 
BO 6é66osnenssbsseueearteuces 130.00 105.00 





SOUTHERN PINE TIES 


New York, Aug. 8.—Following are quota- 


tions on southern pine ties, f.o.b. New York: 
All 8’ 6”— Sap Heart 
TU dcp capereriek sah enh ar eeweenes $1.35 $1.70 
IS Se EE et 1.25 1.60 
We” atcspad nes ocd vee eh eee ee See Hee 1,15 1.30 





CROSS TIES 


St. Louis, Mo., Aug. 8.—Cross tie quota- 
tions f.o.b St. Louis: 7 

Untreated 

White Southern 

Oak Sap Pine 
No. 5, 7x9”, 8’, 9-inch face... .$1.50 $1.25 
No, 4, 7x8”, 8’, 8-inch face.... 1.40 1.10 
No. 3, 6x8”, 8’, 8-inch face.... 1.25 1.00 
No. 2, 6x7”, 8’, 7-inch face.... 1.15 85 
No. 1, 6x6”, 8’, 6-inch face.... 1.05 .75 


Red oak ties, 10 cents less and heart cypress ties 
15 cents less than white oak; tupelo and gum cross 
ties, 15 cents less than white oak; sap cypress, 20 
cents less than white oak. 


Switch Bridge 

Ties Plank 

WE RE in haa su ote Dilcie dad atin $44.00 $45.00 
Se ME egdin a cds enenevdebece 40.00 38.00 





CHICAGO LUMBER RECEIPTS AND 


SHIPMENTS 
Reported by J. J. Fones, Secretary of Board of 
Trade. 
RECEIPTS FROM JULY 9 to Avcust 5, Inc. 
Lumber Shingles 
I ence: 5 serrata sw aw ee a a 308,822,000 36,309,000 


BE Wieernceocesaudasndne eal 318,384,000 38,269,000 





SE 6:dc tebithneuwneme ee 9,562,000 1,960,000 
SHIPMENTS FROM JULY 9 TO Aus. 5, Inc. 

r Lumber Shingles 

BEE ~n-svinty: w now ble nip? op be cae aa 124,627,000. 34,942,000 

ERG reat 130,815,000 31,083,000 

PINE 555 dacdiog warmiaseten tok, Game een 3,859,000 

NE arenaaceaiteabaees CAGE OUO © icin esc 

REcEIPTS FROM JAN. 1 TO AucG. 5 

Lumber Shingles 

BORE 0-6 80-06 000s sais c0% 20s 0 gee ae ae 

BE. cvecberh ieee t eens el 2,476,178,000 246,680,000 

ee En eee ea eG ee 26,296,000 

eee Ure Pe ee ee 46068000  .ccvcccss 








ee 





CHICAGO BUILDING PERMITS 


Following are comparative building permit totals 
for July: 


July, 1926 June, 1927 July, 1927 
144 158 96 








a, eee reer 
Offices & Hotels 8 17 7 
Residences ... 957 483 452 
Halls and churches 6 2 7 
a 2 
Apartments .... 433 438 262 
Stores & offices 5 
Stores & residences 22 12 6 
Stores & halls. 2 
Stores & apartments 13 20 28 
Miscellaneous ... 8 3 9 
, eee 1,598 1,133 869 
RE NE 1,532 1,091 825 
PO: ascacses 66 42 44 
Frontage, ft... 46,146 36,086 27,741 
COE Sseuasdeese $25,384,800 27,939,850 $20,437,950 


Total Jan. 1 to July 31, 1926— 
Buildings Frontage ft. Cost 
8,703 261,296 $204,811,800 
1 to July 31, 1927— 
7,88 255,057 $223,279,000 


Total Jan. 





For Editorial Review of Current Market Con- 
ditions See Page 37 ‘ 


NORTHERN PINE 


MINNEAPOLIS, MINN.. Aug. 9.—A steady de- 
mand for prompt shipment of mixed cars of yard stock 
is reported by northern pine manufacturers. Box and 
crate men are taking pine in smaller volume. Rail- 
roads are expected to buy more freely later this 
month. Prices are holding firm. 


BUFFALO, N. Y., Aug. 10.—Demand for northern 
pine is on a seasonal basis, and is generally in smaller 
volume than it was a month ago. Buyers are away 
in many cases. Prices are being held at a steady 
level at the miils, and not much change has lately 
taken place. Wholesalers look for a stiff market in 
the low grades this fall. 











SHIPMENTS FROM Jan. 1 TO AvuG, 5 
Lumber Shingles 
ROR eae. 995,264,000 288,892 000 EASTERN SPRUCE 
6 * £Neg 9°80 e77 
BE ies 0000 tnbeeseceendenar a, LOE se eee 238,877,000 BOSTON, MASS., Aug. 9.—Attempts to advance 
ORS to te ee 5h ee 15,000 the base price of eastern spruce frames to $40 are not 
NI i ai Srarieimimara 198,242,000 ......... entirely successful. Some of the smaller mills are cer- 
, 4 
esece ee se s 8 
eseee se se 
, 
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“ve used 
NICHOLSON 
Saw Files for 
nearly 40 years. 
They suit me.” 














NICHOLSON 
Providence, R.1., U.S.A. 


—a File for Every Purpose 
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; ~~ 
cents Pondosa Pine X 
Will Make Friends for You ) 


Because Craig Mountain Quality Pondosa Pine has 
the lightness, softness and whiteness that contractors, 
carpenters and home builders want it makes friends 
for lumber dealers who sell it. One satisfied customer 
tells another and as the good word travels from per- 
son to person your sales increase. 





Try a mixed car of Craig Mountain Quality Pondosa Pine. 


Craig Mountain Lumber Co. 


WINCHESTER, IDAHO 
E. H. Van Ostrand, Pres. W. C. Geddes, V. Pres. & Gen. Mar. 
SALES REPRESENTATIVES: 


G. S. Patte:son, Oconomowoc, Wis. 
R.D. Hunting Lumber Co., Merchants Bank Bldg., Cedar Rapids, lowa 
ColoradoContinental Lbr. Co. Chamber of Commerce Bldg., Denver,Col. 
Alex W. Stewart, 931 Lumber Exch. Bldg., 
Minneapolis, Minn. 
W. J. Schiller, 4347 Benton Blvd., Kansas City, Mo 
D Clinton Van Ostrand, P.O. Box 99, Omaha, Neb 














































QUALITY” OAK FLOORING | FI) OTH” CLOSET LINING) 


4 YA —__3 
ae aaa 


“Rea 


om 
Order ““KILMOTH’ Make Homes Vermin-proof 
Closet Linsng in L.C.L. Every clothes closet, in old and new homes, should b de 
; y " y u e m 
. mixed with vermin-proof by the use of ’ 
‘“ QUALITY ” “KILMOTH” Red Cedar Closet Lining 
Here is a profitable side-line for your business. Go after the 
° orders today and we will keep you supplied with stock made from 
Oak Flooring famous Tenn. Aromatic Red Cedar. 


“Kilmoth” lining is made in %x2, 2% and 3% inch widths. 


De Soto Hardwood Flooring Company 


MANUFACTURERS AND WHOLESALERS 


Sledge Ave. and Southern Ry. MEMPHIS, TENN. 














tainly soliciting business at $1 less. Demand is quiet 
and there is much competition by western lumber 
There are not many large and important orders fo; 
Provincial random at present, and some sellers have 
within the last few days reduced their quotations about 
$1. There are few calls for boards but offerings are 
so light that prices keep steady. 


HARDWOODS 


CHICAGO, Aug. 10.—Maple is moving freely to 
flooring factories and prices are strong. Low grades of 
northern hardwoods are in active demand from box 
factories and industrial plants for crating. Select and 
better birch is moving in fair quantities to interior 
finish plants. Automobile body interests are making 
inquiries for thick maple and birch. There is an ac. 
tive call for 3-inch and thicker maple hearts, which 
are scarce. Oak flooring is in fair request and prices 
are somewhat stronger. 


NEW ORLEANS, LA., Aug. 8.—With the big con- 
suming interests still holding back, the hardwood 
market is quiet. Prices continue disappointing and 
weak in spots. One large concern varies the monotony 
by reporting itself oversold on tupelo. Among the 
major items specifically mentioned as slow are sap 
and red gum and the flooring grades of oak. 


ST. LOUIS, MO., Aug. 8.—A slight upward trend 
in the southern hardwood demand is noted and is 
expected to grow more pronounced as fall approaches. 
Both automobile body concerns and Indiana and Caro- 
lina furniture factories are displaying more interest, 
although the planing mill demand continues to lag.’ 
Thick elm and maple came in for more business, and 
sap gum receded. Production is gaining rapidly, 
The list is well held. 

CINCINNATI, OHIO. Aug. 9.—There has been 
an irregular run of business in hardwood, with orders 
generally held down to barest needs and July prices 
prevailing. The demand is intermittent and there is 
little volume buying. Inquiries are being received for 
fall which give some indication of better business then. 





HOUSTON, TEX., Aug. 10.—Local hardwood men 
are of the opinion that improvement in the hardwood 
situation will come within thirty days. There are few 
current orders for any item. Prices are as low as 
they have been for several weeks. 


BUFFALO, N. Y., Aug. 10.—Hardwood buyers 
are generally holding off, or else taking small lots. 
Wagonload orders are giving some of the yards here 
a fair amount of business. While no special wood 
shows much activity, some yards are moving mostly 
oak, maple, poplar and basswood. Prices show little 
change from last month. 


FIR, SPRUCE, CEDAR 


CHICAGO, Aug. 10.—Local demand for fir has not 
picked up to any appreciable extent during the last 
week, retailers only placing a few orders for mixed 
cars for prompt shipment. Coast mills have pretty 
good order files and are not in position to make 
quick shipment of mixed cars. Prices remain on a 
steady basis, with a strengthening tendency expected as 
soon as fall demand sets in. Engelmann spruce is 
in fair request from retail yards, and prices are 
steady. 


SEATTLE, WASH., Aug. 6.—In all markets but 
one, fir lumber is quiet and practically unchanged, 
maintaining its price levels but showing no great activ- 
ity—export, Atlantic coast and California being with- 
out feature. There is increasing life in the rail trade, 
where volume is larger, and prices, particularly on 
clear stock, are quite firm and a shade higher. 


NEW YORK Aug. 8.—Some large cargoes of fir 
have been received in the last week, augmenting the 
stocks of wholesalers but causing ‘not the least conges- 
tion. Cargo space continues scarce and shippers are 
watching closely developments in the battle of inter- 
coastal lines over rates. Most distributers feel that 
rates are just about as high as they will go, and are 
maintaining prices that have prevailed for a month or 
more. 


BALTIMORE, MD., Aug. 8.—Wholesalers are 
cautious about entering into commitments, and receipts 
of fir are not on the increase. Some distributors re- 
port a fair business, but others are disappointed. Com- 
petition is still very keen, so that margins are scant. 
The expectation that ocean freight rates would come 
down has failed of realization. 


KANSAS CITY, MO., Aug. 9.—Demand for fit 
has shown little change in the last three weeks. De- 
mand is slow, with most orders coming from country 
yards, which want well mixed cars as a rule. City, 
orders usually contain demands for special items, 
Prices are weak, but are likely to take on a little 
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We'll furnish the crane, 
you furnish the truck 
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AKE off that broken body from 

your old motor truck, give the 
chassis a coat of paint; we'll furnish 
an ORTON Model “V” Crane and 
you will have the fastest little lum- 
ber handling outfit in the world. 


You can mount the ORTON Model 
“Vv” Crane on any new or second- 
hand 5 to 7% ton truck having a 
distance of 8-feet 6-inches from back 
of driver’s seat to rear axle. Prac- 
tically every standard truck of the 
required capacity has this clearance. 





The ORTON Truck Crane may be 
equipped with a 20, 24 or 28-foot 
boom; it has a lifting capacity of 5 
tons at a 10-foot radius and 2 tons at 
a 20-foot radius. The Truck Crane 
is full-revolving and is operated with- 
out the use of outriggers. Power is 
furnished by a 53-HP. Hercules Gas- 
oline Motor. 


Complete information including cata- 
logs, specifications and price will be 
sent to anyone interested. Write us 
today. 

















lower cost per year. 


knives, etc. 





Insist on having this trade mark on your 


Planer Knives— 


for it will mean greater efficiency in your planing mill, fewer * 
stops for sharpening and adjustment, faster and smoother cutting, and 


These factors are the result of 46 years’ experience in making planer 
and jointer knives, milled cutters, moulding cutters, blanks, 'tenoner 


Taylor, Stiles & Company 
RIEGELSVILLE, N. J., U.S.A. ° 
yy Hall & Brown W. W. Machine Co., St. Louis, Mo., Western Agents. cif 
















——_____ 
production for the same period during last year 
Wholesale and retail stocks are below normal. 


REDWOOD 


SAN FRANCISCO, CALIF., Aug. 8.—There was a 
slight decrease in redwood demand from the eastern 
and middle West States, with export business showing 
gains. Western and Pacific coast business was normal 
Retail business was slightly off. Prices are tirm, — 


LOS ANGELES, CAL., Aug. 6.—The last week 
has shown very little change in the redwood market, 
Mill reports state that lower grades are badly broken, 
The clear market, however, continues very active, 
Production is slightly under purchases, but Prices 
hold their own, with most yards reporting sufficient 
reserves. Retaiicrs have adequate stocks. 


SOUTHERN PINE 


CHICAGO, Aug. 10.—There is a fair demand for 
railroad repair material, but the feature of the local 
southern pine market is the call from industrial con. 
sumers. Some of the retailers are buying mixed cars 
to balance their yard stocks. A number of the larger 
southern pine mills have advanced their lists 50 cents 
to $1 on flooring and drop siding. 


NEW ORLEANS, LA., Aug. 8.—Local observers 
note little change in the market situation, rating the 
call quiet. But several see symptoms of early im- 
provement and tentatively fix the date of a genuine 
revival between Aug..15 and 20. Prices seemingly 
hold their own, with a few minor fluctuations. 


ST. LOUIS, MO., Aug. 8.—The volume in southern 
pine is seasonable, although trading shows a spotty 
tendency. A little more interest has been shown of 
late by industrial users. Demand from rural yards is 
slow, and city yards are buying only occasionally to 
fill in. Buyers’ stocks are low. There has been prac- 
tically no change in the list during the last two 
months. 


KANSAS CITY, MO., Aug. 9.—Demand for south- 
ern pine holds up well and as a rule prices are held 
more in line. Mills which were low have pretty well 
cleared up their stocks dnd gradually have moved back 
their prices to the old figures. It was reported here 
that thirty-two of the largest mills in the South were 
now operating on shortened schedules. The best de- 
mand is from the country and the small towns. City 
yards buy only on immediate requirements. 


BOSTON, MASS., Aug. 9.—Retailers have been a 
little more easily interested in quotations on southern 
pine the last few days. Several wholesalers report a 
slight increase in actual orders. Prices continue to 
be more or less irregular and selling pressure very 
strong. Recent business in 8-inch air dried roofers is 
reported at $28@29.50. Bé&better rift 1x4-inch floor- 
ing is offered at $70@85.50. 


SHINGLES AND LATH 


CHICAGO, Aug. 10.—White cedar shingles are 
moving freely to retail yards and prices are advancing. 
Quotations: Extras, $4.40; standards, $3.40; sound 
butts, $3. Balsam lath are in demand, but mill stocks 
are practically depleted. Northern pine and hemlock 
lath are rather slow. There is a fair movement to 
country yards of No. 1 yellow pine lath, which have 
advanced 10 cents, present quotations being $5. 


SEATTLE, WASH., Aug. 6.—Red cedar shingles 
firmed up unexpectedly during the week, registering 
price advances as high as 15 cents. Demand is gen- 
eral. Some orders are coming through from the 
flooded district of the lower Mississippi. Shingle 
mills for most part have resumed, and their cut is 
now close to normal. 


KANSAS CITY, MO., Aug. 9.—A gain in strength 
shown last week in shingles has been maintained, prob- 
ably more on account of short supplies than of any 
activity in demand. There has been a slight improve- 
ment in the volume of country orders but there is 
considerable fluctuation from week to week in city 
orders. Lath demand is slightly better, with southern 
and western pine and redwood in demand, though seme 
fir lath are taken in mixed cars. Siding demand is 
slow and most buyers want mixed car lots. 


NEW YORK, Aug. 8.—There are more eastern 
spruce lath on the market than can be handled com- 
fortably, and shipments continue to arrive. Mills that 
were holding lath for prices of two months ago, are 
nearly all holding their stocks or shipping them to 
other centres than New York. There are plenty of 
West Coast shingles to be had, and their prices have 
not improved. 


NEW ORLEANS, LA., Aug. 8.—Some slight im- 
provement is noted in call for cypress shingles and 
lath. The shingle movement is of small volume, with 
resultant accumulation at mills. The gain in lath de- 
mand corresponds roughly to the better call for mixed 
cars. No price change is reported in either item. 
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vas a mill, dry sheds and a quantity of lumber at the 
Quincy Lumber Co.’s plant at Sloat, Calif., W. P. 

















Ste: 

alg Weber, of Lake Charles, president of the company, 
rmal, left last Saturday night for Sloat, to discuss plans 
n, for rebuilding. 

Secretary-manager O. N. Cloud, of the Long Leaf 
week Yellow Pine Manufacturers’ Association, returned Fri- 
rket, day from an extended trip through the East and 
ken middle West, on association business. 
tive. Advices from Hammond, La., announce the or- 
rices ganization of the Long Lumber Co. (Inc.), to suc- 
cient ceed L. J. Patenotte & Son. 

A dispatch from Monroe, La., reports that 750,000 
acres of land in Winn, Catahoula, Natchitoches and 
adjoining parishes is to be added to the forest-fire 
protection areas in Louisiana, bringing the total to 

for about 3,750,000 acres. 

local President Hugh L. White, of the J. J. White 

eal Lumber Co., Columbia, Miss., delivered a talk last 

Cars Wednesday before the Exchange Club of McComb, 

Teer Miss., taking community development as his theme. 

ents Mr, White is mayor of Columbia. 

ial Portland, Ore. 

- Aug. 6.—Business in fir, pine and spruce con- 

sine tinued about normal during the week, with evidence 

gly of an improved demand from Japan, several cargoes 
of size having been reported booked. The log mar- 
ket was a trifle softer during the week, with red 
fir logs selling 50 cents lower than the top the week 

ern before. 

otty The Nehalem Timber Co.’s logging camps in the 

of lower Columbia river district were closed down a 


: \ tL 
S is few days ago, with enough logs accumulated to fil =f 
” demands for some time. e OV oO AY) | Oo 7 


— The warm dry weather is continuing here and 

ve forest fire precautions are being rigidly observed. . 5 
Sevens fires are occupying crews, the most serious There’s an old saying that you “should never send a 

ith- one being in the vicinity of Eugene, but it is being A ; os . 

eld wer gen a Sagres _—r - ~ ae peso boy to mill when you ve got a man. Inexperience, and 
tude was fought today on Roc reek, about twelve ° A 

- miles from Stevenson, Wash., in the Columbia na- lack of care and attention have destroyed more business 
tional forest. ; 7 

+m ~ ton Du Bois, sawmill man, of Vancouver, Wash., than incompetence ever has. 

he is planning the establishment of a sawmill at Rainier, ‘ > : : 

~ Ore., on the lower Columbia River, where a few - In our business nothing is left to inexperience. We have 
days ago he purchased the site of the mill owned d d . . ° 
by the L. B. Menefee Lumber Co., of Portland, manned our modern machines with the most skillful and 
shich was destroyed by fire about two years ago. Mr. : : 

‘ sae wie Sees eS eee ee ee competent operators. Our foremen and superinten- 

. — Co., were at Rainier the early part of this dents are employed because of past and present records 
week, 

to Stanley Hood, Sioux City representative of the of SUCCESS. 

ry Warren Land & Lumber Co., of Rapid City, S. D., : 

bs was in Portland this week on a vacation tour of the Then over all, keeping constantly in touch one of the 
Pacific Northwest. Mr. Hood says that indications ° F pia 
are for good business in his territory. | highest officials of our company makes it his task to 
A. ° all, s t u aper ae ° . . 
Co. of aun, Gan, x hace as Ds te, visit our mills to see that our lumber, and our service is 

re John Dougall, manager Columbia River Loggers’ bf 4 . 

g. Information Bureau, and familiarizing himself with -” nearly without flaw as 1S humanly possible. We 

_ pulp and paper manufacturing in the Pacific North- send a man’ to the mill, to insure Peavy quality. 

x west. 

*k William J. Cederson, secretary Enterprise Planing ; © : 

a) Mill Co., left for Texas the early part of.this week When uniform, accurately graded, quality lumber 1S 

e and will visit relatives at Kansas City. On his way desired 
home he will meet his daughter, Miss Beatrice Ceder- 
son, whc i i b k mn . _ ° . . 

F “ey ieee"e aaak ae ae ee a: Sell them Peavy Pine Products and Satisfaction 

g 

Atlanta, Ga. Mills Nos. 19, 28, 29 and 40. 

e 

S 


Aug. 9.—Southern pine demand is _ increasing . 
steadily, volume being larger than at any time since 
last spring, with retailers in smaller communities ww . 


beginning to place good orders. In Atlanta and other 
Manufacturers of 


larger cities in this section, home construction leads 
and there is an especially good call for higher grades 
of building items, all of which are showing an up- 
ward price tendency, though lower grades are un- 
changed. Industrial demand is slowing up, though 
railroads are still placing a few good orders. Smaller 
mills are showing less tendency to shave prices. 
Georgia roofer call is still improving but, due to 


low prices, the larger mills are curtailing output. 


= and 
Mills with established outlets are getting $18 and 


$19 for roofers, but many orders are reported for SHORT Lear YELLOW PINE 


50 cents to $1 less. 


San Francisco, Calif. | Shreveport, La. 


Aug. 9.—Pine manufacturers report a slight in- 
crease in demand. There seems to be a slight SALES AGENTS FOR: 
strengthening in the upper grades, which have been 
weak during the last two months. 

Some’ of the directors of the National Lumber 






fa 


Peavy-Byrnes Lumber Ce. Peavy-Wilson Lbr. Co., Inc. Peavy-Moore Lumber Co., Inc. Peavy-Moore Lumber Co., Inc. 
Emad, Louisiana Peason, Louisiana Deweyville, Texas Texia, Texas 


BRANCH OFFICES: 


Manufacturers’ Association returned today from the CHICAGO: FORT WORTH: NEW ORLEANS: 
Feld trip through the pine regions of California. 1966 Conway Bide. 209 Texas Nat’! Bank Bids. 411 New Orleans Bank Bide 
Che tour included visits to the Wawona Big Trees, PHILADELPHIA: 1203-04 National Bank of North Philadelphia Bidg., 370! N. Broad St. 








the Yosemite national park, Tioga Pass and Lake 
Tahoe as well as several of the larger pine operations. 
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Advertisements will be inserted in 
this department at the following rates: 
30 cents a line for one week. 

55 cents a line for two consecutive weeks. 

75 cents a line for three consecutive weeks. 

90 cents a line for four consecutive weeks. 

Eight words of ordinary length make one 
line. Count in signature. 

Heading counts as two lines. 

No ae except the heading can be ad- 

mi 

Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 























CHICAGO DISTRICT DEALERS 


All around man wants management small to 
medium size yard. Now assistant in suburban yard 
several years. Long experience manager line yard, 
I can get results. 


Address “B. 120," care American Lumberman. 





Careful cooperation can cut cost, 
Correct competitive conditions, 
Create contented customers. 


Marjorie Arnold, Portland, Ore. 
Try for a Prize by sending in yours. 
See Particulars on page 77. 





WANTED SAW MILL MEN 


Mill foreman, band saw filer, sawyer, shipping 











clerk, office man, and other good mill men inter- 
ested in a permanent location with opportunity to 
purchase stock in the company by making few 
hundred dollars down payment, balance in small 
payments. Mill location in Mississippi. Fine 
schools, churches, roads and mild climate. Give 
full details in first letter. State salary expected 
and amount you could invest. 
Address “B. 124,” care American Lumberman. 
MILLMAN: 
Experienced millman that knows the millwork 
business from A to Z, estimating billing into mill, 
cost finding, also selling Must Know how to oper- 
ate machinery so as to get the most work out of 
his men; must be capable of taking full charge 
of mill manufacturing all kinds of frames and in- 
terior trim. 

Address “A. 122," care American Lumberman. 
MILLWORK DETAILER AND BILLER 
Wanted by a Nebraska wholesale sash, door and 
millwork house; a man capable of billing millwork 
off plans and making working drawings. Give age, 

reference, experience and salary wanted. 
Address “B. 106,"’ care American Lumberman, 
WANTED 
Salesman and assistant manager for retail yard in 
southern Wisconsin; must have had several years’ 
experience and be able to get the business under 
strong competition. 
Address “B. 119," care American Lumberman. 





WANTED MANAGER . 
For Retail Yard handling lumber, millwork and 
builders’ supplies in live town of four thousand in 
eastern North Carolina. Good living conditions 
and good salary to right man, or will sell interest, 
Address ‘“‘A, 108," care American Lumberman. 


WANTED 
A first-class carpenter with some money to join 
me in a house building business here in the Muscle 
Shoals district. 
THOMAS T. ALLEN, Sheffield, Ala. 


WANTED MANAGER FOR YARD 
In small town in central Michigan. Experienced 
and a trade getter. 
Address “B. 110,” care American Lumberman. 
TED YARD MANAGER 


WAN 
Wages $150.00. No dumbbell, no cigarettes. 
Address “B. 108," care American Lumberman. 














LARGE OHIO WHOLESALER 
Handling West Coast Woods, Western Pines and 
Yellow Pine, and maintaining buying offices in 
Portland, Oregon, Spokane, Washington, and Birm- 
ingham, Alabama, has an opening for an Assistant 
Sales Manager. Prefer man with experience in 
woods outlined above. Splendid opportunity for 
right man. 
Address “R. 35,’”’ care American Lumberman. 


EXPERIENCED FOREMAN DETAILER AND 
Biller on special millwork, such as frames, in- 
terior woodwork, cabinets, ete. Apply THE MAR- 
KERT MANUFACTURING CO., Syracuse, N. Y. 


WANTED COMBINATION MAN 
As salesman estimator, detailer and biller. 
Book A graduate. For Sept. Ist. 
THOMASVILLE VARIETY WORKS 
Thomasville, Ga. 











Cost 





WANTED TO EMPLOY—A YOUNG MAN 
Good position open to some bright, high-class young 
man with some lumber experience, who can invest 
from $10,000 to $25,000. 

Address “A. 121,” care American Lumberman. 


WANTED BOOKKEEPER AND COLLECTOR 
No dumbbell. no cigarettes. Wages $150.00. 
Address “‘B. 





109,”" care American Lumberman, 























WANTED BY A LARGE FIRM 
Long established, an experienced salesman to sell 
white pine, spruce and hemlock. Also West Coast 
Fir and Hemlock and the product of a Northern 
New England Mill furnishing mixed softwoods and 
hardwood flooring. Also large Canadian spruce 
band sawmill. 

Require man familiar with Western Massachu- 
setts, New Hampshire, Vermont and part of Con- 
necticut, Will pay competent salesman all he can 
show he can earn, reserving small profit for the 
manufacturer. No replies considered from parties 
who have been unable to make good under pre- 
veeus employers. Apply to BOX 6297, Bosten, 

ass. 





WANTED HIGH-CLASS SALESMAN 
Familiar with southern, western and northern 
woods, one with practical knowledge of grades 
and established trade preferred, by large, well 
known manufacturer, for New York and Eastern 
Pennsylvania. Salary and commission or straight 
salary. Position open September 15th to October 
et If possible enclose photograph with applica- 
tion. 

Address “W 18,’ care American Lumberman, 


WANT. : 
On a commission basis to sell N. C. Pine, yellow 
pine and cypress lumber. Prefer experienced sales- 
men with established trade located anywhere in 
Va., W. Va., Md., Pa., N. J., N. Y., Conn., and Mass, 
Address CLYDE EBY, New Bern, N. C. 


FOR ILLINOIS 
One who has the knowledge of oak, gum, and 
yellow pine trim to work central and southern 
Illinois. Salary and bonus basis. State age, ex- 
perience, salary expected. 
Address “S, 21,” care American Lumberman. 
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SALESMAN—WHOLESALE 
Acquainted with Chicago, Detroit, Cleveland, Buf- 





falo, Toronto territory; also familiar with sources 

supply northern, southern, western products, open 

for sales position with manufacturer or wholesaler. 
Address “B. 121,” care American Lumberman. 





MANAGER MILLWORK MFG. & JOBBING PLANT 


Experienced all departments. Wants _s position. 
Well known to trade, best of references, can come 
at once. Will consider any good opening. What 


have you? 
Address “B. 117,” care American Lumberman. 


WANTED TO BUY INTEREST IN RETAIL YARD 
Young man with eight years’ experience wants 
position with opportunity to invest. 

Address ‘“T. care American Lumberman. 


YARD FOREMAN OR INSPECTOR 
of Southern and Northern hardwoods wants posi- 
tion where he can advance. Intelligent, industrious 
and experienced. 
D,. G. GLADISH, 5220 Wayne Ave., Chicago. 


HIGH CLASS ACCOUNTANT AND AUDITOR 
Who has specialized on accounting and income tax 
returns for lumber manufacturers ig open for a 
position. A-1 references. Address “ACCOUNT- 
ANT,” Box 2054, De Soto Sta., Memphis, Tenn. 


EXPERIENCED AUDITOR-ACCOUNTANT 
And general office bookkeeper. Available at once. 
Fifteen years’ wholesale and retail experience. 

Address “‘W. 16,” care American Lumberman. 

















Cuties crave cedar chests, cherry 
cheeks, classy clothes, chummy 
companions. 


Alice E. Spalding, Buffalo, N. Y. 
Try for a Prize by sending in yours. 
See Particulars on page 77. 








SALES MANAGEMENT WANTED 
High class, reliable, well posted, practical lumber. 
man with twenty years sales experience is ready to 
open a sales office in Chicago working factory ang 
industrial trade Chicago territory and East by per. 


_ sonal solicitation and.practical mail methods. Wants 


representation of Northern, Southern and Western 
mills and reliable wholesalers who will be satisfieq 
as to value of services tendered through this con- 
nection. Will make personal call as soon as cor- 
respondence indicates that a mutually satisfactory 
arrangement can be made. Replies held in strict 
confidence. 
Address “B, 114,’’ care American Lumberman, 


20 YEARS EXPERIENCE 
Lumber-Millwork-Building game in all brancheg 
on west coast—middle west—eastern states. Spe- 
cialized on selling. Forty years old, married, no 
family. “Sleep only at nights.’’ Will go any place 
this or foreign country. Invite offers road or office, 
Wire or write E. W. HURST, 932 7th St., San 
Diego, Calif. 


ASSISTANT OR GENERAL OFFICE MAN 
Young man, single, age 23, college graduate, hav- 
ing had experience past four summers in retail 
yard and mill, capable and willing to learn. Clean 
habits. Very best of reference. Go any place with 
good future available now. 

Address “‘A, 104,’’ care American Lumberman, 


SOUTHERN PINE SAWMILL MANAGER 
Desires interview with southern pine lumber manu- 
facturer who would be interested in employing an 
experienced mill manager desiring a financial in- 
terest in the plant. 

Address “W. 4,” care American Lumberman, 














Charlie Clark cuts choice cypress 
contemplating constructing commo- 
dious cottage. 


Robert Cofield, McShan, Ala. 
Try for a Prize by sending 1n yours. 
See Particulars on page 77. 





THOROUGHLY EXPERIENCED 
Retail lumberman, now employed, wishes a change. 
Have had nine years’ experience as yard manager 
and about three years’ general office work, audit- 
ing and accounting. 
Address “W. 6,” care American Lumberman. 


ESTIMATOR, SALESMAN, SUPERINTENDENT 
Now employed, desires to make a change. Twenty- 
five years’ experience in stock and odd millwork 
as salesman, sales manager, estimator-and super- 
intendent. Thorough knowledge of the millwork 
business, Can report in a reasonable time. 

Address “A. 128,” care American Lumberman. 


I WANT A JOB 
As general manager of sawmill operation. Expe- 
rienced, stump to market. Competent. Who has 
this job for me? 
Address ‘'4-20-78,”" care American Lumberman. 


EXPERIENCED LUMBERMAN 
A thoroughly experienced Yellow Pine Salesman 
wishes position in Chicago or vicinity. First-class 
references. 
Address “B. 105,’ care American Lumberman. 


LOGGING SUPERINTENDENT 
With 18 years’ experience in all methods of mod- 
ern logging and railroad building. Best of recom- 
mendations furnished. 
Address “‘A. 112,’”’ care American Lumberman. 


BAND SAW FILER 
With 20 years’ experience on band saws of all 
sizes, open for position. State what you have and 
wages. 
A. H. FIELD, 16 Buffalo St., Elkins, W. Va. 


WANTED POSITION AS 
Sash and Door salesman. Eastern territory from 
New York south. 
Address “B. 103,” care American Lumberman. 


POSITION WANTED 
Band re-saw filer desires position. Best of refer- 
ences. Address C. T. GRAVES, P. O. Box 674, 
Malvern, Ark. 


YOUNG MARRIED MAN DESIRES CONNECTION 
with reliable Chicago yard. Experienced in all de- 
partments, energetic and willing, Will give results 
if given the proper opportunity. 

Address “W. 21,” care American Lumberman. 


YARD FOREMAN ; 
Or superintendent. Experienced in retail yard, 
Ohio valley preferred. Ready to start Sept. 1. 
References. 
Address “A. 117,’ care American Lumberman. 


STENOGRAPHER AND BOOKKEEPER 
Young lady desires position in Chicago or vicinity. 
Four years’ experience. References, 

Address “B. 101," care American Lumberman, 
WANTED BY MARRIED MAN 
Of 36 years, position as inspector of hardwood 
lumber or yard foreman. Fifteen years’ experience. 
Address “B. 107,”’ care American Lumberman. 
WANTED A POSITION AS 
Locomotive engineer or construction man. Can 
give good reference. DOCK BALDRIDGE, P. oO. 
Box 71, Clearfield, Ky. 

HARDWOOD LUMBER INSPECTOR 
Twenty years’ experience in the manufacture and 
inspecting up on national rules, can furnish refer- 
ence.Address “A. 116,” care American Lumberman 

SASH AND DOOR ESTIMATOR AND 
Biller is open for a position. Thoroughly familiar 












































with odd work. Large buildings a specialty. 
Address ‘“‘A. 127,” care American Lumberman. 
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